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FOR ADDED PROFITS AND SALES... 
BEAVER OFFERS YOU 
A TWO-FISTED SELLING PACKAGE! 


BEAVER’S POWERFUL 
MODEL-A PIPE AND 
BOLT MACHINE 


A portable threading machine 
with a NEW Wrenchless Chuck. 
Threads %” to 2” pipe—up to 
12” with geared tools; %” to 2 
rods. 12” working space; gears 
run in oil; inverted chip-free rack 
centrally located for positive 
feed. NEW POWER GRIP 
WRENCHLESS CHUCK makes 
Beaver Model-A a faster operat- 
ing machine that does twice as 


much work. 


WRITE FOR INFORMATION 
ON BEAVER’S NEW 
SELECTIVE DISTRIBUTOR PLAN 


THE NEW BEAVER 
POWER GRIP 
WRENCHLESS CHUCK 


A simple, powerful, unfailing 
fast Chuck with Power Grip 
Rocker Jaws. Gives solid grip but 
does not crush or deform the 
work. No hammering, socking, 
locking or slipping. Machine 
power makes Rocker Jaws grip 
with pipe wrench principle in for- 
ward or reverse. Modernizes old 
machines; makes them doubly 
profitable! 


Beaver's Selective Distributor Selling Plan has P I P E oo L y 


many advantages which you should investigate 216-300 DANA AVENUE e WARREN, OHIO u s A 
, U. >. A. 

They are geared to help YOU in today’s competi "$5 Yeoors of Highest Qeolity 

tive market. Write today! 
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Convention Coverage—1955 


Among the Speakers 

Why Do Salesmen Fail? 

Selling In Todays Market 
National Association Meeting 

The New National PresidentSays 
Annual Advertising Awards 
Southern Association Meeting 

The New Southern President Says 
How to Make Your Advertising Pay 
“My Catalog—Why | Did It This Way” 
American Association Meeting 
The New American President Says 
Thoughts on Education 

Women’s Activities 

Sunday Night Reception 

Monday Night Party 


The Nightcap Ball 





RULES FOR SALES 





Know your customer, get 
into his shop and sell him 
cream items’’—that’s the 
redo of a Milwaukee 
salesman. You'll find out 
how it works, and exam 
ples of how it pays off, on 
page 82 


SALESMAN 1914-1955 


< 





And for only on 
pany That's the 
chalked up by an | 


baman who 1 t 


trong. On page 5 
read about h 
salesman from the 
old days” right up 
present 


‘CAN’T AFFORD IT” 





busine ss be bad 
that is. And the picture 
story on page 86 shows 
how a Newark firm puts 
into practice its four-point 
formula for reversing a 
downward sales trend 


To let 





REGULAR 


You Said It 7 
Talk of the Trade 77 


Your Spot in History 81 
114 


On the Market Today 


Supply Sales Trends 


FEATURES 
Outlook for Business 
Manufacturers’ Activities 
News 


Price Index 





HOLO-KROME PIONEERED 
THESE COST-CUTTING SERVICES! 


> SAME-DAY SERVICE . . . All standard catalog items shipped 


right from stock! One shi ipment—one i invoice—the same day 
we get the order! 


D> SUPER SERVICE ON “SPECIALS” . . . Orders for “specials” 
shipped in 4 weeks or better! 


PD SAME DAY INQUIRY SERVICE . . . All inquiries answered 
by Western Union the same day they’re received! 


> THE UNIT PRE-PAK PLAN... New modular-size cartons, 
with fewer boxes per carton, slash handling, operating and inven- 
tory costs for Holo-Krome Distributors . . . and their customers! 


AND NOW... 


“BROKEN-PACKAGE” PROBLEMS 
SLASHED BY HOLO-KROME! 


Read the BIG news on pages 12-13 


HOLO-KROME 
% Complatily loll cd \ 
\ ~ SOCKET SCREWS as, 


THE HOLO-KROME SCREW CORP. @ HARTFORD 10, CONN., U. S. A. 
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Link-Belt Bearings Widely Preferred 
For Toughest, Hottest, Dirtiest Jobs 


Wherever you find the toughest, rs this important advantage 

hottest, dirtiest jobs industry n ball as weil as roller bearing 

there you ll also find Link-Belt KS 

bearings performing efficiently, Link-Bele builds industry's 

dependably and economicaliy most mplete line of bearing 
Every Link-Belt locks. In addition to solid and 

*% Sales ball and roller split housing pillow blocks, it 
bearing block is f les flange, flange cartridge, 


Meeting built to main cartridg hanger and take-up 
in Print  tainfree-rolling blo or a full range of shaft 


action and full $12 i ailable are Series 

load capacity even with shaft ler bearings 
misalignment. Thus, settling or or adapter 
movement of supports does shafts from 1%, to 
affect the efhciency of ‘these 
pletely housing-sealed 
sion bearings 

To be housing-sealed, a bear 


neter 


ing must have a self-aligning seal 
that effectively keeps grease in 
and dift out, régardies i aiign ‘ 
ment. All moving surfaces are : f 
all and HEAVY DUTY Link-Bele bearings are widely preferred for 


letely enclosed and lubri 
Here roller bearing pillow blocks 


rugged industrial operations 
serve a primary crusher in ore handling 


comfy 
cated from a large common 
reservoir. And only Link-Belt 


Ac a PP 
g nize ae. 


DIRT Day-in, day-out rough usage with dirt and grit ever 
present has not impaired the efficiency of Link-Belt roller bearing 
pillow blocks on clinker breakers at cement plant 


HEAT— Automotive parts are anneale roller hearth 
be-fired furnace. Link-Belt ball and rolle 


radiant tul r bearing pillow 
mperature encountered 


blocks withstand high te 





oil to all bearings and gear teetl 


Five Features Add at all speeds 


Effecti 
ectiveness to The completeness of Link 
Belt's line is another important 


* 

Worm Gear Drives advantage. The entire field of ay 

plication is covered by three 
basic types single worm, hel: 
cal-worm, and double worm 
both horizontal and vertica 
mountings, single or double re 
duction. Book 2324-A has 


GREAT IMPACT RESISTANCE oo Loads are Equalized 
) feed _ bearings which take both radi with “RC” Couplings 


tributed Dy one-piece forg , 
steei, cart rizea P . 
. Exclusive divided roller design 
SPEED EFFICIENCY, re LINK-BELT COMPANY loes it — also gives proper bal 
= ood d sliding ac Pleats ia ance at high speeds and effective 
land polished Indianapolis + Philadelphia mpensation f 
Chicago « Adanta « Colmar misalignment. Yet this advanced 
Pa. « Houston « Minneapo feature has the simplicity of a 
lis « San Francisco + Los ngle-width chain. Folder 246 
Angeles + Seattle es mas full data on ratings from 
t AUTOMATIC SPLASH LUBRI- Offices in Principal Cities racuonal to 1000 hp, plus facts 


nm compact, protective housings 


For effective, high-ratio spec 


reduction with right-angle take 
off, Link-Belr Worm Gear Drives 


hve important ng 





rf alloy 
neat-treated 

ALL- 
HIGH TENSILE STRENGTH tine from reduce 
ined with low coeftx or end float and 
provided by nicke ' precision-cut 
rm gears chill cast in y Sar r feet smoother power 


LOWER WEAR AND FRICTION 











LOSSES, reduced miaintena 
thanks to high-capacity roller CATION which reliabiy supplies 
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The Cover 


That's an artist’s board you see as a back- 
ground on our cever. And the likenesses 
of the three new association presidents 
are torn right from an artist’s sketch pad 

as indicated by the ragged top edge. 
You'll want to read the interviews these 
industry leaders gave to LD.’s editors in 
Cleveland. And that’s only one feature of 
our 40-page Convention Report which 
runs from page 89 to 112 and from page 


249 to 264. 





Editor Walter F. Crowder 


Managing Editor Raymond W. Barnett 


Senior Associate Editor 
John A. Wertis 


Associate Editor D. A. C. McGill 


Associate Editor Robert Slater 


(Chicago) 
Assistant Editor George L. Bottari 
Assistant Editor J. Van Ness Philip 
Assistant Editor Leugel Foss 


McGraw-Hill Domestic News Bureaus: 
Atlanta, Cleveland, Detroit, Houston, San 
Francisco, Washington, D. ¢ 


McGraw-Hill World News Bureaus: in 


prim ipa! cies. 


Publisher 
Arch M. Morris 





District Managers: E. N. Grantvedt, Chi- 
cago; E. J. McOsker, Cleveland; John 
P. Ora, New York and Philadelphia; 
W. A. West, New York and Boston 

John W. Otterson, San Francisco; H. | 
Keeler, Los Angeles; J. Cash, Dallas; 
Business Manager, C. H. Holdsworth; 
Advertising Production, T. W. Lowe. 





Liza w 
AL, Setiine, In s 
AND SALESMAN «& 


ca 
I u on MAY, 1955 Vol. 
corner industrial Distribution 
eee Me mr of ABC ABP 


1 PLY SaLesMawn 
ounded by Ernest H. Smith 
of orders and repeat business rit ay la ey 
S r the MecGraw-H Publishing ¢ 
. F ng and Subscriptiot 
crs 330 West 42nd St 
Mice, 99-129 North Broad 
md class matter at 


_ nN I 
i president; Paul Montgomery 
tive L t ae Gerardi, vice-pr 
nt en lire { t r t. Black 
t J *- president nd jiation director 
For Subscriptions, et J. €. Blackburn, Ir.. 
Director of Cirewlation., industrial Distribution, 330 
West 42nd Street, New York 36, N. Y. Allow one 


' r change of addres 
bese i sons eNngag 


FOR THE FINEST IN satbatos ‘sad sale” sndutal elo 
CUTTING TOOLS AND GAGES ay 


Made by THREADWELL. Greenfield, Mass. 
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FESSIONAL 


TO UCH 


S 
€Cciat TOO~ 


PROTO offers you outstanding advantages 
for greater profits through... 

Complete Coverage — PROTO’s long line 
services all types of industries. In addition, 
facilities are available to manufacture special 
tools to your customers’ specifications. 

Industry Acceptance — Extensive national 
advertising has built demand for PROTO’s 
professional-quality. 

Sales Help — Specialized tool representa- 
tives, skilled in product knowledge and sales 
techniques, serve you 

Fair Policies —PROTO is approaching 50 
years of uninterrupted business with a high 


reputation for fair, realistic policies and 
friendly customer relations. 

Look ahead to ever-increasing PROfits in 
TOols — with PROTO. Send for catalog of 
entire line to 


PLOMB TOOL COMPANY 
22158 Santa Fe Ave 
Los Angeles 54, Calif 


Eastern Factory, Jamestown, N.Y. » Canadian Factory. London. Ont 
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P&H Hand 


PAH Jip-Lift ‘ PAH Hew Lift 
Chain Hoists 


Pushbutton Contro! Special 


You needn't clog your inventory 
with ordinary hoists 


when one Zip-Lift Special 
gives you the sales potential of eight! 


The dual voltage motors and the new reeving 
procedures on the P&H Zip-Lift Special Hoists 
permit just one of these hoists to do the inven- 
tory job that formerly required eight. Here’s 
why: 
7 You get four different optional lifts 
with each Zip-Lift Special 
All 220 and 440 volt motors are re- 
connectable 
See what happens? You immediately get 
eight different hoists to sell — for each Zip-Lift 
you carry in inventory. When you stock the new 
Zip-Lift Specials you place an order for one 
dozen — and you actually do the inventory job 
of 96. You cut down on your inventory but you 
increase the spread of service you offer 


And remember this — the P&H Zip-Lift Spe- 
cial is the only wire-rope hoist you can sell at 
electric chain hoist prices. Prices start at $145 
for the 250-lb. capacity model. Use the coupon 
below for complete information on the Zip-Lift 
Special line. P&H Hoist Division, Harnisch- 
feger Corporation, 4683 West National Avenue, 
Milwaukee 46, Wisconsin. 


P&H HOIST DIVISION, HARNISCHFEGER CORPORATION 
4683 West Natione!l Avenue, Milwaukee 46, Wisconsin 











Gentlemen 

I'm onxious to cut down on my inventory ond increase my service. Hove 
a P&H Soles Engineer call on me 

NAME 

COMPANY 


ADORESS 


HARNISCHFEGER 


city TONE STATE 


Tg we if: 


bore ST ame, 288s we $Qu ret 
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Industrial Distribution 





“Annual Survey of Distributor Operations” 


a 
Yo S (| It brings queries on compilation, suggestions for 
U al additions; sales manager seeks your ideas on 


sales meeting problems; editorial wins “okay” 





Distributor Annual Survey ind, therefore, to what degree have 
your figures been enlarged by failure 
Granp Rapips, Micu . ~ Edit a 7 te sec : =— ne to consider inside salesmen 

With reference to your March an ang re Piers Wi aga Our recommendation to you is that 
nual survey article, “Distributors’ Sal pic y ; we'll publish it an in the future you give consideration 
Still Ride the Plateau ti f 1 do not \ » be iden to including on your survey data which 
please advise your method of arrivi = oe Ss A. .% oni vill show the number of inside sales 
it the figures Sales per Employec fe Ropey ’ men and the percent of the busines 
Sales per Salesmen f serggerns Nh. igere : which may be credited to them or 
We are wondering if, in th I ls] p with your ideas which may be written inside the house 
instance, you figured the entir ! . We are always appreciative of the 
tter to re 


ployee payroll, or if it was figur ac \ you ul ; 
| | ones Geenemteene Viceienntnee quality of your feature articles anc 


employees less the salesmen? West 42nd St. Ni a. 7 look forward to the receipt of each 
L. L. Coopers ..Y 1¢ of your public ition. Thanks again 
Assistant |] tor for a job well done 
Grand Rapids Supply ¢ Rurus K. ALLISON 
Secretary- Treasut 

Industrial Hardware & 
figures, we add up all distributors ot pale ; ' : Supply Compan 
dollar sales and divide by the nun 
ber of salesmen or the number of 











@ To arrive at the “sales per em 
ployee” or the “sales per salesmen 


@ We realize some distributors have 
a heavy volume of counter sales 
ces” includes all workers on the pay ee while others have very little activity 
roll. , 7 ; URLS oe! in this direction. But, we feel each 
distributor can put his own figures 
nu : winter § on the same basis as ours by adding 
We have ju : : , s counte! his counter sales and other inside 
sales into the total to get averages 
\ that will be comparable to those w« 
interested in the resu t however, that there ar give in our survey. It is a pretty 
nuai survey. We have been pa an r vhich do not have at rugged job to come up with mean 
ingful averages in an industry that is 
as highly individualistic in its oper 
ating methods as ours is 


employees. The category “employ ! ; e ar xceptional 


ic and, of oul ire I ] mo I ‘ ‘ | erv desk 


larly interested in your figuri n pag le ’ x three counter salesmen 
100 of Sales per Employee ar il ind me will more nearly approach 
7 al 

per Salesman. r own methods. Furthermore, there 


At first we were unable t } Cl ver <] © Opin 


this data with that of ou : nor ' voce room Worthwhile Job” 


inasmuch as v nuind a I ributors that they ma‘ c 
disci pancy i! rie i j oO mcrcas their inter 11 Fonaw — N ’ 
other figure was pretty 1 h in li é ' In my mail this morning I received 
Naturally, we wer mcerned and first point is that your data did 1 reprint of an article (“1.D.’s Editor 
ipon further examination we i t gi 1 true picture of our own GO GO GO " p. 105 
icross the following i i hen you nsider on] ippearing in your March issuc 
therefore. m I en | nen, } mucl itv Kl The sun is hining thr ugh m 
ym to you real u vindow and I feel that this is the day 
to say something nice to someone 
| ould like to tell you that in m 


ontinued on page i 
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DISTRIBUTION 














No manufacturer 
has ever cham- 
pioned the cause of 
the Industrial Dis- 
tributor more con- 
sistently and more 
effectively than... 
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-through 


ee 


DISTRIBUTORS 


i 





: Years with Percent of 
We offer our own record of cooperative pe ae re Disiributers 
achievement as proof that the famous 40-90 years . . . 17% 

—_ ee 30-40 vears . . . . 45% 
Lunkenheimer policy of “Distribution ——. .... = 


through Distributors” makes lasting 10-20 years . «. . « 18% 


1-10 years . ae « 6% 





friends: 





WE BELIEVE IN COOPERATING WITH OUR DISTRIB- 
UTORS, RATHER THAN COMPETING WITH THEM 


Manufacturers who encourage distributors to accept business at their cost or lower on a 
“commission” basis weaken the distributors’ position and break down the price structure 
in their local markets. It has always been our objective to channel sales through indus- 


trial distributors, because we believe such distribution gives customers efficient service. 


THAT’S WHY WE SUPPORT OUR DISTRIBUTORS WITH A LONG-TERM 
POLICY THAT MAKES LONG-TERM FRIENDS, LONG-TERM CUSTOMERS, 


AND LONG-TERM SELLING SENSE, 
The Lunkenheimer Co., Box 360, Cincinnati 14, Ohio 


BRONZE © IRON @© STEEL © PVC VALVES 


LUNKENHEIMER 


HEIMER 


NAME IN VALVES [ae 
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You Said It 


Starts on page 





| opinion INpusTRIAI DISTRIBUTION 
over a period of years has been doing 
1 very worthwhile job for the indus 
trial distributor and the manufacturer 
good work 

D. S. Brisein 

Vice President (Sales 

Columbus McKinnon Chain Corp 


t 


Sales Meetings 
Doldrums or Eye Openers? 
W inston-SaLem, N. C 


February issue 


Quizze Keep Them 
re’s an article beginning 
meeting not a sales 
tion is answered 
the fact 

] 


ilesmen Start 





Supreme Brand Chucks were engineered to outperform sales meet 
; caught my 
everything in the market. Proof of their success can = son whet 


. f tion the | nce of his remarks 
now be drawn from the fact that 34 of the leading power 


— , It w nteresting to no t 
tool makers are now equipping all or an important — One — 
il irc’ i 

part of their output with Supreme Chucks. saltimore, had to say on 
hinking the mat 


Best on new equipment . .. best 


i 


for all replacement use. 


l) f 
t ob : ; : 
Che chu ; ) ind suggest that we contributc 
; : . 
f , our t ’ the lumn. No doubt 
that Rison ' ™ 


would be bene 
up To Ud I \ have had thos 
lrow ct forced on us at one 

names 


1 a sales meeting twice each 

tarting at 7:00 p.m. We pro 

meal for the group and ample 

ir, ight, water, elec 

tor so that any 

an have an actual dem- 
product 

j letter to the 

lling him what 


f an outline 


meeting itself, 
ure the questions we would like 
inswered. 


1. What i \ distribution 


SUPREME PRODUCTS, INC.,\2222 So. Calumet Ave., Chicago 16, Ill. 
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For. ]-PunpoieS 


FAST—ACCURATE—ECONOMICAL—DRY CUTTING 


Improved 


MARVEL No.2 
DRAW CUT HACK 
SAW MACHINE 











‘Na 


F.0.8. CHICAGO 


Fast e @ e because the simple, rugged construction per- 

mits the use of high speed steel blades 
— —- oT Fi me Accurate e @ e because the improved Saw Frame with clamp- 
he can get them quickly Or ing type blade holders holds the blade in 


simply write us for literature perfect alignment and proper tension. 
and delivery. When buying 


- oem wt st that 4 

perl mn Bw Fweder on Economical e @ e because of its automatic relief on the return 
MARVEL High-Speed stroke, the blade will last and last and last. 
Edge Hack Saw Blades—they 


> 7 
are unbreakable Dry Cutting e @@ because modern high speed steel blades will 


operate efficiently at 60 strokes per minute 
without a coolant. 


ARMSTRONG-BLUM MFG. CO. + 5700 Bloomingdale Ave. * CHICAGO 339, ILL. 
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BROKEN: PACKAGE PROBLEMS 


Modern, scientifically engineered Holo-Krome packaging innovations 


let Holo-Krome Distributors ship most orders in original package... 
save time and money. Costs not one cent more! 


; All 1%" and 1” Socket Cap and Set Screws now 
FOR EXAMPLE: packed ten in a box... the new TEN-PAK unit. 
Less weight for easier, faster handling... YOU 


SAVE MONEY! 








1%" and 114” Socket Cap Screws packed one in a 
1 box . . . in the new ONE-PAK unit. Easier for every- 
FOR EXAMPLE: one to stock, less weight to handle, screws fully 
protected ... YOU SAVE MONEY! 


Many other packaging changes! After surveying 
consumer buying habits, we reduced package quan- 
FOR EXAMPLE: tities of many Holo-Krome products. For a distrib- 
utor and his customers... easier, safer package 
handling ... YoU BOTH SAVE MONEY! 


Send now for the New H-K NET PRICE SCHEDULE 55-C! 
It has all the dope om HOLO-KROME's new packaging. 








ONLY HOLO-KROME SAVES YOU MONEY WITH 
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SLASHED BY HOLO-AROME 





RESHIP IN SAME HOLO-KROME BOX Now, when a 
customer orders larger screws in multiples of ten, 
slap your shipping label on the TEN-PAKS and send 
them out! Same with the ONE-PAK! Fewer broken 
packages, no repacking, no lost screws. 


LINER PREVENTS THREAD DAMAGE Heavy corru- 
gated liners form a protective wrap along the entire 
length of each screw in the TEN-PAK unit. Heads 
and threads fully protected from damage, finish on 
screws stays perfect. 





NEW H-K PACKAGING SLASHES HANDLING COSTS FEWER “BROKEN-PACKAGES” You can ship from 
Smaller, more compact boxes can be stacked and stock in smaller quantities without breaking larger 


removed from shelves far easier, faster and safer than packages. “Broken-Packages”’ inflate overhead... 
old-fashioned boxes. Better inventory control, too, eat into profits. H-K’s new packaging cuts down oper- 
with smaller, clearly labeled boxes. ating and handling costs . . . boosts your profit level! 





HOLO-KROME. 
Compplatily loled Forged. 





pipers 
PACKAGING ENGINEERED TD CUT YOUR COST 
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SOCKET SCREWS 


THE HOLO-KROME SCREW CORP. HARTFORD 10, CONN 








_——_ 








AD NO. 5 OF A SERIES 


The Little Professor says: You Said It 












Sta Y 
DOR-TITE® and 
SPONGE RUBBER —— 
What r product's position 
Improve These bias 
+. \ t ges are of 
Products = 
\\ Customers? 
| ture is bein 
uuld like to 
gg vhatever ma 
t he to my 
t ivailable 
t ting < 
Iw 1 be glad t from other 
iDutors th gh tl lumn as to 
th t les meeting 
Whether your customer's le ; 
product requires sponge rub- Ken A. FERGUSON 
ber in strips or sheets, you Sales Manager 
will be providing a service Kester M Company 
for him by investigating 
DOR-TITE®. ©@ How about it? How do you han 


; a i dle sales meeting problems? 
Because of its “Patented 


built-in fabric base DOR- 
TITE® does not stretch dur- 


ing application . . . does not Quality and Service 
creep back and pull loose vs. Cut Prices 

























— after applications. DOR. 
|} \\ puanes-atrwooo TITE® offers many money Ricumonp, VA 
por-TITE saving possibilities. Here are 1 im the 
\||| eens wen a few that mighr fit your \ we § ntitled. “The 
WEATHER- market: Ia f+ | Bricklavers.”” It 
TIGHT 4 |) t 
Nees WINDOW STRIPPINGS 
{=< ; DOOR STRIPPINGS Y t aN not 
wees ae ROOM AIR CONDITIONER . wang 
: MOUNTINGS 7“ “ghee - 
REFRIGERATOR MOUNTINGS ) ” 
AIR CONDITIONING UNITS , Elk _— 
TRUCKS | hil ur New 
See Durkee-Atwood for: es - Sp 
. int Nn yus 
I leone ohne one * . V-BELTS * SPONGE RUBBER yards for their la 
puaKss-aTwood COMPANT / MOLDED RUBBER We ho timulate the 
. HOSE «+ TAPE thinking of tributors in the 
\ +} \t! nyt 
B. Miz 
Ask us how the Little Professor and DURKEE President 





Durkee-Atwood “Super Service” can 
work for you... 


ATWOOD t 5 Corporation 


SS V-BELTS 






Find ouvt today how the Little Professor con spply 







you with new ond importont ways to increase your — Nien HIS. TENN 

success with Durkee-Atwood products and “Super lee vwour 
: i yu 

Service.” Write Dept. ID-5 | ' F “ay 

¢ POTISTI 

Brick | t would appear 

DURKEE-ATWOOD CQO. - that paring a highly-populated 

MA 7 a : aM : ; P ’ t tl ypulated arca on 
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At “CHICAGO 
we do something 
about it! 


The word “Service” is abused by many sup- 
pliers. Here at “Chicago” it means action— 
faster deliveries, whether it be a package 
or a carload. 

e From over 4,000 standard catalogued items 
in stock your shipment is on its way within 
24 hours—often sooner. 

@ There is no time consuming follow-up neces- 

sary to see what's happened to it. 


This is why so many industrial users in the 
last 83 years have come to specify “Chicago” 
Screws .. . service is faster . . . quality is 
better . . . it costs less to do business with 
us because no large inventories are 
necessary. 

Our merchandising policy is based on 
complete co-operation with the Indus- 
trial Supply Distributor. Our specially 
trained sales force operates in con- 
junction with the distributor’s sales 
organization to help develop more 
sales in your territory. Write for details. 














The complete Chicege “‘Sefety Pius" line includes in alley 
steel: Socket Set Screws * Socket Head Cap Screws * Socket 
Stripper Bolts * Squere Head Deg Point Set Screws * 
Socket Pipe Plugs * Filet Mead Socket Cop Screws * Dowel 
Pins * Hexogen Keys ond Key Kits * Also Socket Set Screws 
and Secket Heed Cop Screws in Stoini The np! 

“"Chicege”’ line of Stendord Products includes: Hexegen 
Heed Cop Screws in steel — bright ond Grode 5, heot 
treated, alse in bross and stainless * Squere Heed and 
Heodless Set Screws * Taper Pins * Steel Studs * Filet 
ond Fillister Heed Steel Cop Screws * Hexegen Nuts in 

steel, bross and stoiniess 
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*¢ What brand acceptance 
does for YOU 


Bra e} 
Ssaics re > 

W he ck W) 

rushe ve € 

; er 7 
r ned O Be 
ve all. y E O 

There are | pe A 
a s have been open Why not walk ind make the sales? 
] Os! \f ( Ha i 
4 Zi } 


Osboru Brusler 


\\\ MAINTENANCE, PAINT AND POWER BRUSHES * FOUNDRY MOLDING MACHINES 
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THE V-DRIVE LINE TO SELL 


IS THE COMPLETE MAUREY LINE 





For These Sound Reasons 


QUALITY 


Maurey V-Drives, Drive Parts and Accessories are built to 
precision standards that have met exacting OEM requirements 
since 1917. From long experience, industry knows it can 
depend on Maurey V-Drive quality. 


SERVICE 


When you or your customer require drive parts immediately, 
Maurey expedites them to you, exactly as ordered. Complete 
stocks to meet every V-Drive need from fractional to 600 


horsepower, are ready for immediate delivery. 


SALES HELP 


Maurey assists your selling effort in every way possible, 
providing you with attractive, informative catalogs of proven 


selling power . . . folders, booklets and blotters imprinted 
with your name on request .. . live leads produced by Maurey 
trade paper and direct mail advertising . . . and the 
personal assistance of Maurey field engineers. 


ENGINEERING HELP 


Maurey V-Drive engineers are constantly available to assist 


you and your customers with V-Drive problems 


COOPERATIVE PROTECTION 


Maurey guarantees full factory cooperation and protection 
to you as an authorized distributor of the complete 


Maurey V-Drive line 


We shall be glad to give you all the details on the 
advantages you gain by handling the complete Maurey 
V-Drive Line. Write us today. 


manufacturing 


maurey corporation 


2915 South Wabash Avenue, Chicago 16, Illinois 


The Complete Multiple and Fractional Horsepower V-Drive Line 


Serving Industry Since 1917 
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the complete Maurey 


MULTIPLE 
V-Drive Line includes 


FUL-GRIP @-D sheaves . . . in complete 
stocks for A, B, C, and D sections 


STANDARD CAST IRON SHEAVES 
for A, B, C, and D and E sections 


MOR-GRIP Multi-V Belts in all standard 
lengths in A, B, C, D and E seciions 


MOR-GRIP V-Link Belting 
ic A, B and C sections 


Complete Multiple V-Drive Accessories 





the complete Maurey 
FHP v-Drive Line 


includes 
Hi-Q bushed type and fixed bore type 
cast iron and pressed steel V-Pulleys . . . 


MOR-GRIP FHP V-belts, O, A and B sections 
in all standard lengths . . . 
Aerodynamically designed refrigeration 
fans and Fan V-pulleys . . 

interchangeable Bushings . . . 

Flexible Couplings .. . 

Complete V-Drive accessories 





Gemmell EE le CULrlUr CU a ee.,lU?ee,. hU6 
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Fort Worth's Ad d Design 
ort Worth s =~ esig 


ADDS 


Vou 


To “QD” SHEAVES 
and SPROCKETS 


DOUBLE-DRILLING ALLOWS BOLTS 
TO BE INSERTED FROM EITHER SIDE 


For? Wor Tu 























Fort Worth "QD" Sheaves 
are given added versatility 
by double - drilling, yet are 
still interchangeable with 
other "QOD" Sheaves. 


The same Tapered-Split 
"QD" Hub is interchange- 
able with Fort Worth "QD" 
Sheaves and Sprockets. 


Only one stock of Hubs 
required for V-Belt, or Roller- 
Chain Drives. 
SHEAVES 
—" WRITE FOR CATALOG 
Fort Worth Steel FacTornyY waRawouets 
& Machinery Company 
DEPT. 15 3600 McCART 
FORT WORTH, TEXAS 


curcaco * sT tours * 
Ranease city ° ATLANTA 
HOUSTON © SAN FRANCISCO 
O08 ANGELES © MEMPHIS 
otnver ° seneey city 
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You Said It 


Starts on page 





1 percentage basis does not give a 


rthwhile comparison. 

It would appear that the dollar gross 
profit per employee would be a better 
mparison for conditions and efh- 


( i g l 
Percentage of 
Gross Profit 
New England 25.6 
South Atlantic 21.1] 
East South Central 20.9 
West South Central 19.6 
Dollar 
Gross Profit 
Per Salesman 
New England $38,300 
South Atlanti #2,000 
East South Centra 48.000 
West South Central 44,200 
Dollar 
Gross Profit 
Per Employee 
New England $8,200 
South Atlanti 8,000 
East South Central 7 500 
West South Central 7,100 
New England still leads in the dol 
lar gross profit per employee, which 
might indicate something 


Cuas. M. Buti 
Chief Engineer 
Pigeon-Thomas Iron Company 


Are Salesmen Underpaid? 
Newark, N. J] 


Thanks for the February article 

More Competition but Better Ethics 
loday,”” p. 106 

You might be interested to know 
that I was born November 4, 1870 


| started working in my brother-in 
law’s hardware store t Greenwich, 
N. Y.. mv home town, in_ 1885 


through 15894. 

Then I came to Newark. The 
veckly pay was $5.00 per week from 
6:00 in the morning to 9:00 p.m., six 
days a week—quite different from the 
present time 

Cuas. R. Witcox 
President 
W ilcox-Slidders, Inc 












STANDARD TOOL 


AOU ludutley since 1881 


@ The Standard Too! Man,Serving Indus- 





try Since 1881, can recommend the cor- 
rect tap, grind and speed that will enable 
you to reduce your production costs. Find 
out how his broad experience on metal 
cutting can help you. The Standard Tool 
Man is always at your service without 


obligation. 






id 









. Stocked by the 
Standard Tool Distributor in your area 


Complete line. 





TANDARD TOOL (‘0. 


3950 CHESTER AVENUE CLEVELAND 14, OHIO 





FACTORY BRANCHES IN: NEW YORK ©« DETROIT «© CHICAGO *© DALLAS © SAN FRANCISCO 


THE STANDARD 11NE. Twist Drills - Reamers - Taps - Dies - Milling Cutters - End Mills - Hobs - Counterbores - Special and Carbide-Tipped Tools 


... Which 
Tube Fitting 
is best for 

your customer? 








With Imperial 
AL) You Have The Right 






Answer Every Time... 





\ y 
Need Tube Fittings? 


See Your 


IMPERIAL DISTRIBUTOR Many types of tube fittings are in use today. Each offers certain advan- 


tages. Some combine several advantages in varying degrees. One fitting 


He Carries industry’s . : : . ; 
Mest Complete Line of may excel in speed of assembly. Another in withstanding vibration and 
Tube Fiitings ond Tub- tube movement. Others are designed for high pressures 

ing Tools The new Imperial ‘Tube Coupling Selector Chart above, helps you 

1 He hos big loco! recommend the BEST fitting for each job. With the complete Imperial 
stocks for quick line you have the RIGHT ANSWER for your customer every time! 

delivery Write for Bulletin No. 3039 which includes this chart as well as 

2 Helps you pick a practical program for getting tubing jobs done faster, better, more 


the right Fitting 
and right tool 


th saga 3 THE IMPERIAL BRASS MFG. CO., 511 S. Racine Avenue, Chicago 7, Illinois 


in Conede: 334 Lauder Ave., Toronto, Ontario 


economically. 


The above message emphasizing dis- 
tribvter benefits, appears in leading 
industrial publications 


FLUID CONTROL AND SHUT-OFF VALVES... @ wide range for many purposes 


= 





Ask for = 
Catalog 3501 | —— roe 
Dead VALVES VALVES 

Also Toggle A superior plug-type 





shut-off valve for real protection agains? 


Diephrogm, Blow-down and 
Kwik-Disconnect Volves leckage 2-, 3.. and 4-way styles. Also 
many other types 








Industiys Matt Complete Line of Tube Fittings and Tubing Tools 
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..- Imperial offers Industry’s most complete 


ioe of Tube ee | - Tubing Tools — 





the sal 
wea 








ie enlie” 





IMPERIAL 
HI-DUTY 
FITTINGS — 


Unsurpassed for 
speedy, trouble-free 
assembly. Withstands 
more vibration. No 
loose sleeves. Fur- 
nished in Bross ond 
Aluminum. 


a 








IMPERIAL J.1.C. IMPERIAL 
37° FLARE FLEX FITTINGS — 
FITTINGS 


The tube coupling 
with the vibrotion 
and shock ubsorbing 
sleeve. Withstands 
severe vibration, 
minor tube movement. 
Furnished in Bross. 


4 withstand high pres- 
sures ond severe op- 
erating conditions. 

Furnished in Brass, 


Steel and Stainless 
























IMPERIAL J.1.C. IMPERIAL IMPERIAL 
ERMETO FITTINGS POLY-FLO COMPRESSION 
~ Ne fang, rea FITTINGS, FITTINGS — 
sol- polyeth Simple 
Pow Be Stele ce aime ie comical. ae 
connections that with- tubing, make pessible Groce. 
stand high pressure huge savings in time 
end vibration. Fur- and simplify installe- 
nished in Steel. tions. Furnished in 
Brass. 
IMPERIAL IMPERIAL IMPERIAL 
S. A. E. FLARE INVERTED FLARE PRESSURE HOSE 
FITTINGS — ‘ and REUSABLE 
—Similor ndord 
Both heavy-duty and flore fuhage cone COUPLINGS — 


standard types. With- 
stand severe tensile 
pull and high pres- 
sures. Furnished in 
Brass. 











A COMPLETE LINE OF TUBING TOOLS . . 






IMPERIAL 
HI-DUTY 
TUBE 
CUTTER 


Free wheeling ball bearing action 


Retractable 


tubing 


type with flere cut-off groove 
No. 274-F for ‘s 


models. Also sowing 


reamer to 1” 


Other vises 


Se ee. 











flare seat is inside 
body. Furnished in 
Bress. 


For high, medium and 
low pressure applica- 
tions including hy- 
draulic fluids, gose- 
line, oil, diesel fuel, 
grease, LPG gas, air, 
water. 


. their quality speeds tubing work |! 
IMPERIAL FLARING TOOLS 


All types, for making 


45° and 37° flores 
including double 
flores on copper 


aluminum, steel and 





\ f—— 


IMPERIAL TUBE BENDERS 


stoinless steel tubing 
No. 500-F Fiaring Too! 


illustrated, mokes 








45” flores ond 
shea buraiches Bend hard or soft tubing. Form neat accu 
ie | hom rate bends to short radius. Colibroted. No 
364-FH individvel benders for each size of 
tubing 3/16" to 3/4" 0.0. Also other models 


Only «@ few of imperial’s Complete Line ore ilustroted here 
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HERE’S WHY 
iT PAYS YOU 
TO STOCK 


AND SELL: -: 


7 A COMPLETE LINE—Republic's Round Chain Division makes every type and 
size of welded and weidiess chain, chain slings, attachments and accessories. 
One-source buying eliminates shopping around to meet your customers’ 
requirements. One order, one shipment, one invoice covers everything. 


American ; - 7 


voc OE aia 
dust af tATION 
iran Mage C WEEK!) 
Gas Lt 
SOURNAL =~ af 


50 _ = 


P ROD UCTS Newsweek FOUNDRY,S 
" NES > 
GAS BUSINY OSs ' 


(he) 1 ul S News 


ENGINE! 
NEWSR 


* 
« coment a 


& wanonawy avvertised—These leading industrial, business manage- 
ment and consumer publications carry millions of sales messages each month 
to your customers and potential customers. They're pre-selling for you in 


every morket you service. 





4 There ore no lost sales when you handle 

Republic's wide range of high-quolity fast- 
eners. To meet the varied requirements of al! 
types of industry, Republic makes and stocks 
more than 20,000 regulor types and sizes 
of headed and threaded products. These in- 
clude machine bolts, cop screws, hot and cold, 
punched nuts, sheet-metol screws. 





Here's a new profit opportunity —Republic 
Semi-Rigid and Flexible Plastic Pipe. Both 
ore lightweight, easy to instoll. Utilities use 
semi-rigid as inserts in existing metal service 
lines. Refiners and processors use it for oil- 
piping systems. Plastic pipe is ideal for farm 
irrigation, jet pumps, livestock watering, lawn 
sprinkling. 
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= vepenvasit OGLIVERY—Your orders receive prompt attention from 
strategically located plants and warehouses in Boston, Mass.; Bridgeport, 
Conn.; New York City; Philadelphia; Cleveland, O.; Chicago, Iil.; Kansas 
City, Mo.; Birmingham, Alc.; Seattle, Wash.; Portland, Ore.; Los Angeles 
and San Francisco, Calif. 





5S FIELD ENGINEERING SERVICE—Republic maintains a staff of competent 
chain engineers thoroughly trained to handle all types of chain problems. 


If one of your customers comes up with a tough problem or needs ao special 
type of chain, call on a Republic engineer. He will work with you and your 
customer to a happy and profitable solution. 


REPUBLIC 


STEEL 
Welds Wider: Rawige 


% Stdlard, Stielks avd, Stak. Pjoditlg 
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3 PACKAGING—Republic Chain Products are packaged for ease of sell- 
ing, handling, storing, shipping. This is chain pockaging as it should be 
tough, sturdy containers, easy-to-read labels for quick, positive identification, 





Gc RESEARCH — Republic never lets up on the continuous task of improving 


This goes for the steels and the steel products Republic makes, like chain 


Reseorch is always ot work, from selection of raw materials through forming, 
welding, heat treating to the final microscopic inspection of the finished chain. 


PO 8 8888 a a ee 




















' ! 
| REPUBLIC STEEL CORPORATION i 
5 3156 East 45th Street ; 
' Cleveland 27, Ohio ' 
' Please send more information on: ' 
' 3 ' 
| (] Chain [|] Fasteners (_] Plastic Pipe ' 
' i 
' Name —E Title — i 
' i 
i 
Company ! 
! ! 
! ! 
' Address ' 
! i 
t City Zone State a ' 
' ! 
L a= SS = Ss = = a a aw em em me ome i 
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It’s easy to SELL YOUR CUSTOMERS SAVINGS! 


cut 
equipment 
costs 


FLEXIBLE SHAFT 
MACHINES 


The Most Complete Line 
- Available 


ay a 
randfl 4 & 5 speed gear drive 
FLEXIBLE SHAFT MACHINES 


Put onc motor to work for ROTARY FILING, GRINDING, 
BRUSHING, SANDING, DRILLING, POLISHING, BUFFING, 
AND CLEANING. 


ONE Completely Portable 
COMPACT UNIT can be easily 
ioved from job to job. In use 
perator lifts only the light 
weight handpic ¢, not the heav 
motor thus reducing fatigue 
Push butt m tox l lar ges all | 
eliminate chang« r time 
A FLICK OF THE FINGER gives 
y any { { perating 


HO 


peeds rangin 
RPM. Strand 
provides I 


’ 


ae 
Woodberry 
5855 West Lewrence Ave. Chicege 30, Ii! 


Beltimere 11. Merylend 


Strandflex for more jobs, too 


QUICK-CHANGE COUPLING 
lets you change tools with a 
simple PRESS - PULL - SNAP 
ction without using wrenches. 
Strand shafts and attachments 
ure designed for tough use, even 
n hard-to-get-at jobs as well as 
production work 


NEW CATALOG describes FULL LINE 
of Strand Flexible Shaft Machines, 
including direct drive and counter- 
shaft models with up to 3 HP; aise 
accessories and tools. See your 
distributor or write direct. 


They've seen Strand 


advertised in: 


Machine & Tool Blue Book 
Modern Machine Shop 
Mill and Factory 
Canadian Machinery 
Industry and Welding 


New Equipment Digest 


if you're not already handling this 
Pe 
now for information on open ter 
ritories.. ASK FOR NEW CATA 
Gel ce ey ale) 3 


FRANKLIN BALMAR 


CORPORATION 


N. A. STRAND DIVISION 


ee es A 


5855 W. lLewrence Ave... Chicege 30, ! 
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Common Sense Advantages 


Make SXZ/4 Radial Saw 
ooeaam Easy-Selling Tool! 





Men who know tools and 
production appreciate the 
exclusive features that make 
. the SKIL Radial Saw so efh- 
cient. These features speed 
. materials handling and pro- 
duction, improve safety, re- 
duce maintenance. Your 
customers will recognize 


selling points like these: 





Exclusive Retracto-Glide Arm Allews a Clear Work Table — No more 


=i "ange overarm interference! A touch pushes the Retracto-Glide Arm back, leaving 
r ree work surface clear. Speeds set-up, increases accuracy, improves sofety. 
*~ y, Greater Strength and Accuracy—Exciusive wide spocing of 8 grease- 
j ¥ - sealed ball bearings in supporting head give maximum support. Bearings 
| ___ hove hardened steel tires ground on their own centers; traveling on hard 


chromed roils. 


Easy Cut Changeover—Any angle cut con be set-up in one quick step 
with head either in front or back of fence. 


Convenient Controls —ploced for easy adjustment from operating position. 





Optional Attachments— include rouvter-shaper; cnain feed; extra long rails; 
SKIL flex wheels and blades. 


Profits For You—SKIL Radial’s exclusive features and attach- 
\ ment flexibility make it your best seller. Once a production man 





sees a SKIL in action he wants it. A lot of these saws will be 

¢ PORTABLE TOOLS 
sold during the next few months—nothing more than a demon- 
stration. These are big profit items, too. So now's a good time 


for you to get your share of furure sales 


CONTACT YOUR SKIL FACTORY BRANCH and find ovt about the 
SKIL Redial Saw deal including powerful ADVERTISING SUPPORT 


in over a dozen key magazines 
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HE DRY FLUID DRIVE 


DODGE of Mishawaka Announces An Entirely New 


Development in Industrial Power Drives that Promises 


to Revolutionize Drive Performance! The Advan- 


tages of Flexidyne Drives and Couplings Give Dodge 


Distributors Vast New Opportunities for Business. 


Here are the facts on how easily Flexidyne handles 
difficult starting problems and gives a new kind of 
protection against shock and overloads 

While new in the United States, this drive has 
already been proved in thousands of installations in 
Europe. Dodge has redesigned it to American stand- 
ards and now makes its dramatic advantages available 
to all industry 

Flexidyne is a dry fluid drive. Its advantages over 
any other fluid-type drive are based on the fact that 


at normal operating conditions it does not slip 


WHAT IT IS 


The Flexidyne Drive is made up of a housing, 
inside of which a rotor is free to turn concentrically. 
Between the two are fine particles of spherical steel 
shot, called the ‘flow charge," which acts very much 
like a fluid. The flow charge transmits power from 


housing to rotor 


This flow charge is easy to seal in, has a high 
density and can stand relatively high temperatures. 
The use of this flow charge makes possible a design 
that is simple, compact, economical, and gives out- 
standing new and different operating characteristics. 





HOW IT WORKS 


1. The motor is connected to 
the housing, and starts it turn- 
ing at no load. 


2. The flow charge is thrown 
to the circumference of the 
housing, is compressed by 
centrifugal force, and revolves 
with the housing. 











3. The rotor, connected to the 
load, is started and accelerated by the friction and 
wedging action of the revolving flow charge. 
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FLEXIDYNE DRIVE (with Taper-Lock Sheave in phantom). 











4. Rotor and housing reach identical speeds—the 
Flexidyne operates with ZERO SLIPPAGE between mo- 
tor and load at normal running speeds. 


5. Before overloads cause damage, the Flexidyne 
rutor slips relative to the housing, overcoming the 
friction and wedging action of the flow charge. A 
thermal switch (optional) automatically cuts the elec- 
trical circuit if an overload persists 


6. The amount of the flow charge determines the 
torque capacity. 


WHAT IT DOES 


The Flexidyne provides the exact starting torque 
needed, for anything from the smoothest to the fast- 
est start. Once the load reaches normal speed, there 
is zero slip, giving 100% efficiency. Also, it provides 
accurate overload protection, as it can be set to slip 
at any desired load. During starting and overload 
periods the current draw is at a minimum because 
with the standard Flexidyne setting the motor is never 


pulled down to less than 90% of synchronous speed. 


All this is due to Flexidyne’s completely new prin- 
ciple, which produces constant torque for a given 
input speed, regardless of the percentage of slip 
between the rotor and housing (which occurs only 
during starting or overload). 

The Flexidyne is simple to select off the shelf. Each 
size has a standard horsepower rating and yet it is 
only a matter of minutes to vary the flow charge to 
give tailor-made torque to suit the specific job. 


With Flexidyne, performance is uniform regardless 
of changes in the surrounding temperature. 

The Flexidyne has very long life and practically 
negligible maintenance. Its simplicity guarantees its 


dependability. Gas and diesel engines also benefit 
from all Flexidyne advantages. 

Aside from Flexidyne’s low first cost, low mainte- 
nance, and top efficiency, it permits the use of smaller, 
cheaper motors and controls with greatly reduced 
current demands and improved power factor. Its 
smoother starts and gentler overload protection avoid 
breakage and reduce maintenance on drives, gears, 
bearings and driven machinery. 


FLEXIDYNE COUPLINGS 


Two lines will be available—Flexidyne Drives, tor 
convenient mounting directly on motor shafts and 
adapted for Dodge Taper-Lock Sheaves, and Flexidyne 
Couplings with Taper-Lock Bushings, for straight line 
drives. Several thousands of these units of French 
design, in capacities ranging from fractional to thou- 
sands of horsepower, are now in use in Europe. Dodge 
will first offer four sizes rated at 3 to 30 hp at 1800 
rpm. Other sizes will follow. 

All Flexidyne products will be available from 
Dodge Distributors’ stocks. 


DODGE MANUFACTURING CORPORATION 
S00 UNION STREET, MISHAWAKA, INDIANA 


THE TRANSMISSIONEER is featured in every Dodge adver 
tisement appearing in leading industrial publications. Pros 
pects are directed to ““Cal/ your local Dodge Distributor 
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Were putting our “KNOWS” in 


Allen's Metallurgical Research Facilities Available 
To Socket Screw Users... YOUR CUSTOMERS 


“Can we safely substitute a ¥’ Allen 
Cap Screw for the 
been using? How tightly can a ¥”’ 
Allen Socket Screw be drawn up 


before it breaks? Which will break 


* screw weve 


first — the socket head, the screw 
shank or the hex key?” 

This is a problem typical of the 
hundreds submitted every year to 
Allen’s Research Department by 


manufacturers who use socket 


screws. 5o0me questions are 
answered quickly from our experi- 


ence. Others require rigid, scientific 


testing to approximate actual con- 
ditions in which the product is used. 
Our research laboratory, certified 
to do mechanical properties testing, 
conducts tensile strength tests, tor- 
sion tests, Rockwell hardness tests 
.all the precise metallurgical 
measurements needed to answer 
questions about Allen products 
Whether it's a yield point analysis 
or a metallographic study that’s 
needed ...Allen metallurgists are 
on call to put their “knows” in your 
.. or your customers’ business. 











your business 





FOR 
INFORMATION 
WRiIite To 


ALLEN 


MANUFACTURING COMPANY 
Hartford 2, Connecticut 


MORE 











no match 
for MUSCLES OF STEEL 


America’s towering dams stand as mighty 
monuments to the efficiency of modern 
excavating and earth-moving equipment. 
On these machines, muscles of steel 
rugged wire rope— handle with ease and 
dispatch the tasks that once were back- 
breaking for man and beast 

Wherever big construction projects 
are under way, you'll find Wickwire 


Rope at work—helping to do a better, 
faster and more efficient job. 

Same way—in the mines and quarries 
.-in the oil fields and logging camps... 
with the fishing fleets and in materials 
handling. Here, too, Wickwire Rope has 
won outstanding preference because of 
its proved durability and demonstrated 
reliability and economy. 


every industry benefits from wire rope 


PRODUCT OF WICKWIRE SPENCER STEEL DIVISION 
(FJ THE COLORADO AND IRON CORPORATION 


C87 
> nope 


FUEL 


THE COLORADO FUEL AND [RON CORPORATION — (Tex) - Denver - Houston - Odessa (Tex) - Phoenix - Salt Loke City - luke 


+ Oeklend - Portiend - San Francisco - Seattle « 
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Another Reason Why... 


RUST-OLEUM. 
means to you! 


There is only ome RUST-OLEUM. It is-as distinctive as your own fingerprint, 


incorporating a specially-processed fish oil vehicle that may be applied directly oer 
sound rusted surfaces, dries right; is odor-free, and penetrates rust to bare metal 
What's more — RUST-OLEUM is available in many, many colors to 


beautify as it protects 


This distinction of product, alone, provides a tremendous “sales edge” and 
greater profit opportunities for you. Yes, the RUST-OLEUM product is a vital 
element in RUST-OLEUM Teamwork with you. With 

RUST-OLEUM, you have all the exclusive features to sell — something the other 
fellow hasn't. You have the power to actually Scop Ruse with RUST-OLEUM 


ah peel Gath Meee) ice) Fe bale), | 
2413 Ookton St. + Evanston, Ill. 


RUST-OLEUM IS EXCLUSIVE 





| 


































DISTRIBUTORS... 
GET IN ON THIS 
BIG PROFIT NEWS! 


there! 
lt , 


“HI-CAP" — the most odveanced line of high- 





copacity chain blocks on the market today! 
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‘BuDGIT’ 
ELECTRIC 
SERIES “700” 
‘LOAD LIFTER’ ae 


HOISTS 













‘BUDGIT’ CONDUCTOR 
CORD TROLLEYS 


em 


3 





PIE d LEE RRS + 


‘ripir’ 
TIPPING 
SLINGS 





‘suDGIT’ 
1-BEAM 
TROLLEYS 
‘LOAD LIFTER’ 
418 CRANES 


series *'600"' 
‘LOAD LIFTER’ 
ELECTRIC HOISTS 





TruGiT’ LEVER 
OPERATED HOISTS 
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Here are the new ‘Budgit’ Chain Blocks in the “HI-CAP” Line — aluminum 
chain blocks whose capacities range from 3 to 10 tons. Their amazing 
light weight and compactness are matched by their ruggedness and spur- 
geared efficiency. Compare each of the “HI-CAPS" with any other chain 
block of like capacity. Check them feature for feature! You will be con- 
vinced that these new ‘Budgit’ Chain Blocks are “HI-CAP" from hook to 
hook. You will also be convinced that a “HI-CAP"’ will be one investment 


which will pay for itself over and over again for many years to come out 


of the savings earned. 


rosters 
ters 


a ee 
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'“HI-CAP™ 


IT LINE for papPeaa 


7:a0n mel ee CHAIN BLOCKS 


3 to 10 tons capacity 

















ym ‘Budgit’ Aluminum Chain Blocks, ranging from JUST A FEW OF THE ADVANTAGES YOU GET... 
LIGHT WEIGHT — The light weight of the “HI-CAPS" is the re- 
ng V4 to 2-ton capacities, were introduced to Indus- sult of their modern design—an exclusive one-piece frame, 


which supports the upper sheaves and the top hook, is made 
from an aluminum alloy having vunusvcl strength and shock- 


adil try in 1950. So popular have these light-weight resisting qualities. The cover and lower block body are mode 
from this same strong, light aluminum alley. The 10-Ton “Hi! 
jin hoists become, it is only natural that we should CAP” weighs just 210 pounds! 


UNUSUAL STRENGTH AND LONG LIFE — Unusual strength and 
long life are built into the “HI-CAP" Chain Blocks. Geors ond 


n- make them available in higher capacities. shafts are made from heat-treated alloy steel. The load is car 
ried on two sets of gear teeth in each gear. Al! fastenings are 
to Natural, too, that every one of their famous splines to evenly distribute the load and to eliminate keys. The 


top hook and load hook are forged from alloy steel and both 
cre oversize. idler sheaves are pocket wheels mode from stee! 


nt features be built into the “HI-CAP” Line. This castings. They are heat treated. The hand chain is a welded 
link steel chain, cadmium pleted, while the load chain is an 
ut means that the ‘Budgit’ “HI-CAP”" is a chain alloy steel, heat-treated welded link chain so tough no ordinary 


hockseaw can cut it! 

° . , < EASIER AND FASTER OPERATION — Loads may be handied easier 
block whose basic design, engineering, con- and quicker becouse of the simple spur gearing, the vse — 
throughout — of anti-friction bearings, either ball or roller; and 
the “‘full-jeweled™ lood brake which makes lowering easier and 
faster. it tokes a chain pull of only 72 pounds to lift a 
‘ 5-ton load! 
tages have been proved in all GREATER UTILITY —“HI-CAPS” may be used in ony position 
even horizontally, to pull loads. The hand chain will not gag 
and the floating load chain guide completely surrounds the lood 
chain pocket wheel. So, regardless of the pulling angle, the lood 
chain is fed into the lift wheel without gagging or binding! 


struction, and operating advan- 


kinds of applications. 





Fit “HI-CAP" cost-cutters into HIGH HOOK LIFTS — The method of load chain reeving, which 
eliminates angular pulls, and the design keeps the distance be- 
your operation. Sold only tween hooks, when close hauled, to the minimum. For example, 


the distance between hooks is only 28% inches on the 10-Ton 
, , chain block! 
through “Shaw-Box Distributors! STANDS ABUSE BETTER — The entire mechanism, including the 
load broke, is enclosed in housings sealed tight as a drum to ex- 
clude dirt and grit. The hand chain wheel is also enclosed for 
protection from damage, should the hoist be dropped 
GREATER SAFETY — Safety was considered of utmost importance 
in the development of ‘Budgit’ Aluminum Chain Biocks, as well 
DISTRIBUTORS as in the “HI-CAP” Line. For example, the top hook and the 
— leed hook are both oversize, with the top hook being a size 
There cre a few “Shaw-Box" dis- larger than the load heok. Each hook is of the non-frecturing 
. . _ type that slowly opens under excessive overloads. They are 
tthuterships epen in locelitios forged from alloy steel. The load is supported on two sets of 
heving good potentials. One of gear teeth in each geor. All connections are splined instead of 
keyed. There ore no bolt heeds, nuts, screws, nor pins projecting 
them may be in your locality, se from the hoist frame! 
, LESS AND EASIER MAINTENANCE — Little attention is required to 
we sugges? you write us. keep “HI-CAPS” in service since the mechanism operates in a 
sealed housing. ““HI-CAPS" are easier to maintain os they may 
be quickly dismentied and re-aossembled without the use of 
special tools as all connections ore splines! 
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“wf CHAIN BLOCKS 


| MANNING, MAXWELL & MOORE, INC. 
SHAW-BOX CRANE & HOIST DIVISION 
MUSKEGON, MICHIGAN 
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INDUSTRIAL BRUSH QUALITY 


Smooth your sales job thru this one supply source 


% You Simplify the job of selling when 
you center your sales efforts on Mil- 
waukee Industrial Brushes. You not 
only have a line to offer where each 
individual type fully meets the need 
but a line that rewards you through 


re-orders. 


Quantities of any type, purchased any 
time, are uniform throughout. Here you 
can get full cooperation to smooth the 
way to sales—here you can always 
depend on top quality—here is your 
logical source of supply whether for 


standard or special types. 
PRODUCTION BRUSHES... 
for power use 


PRODUCTION BRUSHES... 
for hand use 


BRUSHES... 


for various maintenance needs 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-36 NORTH 30th STREET MILWAUKEE 45, WISCONSIN 


SEND FOR 
CATALOG NO. 36-R7— 
IT FEATURES 
THE COMPLETE LINE 
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For stopping leaks! 


a 


_ 


a 5 sa 


*'* 
Fa, 
ee 
. ® 
we 


—_ 


ta . Emergency Pipe Clamps for rust holes, splits. Made in both steel 
i NNAEI : 
>K! SEA i and cast iron pipe sizes, 2” to 12” inclusive. 


C VNEI my ' , _ , 

pRENNE ~ i wat Pipe Joint Clamp, for thread leaks. A positive repair. Made of mal- 
leable iron. In world-wide use for over fifty years, on steam, water, oil, gas, gasoline, ammonia 
and brine leaks—any pressure or temperature. Made in sizes 2” to 24” inclusive. 


Over 1200 distributors carry the Emergency Pipe Clamp in stock—a large proportion of them, the SKINNER- 
SEAL Pipe Joint Clamp also. Have you our latesi catalog No. 54 with complete jobber discount sheet? 


M.B. SKINNER CO. ésotiiches i808 South Bend 21, Indiana 
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CARBON DIOXIDE + DRY CHEMICAL * 
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WHICH TYPE IS BEST? 


fire protection engineering service to help you serve 
you®, customers better. To be specific, you become 
an actual part of the foremost, nation-wide field 
organization selling fire fighting equipment. 


Since different fire hazards require different types of 


fire extinguishers, PYRENE—C-O-TWO manufac- 
tures all types ...the finest and most complete 
line on the market today. 

When handling the well-rounded PYRENE— 
C-O-TWO line, you're in a position to give unbiased 
advice on what is best for the particular fire hazard 


concerned. Also, there’s the backing of an expert 


Remember .. . handling the top quality, fully 
approved PYRENE—C-O-TWO line is now more 
profitable than ever before. Get complete facts 
and see for yourself. 


PYRENE-- C-O-TWO 


NEWARK 1 


NEW JERSEY 


Sales and Service in the Principal Cities of United States and Canada 


COMPLETE FIRE PROTECTION 
portable fire extinguishers . .. built-in fire detecting and fire extinguishing systems 


VAPORIZING LIQUID 


* S$ODA-ACID «+ WATER CHEMICAL FOAM * 
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AI® FOAM 





A select line of precision gages is now 
offered by Card, manufacturer of world- 
famous Card taps. In every industry, in 


every shop, these tools speed production, 
assure you of precision and satisfaction. 


The new line of gages is equal in every 
respect to the quality of manufacture 
that has made Card taps famous over the 
past 81 years. 
\ Contact your local Card Distributor 
mpt deliveries and helpful service. 


¥ 
4 
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For a Policy in practice every day 


PK von: OK 





P-K First quality products OK 
P-K Area sales opportunity a a 
P-K Profit potential sen OK 
Steady sales promotion : seu OK 
Active Sales Cooperation OK 
Direct order Protection ss 


PARKER-KALON' 


FASTENERS 


The Distributor Policy pioneered by Parker-Kalon, revolutionary 
when it was introduced, has since become the model for fair- 
dealing and solid support. 

The P-K Policy stands unchanged, year after year. Its principles 
are put into daily practice. P-K Distributors know they can count 
on full observance, whatever the market condition. 

That's why the P-K “family” of Distributors includes the nation’s ° 
ablest supply specialists. Certain territories are open for interested 
Distributors. Parker-Kalon Division, General American Trans- 
portation Corporation, 200 Varick St., New York 14. 


Yours OK withy PK. a ALL the wan 
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for Safety and Long-Time Service 


Be 8 @ 


For 2000, 3000 and 6000 pounds service — Sizes '/;" to 6” 


SCREW END TYPE 


Ba @ @ 


For schedules 40, 80 and 160 pipe — Sizes 1/," to 4” 


SOCKET WELD TYPE 


Shocks and stresses imposed by high pressures and high temperatures are taken 













Vogt Ells, Tees, Crosses, etc., are 
forged from carbon steel or various 
alloys to meet specific operating con- 


--~ HR , 4 ae free from porosity . . . the superior product of laboratory controlled materials and 


in their stride because Vogt fittings are uniform in structure, fine grained, and 


giant forging hammers and upsetters. These properties also give higher resistance 
to erosive and corrosive conditions, thereby adding to service life expectancy 







in steam plants, petroleum refineries, chemical plants and related industries. 


HENRY VOGT MACHINE CO., INC. 


Louisville 10, Kentucky 
BRANCH OFFICES: NEW YORK e PHILADELPHIA e CLEVELAND e CHICAGO e DALLAS 


DROP FORGED 
STEEL FITTINGS 
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CONDITIONS OF SALE 
MOTORS. GENTRATORS. CONVERTERS AND CONTROL 
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\ Sol all by the excellent reputation 
b sieiciilie 
| and customer acceptance of 


Hi Performance-Rated MOTORS" 
GZ 
Says Stanley D. Petter 


Managing Partner, Henry A. Petter Supply Company 
Paducah, Kentucky 


“We've been successful with our Century line for two reasons: 

First of all, Century has a most excellent reputation and acceptance 
with our dealers and industrials. Secondly, the advice and cooperation 
we get from our Century representative helps us and our customers 


in solving engineering and technical problems. 


“We appreciate this kind of service!’ 


SELL quality every time on every job with the complete 
Century Performance-Rated line 


You can meet the requirements of every motor application with 


precisely the right torque, speed, mounting and frame: 


@ Y% to 400 H.P. ratings @ All torque characteristics 
@ 9 to 3600 r.p.m. @ Selective Speed Drives 
—— 
@ Gear Motors Ye to 150 HP. © Drip Proof, Splash Proof, 
@ Single phase and Polyphase Dust Proof and Explosion Proof 
@ AC and DC Frame Protection 





For full information, write... 


Performance-Rated yes| CENTURY ELECTRIC COMPANY 


1/8 to 400 H.-P. 
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These ads are pounding the pavement for you 


Calling on about 750,000 key executives this year, RB&W ads 
make a strong case for using standard fasteners instead of 
expensive specials, thus enabling you to supply requirements 
from your stock 

We're telling your customers how they can ring up important 
savings in time and costs by specifying standards. Convincing 
case histories in 14 business and engineering publications like 
MILL & FACTORY, MACHINE DESIGN and FORTUNE prove conclu- 
sively that often it takes only a careful look at a fastening opera- 
tion to tell whether or not it's being done economically. 

That's building business for you as an RB&w distributor. 
You're interested in selling your stock — so are we. Now the 
thing to do is start your salesmen down the road after these ads 
and capitalize on the interest in standards they're creating. 
Russell, Burdsall & Ward Bolt and Nut Company, Port Ches- 
ter, N.Y 


RUSSELL, BURDSALL & WARD 


110 YEARS MAKING STRONG THE THINGS 
THAT MAKE AMERICA STRONG 


Plants af: PORT CHESTER, N.Y.; CORAOPOLIS, PA; ROCK 
FALLS, ILL.; LOS ANGELES, CALIF. Additional sales offices af: 
ARDMORE (PHILA.), PA.; PITTSBURGH; DETROIT; CHICAGO; 
DALLAS; SAN FRANCISCO. Soles agents of: NEW ORLEANS, 
DENVER, SEATTLE. Distributors from coast to coast. 


EASIEST CATALOG TO USE is RB&W’'s illus- 


NEW, STRONGER PACKAGES of rigid kraft 
board (larger sizes are corrugated) cut 
spillage, breakage. Stock handling gets an 
assist now that RB&W furnishes cap 
screws in standard case quantities. 


40 


INDUSTRY'S BROADEST LINE of high- 
quality bolts and nuts includes cap screws, 
finished nuts, rivets, machine, carriage and 
lag bolts. Allows you to meet all customer 
requirements easily and exactly. 
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trated catalog, double-tabbed for instant 
reference. Jam-packed with all types, sizes, 
weights, construction features —all the 
facts you need. 414 
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Thanks Mp. Distributor 
this packing seals tight, keeps 
valve action smooth 


J-M MOGUL Jacks 
smaller spaces, C00... just 
untwist the sttahds 





J-M Distributors 


sell more by giving 
customers good packing tips! 


You can sell J-M Mogul Valve 
Stem Packings practically every- 
where because they are so adaptable. 
For instance, one size of style No. 
193 can fit many different sizes of 
stuffing boxes because the strands 
of this twisted packing can be un- 
twisted to any desired smaller size. 
J-M Mogul is also available in Style 
No. 222, braided round and Style 
No. 223, braided square. All styles 


are recommended for valve stems, 
rotating or oscillating shafts and 
reciprocating rods where packing 
space is at a minimum. 

What their selling points are: 
J-M Mogul Packings provide ex- 
cellent service against air, water, 
brine, ammonia, oil, many weak 
acids and caustics . ». wherever a 
soft, pliable packing, without rub- 
ber, is required. Made from long 


fiber asbestos yarn, thoroughly lu- 
bricated and graphited, for long 
life with reduced internal stresses. 

J-M National Advertising 
reaches packing users everywhere, 
refers them ¢o the local J-M Pack- 
ing Distributor. For more details 
and copies of this advertisement, 
write Johns-Manville, Box 60, New 
York 16, New York. In Canada, 
199 Bay Street, Toronto 1, Ontario 


Johns-Manville PACKINGS & GASKETS 
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FLEX WHEELS 





(ago the Complete Line 


of Quality Abrasives with REPEAT PROFITS 


Why should you carry Chicago Wheel abrasives? Wheel can make fast delivery. This ability to de- 


Here are the answers. Turnover is fast. Many dis- liver what you need will take you “off the hook” 


tributors report a turnover as high as 26 times a with your own customers. 


year on mounted wheels alone. Chicago Wheel offers many other advantages. 


For instance, you will be able to deliver mounted 


Your profit margin is high and fully protected. 
You can't be undersold in your territory. Moreover, 
you will have available a complete line of abrasive 
wheels, yet will only need a minimum in inven- 


tory 


How so? This is possible because Chicago 


points and wheels in a wide range of different 
shapes and sizes, which enables your customers to 
select the exact wheel for their purpose. Why not 


write us for the complete story. 


. dabble 1b 
apiilithiinald CHICAGO WHEEL « mr. co. 


Dept. 1D, 1101 W. Monroe St., Chicago 7, Ill. 


MANUFACTURERS OF ABRASIVE PRODUCTS, HANDEE PORTABLE GRINDERS, 


GRINDING WHEELS, AND MOUNTED WHEELS AND POINTS FOR INDUSTRY. 
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THIS HOSE HANDLES 


ALL SEVEN! 


Hewitt-Robins SERVALL All-Service Hose is specifically 
designed to withstand the maximum abuse of ai/ the gen- 
eral services, although light in weight and extremely flexible 
to provide maximum ease in handling. It's a moderate price 
heavy-duty hose that renders excellent performance in a great 
variety of services ; 
The tube is smooth, high-quality synthetic rubber blended to 
exact specifications to resist the highly injurious action of the 
diversified materials handled in this service the carcass is 
braided, high tenacity synthetic cord impregnated and imbedded 
in synthetic rubber which provides maximum strength with 
minimum bulk. The cover is long wearing, tough synthetic that 
withstands gasoline, oil, weak inorganic acids and alkalies. It 
also resists weathering, sun and abrasion. This hose comes in 
’ b j with maximum work- 


sizes from 4" x 1 braid to 144" x 
ing pressure from 200 to 300 Ib 500" bales or 


Cut to spec ihcation 








(14 ewi —_—— m =) 


HEWITT-ROBINS 


INCORPORATED oe 





WATER 
MILD CHEMICALS 
AIR 
SPRAY 


OIL AND 
GASOLINE 


PROPANE AND 
AMMONIA VAPOR 


WELDING 





Excellent records have been established universally by the 
Hewitt-Robins Servall’ All-Service Hose in the following services. 


WATER SERVICE: Hot or cold under severe operating conditions in 
industrial and other heavy-duty applications 

MILD CHEMICALS: For weak inorganic acids, alkalies, and salt solu- 
tions, Ethyl, Methyl and other alcohols 

AIR SERVICE: For all types of air tools, air cleaning and general air 
service 

SPRAY SERVICE: For most insecticides and many oil base weed killing 
solutions, for paint spray (not lacquer) service in home and shop 
OlL & GASOLINE: For intermittent service (not static grounded), 
grease, kerosene and other petroleum derivatives 

PROPANE AND AMMONIA VAPOR: For low pressure service as used 
on agricultural applicators and LPG vapor lines 

WELDING WHOSE: For heavy-duty single line service with flame and 


ozone resistant cover 


Industrial Hose— Conveyor Belting — Conveyor Machinery — Vibrating 
Screens— Vibrating Conveyors—Design, Manufacture, Engineering 
and Erection of Complete Bulk Materials Handling Systems. 


STAMFORD, CONNECTICUT 
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YOU OFFER BETTER VALUE 


WITH R/M’s BIG 7 PACKING TYPES 


example, tl ery great ad- tenance costs, save on downtime, simplify 


ocked-in lubrication the ordering 


demonstrated above. It’s just Why not take advantage of the outstand- 
ing selling advantages of R/M’s Big 7 Pack- 
ing Types? Raybestos-Manhattan supports 
you constantly with hard-hitting advertising 
campaigns directed at your customers and 
prospects, keeps you supplied with the finest 


ynstruction features that en- 
vide custom-built perform 
packing application Most 
t e or four of R/M's Big 
By standardizing on them, 
lower kind of sales aids. 


nventories 


main- 


R/M’'s BIG 7 PACKING TYPES MEET 95% OF ALL PACKING NEEDS 


BIG 7 PACKINGS 


RAYBESTOS-MANHATTAN, INC. |4° °°" 
PACKING DIVISION, MANHEIM, PA. 


R/M distributors 
FACTORIES: Bridgeport. Conn., Manheim, Pa. No. Charleston, S.C 
Crawfordsville, ind.; Peterborough, Ontario, Canada 
PRAYBESTOS-MANHATTAN, INC Packings « Asbestos Textiles + industria! Rubber, Engineered Plastic 
and Sintered Metal Products +* Abrasive and Diamond Wheels «+ Rubber Covered Equipment «+ Grake 
Linings . Brake Blocks . Clutch Facings . Fan Belts . Radiator Hose + Bowling Salis 





R/M packings for 


maintenance purposes 








Passaic, N.J.; Neenah, Wis 
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TYPE 1 Universal plastic packing for 
pumps and valves 


TYPE 2 High temperature valve stem 
and expansion joint packing 


TYPE 3 A packing for high speed rotary 
air compressors 


TYPE 4 A specialist in handling corrosive 


hquid s d viscous materiais 
TYPE 5 “TEr.on” for use with chemicals 


TYPE 6 Gasket materiais for 


Service requirement 
[Q] 
TYPE 7 Molded packings for hydraulic 

and pneumatic equipment 









CAPITOL Firtincs | 


pressure installations 
SHIPPED FROM STOCK 


— 


; 





SOCKET WELD ) 
COUPLINGS and CAPS 


2000# for Schedule 40 pipe, 3000# 
for Schedule 80 pipe. Sizes “%&” to 4” 
Carefully machined from solid bar steel 
for easy welding. 





FORGED STEEL 
SOLID PLUG 


Sizes 1” to 2” inclusive in stock. Dry 
seal threod for added protection in high 
pressure instollations. 





Also Hex Bushings for 
High Pressure Service 


Sizes Va" x Ve" to 2” = 1%". Small 
sizes machined from solid bor, 1 V4" x 
1” to 2” x 1%" all forged steel, 
Teper tapped. Cortoned for complete 
product protection. 


MFG. & SUPPLY CO. 


COLUMBUS, OHIO 


5 Profitable Reasons 


WHY IT PAYS TO “PUSH” 


Ga aR 


“JOB STANDARDIZED’ 


LIVE CENTERS 





1. Complete Line with Stock Models for Practically Every Need 
2. Easier to Sell and Stock 

3. No Delay Between Order and Delivery 

4, Specials Seldom Needed 


5S. A Nome Your Customers Know 


























MULTI-DUTY 


Interchangeable male, femole and pipe 
joints for centered and uncentered work. 
Nine sizes; Merse tapers 1 through 5, 
also stroight.* Leeds te 1500 ibs. at 50 
rpm 


HEAVY DUTY 


For close tolerances on work up te 22,000 
ibs. Eccentricity less then .COO2?”! Morse 
topers 4, 5, 6 and 7.* 


UNIVERSAL 


Accurate to plus of minus .0001"! Un- 
vevelly high lead capacity vp te 5200 
ibs. at 5O RPM. Morse tapers 2, 3, 4 
ond 5.* 


NEW PIPE POINT 
For turning heavy pipes and other 
large, hollow cylinders. Sizes from 
3 te 7%" diameter. Load capaci- 
ties up te 22,000 ibs. Morse tap- 
ers 3. 4, 5, 6 ond 7.* 


*IDEAL Live Centers are also avoil- 
able in Brown & Shorpe and Jarno 
fopers 


you get, build and keep live center 
business through better service. Simpli- 
fied ordering and inventorying save 
time — make it easier to fill and bill 
customer orders faster. IDEAL Live 
Centers are first choice in hundreds of 


Give your customers custom-engi- 
neered performance with stock model 
IDEAL Live Centers—available “right 
now”. No waiting for special engineer- 
ing. You get easier sales and quicker 
profits because IDEAL makes stock 


live centers for almost every turning 
need. “Specials” are seldom needed. 
Four models and a complete range of 
tapers handle turning jobs from the 
smallest to the largest. 


With a complete line and fast delivery 


shops for both accuracy and increased 
output. They are backed by a national 
advertising and direct mail program 
that brings new business. Cash in now 
on the complete live center line that 
helps you to make steady sales and big- 
ger profits — IDEAL Live Centers. 


SOLD THROUGH LEADING DISTRIBUTORS 
In Canada: Irving Smith, Ltd., Montreal 


G7DEAL IDEAL INDUSTRIES, Inc. 


1000 PARK AVENUE 
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° SYCAMORE, ILLINOIS 
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Make Extra Sales 
With These IDEAL 
Profit Boosters ... 


Every plant you call on can use these 
IDEAL tools to advantage. And you 
can use them to your advantage to 


make more sales per call. 





7oeAD) DEMAGNETIZERS 


Quickly d gnetizes tools, punches, drills, 
dies or work from magnetic chucks. Prolongs 
tool life by removing harmful abrasive par- 
ticles. Three models—for all sizes of work. = 








— 
Zorad) ELECTRIC ETCHERS 


Etches anything made of iron or steel or their 
alloys. Easy te use as 2 pencil. Burns smooth, 
permanent mark. Eliminates delay and expense 
of special name plates. Always ready—safe— 
portable. Three models for all types of work. 


~ 





>). 

70eAL) MARKERS 

Cuts @ permanent mark inte any materiel — 
steel, glass, plastic or hard rubber. 7200 cur- 
ting strokes per minute adjustable for depth. 
Anyone can use it—sturdy and durable. Op- 
erates from any AC ovtlet 





@eAaD ELECTRIC TACHOMSTERS 


Gives quick check on equi at 

efficiency. Indicates shaft speeds un +71 Hand 
type. May be weed as single unit = with 
meter and generator connected by © Ac- 
curate to plus or minus 1% of full oan. ‘Twe 
models— 2500 and 5000 RPM. 











but | want O-B valves! 


RESO 
. you can expect that answer when another brand is offered to a customer 
who has tried O-B bronze valves. Once a valve user becomes accustomed 
to O-B quality, he keeps right on buying. That’s why distributors who 


handle O-B valves find that much of their business comes from repeat orders. 


If you like supplying products that keep your customers well satisfied 


to the extent that re-orders are practically automatic, you may want to 
consider handling O-B Valves. Just write to the Valve Department, Ohio 
Brass Company, Mansfield, Ohio, and we'll be glad to give you all the facts 


on O-B products and policies. 
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THIS TRIBUTE to NYB&P Distributors appeared in 


saa a aa a 
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The coordinated operation of individuals is the 
strength behind the winning team. And the team- 
work of NYB&P and its Distributors brings to 
the industrial manufacturer unexcelled product 
performance and service. 
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THIS TRIBUTE to NYB&P Distributors appeared in 
the April (Triple Mill Convention) 
issue of Mill & Factory. 


because... 


of careful selection! 


NYB&P’s authorized Distributors are selected 
with specific attention to the quality of their 
sales force. Then, NYB&P thoroughly trains the 
Distributor’s salesmen in its complete line of 
industrial rubber products and the best possible 
use of NYB&P’s product selection tools. So that, 
through technical training and experience, your 
Distributor’s salesman is fully equipped to spot 
and correct trouble sources for you. 


of trained specialists! 


More and more NYB&P Distributors are spe- 
cializing in certain fields, such as power trans- 
mission, materials handling, etc. Others are 
departmentalizing for the same reason: to pro- 
vide more expert service to industry. 


of teamwork 


The trained Distributor salesman, in helping you 
to select the correct product for your applica- 
tion, can prevent premature failure and greatly 
increase the service life of such products as belt- 
ing, hose, and packing; thereby reducing their 
long-term costs. The broad NYB&P line makes 
this easy. 











of emergency reserves! 


Any emergency phone call instantly makes 
available your NYB&P Distributor’s services 
and his reserve stock. NYB&P Distributors are 
famous for their service! 


of developing for the future! 


Coordinated planning over extended periods of 
time allows positive control, necessary for future 
development. As an example, productive floor 
space has a premium value. Seeing this develop- 
ment coming, NYB&P designed PARA-LIFT to 
conserve valuable floor space. PARA-LIFT is 
a molded, cleat-controlled package belt for use 
on a 45° incline and/or decline, eliminating all 
possibility of package slippage...saving valu- 
able productive floor space and minimizing belt 
footage. 


of service beyond price 


and specification! 


Every NYB&P product brings with it a plus 
value, performance and distributor service. Im- 
portant qualities in looking after the needs of 
our customers and insuring an interest that 
doesn’t stop with delivery and installations. 


+ REMEMBER... Industrial Rubber Products 
> were first made in America by 


A 
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Here are the business cards of TWENTY-THREE By accompanying you or your salesmen on promising 


specially trained field men with portfolios bulging with industrial-consumer contacts. 
“documentary” material, and with minds set on doing By arranging technical lecture engagements before In- 
their utmost toward increasing file sales for Nicholson dustrial Distributor salesmen, industrial production 
and Bleck Diamond distributors... and purchasing groups, tool and mechanical engineers’ 
societies. (This service is headed by Nicholson experts 
(a) Through a study of your territory and the file needs of equipped with a practical engineering approach to files 
your customers and prospects. 


(b) By adding to your salesmen’s technical knowledge of 
files and filing. 


(ec) By helping you institute profitable sales and advertis- 
Ing activities. 
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* Portfolio —o carrying case; also an official post or assignment—Dictionory 


and filing in relation to production efficiencies and 
costs. Slide and motion picture illustrations are used 


for visualizing filing techniques and operations. ) 


All this. and more. is offered under the rock-ribbed 
Nicholson policy of MARKETING THROUGH SERVICE by 
way of the Industrial Distributor. If you have occasions 


coming up in which any of these forms of assistance 
may be helpful, please write us—as early as you can— 
so our envoys itineraries may, if possible, be fitted into 


your schedule. 


ehPhe, NICHOLSON FILE CO., 42 Acorn Si., Providence 1, R.1. > 


© 6. a. © (in Canada: Nicholson File Company of Canade Lid, Port Hope, Ontario) 


FILES FOR EVERY PURPOSE 
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these magazines... 


* AMERICAN MACHINIST 

* MILL & FACTORY 

* MACHINERY 

* CANADIAN MACHINERY 

* TOOL ENGINEER 

* TOOLING & PRODUCTION 
PURCHASING 


THIS TELLS 


THE JACOBS 


STORY! 


This message to your customers 
tells the product story of the 
Jacobs Plain Bearing Chuck. It 
tells it forcefully in words and 
pictures. It is an interesting story 
because it presents cold facts 
about a long time leader in the 
industry 


AND THIS 


TELLS YOUR 


STORY! 


This statement of confidence in 
our distributors is displayed on 
every Jacobs ad to your custom- 
ers. The one reproduced here 
tells our story and yours 


There is NO COMPARISON with a Jacobs 


If you don’t wear a gold service pin you probably won't remember 
when “Jacobs” wasn’t the name for the finest drill chuck. Since 
Mr. A. I. Jacobs started it all, back in 1903, continual painstaking 
and specialized research has been lavished on Jacobs Chucks. 


The Plain Bearing Jacobs Chuck pictured 
is undoubtedly the best known in the world 

. and with good reasons. It is a precision 
chuck capable of greater accuracy than any 
comparable chuck made today. It is a strong 
chuck, longer lasting on the job. It is a hard- 
holding chuck with a grip of tremendous 
power. 


These good reasons add up to the unques- 
tioned, uncompromising quality that makes 
your selection of drill chucks as easy as 
remembering the name Jacobs. 
We'll be looking for you at the 
ASTE Western Industrial Exposition 


JACOBS AND YOUR 
LOCAL DISTRIBUTOR 


are ready to deliver the chucks you 


need and the service you deserve 
first in chucks . . . first in service Sacobs 


CH UC K S 


it it's a Jacobs -it holds 





— obsigned to help you Sell / 


These spread and full page advertisements, designed to help make selling 
easier for the Globe Welding Fittings Distributor, are now appearing in 
the leading publications of the purchasing, chemical, petrochemical, 
refining and power piping fields. 


Ads like these, tailor-made for your markets, will appear regularly 
to give added support to the Globe Distributors’ efforts 


Circulation of the ads represent over 225,000 
mechanized sales calls monthly. 


THE soul 
NATURAL - ke ff, 
SOURCE =) . . 
= a 
GLOBE SEAMLESS WELDING FITTINGS a py ae A &) 


GRADES: Carbon, Alloy and Stainless Steels 44 


TYPES: Elbows, Tees, Caps, Saddles, Laterals ALLOY osyg0oU crs 


Nipples, Returns, Flanges, Stub Ends FITTINGS 
Reducers, Crosses, Bull Plugs 
SIZES: Complete range of sizes and scheduls THE BABCOCK & WILCOX COMPANY 
Tubwler Products Division * Fittings Depertment 
3839 W. BURNHAM ST * MULWAUKEE 46, WIS FA.5905 





ne 


HICAGO 3, ILL. « CINCINNAT! 6, OHIO « CLEVELAND 14, OHIO + DETROIT 26, MICH. « HOUSTON 19, TEX. « | 
* PHILADELPHIA 2 PA. « ST. LOUIS 8, MO. « SAN FRANCISCO 3, CALIF. « SYRACUSE 2. N.Y. « TULSA 3. OKLA 
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THE/VEW 
BOSTON... 


the BIGGEST 
Distributor Line 


— in volume — in profit 
now bigger than ever 


With the New 100 SERIES 
Distributors get full-scale 


1. ADVERTISING SUPPORT 


in 17 magazines reaching 500,000 potential 
buyers — starting with this spread . 


2; SALES SUPPORT 


Catalog, mailers, everything needed for 
effective local promotion, and full coopera- 
tion of BOSTON Gear Field Engineers . . . 


3. SALES-ADVANTAGES 

of all-new design, keyed to modern drive 
needs — BOSTON Gear experience — and 
DEPENDABLE 


Listed output of 100 SERIES units is certified 
by BOSTON Gear to be actual torque 
delivered, as determined in Independent 
Laboratory tests. With the 100 SERIES, Dis- 
tributors can offer the extra value of speed 
reduction units that deliver 


Conti 
MAXIMUM HORSEPOWER 
PER DOLLAR 


by actual test! 


O8 MODELS-6/ 


| DIFFERENT UNITS-FROM STOCK— 
TO MEET ANY MODERN DRIVE NEED 
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Look under “GEARS” in the Yellow 
Clessified Section of your Tele- 


"1 ‘BOSTON 


DISTRIBUTOR phone Directory for the BOSTON 


Gear Distributor neorest you. 


—_——_ 
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ia ee ee 
when MORSE can 
ship them TODAY? 


A 
4 


That's right! 

Morse is set up 

to give you and 

your customers 
immediate delivery on stub Screw Machine 
Reamers in any size ranging from .060” 
through 1”. This is typical of the service on 
all Morse Cutting Tools . . . service which 


makes every Morse-Franchised Distributor 


one of the busiest (and most sought-after) 
men in town! Morse Twist Drill & Machine 
Co., New Bedford, Mass. 
New York, Detroit, Chicago, Dallas, San 


Warehouses in 
Francisco... all linked together in a nation- 
wide teletype and telegraph network for 
better, faster service to Morse-Franchised 


Distributors and their customers. 


THE MORSE CODE MEANS 100% 


DISTRIBUTOR PROTECTION... 





MORSE 
Cutting Tools 
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We’re beating the drums about sheaves 


Worthington QD’s, that is. We think they're the 
best, easiest-to-use sheaves around—and we're 
making sure your customers get the word, too. 

We're telling the world with the biggest adver- 
tising and sales promotional program ever put out 
on the QD’s. It’s got everything — full-color 
spreads in the right publications, brand-new 100- 
page manual (makes sheave and belt selection a 


matter of seconds), complete line of hard-selling 
mailing pieces ready for your imprint, attractive 
window displays, eye-catching point-of-sale items 

all designed to make this year your biggest ever. 

Important thing to remember is this: you've got 
to use this material to make the whole program 
pay off for you. Worthington Corporation Section 
MV.5.13, Oil City, Pennsylvania. MY.5.13 


WORTHINGTON 


———— Se 1000 ah. 
DLL 


2 
ARAN => 
SS 


ake AYIA 


THE ORIGINAL TWO-PIECE SHEAVE 
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the most complete 


TEFLON line 
offered Industrial 


Distributors 
PLUS 


e manufacturing leadership 
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e powerful national advertising 
© competitive prices 
e liberal discounts 


e adequate stocks 


® Write Harry Stott, General Sales Manager 


UNITED STATES GASKET COMPANY 
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“COLUMBIAN 
MANILA ROPE 


was my ‘Life-Line’ 
for 6400 miles!”’.. 


a 


a 


says William Willis at end of longest voyage 
ever made by a single mon in ocean history 


6400 miles from Peru to Pago Pago, Samoa in less than four 
months! That's the all-time record for solo voyages. It was made 
by 61-year-old merchant seaman William Willis on a sailing 


raft. 


Mr. Willis built his raft of seven large balsa logs, held to- 
gether with over 400 separate lashings of 114" and %4” Colum- 
bian Manila. Fibre ropes were necessary for these fastenings. 
Bolts, chains or wire would have torn the raft apart in the 
always-moving sea. 


Mr Willis ee 
tegether with strong, woter - resistant 
Columbian Menile Columbian Manila for this vital duty. Thorough waterproofing, 


Mr. Willis’ long experience as a seaman led him to select 


lubrication, and protection of fibres against rot were the all- 
EE 

important requirements for rope which was to be constantly 

immersed in sea water. 


“The success of the trip depended on the lashings,” said Mr. 
Willis. “I can truly say that | sailed on Columbian Rope.” 


Every foot of Columbian Manila Rope is adequately 
protected against decay for YOUR climate, YOUR 
uses, YOUR methods of handling! 


COLUMBIAN ROPE COMPANY 


Auburn “The Cordage City” N. Y. 
The wo. ee. ae an ee . 
alee eencaies in tien nat The Rope with the Red, White and Blue Markers 
completed on October 14 ofter drifting Red SS Sy 
» 


and sarding 6400 miles Whiie a 
a 
Blue g ROPE 


COLUMBIAN 
| 


= Se 4, TWINES 7 


TRADE Aigssss” **"" 
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SELL CUSTOMIZED SHELVING TO FIT YOUR CUSTOMERS’ better protection and cleaner, neater storage. They'll go for 
REQUIREMENTS. A wide variety of heights, widths and depths the accessories which increase shelf capacity for smaller items 
—in open and closed type—permits you to shelve everything and those that make cubbyholes for different items on the 
on Hallowell units. Your customers will like the customized same shelf also. Get more information about Hallowell 


feature, the sturdy steel construction, the interchangeability Adjustable Shelving today. Write Hallowell Shop Equipment 
of parts, the ease of assembly. They'll like the way they get Division, STANDARD Pressep Street Co., Jenkintown 13, Pa 


WHAT’S NEW WITH HALLOWELL 


News that helps you sell 


HAVE YOU THESE SALES HELPS? If not, you're 
missing a bet in making sales. Form 2045 gives 
complete specifications for shelving compo- 
nents. Form 1337 gives complete pricing infor- 
mation. Use them as handouts or as mailing 
pieces. Send your request—give the quantity 
you need—to us at Jenkintown. We'll ship 
them at once. 


UP AND DOWN IN 3] MINUTES FLAT. A 6-man team at SPS recently assembled 
and disassembled a workbench and a shelving section in 31 minutes flat. 
The feat was performed dur a work-study project conducted by the 
Institute for Research in Hur Relations, Philadelphia. As a by-product 
of the study, SPS learned a v tricks in putting its benches and shelving 
Hallowell distributors to help them sell. JENKINTOWN PENNSYLVANIA 


HALLOWELL SHOP EQUIPMENT DIVISION 


together These will be passea on 
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NEW CONVEYOR SPEEDS YOUR ORDERS. Significant 
savings in time and effort—which are passed on to 
SPS distributors and customers in the way of better, 
faster service—have been accomplished by the 
installation of a new conveyor system at SPS linking 
various office departments and shipping. The first 
conveyor, shown here, is 97 feet long, has four 
channels with two belts moving in each direction 
ties together IBM-Sales-Credit-Inventory with 
Order-Billing 


SALES AND SHIPPING are joined by this !60-foot-long belt- 


type conveyor. It takes only one minute for an order to get 


from the office to the Shipping Department 


62 





WHAT’S NEW WITH UNBRAKO 
News that helps you sell 


BETTER SERVICE IS PROVIDED by doing paper work after ship- 
ment instead of before. Order arrives in Shipping on belt at 
right while clerk places completed order on outgoing belt. 
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MAN -OF-THE-MONTH 


Robert H. Clare (Bob) is Western 
sales representative for SPS, has 
his headquarters in El Segundo, 
Calif. During the war, Bob was 
shot down in a B-24 bomber over 
Friedrichshafen, escaped through 
Switzerland and France to Eng- 
land. After the war, he was first a 
salesman, then a vice president of 
Clarke-Siviter Co., Florida hard- 
ware distributors. Before joining 
SPS in 1954, he headed his own 
firm, Scientific Gage Co. The 
Clares have three children, live 
at Redondo Beach. 


SPRING PINS FOR SLEEPERS. If you've ever travelled on one of the 
new stainless steel B&O coaches, you know how luxurious they are. 
The latches for the upper berths in each roomette are worked by this 
bell crank. A Set-Loxk Spring Pin here does two jobs. It fastens both 
crank and latch rod together and also serves as an axle around which 
the latch rod can rotate. This inexpensive fastener can be knocked 
home with one blow of a hammer, yet it will neither ream the hole 
nor work loose under vibration. Incidentally, it also simplifies a 
formerly complex assembly operation. The spring pin is a remark- 
ably versatile fastener. 


WONDERFUL GIVE-AWAY. Over 
250,000 of these Socket Screw 
Calculators have been distributed 
since 1952. Engineers and produc- 
tion men love them. Decimal 
equivalents of wire, letter and 
fractional size drills are listed on 
one side: on the other, informa- 
tion on figuring counterbore, body 
drill, threads per inch, and tap 
drill size. For information oa 
quantities available, write 
Unbrako Socket Screw Division, 
STANDARD Pressep Sreet Co., 
Jenkintown 13. Pa. 


UNBRAKO SOCKET SCREW DIVISION JENKINTOWN, PENNSYLVANIA 


SPS LABORATORIES AT WORK 


SPS laboratories, always an integral part of the 
quality control program, has now moved out of the 
short-pants stage—and this fact should be of tre- 
mendous interest to every SPS distributor who is 
anxious to sell quality. The most remarkable recent 
achievement of the SPS Laboratories has been the 
exhaustive testing of titanium aircraft fasteners for 
fatigue strength. It was a pioneering project. The 
results, now being circulated throughout industry in 
bulletin form, show that the ultimate strength and 
endurance limit of titanium on a strength-weight 
ratio is far superior to that of aircraft quality steel 
On a single fatigue-tester such research would have 
taken a year to complete (specimens were individu- 
ally cycled over 10,000,000 times—just an example 
of the depth of this study). SPS Laboratories, with 
its battery of testers, made short work of the job. 
You may not be interested in aircraft fasteners— 
but the same sort of research, development and test- 
ing is standard with every UNBRAKO product. When 
you sell UNBRAKO, you sell quality. 


Chemical research 
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HOW TO BUY V-BELTS 


FOR MORE POWER 
AND LONGER LIFE 


...and get ‘More Use 
per Dollar” 


Look for a belt with straight side- 
walls and accurately positioned 
strength that prevent 


sag in the “power line’’. 


members 


The ‘“‘power line’’ or pulling 
section is the heart of a V-belt. 
It is here the belt strength 
members are located and it sets 
the load-carrying capacity of 
the drive 

Straight sidewall construction 
assures firm pressure in the lower 
or compression section of the 
V-belt so that when it rounds the 
it supports the strength 
member in a straight line. All 
the strength member 
should pull equally. If they “sag”’, 
constructions, the 
ure overworked and 


pulley 
cords of 
is in some 
outer cords 
premature failure results. In addi- 
tion, straight sidewalls exert a 
firm side-grip on the sheave 
grooves, eliminate slip and power 


waste. 
Specify, by name, the V-belt most 


carefully manufactured that 
every part is balanced to deliver 


8O 


full horsepower capacity and 
“More Use per Dollar”’ 
R/M Super-Power or standard 
Condor V-Belts 


. specify 


MANHATTAN 


STRAIGHT SIDEWALLS 


SUPPORT STRENGTH MEMBER 


R/M SUPER-POWER AND 


For longer life under shock! 


R/M Su 
a new | HERE 
member \ 
more hor 


THAT HELPS 


information 
moanogem 


belts can 
drive for ” 
w to Buy 
nd top 
tomers 
ov can’t call o 


This “Ho 
trode popers © 
reaches your ous 
call on-—the men Y 
utors sell 

the feature 


They are « 
heat resist 
Power an 
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ent magazines 


ond prospects 


/ 
I 


STRUCTURALLY BALANCELC 


FOR SMOOTH RUNNING 


CONDOR V-BELTS 


ight sidewalls 
nbers micro- 
etched during 
‘events power 
hutdown for 
50 R/M repre- 
it | why R/M 
lor V-Belts 
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you 


—the men you 
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SAIC, NEW JERSEY 


RAYBESTOS-MANHATTAN, INC. 


Flat Belts 


Roll Covering 


eo? 


Other R/M products indude Industrict Rubber + Fon Belts + Radictor Hose + Brake Linings + Brake Blocks + Clutch 
Asbestos Textiles « Packings + Engineered Plestic, ond Sintered Meto! Products + Bowling Bolls ; 
- ei . 
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IN THE METAL WORKING 
INDUSTRY, IT’S 


UNION DISTRIBUTORS 
SERVE THE NATION 


FOR’ e« SPEED 
e ECONOMY 
e RELIABILITY 
e PERSONAL CONTACT 


CALL YOUR UNION DISTRIBUTOR 





UNION TWIST DRILL COMPANY © ATHOL, MASSACHUSETTS 


OWNERS AND OPERATORS OF: S. W. CARD MANUFACTURING CO. DIVISION, Mansfield, Mass. 
BUTTERFIELD DIVISION, Derby Line, Vermont and Rock island, Quebec 





rrr ees eee” 


“YANKEE” VISES 


Low cost fixtures for quick and accurate machine 
set-up 


YANKEE’ No.1993 


Neo. 1993 — Equipped with swivel bese. No. 993 is same 
vise without swivel base. Four sizes of each model 
available, 1's" te 4” jaw widths. 


Ne. 4993 — Angle vise with swivel base. No. 3993 is 
same angle vise without swivel bose. Two sizes of each 
model available, 2” and 2%" jaw widths. 











4 


“« . 
‘ ; «: La Si oe d 


Available in standard, thin and cabinet blades and tips. 
To drive slotted and Phillips Head screws. In all popu- 


lar sizes. 
La 


Ne. 1006 — 
Amber and 
black plastic 
handle. Shock- 
preof. “100 
Pius.” 


Ne. 70 — A 
sturdy driver 
in medium 
price range. 


Fr 


Neo. 2006 — 
Amber plastic 
handle. Alloy 
steel bar. 
Shock proof. 


/ 


Ne. 177 — 
Radio driver 
for light work. 


fr 


No. 25 — Bol- 
ster construc- 
tion to absorb 
shock. 


No. 2702 — 
Alloy steel ber 
for general use 
with Phillips 
Head screws. 


No. 20 — One 
piece blade 
and shank 
for added 
strength. 


heavy duty 
with Phillips 
Head screws. 








Handles specially selected straight grain hickory with a 
natural finish. Heads forged and polished alloy steel. 
“Evertite” process of shrinking handles and triple 
wedging assures permanent union of head and handle. 


Ne. 11% — 
The aristocrat 
of nail ham- 
mers. ‘'100 
PLUS.” 


Ne. 452 — 
Tinner’s set- 
ting or pone- 
ing hammer. 


Noe. 51% — 
A favorite of 
woodworkers 
for yeors. 


Ne. 592 — 
Soft faced 
hammer with 
renewable 


plastic tips. 


No. 312 — 
Machinist's 
ball pein ham- 


No. 392 — 
Dowble face 
engineer's 
hommer. 


AA 


Ne. 402 — 
Blacksmith’s 
hand h 


Ne. 602 — 
Upholsterer’s 
ati hem 





Hammers for every use, in all sizes, styles ond weights. 





— — gl) 
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THE TOOL BOX OF 


ond 








MAINTENANCE-FREE 


LIGHT WEIGHT 
% ton model weighs 
only 51 pounds. 


SELF-ADJUSTING HEAVY DUTY BRAKE 





OVERLOAD PROTECTION 





FULLY ENCLOSED COMPONENTS 





SEALED-IN LIFETIME LUBRICATION 





ADJUSTABLE SAFETY LIMITS 





LOWEST HEADROOM 


PUSH BUTTON . 
CONTROL cf 
ee 


CAPACITIES from % to 1 ton. 
Single and 3 phase. 


$149.50 and up 


WRITE FOR COMPLETE DETAILS 


“CM-Alloy” FLEXIBLE LINK CHAIN 


DISTRIBUTORS: 
Lock what Lodestar does for you / 





Fill a big variety of orders from a flexible stock of hoists 
Interchangeable suspensions seporately pockaged 
and simplified voltage conversion make this possible 
All Lodestor suspensions (swivel or rigid hooks and lugs, 
and adapters) are interchangeable on all models and 
they are pockoged separately. All 3 phase models 
ore factory wired for 220 and 440 volts. This advance 
planning enables you to supply any combination <‘ 
hoist, suspension and current your customer orders 
Suspensions are installed and voltages converted, if nex 
essory, in minutes without special skills or knowledge 


Lock what Lodestar does for your customers / 





1. Operotes without costly maintenance or interruptions in 
work schedules... 2. Brings your customer all the advantages 
of push button control and “CM-Alloy” flexible link choin 
in ao small rugged electric hoist 3. Hos oa self-odjusting 
heavy duty broke, overload protection, sealed-in lifetime 
lubrication, fully enclosed components, adjvstable safety 
limits, lowest headroom and many other features. 


CHISHOLM-MOORE HOIST DIVISION 
Columbus McKinnon Chain Corporation 
Tonewonde, New York 
REGIONAL OFFICES: NEW YORK « CHICAGO « CLEVELAND 
In Conede McKinnen Columbus Chein Lid, $1. Cotherines, Ont 


HOISTS AWD CHAIN 


ABOUT THE NEW AND UNUSUAL LODESTAR 
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victor Belting 
and You Sell Satisfaction 
...-more repeat sales for you 





« at ~ 


st a* 


Industry has accepted Victor as a source of strong, durable, efficient belting for convey- 
ing, elevating, and power transmission. This industry-wide acceptance means that a 
large part of your selling job is done. And present users, knowing Victor’s dependable 
service, provide a profitable source of repeat business for you. 


a». 


Victor helps you sell three ways... 
® assures you a single source of supply for all belting needs 
® provides complete technical advisory assistance 
@ pre-sells customers through advertising and promotion 


‘ 
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Here are Your Market Facts 


- 
A 
- 


Practically every prospect and customer you have is using belting for conveying, 
elevating, or power transmission. 


Doesn't it seem logical that you as a salesman can get this business if you ask for it? 


Doesn't it seem logical, too that customers will want to rely on you as a single, 
dependable source when you can easily supply 
all their needs from the most complete ? 

textile belting line in America—Victor Belting? 


Send for distributor catalog including: 
am 6Neoprene belting 
A am Hycar belting 
ae) ighas: mm Bolata belting 
A am 6Solid-Woven belting 
LINE mm 6Canvas Stitched belting 
Belting specialties 


oT a 





€ { 


Views tor 5 & Lextile Betting Co. 


k Place New York 7 + 300-4 W. Hubbard Street, Chicago 10 
Foct 


ry Easton, Pa 
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Says Charles C. Wing, President 
R. B. Wing and Sons, Albany, New York 

Our men know the way to make a fast sale 
when they see a need for a variety of guns 
and power equipment throughout a plant. They 
sell Alemite Plan ‘E’!’’ 


ALEMITE PLAN '§— 


lubrikarts equipped to meet specific needs 


One of five Alemite basic plans to 
. ° " A flexible plan —pick the 
simplify and speed your sares— equipment to fit the plant! 
Sell by the plan for profit! 


The Lubrikert, bosis 


When you find a plant that needs a variety of lubri- 
of Pian **E."* 


cants and special hand-guns for bearings all over the 
area — then you have found the place to have a very 
profitable conversation about Alemite Plan “E.” Lu- 
brikarts equipped right from stock to meet the needs 
of the particular plant. It’s a “tailor-made” sale! ~ [= " — 
All you do is determine which power guns are Pet " a ., 
needed, which specialized grease-guns, which lubri- the unit Assembly is simple, unit 
cants —all items you supply right from stocks. ad wee 
Then explain to your customer how he benefits, - —<— 
saves money on lubrication down-time, and gets all 
the advantages of power-lubrication right at the 
machine. 
Explain how lubricant is protected all the way Free... Use this coupon to get copy 
from barrel to bearing—the increased lubrication- of the Alemite “5 Plans for Better 
protection his machines receive—the savings in main- Lubrication.” It helps you SELL! 
tenance, longer machine life. And then—get out your SSS en 


order blanks! 


ALEMITE sw 


Ask Ptronen in Industry 
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double-disc 
ee ¥ AKO design ends 


seating troubles... 


Lever throttle valve's ball-socket 
design positively stops leaks... 


Here’s a positive way to correct seating and 
closure trouble before it starts. Because of the 
free action of double disc, natural seat is found 
faster, with minimum friction. This stops leaks 


FREE ACTION ... assures longer life for both seat and disc... 
ASSURES provides positive, dependable valve action 


yherever installed. 
NATURAL a 
U Model 901R is a quick-opening, non-shock, 


POSITIVE brass throttle valve — available in sizes from 
SEATING 14 to 3 inches. It’s fully approved and listed by 
Underwriters Laboratories. 
Ready Reference Catalog B255 
is a handy guide for picking the 
right Milvaco valve for the job 
— for your copy, write: 


MILWAUKEE VALVE COMPANY 


A Subsidiary of A-P Controls Corporation 
2375 South Burrell Street * Milwavkee 7, Wisconsin 


THE MARK OF PERMANENT QUALITY 
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In 1955 and for years to come... 


The © De Wau Franchise will help 
you Aet the pace in selling power toola! 


Here’s why the AMF De Walt® 
Franchise will help you to raise 
your power tool sales to a new high: 


e AMF De Walt market is unlimited 
e Consumer acceptance is established 
e Turnover factor is very good 

e Gross profit is high 

e Big ticket sales in dollars 


e Selective distribution protects 
your franchise 


e Expert field help produces sales 

e Inventory depreciation is nil 

e Handling and storage factor is excellent 
e Competitive position is unbeatable 


e Prestige is high among users 





¢ Plus Business in tools and accessories 

e Built-in De Walt quality practically 
eliminates service 

e Sales Policy protects your profits 

e De Walt merchandising pre-sells for you 


Are you selling AMF De Walt today? 


If not—now is the time to act! There are still some = y 

Select Franchises available. Write (De Walt Inc., Dept. 1) i i || \\ Mi 
ID-55-4, Lancaster, Pa.) or phone (LAncaster 3-3931) POWER TOOLS 
for full details. 


EX TRA! F R E E ! AMF DE WALT, DEPT 10-55-4, LANCASTER, PA. 


(C Pleese send me full details on an AMF De Walt Dealership 


Send for new idea book 
(Please send me your idee book for industry 


on industry. Outlines dozens 
of ways to cut costs 


on cutting jobs. MAME 





ADDRESS. 





———S— Sl 
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ELIMINATE “U-Clamps, Straps and Fingers" 


e SELL MODERN “ALL-PURPOSE’ 
CLAMPS to every machine shop. 


38 S “ALL-PURPOSE” JAW CLAMPS CAN BE USED ON ALi STANDARD TYPES OF MILLING MACHINES, 
LATHES, PLANERS, BORING MILLERS, DRILL PRESSES, AND OTHER MACHINE TOOLS 


Standard “All-Purpose” JAW CLAMPS come in several 
sizes ranging from those tested for 2 tons “down-hold- 
ing” pressure to 6 tons. The JUMBO size illustrated 
below is tested for 12 tons “down-holding” pressure. 
“All-Purpose” Clamps are precision made of hardened 
steel. They are furnished with standard sizes of T-Nuts 
and bolts to clamp in the T-Slot of any work table or 
face plate 


The holding strength of these clamps is so great—and 
they pack so much efficiency in such little space that 
they quickly sell on demonstration and constantly repeat. 
Write for full details of our profitable distributor proposi- 
tion. Order at least a standard set of clamps to demon- 
strate. You'll soon be stocking them in substantial 


quantity. 


J&S “JUMBO” and “LI'L GIANT” JAW CLAMPS 
For large planers = 


Many times more powerful than finger set-ups 


“LIL GIANT” 


COMPLETELY HARDENED 


Both clamps have T-nuts which fit all large standard ploners. 45° oblique travel of jaw 
secures workpiece against table and against counterthrust of opposite clamp. Ye” back 
toper (dotted line) and relieved ground surface (magnified detail) prevent slippage 





> 


« * amrS + Pee im VISES + DOWN- HOLES 6 


= CLAMPCUT == 





TOOL CO. inc 
a 


Distributors on o selective bosis located in principal cities. Mony more distributors are 
wanted. Write today for full details of this nationally advertised product 


J}&S TOOL CO., INC. 


872 Dorsa Ave. 
LIVINGSTON, NEW JERSEY 
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1 Ger nc., TV subsidiary of Columbia Pictures Corp., tells 


“Why Rin Tin Tin is never late!” 


Every Thursday, kids are waiting for Rin Tin 
Fla., and Bay City, Mich., and fifry-three orl 


be awfully disapp 


Tin in Miami, told, over 200 unbreakabl 
ties. They'd Using Air Express 


single show! 


lates to meet every week 
we vi ncver missed a 


ow do W 


get him ther [ } says Alan Press c \ l 


we sav il money with Air I xpress It costs $3.78, 


ship him on h [ 4 oress. X ilso meet for imstance on our typ! il 


; ‘ ' 


10-lb. shipment from New 
iedules for t network hows: Ford York to Bay City. It's the 
Captain Midnight 


lowest of all — $1.37 less than by 
j ” umon Runyon Theater. All the next lowest-priced air service 


&> Air Express 


GeTrea THeRa FIRaT via US. Scheduled Airlince 
CALL AIR EXPRESS isto 


noe RAILWAY EXPRESS AGENCY 
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ONLY WILTON HAS A COMPLETE LINE OF BOTH 
MANUAL AND POWERED CLAMPING TOOLS! 





a 


WILTON MILLING MACHINE VISES 


WILTON 
WOODWORKERS’ 


VISES 
WILTON 
HINGED PIPE VISES 


WikOmatic 
POWERED BENCH VISES 


MilOmatic 
“NM-M” AUTOMATIC MACHINE VISES 


WILTON PowRarm WILTON 
WORK POSITIONERS LIGHT DUTY BENCH VISES 


—__ 


~nvew eens 


c-CLAMt 


WILTON 
JEWELERS’ VISES 


WILTON MACHINISTS’ VISES WILTON INDUSTRIAL C-CLAMPS 


. so much to sell” Wilton is the one source that has manual or powered tools for 
every clamping need, and the combination of better quality 
and competitive prices makes WILTON one of your strong 
profit lines today! 


SOLD INDUSTRIALLY THROUGH 
AUTHORIZED STOCKING DISTRIBUTORS 


FOR DETAILS, WRITE 


WILTON TOOL MBG. Co., Inc. 


9525 Irving Park Road, P. 0, Box 56, Schiller Park, Ill. 


Wilton Tool Canada, Ltd., Guelph, Ontario, Canada 
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A COMPLETE LINE OF QUALITY cuttin; 


tools is now available from your Butterfield distributor. Reamers are made 
—_ 


FOR FAST Sahel [er lie tats oie: 


to the same exacting standards as Butterfield Taps, Dies, Milling Cutters, 


Drills, Counterbores and End Mills. a BUTTERFIELD 


UNION TWIST DRILL COMPANY a a aoe | 


BUTTERFIELD DIVISION 


DERBY LINE, VERMONT, U.S.A. 


2Y Zg : 
Jd “ 4 
a ene Sd 





Thermoid Hose Versatility 
Cuts Your Costs 


The versatility of Thermoid multi-purpose hose makes 
stocks of many different types unnecessary. You cut your 
hose cost through reduced inventories, simplified buying 
and less storage space. Losses from end remnants are 
greatly reduced. 


VERSAFLEX— Excellent for handling air, water or oil under 
high pressure. Use also for butane, propane and as fire fighting 
booster hose. Red cover 


VERSICON — Most versatile hose ever offered. Handles air, water, 
oils, greases, gases and dilute acids. A real inventory-saver! 
Brown cover 

AQUAIR — Handles air, water, gases where oil is not present. 
Ideal for oxygen and acetylene welding operations. Tough, yet 
light and flexible. Green cover. 


Mr. Distributor: Thermoid “built-for-the-job" mechanical rubber 
products can help you increase your sales to all industries. You can 
always rely on Thermoid service and the complete cooperation of 
experienced Thermoid Sales Engineers with their intimate knowledge 
of industrial rubber problems. 


her 


VERSAFLEX 


LES} 


7 AES 
Sy 


VERSICON 


eT LE 


AQUAIR 








A SCOUTING FAMILY: When it comes to the scout 
Talk of the Trade ing movement Ray Wolterstorff (Shadbolt & Boyd, Mil 
waukee) has to take his hat off to darn few . . . Ray is 
chairman of a troop and is taking a scout’s leader training 
course . Mrs. Wolterstorff is a Brownie leader; their 
daughter is a Brownic and their two sons are active Boy 


Scouts 








4 BOW TO SALESMEN: If anvone thinks salesmen are 


1ot practical-minded, I'd like to refer them to Sid Phillips Ye D 
. : P ] 
As a salesman for Elgin Watch Co., Sid solved a a a< nl : =e 
knotty problem: how to sell watches for St. Valentine’s y r 
day when jewelers didn’t want to buy Sid came up ’ —— 
ay cs. sar cearg a ‘a STOP THIEF STOP: The burglars who broke into the 
vith a gestion that last year sent sales up $1,500,000 : 
i oie date conn Seiltiansilt Rey ies tak es eae Henry Walke Co., really had a time for themselves, 
ni vca l Ccasc as Cli c 1 g . . 
. a en ant ; ; 7 according to Bill Cashman He reports that the thieves 
~orhood of $2,000,000—that’s what I call a pretty mice - 
; ‘ centered by breaking a window in the warchouse and 
neighborhood rhe point is that officials in telling the 
opening the latch Then they selected an electric drill, 
ory reported that the suggestion was so simple it’s hard 
é' drills, punch, hammer and pliers from stock and went to 
to believe in retrospect Che simple things are al 
Sin Denilied ss ' ificult ¢ work on the big safe The cord on the drill was too 
re rdcst to belx i t most diftecu oO 
oF al anes ‘ ' short so they took another drill, cut the cord off and 
think of . 
spliced the two cords Apparently they didn’t do too 








good a splic ing job because thev blew a fuse The office 
clock stopped at 5:15 am After messing up the safc 
door they gave up without getting the money (about 
$500 One of the cabinets they ransacked contained 
the combination to the safe. Bill said. but the thieve 


ipparently didn’t notice it 


























GOLF SHORTIE: One of those real spring days brought 
1 prize comment from Jim Jaques (Nicholson File): “This 
he | 1 of weather that really makes you want to get 


tn Alnd O . . ~SF. 
1 whack the ball. I can hardly wait to play so we Z . ty 
t back to the club house and start swapping lies —/7 . ‘ an if 


to other people 


PARTY POOPER: The Ohio State liquor authority sure 
proved itself to be a i i] party pooper Just about two 


weeks before the convention, the state board clamped 


Baldwin Belting. New York down on Cleveland Hotels, warning them that their 
liquor license would be in jeopardy if liquor were served 


iV STAR: Pres Baldwin 
t recently of Quentin Reynolds on his TV 
hi t any parties on Sunday That brought a halt to at 


the gues 


eration Su f Pres de 5 ribed 
| \ film taken least a dozen parties and 200 hangovers 


1s ‘elie’ aging 
company 5 hown R. W. B. 





PREPARED BY LINCOLN ENGINEERING COMPANY 
aa 


ADVERTISEMENT mety 1965 


Linco/n LUBRICANT 





Apply The Right Lubricant — In The Right Quantity — At The Right Time 





APPLICATION OF CENTRALIZED LUBRICATION 
TO LAUNDRY MACHINERY OPENS ENORMOUS 
MARKET TO LINCOLN DISTRIBUTORS 


Jos. H. Yerkes & Co., St. Louis Lincoln Distributor, Pioneers 
New Application—Equips 17 Laundries 


New applications for Lincoln Centralized Systems are constantly coming to light. 
However, seldom has there been a new market which has opened up so fast and 
been so receptive to the benefits of Automatic Controlled Lubrication as the 
application to Laundry machinery 

A typical example is the installation of Lincoln Systems on all machinery in the 
model laundry and linen service department of St. Mary’s Hospital, St. Louis. 
The installation was completely surveyed and engineered by Jos. H. Yerkes & 
Company. Machinery equipped includes Automatic Washers (first application 
of Centralized Systems ever made on this type of equipment); Tumblers, Flat- 
work Ironers and Folders 

tenefits resulting from the installation were so immediate and numerous that 
ail cannot be listed here 

Every laundry and laundry department in hotels, hospitals and institutions is a pros- 
pect for Lincoln Distributors. Write for installation photos and case history data. 


Side view of Drive End section of American Cascade Folder equipped with 27 
lubricant Injectors serving Roll, Drive shaft and Idler bearings, simultaneously. 


Drive-End of one of three American Cascade 
Washers showing lubricant Injectors connected to 
bearings by rigid and flexible feed lines. Each 
machine equipped with 17 Injectors serving Main 
Drive, Eccentric and Pinion Gear bearings 


View of Purkeet Tumbler equipped with Injectors 
serving bearings on Pulley Drives. This Injector 
circuit is supplied from the same lubricant pump 
serving the Trey Ironer and Folder 





TRADE PAPER EDITORIALS 
Show How LINCOLN 
CENTRALIZED SYSTEMS 
SLASH OPERATING COSTS 


Preconditioning industrial buyers 
and supporting the sales efforts of 
Lincoln Distributors is the continu- 
ing stream of editorials illustrating 
and describing how Lincoln Central- 
ized Systems lower costs in all plant 
operating categories. 

Recent examples are “‘Mechanized 
Maintenance For Materials Han- 
dling Equipment” by L. C. Rotter, 
Lincoln’s Chief Engineer, in the 
March issue of Flow and “‘What’s 
Ahead In Textile Lubrication” by 
Mr. Alex P. Fox, President of 
Lincoln, in the March 3 issue of 
America’s Textile Reporter. Reprints 
available on request. 





“STEEL” MAGAZINE 
REPORTS VAST MARKET 
AND INCREASING 
ACCEPTANCE THROUGHOUT 
INDUSTRY FOR 
CENTRALIZED LUBRICATION 


In a recent editorial, “Steel” reports 
that “‘not more than 15 percent of 
the machinery in use today is 
equipped with Centralized Sys- 
tems.” The potential market is obvi- 
ously tremendous with rapidly in- 
creasing acceptance on the part of 
all major industries. Estimated in 
dustrywide sales run between $5 
million and $10 million annually, 
and a 10 to 20 percent gain in ship- 
ments this year over last year is 
foreseen. The editors further state 
that present economic trends, such 
as, Automation, continuous produc- 
tion lines, desire to cut machine 
downtime, and lubrication without 
the elemert of human error, all work 
in favor of increased sales for auto- 
matic lubrication systems 


With fast-growing market accept- 
ince and the mast complete line of 
Centralized Systems to offer Indus 
try, Lincoln Distributors are in an 
ideal position for increased sales 





LINCOLN ENGINEERING COMPANY 
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St. Louis 20, 


Missouri 


——— ee 











PREPARED BY LINCOLN ENGINEERING COMPANY 


APPLICATION Mews 





Modern Controlled Lubricant Application Systems For Modern Machines 





LINCOLN ANNOUNCES NEW AUTOMATIC 
SPRAY CONTROL VALVE FOR MIST 
LUBRICATION OF OPEN GEARS 


Positive, automatic operation; adjustable lubricant output; low cost; simple to install. . . 


these are only a few of the many advantages offered by Lincoln's new System for mist lubri- 
cation of open gears that have instant appeal for Plant Engineers. 


The Spray Control Valve is designed for use with Lincoln Centralized Lubrication Systems 


utilizing Series SL-1 lubricant Injectors. Valve is assembled to any one of the Injectors, 


mounted either adjacent to, or remote from gears to be lubricated. As Injector begins to 


discharge lubricant, movement of the Injector Indicator Stem permits Spray Control Valve 
to open, allowing regulated air to pass spray nozzle which atomizes lubricant into a fine, 


uniform mist of air and lubricant. Lubricant output can be increased, as desired, by divert 


ing lubricant from two more Injectors through lubricant line to spray nozzle 


This new auxiliary System offers Lincoln Distributors a low cost, proven method for helping 


Plant Engineers solve the vexing problem of open gear lubrication 





STATE OF PENNSYLVANIA 
ORDERS 21 LINCOLN 
POWER-OPERATED PUMPS 
FOR HIGHWAY JOINT SEALING 


Added to the growing list of State Highway D« 

partments which have approved and specified 
Lincoln's new Hydraulic Force Prime Pumps for 
applying joint sealing compounds is the State of 
Pennsylvania with an initial order for 21 units 
Every test conducted on new highway construc 

tion, supervised by State Highway Maintenanc« 
Engineers, proves conclusively that the cold Ap 
plied Method of dispensing ready-mixed joint sea! 
ing compounds with a Lincoln System is 75° more 


efficient than Hot Mix motheds of appt ation MODEL MD.77 





GRAND RAPIDS SUPPLY 
CO. SOLVES MATERIAL 
APPLICATION PROBLEM 
AT AMERICAN MOTORS 


The American Motors Corp., in its Kel 
vinator, Grand Rapids, Michigan plant 
has greatly improved the gasketing of 
the metal service door or access panel 
used on the back of its refrigerators 
It was decided to apply a bead of vinyl 
plastisol in wet paste form into the 
flange of the plates, but to secure a suit 
able power-pump with hose and appli- 
cator nozzle was the problem. Here 
is where Lincoln Distributor, Grand 
Rapids Supply Co., stepped into the 
picture and completely solved the prob- 
lem with a low pressure, air-motor oper 
ated Lincoln pump, hose and flo-nozzle 
with a 3/32" orifice 


As a result of the new method of gasket 
ing, the number of employees required 
for the operation was reduced from 
three to one, and production was in 


creased 50° 
———— 


LINCOLN BREAKS NEW 
TIE-IN ADVERTISING 
CAMPAIGN WITH 

BLUE CHIP COMPANIES 


A new series of double-page, two-color 
advertisements appearing in leading in 
dustrial trade papers is answering in 
no uncertain terms the question, “Who 
uses Lincoln lubrication and materials 
dispensing systems.” 

One page of each ad features a product 
application photo of the tie-in company, 
such as, Caterpillar or Allis-Chalmers, 
with a short testimonial. Facing page 
is a hard selling story on the features 
of Lincoln pumps 

These ads constitute an impressive and 
powerful sales tool. Reprints available 
to Distributors on request 

Write for complete details on how you 
can become an authorized Lincoln Dis 
tributor 








Write for complete details on how you can become an authorized Lincoln Distributor 
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From You! 


Republic Rubber wishes to thank the National Industrial Distributors’ 
Association and the Southern Industrial Distributors’ Association for the 
honors conferred upon us at the annual Triple Industrial Supply 
Convention. It is indeed gratifying to know that our efforts to back up and 
promote the success of Republic Distributors meet with the 
approval of Industrial Distributors everywhere. Republic pledges 


continued support in the years ahead 


As the first manufacturer of Industrial Rubber Products to formulate 
a written sales policy, we are fully aware of the benefits of cooperative 
efforts in all phases of production, selling and servicing 


_ REPUBLIC RUBBER DIVISION 


EE RUBBER & TIRE CORPORATION, YOUNGSTOWN 


INDUSTRIAL RUBBER PRODUCTS 


REPUBLIC’S 5-POINT SALES POLICY 


of product un A PRICE basis inducing and FREEDOM { 


‘ o1nble aggressive from his source of supply 
‘ 


A LINE of rubber items stuf A QUALITY m competition 
f.crently complete to permit formiy good and capebie 
effectively tupply:eq fhe re- delivering service results that , ” easonable either 
the trade should easorably be ex , among the trade covered by 

hes to Gey tec tations 


pected dey 


direct or adire 


GQuirements of 
sol.cited 
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Industrial Distribution: 





Your Spot in History 


I VE JUST REREAD “Growth of an Industry’, the fea 
ture editorial presentation of our April issue. In 
going back over this history of a century of change 
in the distribution of industrial supplies and equip 
ment, there are a number of lessons for the indus 
trv that stand out. This rereading (under conditions 
of a little more leisure and after the hectic pressure 
of writing it has been relieved) also suggests some 


, } ' 
questions we should ask oursely now—queshions on 


the present and questions on the future 
Keeping Up 


First, as an industry are we holding our own in a 
rapidh expanding America? Are distributors getting 
in increasing share of the total available business 
wainst direct selling competition? The industn 
might well dig out some facts to appraise its relative 

l ity of 
the nation has increased 125 ince 1939 and is 
up 75 since the end of the wat rhis 
growth in potential for th 
Getting behind the illusion progr ich price 


nflation mav have created, ha e physical volume 


1 


position. We know that the du 


; . 
ipac 


represents 
industry 


f distribution kept pace wit! nerican growth? 
On the strictly individua uu kept 
ip with the growth in the potentia he area in 
which you operate? If you n area where the 
5 90 percent, 


rtionately? 


potential has increased 
lave you increased your 
Have vou increased your cil nventories 
with the 

wth in production in ir area? 1 can, of 
ourse, get along profitabl 


» new Cadillac every oth i n't blame 


, : : 
roduct lines, delivers 


even get 
suppliers if they add tho down th« 
treet to keep their distribut I I ) growth 
f production in your area 
In terms of product lines, ar u keeping up? Are 
ypen to new ideas? Industt I rrocess of 
major technological revolut ds of new 
ducts are being introduc: thousands 
new and different operat tening to 
stories of the manufa new prod 
who are looking for distributor Are vou 
ung the jobs these new pr n do? Or are 
ing that vour ld things 
u already kn industry 
tudded with t supply 


that, am selling 


Are you doing anything to improve the quality of 
your selling force? What steps have you taken to 
help your men keep up with the enormously more 
complex industrial selling job that has to be done, 
and done to a much more sophisticated group of 
specifiers and buyers? Are your people selected and 
trained to the level where they can creatively sell the 
new ways of solving customer problems? Or, are they, 
in effect, saying, “Got anything for me today?” 

Perhaps all this comes back to management. What 
have you done in the past five years to improve the 
quality of your management? I mean you, personally. 
As vou grow older on the job, it does not follow 
automatically that you are doing a better manage 
ment job. The problem of how to supply advanced 
management training is a subject that is occupying 
the best attention and thought of the top corpora 
tions in this country. Our leading universities have 
set up advanced management training courses that 
have proved to be enormously successful. To the best 
of my knowledge, only a scant handful of the people 
of our industry have availed themselves of these op 
portunities. Perhaps the fact that you haven’t done 
inything to improve your management stature has 


lj } 


| DACK VOUT whole organization 


rit 
What Is Important? 


This is a good spot I have here on Mount Olym 
pus. From this vantage point I'd like to suggest 
that the problems 
deserve the intensive research, analysis and thinking 
yf the industry. To be sure, ther lots of industry 
ictivity. But could it be that we are concerning our 


ind questions I’ve raised her 


selves with the wrong problems? That there are big 
ger problems of more far-reaching importance to 
which we should be directing our attention? 

Our Associations celebrated their 50th anniver 
saries at Cleveland this past month The Southern 
Association was 50 vears old a couph of years ago 
At the half-century mark some soul-searching and 
self-appraisal might be in order. Where does this 
industry stand, as of now? Where are we going? 
What are the important things which need to be 
done to insure a safe, and profitable, journey 


, Oe ee 
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“I start talking 
where I left off 
the last time. 
and it's... 


| “Know your customer— 
- know his operation.” 


_. . One, Two, Three—A Sale 


By R. A. Wolterstorff 
Shadbolt & Boyd Co 


Milwoukee, Wisc 


WEI 
ifet 


Why not 1 
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“Get into the shop— 
« keep your eyes open.” 


mee “Sell cream ideas— 
1 a paint . stress one every call.” 

t sure the 
isking kk ading 

nt where I 

to check in 

on recently. 

m the job chains, 

b easier, wire rope, chain 


ecifying 1 man need 


to t everybod\ 


I 
ing 
lone for ve mm 
the shop everv kind 
’ Boyd's of other busin 
And anoth« 
Let ir. Before | 
into the t him about 
if ideas pamphlet 


- 
rt talk 


man 


ta 
prin ipal 
uldn’t 


man 
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Selling— 
A Full And Happy Life 


Alabaman who started selling indus- 





trial supplies and equipment 41 
years ago (swivel base vise, $6.60, 


less 10%) is still going strong 


By James F. Jones 


| hk rO GIVE YOU AN 1pea of what “the good old days” 
vere like (1914) when I started on the road, let m 
tell you that the price of a 4-in swivel base vise was $6.60 
less 10%, 1-in. black steel pipe sold for $6 per 100 ft., 
hafting was sold by the foot (l-in. and 15/15 in. was 
054 per foot, less 20 All steel products were sold 
on a Pittsburgh, Pa. base (price 


burgh plus freight to jobbing point 


were figured fob Pitts 


My principal customers were saw mills, coal mune 
textile mills, stave mills, blacksmith shops and road con 
tractors, but I called on any plant where a mechanical 


nan was required in the operation 
lhe saw mill was a natural for the upply drumm« 
is we were called then. Most of the mills were laid out 
with a level and plumb line and were driven by steam 
The larger mills had electricity but generated it them 
Electric lamps were carbon type in two sizes only 
16 and 32 candlepower. Many of the big mills had a bat 


tery of eight or 10 big steam boilers. The planing mills 
re usually a separate unit with their own steam power 
plant 
. All the mills were driven by one main line shaft which 
powered the complete mill. These drive shafts were often 
eight or 10-in. in diameter. The rope drive and leather 
belt drive were the two types of transmission. Some of 
the bigger belt drives would use 36- to 45-in. wide, 3-ply 
leather, on 100-ft. centers. Of course, there were no ball 
bearings in those days and you can imagine the bearing 
metal potential for the supply man Just to give you an 
idea, they bought high speed babbitt in ton lots! Som« 


other items were bar iron by the ton, 25 to 50 sides of 


About The Author: James F. “Jimmy” Jones has worked 
for the Moore-Handley Hardware Co., Birmingham, Ala 
for 51 years. Starting as a 15-year-old messenger boy in 
1903, he is one of the leading industrial supply and equip 
ment salesmen in Alabama. At 20, he went on the road and 
hasn't stopped since 








James F. “Jimmy” Jones 


lace leather at a time, and leather belting by the 300-ft 
roll in all widths. We did have a rubber belt in ply con 
truction stitched together, but this didn’t prove popular 
is it would deteriorate very fast in sunlight and had to 
x” carned in dark stock rooms. So leather belt was big 
business along with steam packings, chains, rope, bolts 


tc. In fact, there was no end to it. This was a real para- 


dise for a good supply man 
The Key Men 
In an aver ge ¢ ill on a big saw mull, I was encouraged 


to call on all the key men ending up with the superin 
tendent. First, I sent all these key men an “advance 
card” which was one of my best selling tools. I mailed 
They announced the 
I called then 
on the blacksmith, the steam engineer, the pipe fitter, 


these cards out a week in advance 
ipproximate time I would be at their place 


the sawyer, the saw filer, planing mill superintendent, 
vard superintendent, the rigger and, last and most im- 
portant, the supply house man or store keeper who bought 
bolts, axes, mule shoes, bar iron, spikes, nails, etc. All 
these key men ordered the special items that they used 
in their own departments. It was with them I did my 
elling and used samples of new items. I wound up with 
the superintendent who had to ipprove the orders. Usu- 
allv, this gentleman depended on his key men and gave 
them what they wanted. All he expected was production 
keep the mill running” 

Only the very big companies had a purchasing agent, 
ind he was usually an official of the company 
made out an extra copy of the order, one of which I sent 
to my office and one I gave to the superintendent. In 


I alwavs 


this way, he always had a copy in the salesman’s own 
handwriting and “it had better be right” 

The large coal companies bought quantities of such 
items as pipe, valves, fittings, track spikes, brattice cloth, 
bolts and bar iron. I followed pretty much the same 
selling methods used with the saw mills except that I 
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ilso had to see the company’s commissary who bought 
everything. It was not unusual to start a commissary 
der with three tons of miners’ lamp carbide and 50 doz. 
oal shovels. An order for 1000 Ibs. of sole leather for 
half-soleing shoes was not uncommon either. It ran from 
$.60 to $1.25 per pound. 

Yes, we had competition in those days, but price-cut- 
As a matter of fact, a 
salesman who cut prices was soon found out and ostra 
ustomer didn’t trust him 


ting was not as prevalent as today 
cized by others. Even the 
much, buying only the items on which the salesman cut 
the price and you can’t make money that way. In my 
book, this applies today as quality and service are remem 
bered long after price is forgotten 

Handling prices in those days was no problem because 
prices seldom changed. The superintendent of a plant 
always expected the salesman to keep him posted on the 
market, on new items and labor saving devices. H« 
would always take time out to go over any new items 
In fact, the customer depended on the salesman for al 
most all of his information as he didn’t get all the trad« 
journals, factory manuals and engineering information 
which are available to him today 


We Got Around 
In 1914, I had to travel by tr O1 nd-buggy and 
metimes by horseback. Lat when tl lel-T’ came 
it was mv favorite mod I where roads 
permit. There wasn’t Alabama in 
davs. In the winter, r ! yassable and | 
had to use the train M yn, th very stab] 
disappe ired and the Model-T tax When vou 
got off a train in a small town, the driver uld almost 
bodily force vou into their hack T ids got 
vanted to 


metimes I 


o bad even a taxi couldn’t get 
go and then the “hunt wa 
would finish a town in a few hours and be stuck until 
nighttime when the next train v due. Often I walked 
eight or 12 miles down the track ?5-Ib. catalog 
in order to get in a full day’s work 


My territory covered all west and north Alabama, the 


most distant point about 150 miles from Birmingham 
Ina Model it took ) 
town 60 miles away. There were always punctures. I can 


ix to eight hours to reach my first 
] 

make the same trip now in an hour and a half. Many a 

night I slept in the Model-T which was mired up to the 

The farmer’s standard price for pulling a 


kept a pai 


hub in mud 
car out of the mud was $5. Many farmer 
of mules hitched up behind the barn all the time. I re 
call one particular road wher farmer kept a mudhole 
soft in the drvest summer, hauling rrels of water at 
night. To the delight of entualls 
landed in jail 
The old Model-T had to b ranked | hand and on a 
morming, this wa probl We tried every 
jacking up the rear whe ranking with the car 


in “gear”, letting it roll down h mvenient 


ind being pushed (if anyone else got started before you 
But the eld standby method and the rest, was a 
f boiling water poured on the carburetor. Thi 


hotels » keep several } boiling on the 


around to each of them in good weather. But in winter 
it was anybody’s guess. I tried to average four calls a dav 
but some of the big accounts took all day. Often I would 
stay overnight to finish up at a saw mull or mine. 

I would spend as much time in tae larger towns, work 
ing as much of the territory as possible from that point 
Here you could get a good room and bath. Top rates in 
the best hotels (bath on every floor) ran from $2 to $2.50 
per day, American Plan 

Many of my trips were on the “bowl and pitcher” cit 
cuit, small town boarding houses which promptly became 
“hotels” when us drummers stopped there. Thev had 
no toilet facilities and often I had to sleep with three 
others in a room on beds with infrequently-changed 
linen. There was usually only one wash stand, one bowl 
and one pitcher in a room. If you needed more water 
you went to the well for it. The only heat in the winter 
was a big pot-bellied stove in the living room. Rates ran 
from $1 to $1.50 with meals 

In 41 years I have sold everything from knitting needles 
to locomotives. The whole picture has changed in buying 
ind selling. In the past, we called on all the key person 
nel and had to sell them all. Product knowledge is still 
fundamental and the basic selling methods are pretty 
much the same but today, the approach is different. Years 
go vou had to know all the answers. The plant man wa 
n operations man who had no time for a salesman who 


didn’t know what he wa alking about 


Pressure Still On 
Ihe big difference toda that plant have engincet 


tcchnical men, purchasing agents and buvers who are well 


informed. The pressu on the salesman to stay ahead 


of th peopl You till expected to know the 


inswers and that mean nstant study And we have 
the help. We have more factor 
like INpustriat Distrisution help a great deal 


technical assistance 
Journal 
with on-the-job selling stories and technical information 
we can understand. Suppliers are supporting us better 
with direct mail and advertising urging purchases from 
distributors. Old timers who keep up, have the advan 
tage of experience and confidence. I sometimes wonder 
if some of the younger salesmen realize they are in too 
big a rush to get to the top. There’s no substitute for 
experience in this busine 

The qualified industrial supply and equipment sales 
man holds an enviable position in industry and his com 
munity 

As a whole the men he 
rugged, practical individuals—honest, with no vencer of 


ontacts in his dailv calls are 


make-believe 
In my 51 vears in this business (41 of them in selling 
I have enjoyed a full and happy life. I have done most 
everything a normal, healthy man enjoys doing. | have 
raised a wonderful family. I don’t have much money, but 
I do have a world of friends and experience, and at 65 
I’m still going strong. I can make as many calls as the 
next man. In fact, I'm out at 6:30 every morning and 
put in as many working hours as any. The Good Lord 
nd my company have been very good to me. It is a 
great career. You can get out of it only what you put into 
it. To succeed you must know your product, its applica 
: 
' 


people and be unafraid of honest, hard work 
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IF THERE'S STILL A LIGHT in the window, make the ing the old habit of heading home at 4:30. “Anyway, in 

th nothir r it may be a $¢ order some shops that’s the best time to call, when people are 
iys William $ tz, pr nt of Schultz & Anderson Ce not too busy to see you.” No amount of ingenuity can make 
Newark, N. J. He be the buyer's market calls for break up for failure to make enough calls, he believes 


; t may ' 


“We Can't Afford To Let Business Be Bad” 


One Distributors Formula 
for Reversing 
A Downward Sales Trend 


1. Work harder and later. 
2. Refuse to live with an adverse situation. 


3. If there isn’t any old business, make 
some new business. 


4. Don’t be afraid to gamble. 
THIS IS NO TIME TO SIT BACK and rationalize that 


nditions will improve later,” Mr. Schultz tells his salesmen 
Never mind what the book says. If vour usual number of 
alls were good enough before, try adding one more call a 
dav now. If we stav just as ure todav, well soon ix 


moving backward.” 
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WHEN THERE’S NO BU SINI SS, make “ALWAYS BE READY TO TRY SOMETHING NEW.” Recently he 
Mr. Schultz cites proof a gamb added a new tap line, after carefully checking potential through surveys, 
id off in 1947. He went ho salesmen and supplier. Here, Bob Smith, vice-president, sales; and Fran 
v machinery lines t » tor Thorley, sales manager, Hy-Pro Tool Co., wind up details with Mr 
| market Se alts and A. Y. Loftus, Schultz & Anderson vice-president 


7 FIRM AND LINES TO THE PUBLIC.” Mr. Schultz started “ADVERTISING PAYS.” The firm runs 
ast vear holding week-long annua ) with up to $300,000 worth regular ads in newspapers and magazines, 
of equipment on display and s I tors watching demonstration: teps up promotion for annual events. Here, 
and consuming refreshments). Entire staf tked at it days and evenings with son, William Schultz, Jr, he checks 


He nsiders high cost a worthw gain bie ippings on open house 
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HERE’S WHAT THE ARCHITECT ORDERED: 


DESCRIPTION 


Worm shaft brockets 

Sash Supports 

%” Logs 2” long 

#5 x 2” Fillester hd. screws 

Crank shaft brackets 

#20 «x 2 Crank shoft bracket screws 
14” ~ #800 Bearing Collars 

Cronk shafts '2" x 2-13/16" long 
Steel crank shaft sprockets '2" P. - 25T 
B.-1 Chain attachments #40 

Worm shafts '2” x 47%" long 

1” LAK 

W-12-S Steel Worms 

$-5 KDD Boll Bearings 


QUANTITY 


DESCRIPTION 


Steel Worm shoft sprockets ‘2 P. - 8T - #40 

Bronze worm gears BWG-1218-S 

Stee! upper shaft sprockets 25T - #40 

C.1. Lower shaft sprockets '2" P. - 32T - #40 

1” LCJ Flange Bearings 

Counterweight shafts 1” x 7°-9" 

Upper shafts 1” x 8’-0" 

Dead end supports 

Cap screws 5/16” x 34" long 

#5 x 39” Fil. hd. screws (bead end 

Hand wheels 4” dia. x 5s” proj. 3s square hole 

#40 Chains for sash 29’-6" long including 
attachments 

#40 Chains for crank 29-412" long 


ery NOeNn & & aww 








How a “crackpot” phone call can result in a $1000 order 


A Distributor's Most Interesting Sale 


WV he } ing 


Mir. Swem no 


needs may sound, we 


issume that 


his credit is 


no good, oO 


C1 phon 
matt how nique 

; learned not 
| h : 


ickpot 


tsa 


' 
I 
‘ 


vaste of time—no potential 


Here how th 


| or ve 


med and asked Mr. Sweny to have EVALUATI 
‘ f Sales 


ngineci mh 


im omcom who AncwW 


t 


e lesson was learned 


ul ? in architect 


’ : 
1 Saicsinan < all on 


mmething 


out chain drives 


I couldn't ge 


t much out of him 


ills Mr. Sweny, “just that he had 


Tre sSCTCWY) ice 


hanism for 


) about an operating 


wind mw in : 


house he was designing 


Salesman Ha 
reed to ill 


‘ immed the ir 


building his 


W 


rold H 
on the 


hitect 


wh 


right 


‘,! 


INDUSTRIAL 


EVERY LEAD is 


$! 


the office got t 
board and engi 
n I returned with 


) 
f materials, and 


The Lesson Learned 


Mr. Holmquist 


sale taught me to evaluate every in 


minisces, “That 


quiry, whether from our suppliers 
through the mail, or over the phone 
Of course you have to be careful. You 
in’t chase down every Tom, Dick and 
with a Rube Goldberg idea. In 
this business, however, many peopl 
we seeking engineering assistance 
ind when you get in on the ground 
d H. Holmquis floor, you usually wind up with some 
7 wer ne indebted to you; a customer wh 
will favor you with future busine 
Mr. Sweny points out, “This lesson 
is equally important to the insick 
j 


+ 


} 
telephone salesmen. And we are 


equipment that  tunate to have insid personnel with 
window up to imagination 
) the occupants Mr. Holmquist add When the 

f the hving | salesman visualizes when we 
\ manual sys ( | f service and when we should 


motorized later turn down the opportunity 


ct had in mind. s saving th itside salesman 


time and effort. And the 
t over the phone 
the salesman is t 


nd get the 


DISTRIBUTION 





. Triple Cleveland Meeting Attracts 2,200 
Distributors Plan Public Relations Program 
Conventioneers Hear Senators Mundt and Purtell 
Distributors Voice Opinions on Today's Key Problems 
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CLEVELAND CONVENTION 


Dr. Clarence Manion, prominent 
featured speaker 


lawvet 


onvention § 


4 immed 


facturet 


4 


distributors 


ft 


opening 


ver-g 


at 
session 
and manu 


rovernment 


Joe W. Pitts, on behalf of South 
erm Association, presented gavels 
to NIDA and ASMMA presi 
as symbols of “continued 


lents 
three groups 


harmony mong 
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R. I. Hallock drew 
IBM's contribution 
accounting—the 
type” —aroused distributors’ inter 
est at joint SIDA-NIDA session 


ized 


MAY 


1955 





curtain 
to mechan- 


Ray Barnett, ID’s managing 
editor, at the National Associa- 
tion's 50th anniversary breakfast 
recall half- 


distributors 
growth. 


helped 
events, 


entury $s men 


John D. Williams, chairman of 
NIDA-SIDA advertising awards 
commended manu 
improvement in 


William A. Purtell, for- 
\SMMA president, briefed 
im Association members 
intry’s defense program, 
ied stabilization 


committee 
tacturers for 
their advertising 


B. Noelting 

.. Jordan 

Parker (¢ f I ent: Robert I 
The Dumore ¢ lent 

it th entions 

ghlight of 

f the 

ind from 

hall 


been the case 


Booth Prog 


Con 


tur 
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Senator Karl E. Mundt, address 
ing joint luncheon of associa 
tions, warned of danger of public 
complacency in face of present 
pressing dangers to freedom 


it the open 


ipal 


A third of the 


on 


\ 


MAY, 1955 


mimittec 


opening session wa 


& 
* 


Cleveland's acting mayor, Ralph 
welcomed the conven- 
tion to the city where the Na- 
tional and American Associations 
were founded 50 years ago. 


Locher 


entations were made at 
John D. William Joint 
chairman 
Dame’ 
onstitutional w, was the 
ing mecting 
exchang 
Americat ociations 
5Oth anniversar Lhe 


ented 


il and 


gavel 


, fion 


lundt add d menb< 


heon on the final day 
held in Atlantic City 


nvention w be held in 





CLEVELAND CONVENTION 


Salesmen fail because they fail to 
utilize 40% of their capacity to work 


ALESMEN FA. because they use only 60 of 
S them ipacity for work It is management s 
responsibility to get salesmen to use the other 40 
of then ipacity for work 

In one respect, salesmen are no different trom 

ne els They are lazy. Management, therefore, 

wavs and means to stimulate salesmen 
that selling is a pleasure rather than a chore 

e discipline that will inspire team play; discipline 
oO wr or threat, but discipline through 
idership 

In a cr section survey of purchasing 
isked if, in their opinion, there had be« inv notice 
ible change in industrial salesmanshy The P. A.’s 
replied, “None.” When queried on what percent 
were routine, the answer was 


1 


of salesmen § Ca 


percentage of calls made to regain business 


st during shortages—10 to increase business 
truly constructive calls—10 
hese replies reflect the large percentag of sales 
n who lack fighting spirit, enthusiasm and initia 
tive.—Elton E. Hey in a speech before a joint NIDA 
SIDA meeting 


Elton EF. Hev 
1» Hardware & Metal Co., Los Angeles 


Why Do Salesmen Fail? 


Here’s What Four Conventioneers Have To Say... 


They don't plan their work, 
and work their plan 


It th n't } , 


And | ‘ n 
ilesmat ul pl ellis Elmer A 
Duffy Elmer A. Duffy 


Chandler-Bovd Co., Pittsburgh 
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They don’t realize true dollar 
potential; they don’t think big... . 


Volumes have been written about common faults that 
cause salesmen to fail; vet, even after correction of these 
faults, success still eludes many industrial supply salesmen. 

Basically, most supply salesmen do not realize the true 
dollar potential of their territories, or accounts. And, because 
they fail to think big, they fail to measure up to expectations 

Many salesman, even after calling on an account for years, 


ire astonished jon learni he customer's actual volume 


i] 
on a given lin op salesmen, however, have the instinct 


} 


or ability to evalua eir customer's worth, based on sound 


investigation 


is 


Of the man her { rs that contribute to failure, | 


would mention tw I reasons: lack of imagination 
ind re tan to worth Bert J. Seifried 


Bert J. Scifried 
Gierston Tool Co., Inc., Elmira, N. Y. 





They lack the proper personality—drive, 
ambition, a desire to be helpful . . . 


While we hear less today of the born salesman, and mor 
ibout proper traiming there is still n ubstitute for natural 
iptitude 

Many salesmen fail due to inadequate traiming. These ar 
the casualties of poor management. But I firmly believe mor¢ 
salesmen fail because they lack desirable personality chara 
ful 


teristics—drive, ambition, a desire to be help 


Without ambition, or d i rh 
1 salesman cannot possibl 
ind his product 
A salesman, to be successful. must ha in innate, genuin 
desire to be helpful to others. If he doesn’t, he will never 
ndeavor to find wavs to be of value to customer ind an 


et to his own organization.—Lewis W. Gilbert 


Lewis W. Gilbert 
Screw Machine Supply Co., Chicago 





They waste too much time in the office; 
they don’t make enough calls 


In our territor n really go to work carly—no reason 


in the world why a sa nan ¢ plan his first call for 8 

Admittedly, there are o ons when a salesman has to 
ome in to the ofh ut he should get the inside details 
cleared away prompth nto his territory as soon 
is possible. When | me of our salesmen hanging around 
the office. I ask him, “What can vou sell] us? 

Another thing—n ilesmen don't take time to studs 
their customer, th tomer’s problems and basic need 
Ihev concentrate much on selling, they don’t give the 
buver a chance to talk about himself 

Finally, to avoid failure, work hard—and don’t neglect smali 


ounts.—H. T. Johnson 


H. T. Johnson 
Ferebee-Johnson Co., Inc., Lynchburg, Va. 
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Know-How and Vitality—Equip 
Distributors For New Technology 


HERE ARE VARYING ESTIMATES of the size of Amer 
Views economy 10 years from now. Gross national 
product is scen in the neighborhood of $500 billion 
dollar An enlarged population with a per capita 
income up 50% is visioned. The industrial dis- 
tributor, centrally located in our industrial scheme, 


is the most logical channel for more and more goods 


is to play his proper part, the distributor 
ilize that the producer of goods is changing 

ippearance and his ways of doing things. Many 
goods made for industrial consumption are new, and 
the new ones will increase in number. And, finally, 
there is a changing trend in the appearance and 
yperations of the user. 

Making up the new technology are the growth of 
automation, devel ypment of new sources of power 
such as nuclear and solar energy, and the emergence 
of new materials and new methods of manufacturing 

If the industrial distributor equips himself with 
product knowledge, organization and sales vitality to 
serve this hungry and opulent customer, he will en- 
trench himself to prosper in the new scheme of 
things.—Carl O. Hedner in a speech before a joint 
NIDA-SIDA meeting 


Carl O. Hedner, The Yale & Towne Mfg. Co. 


Selling in Today's Market 


Here’s What Four Conventioneers Have To Say... 


The conditions under which we're selling today 
demand that we ring more doorbells. That's what 


we're concentrating on—stimulating our salesmen to start 
ind keep on the move And it’s working—our business 
ver a six-month period 
for the salesmen hink live wire man 
1 also think that 5 all fe 
n on product knowledge—we v« stepped 
tings with man ! r product 


l nnua i] on 


sht now we're in the middle of a1 ‘ 
n added stimulus to the salesmen—at the end of the 


iigh man gets a sizeable cash prize 


I 


beheve good stock is more important 


} 


One last point—we 


today than ever before. Suppliers and customers will stick 
with the distributor whose wagon is full.—_D. C. Whitaker 


D. C. Whitaker 
Oberjuerge Rubber Distrib. Co., Inc., St. Louis 
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Successful selling in today’s market requires a 
new type of salesman—one who corresponds in 
intelligence, education, and versatility to the higher type 
purchasing agent he now contacts 
The younger men, with better than average schooling, do 
the best job for us toda rhere’s no place for the old 
fashioned salesman—today’s man can’t get by on sheer per 
mality or even product knowledge—alone. He has to be 
mversant with the specific problems of the man he’s talking 
, he also has to be equipped with broad knowledge—to meet 
1 an equal level the engineers and other knowledgeable 
nen along the line to a sale. That means education. 
Chat’s the answer to sales today—getting salesmen of a 
iliber to live up to what is now one of the top professions in 


country.—John M. Garvin 
John M. Garvin 


Sager-Spuck Supply Co., Inc., Albany, N. Y. 





To survive in today’s market, two thing are Needed 


1. You have to know when to turn down a sale. 
2. You have to have the guts to turn it down. 


Keen competition today has increased the incidence of 
price cutting—perhaps more than ever before. The distributor 
who tries to fight fire with fire may do a big volume—but he 
won't make any mone, 

But the man who knows adequately 
realizes that if there isn’t sufficient margin, he’s better off not 


his cost of operation 


making the sale 

Therefore you should make a thorough analysis of you 
own business and its costs—and initiate a program which put 
the sales effort on better margin items—confining sales effort 
on less profitable lines to order taking.—Rufus K. Allison 


Rufus K. Allison 
Industrial Hardware & Supply Co., Charlotte 





Today's market is a tough market—you have to 
look harder for the customer, and you have to have 
mething better to offer him. To capture additional busi 
ss, we’ve doubled our sales force and taken on four new 
jor lines 
You have to improve present usage and find new applica 
tions. When, by hard selling, you've extended your coverage 
ur lines to your best ability, your next step is to look for 
me more good lines—and for fields you hadn’t covered 
before. We used to be predominantly a production tooling 
suse—now we're looking for business from construction, the 
Seaway, oil companies, and sheet metal users 
After the reduction of defense and the slack in business, 
we took a hard drop—under this effort, business is steadily 


improving because we're meeting a hard sell with hard selling. ; / 
M. L. Bregande, Jr. &£ 2. -~ 
M. L. Bregande, Jr. 


Baldwin-Hall Co., Inc., Syracuse 
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CLEVELAND CONVENTION 


Incoming officers are Stuart A. Russell, J. Russell & Co of Governors, Wallace H. Campbell, Campbell Industrial 
Inc., Holyoke, Mass., 2nd vice president; Frank M. Crager Supply Co., Seattle, Area 6; Samuel Clark, Samuel Harris 
Indiana Manufacturers Supply Co., Indianapolis, Ist vice & Co., Chicago, Area 4; William T. Ryan, Jr. (not shown). 
president; C. E. Gollwitzer, Pratt-Gilbert Hardware Co Cutter, Wood & Sanderson Co., Cambridge, Mass.. Area | 
Phoenix, president; and three new members of the Board New this vear are Ist and 2nd vice president titles 


National Reviews Past—Plans for Future 


“The First 50 Years” was title of talk Scroll presentation to charter members Incoming President, C. E. Gollwitzer 
by Percy Ridings, Syracuse Supply Co was handled by H. H. Kuhn, Hardware Pratt-Gilbert Hardware Co., Phoenix, 
Syracuse. Mr. Ridings described the & Supply Co., Akron. Charter Mem pledged himself to starting out the next 
work of his committee im preparing ber A. C. Vaughan, Pattison Supply 50 vears to be as productive as the first 
the 50 vear history of the association wsisted Mr. Kuhn 50 vears 
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Principal speaker, Executive Secretary H. R. Rinehart, above, Mr. Rinehart accepts camera equipment presented 
addressed National Industrial Distributors’ Association 50th by T. Gordon Vaughan, The W. M. Pattison Co., Cleve 
annual meeting on “Yesterday, Today and Tomorrow.” On land, while retiring president, R. H. Barr, Reilly, Bros. & 
the 20th anniversary of his assuming duties as secretary Mr. Raub, Inc., Lancaster, Pa. smiles approval. Mr. Rinehart 
Rinehart retired, and will now be advisory secretary. Shown said gift will be used to record grandchildren’s fishing progress 


Southern Distributors’ Association ¢ ab e of Publisher A. M. M 
xecutive committee had voted to vho Ww unable to attend th 
rate a movement publicizing 
ve arc, what we are, and how r. Barnett described th rol 
ve are ‘to keep the wheels of _ pla through the vears by INpusTRIA! 
trv turning.’ DistRIBUTION formeriy Mill Suy 
(his public relations program, un plies) since 1911, when the trade pul 
i the Joint Distributors’ Advertising _ lication first appeared with the mor 
iddre ( da Committec 1s urgenth id financial support of leading mem 
ind ‘Tomorrow ir 1.”” Mr. Rinehart declared And bers of the industry. Some of th 
d about the 197? inehur pect to have full details of it lighter moments, and memorable per 
onvention where |] issuMeE¢ ! by fall of this vear.” sonaliti of past conventions wer 
duties of secretarv o Cla Concomitant with his 20th anni highlighted in Mr. Barnett’s addr 

NRA Codes and BI gl irvy of service to the Association, Russell C. Duncan of Duncan Co 
not completely absorb our inter \i Rinehart retired as executive Minneapolis, presented retiring presi 
Mr. Rinehart recalled mong tarv, but will remain as advisory § dent R. H. Barr, Reilly Bros. & Raub 
er things, we wer ncerned abot tary to newly-appointed Executive Inc., Lancaster, Pa., with a gift certifi 
ognition of the industn uN retary Robert Fernley and Harry ] cate for luggage, and remarked that, a 
ntial part of American nor sreen, Jr., assistant secretary it was supposed to be genuine cowhide 
Today, recognizing the need revital he hoped Mr. Barr hadn't been given 


our interest, w re Ind In R 1 bum steer 
. ne ustry n etrospect | ugene | McCarthy. } | Mi 


phasize the advantag 
tribution for supplier The Industry in Retrospect” wa Carthy, Inc., Buffalo, gave the report 
Departing from hi } , } nted by Rav Barnett. managing of the Resolutions Committee which 


} 


rt reported that, in conju witl ditor of InpustrriaL DistripuTion. in vas passed unanimoush 
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CLEVELAND CONVENTION 


Reexamine Costs, Start Selling 
Creatively, Gollwitzer Urges 


PTIMIS! rut BUSINESS ‘ mn ! ts from the 

. , 
OUTLOOK | } naer oT mci We neca a cai 
1955 zet ecte newer ways of doing thing 


t AnOW that 


“Nuclear and solar energy will create 
new problems for distributors .. .” 


ind from those 

talked with 
os 

one,” he 

is very 

ing into a 


, of course, 


estab- 


Mr Goll 
liately is the 
hould set 
lared, W ec 
sales staffs 

lar energy are 
emands upon 
ilesmen. Those 

’ 


th 


“We need a real study of newer ways 


of doing things 


he new Natio 
dent believes the 
for all distributors 
det pr blems. It 
1 some places d 
wed to handle i 
not feel w can do that even 
gh it is all right in some areas.” 
Mr. Gollwitzer small orders are 
integral part of the distributor's 
mn and have to be taken care of. 
nvinced that the answer to 
in handled without loss 
vered by a new joint com 
ittee of the distributors’ association 
he Modern Methods Committee. 
“Everyone reports business is he optimism expressed by Mr. “Let's face it, small orders are part of 
good - Gollwitzer stems, he said, both from the distributor's business . . .” 


98 INDUSTRIAL DISTRIBUTION © MAY, 1955 





oe 


W inners and runners-up for best direct 
mail pieces show their plaques and 
certificates: Donald L. Price (Norton 
Class B, Honorable Mention; Clyde 
N. Mansur (Simonds Saw & Steel 
Class B, Plaque; J. M. Hughes (Re 
public Rubber), Class A, Plaque; R. \ 
Yohe (B. F. Goodrich), Class A, Hon 
orable Mention. 


ment 
; 
advertising t I 
of the prize-winni 
is was set ul 


On stage for awards in other categories were William M. Walker (Torrington Co.), 
Class D, Honorable Mention; L. R. Canfield (Tube Turns), Class D, Plaque; F. D. 
Street (Keystone Lubricating), Class C, Honorable Mention; Frank E. Tilley (New 


York Belting & Packing), Class C, Plaque. 
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- 


> & 


4y 


MR o 
a 


7 


Best catalog and best house publication were cited in these awards: Frank O. Klapp 
Wheel), Class F, Honorable Mention; Samuel D. Conant 
Honorable Mention; ¢ G. Nordmark I S. Starrett 


Grinding 
Vifg Class I 
Pl ) 


Sterling 
Jacobs 
Cla I 


For boosting distributors in their ads, these manufacturers were honored: G. G. Cart 
wright (Goodyear Tire & Rubber), Class D, Honorable Mention; William A 
McCullough, Jr. (Nicholson File), Class G, Honorable Mention; H. H. Oldham 
Republic Steel), Class G, Plaque; George A. Gade Standard Steel 
Class G, Honorable Mention 


Pre ssed 
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; 
I 


Conference Booth 
Judges were Harold | 
went for I. | lu Pont dé 
Nemours Co.; Dr. W. G. Van Note, 
president of Clarkson College, 
(George Stout, presiden f the Na 
tional Industrial A tisers Associa 
hon 
Thi 
mention l t 
Class A—Sing 1) t M Piece 
W inner—Republi Rubber Divi 
sion, Lee Rubber & Tire Corp., 
t by J. M. Hughes 
Honor Ment B. F. Good- 
R. V. Yoh 
More Di 


Jones, pul 


nasing 


ind 


rich Co., pted bi 
Class B—S 
t Mail P 
Winn Simonds 
Co., pt vy Clyde 


& Steel 
N. Man 


Saw 


H e M Norton Co., 
ted by Donald L. Price 
Class C—Single Advertisement 
Winner—New York Belting & 
Packing Co pted by Frank 
| | 
iT NM Keystone Lu- 
wricating Co., ted by F. D 
Cr 


$s ID S 


Tube Turns 

R. ¢ f 

i] rable M 
Ihe Goodvear Tire & Rubber 
Co.., t ( >. Cart 


The Torrington Co 
\\ MI. W 
Class E—M f 
\\ The L. S. Starrett Co., 
\ 
The Jacobs 
Samuel D 


Manufa 
ion House Orga 
incial Report 
\lention—Sterling 

Grinding Wheel Co., accepted 

Frank ©. Klap} 

Class G—A¢ rt ited En 
bin to S the Distr 
Svstem 

Winner—Republic Steel Corp., a 
H. H. Oldham 
norable Mentior 
Standard Pressed Steel Co., 
cept d Dn (, ry \ Cade 
Nicholson File Co., accepted by 
Wilham A. Met gh. Ir 


norahl 
n ipk 


ibutior 








Welcome to new members of the Southern Association is Gondas Corp., Miami, Fla., and Hunter T 
extended by C. McDonald England, retiring president, to McGraw Co., Richmond, Va. Thess 
R. L. Hill, Cowan Supply Co., Atlanta; Ek. G. Gondas annual association breakfast 


Southern Distributors Vote 
To Move January Meeting To Palm Beach 


ft tin oO rl | f nr fe 


! 
uto Associ 


necting held in the Carter 
the site of the annua ceeding C. McDonald Eng 
from the Edgewat 


g ZEN sulf Logan Hardware & Supply nembersh 
it Gulfport Miss 


hla Ih 


Wagener, James 
three attended the 


w the 1955-56 term at th the kev lin handled 


ss10n ntered on the 
uch irectory by the 
ip 
gan, W. Va. Approximately; A vote w 
ibutors attended the meeting 
is presided over by Mr. Eng triple industrial supply convention 
It was revealed that the South from Monday to Wednesda 


iation now has 200 member najorit of member favored th 


; taken on a resolution te 


ange the starting time of futu 


ind ! 


e hange. It wa explained that due to 
fonsmeire Reports : 

ynmitment ilreads made the 

hang trom Monday to W edi slay 

member ¢ tarting mav not become effective for 

of the 1SSOC probably tw 


yect to acct Mr. England annouticed 


vCal 
that th 


med to broaden it 
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CLEVELAND CONVENTION 


Reward for service is presented by Mr. Perkins to retiring 
president, Mr. England, at conclusion of the Southern 
Association's annual mecting 


OF = 


Southern association breakfast group included William 
Wolfe. Harold Mulherin, Ir.. and J. Harold Mulherin, Sr 
ll of the Georgia Supply Co., Savannah, Ga This was 
young Mulherin's first convention. 





Announcing slate of new officers, the choice of the nomi- 
nating committee, Walker L. Wellford, Jr., J. E. Dilworth 
Co., Memphis, Tenn., found unanimous support 


Retiring executive committee member L. F. Perkins, The 
Henry Walke Co., Norfolk, Va. (right), chats with new 
committee member, John R. Foster, The McLeod Com 
panies, Greensboro, N. ¢ 


Nl 


; , 


‘ p c acniit, 
rre-Handley 
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Publicity Plan Is Positive Approach—Stine 


ITY, PERSONNEL, 
vould present 

nd demand the 
uutor management 1 
P u, In 
ted pre 
trial Distributors A 


VW 


Orla 


sident of tl 


‘ 
i 


Sing, Saic 


§ prom 


a 


mpted such a 


proj t D 
t sufficient follow-throug 
to obtain a better 

on the part of the 

of bus 
ind importance « 
tributor. And, as in 


t defense is a good off 


other ectors 


ind now hav 
After 
ngs had been cleared up in 


need, 
program some m 
ethy debate. we have given 
gram the green light. We |] 
te results this vear. And 
the program individu 

n the frass_ root 

ns individual 

r-all program wher 
possible 
matter of 


personne 


We, as an industry, must attract good 
intelligent and industrious 
with potential managerial capacities 


personnel 


“We have to obtain a better under- 
standing on the part of the general 
public of the importance of the 
industrial distributor 


ining and development will 
We. as 


ittract good, intelligent and in 


issumMe 
mportance in mdustri 


personnel with potential 
this 


been a 


ial capacitic l'o end, 


larkson program has 
tep, and it is encouraging to 
t other 
mtemplating similar course 
think there 


in this industry for the 


olleges and universi 
will be ample open 
tudents 
tak these ourses lor 

I think there will be 
rtunities than qualified personnel 
du these But, 
urther their understanding of the 


SOTTIC 


more job 


iting from courses 


ind its operations and to aid 
, 


rk their wa | 


through schoo 


industry, should encourage 


We all have to think seriously about 
checking the trend toward lower profits. 
We have to seek better methods.’ 
INDUSTRIAL DISTRIBUTION « 
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employment of these students. Natu 
rally, we will have to step up our own 
training programs to make them more 
effective 

with 


impatience 


One of the great problems 
today is the 
individuals of potential 
ibility. Just at the port 


when a man is sufhiciently experienced 


personnel 
shown by 


managerial 


and begins to show capacity for taking 


on greater responsibilities, he leaves 
for greener-looking fields 


the 
other industries and 


It points up 
onnel from 
vith which 


competition on per 
trades 
have to 


we will cope 


modern management md 
practices 
Last, but 
ill have to think seriously ab 
the trend 
concluded Mr 


ind 


certainh 
ut check 
toward 
Stine. 
static 
augmented by heedless pric« 


ing lower profits 


‘Rising 


Margin 


opel 
iting costs gross 
ompeti 
threat to the 
We 


methods of doing busi 


tion, present a serous 


industry's profit picture will have 
to seek better 
nes in operation In accounting 
ittention to costs It 
latest 


have 


ind give more 
ping 


management 


means k ibreast of the 


practices that 


proved uct ful and utilizing every 


means possible to kee p informed about 


them. And 
take the 


finally, management must 
initiative in promoting 


operation, mor tand 


iter faith in | fellow 


man.” 


‘Rising operating costs, and static gross 
margins, augmented by heedless price 
competition present serious threats 
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CLEVELAND CONVENTION 
"“Twe-Punch’ Advertising 
Outlined By Agency Man 


DVERTISING THAT PAYS OFF for a distributor must 
A pack two solid punches Punch No. | is the 
full wallop of the manufacturer's national adver 
tising, while Punch No. 2 is the hefty follow 
through of the distributor's advertising and sales 
promotion 

loo much of this promotion is one fisted or 
one-and-a-half Either the manufacturer doesnt 
give adequate support or the distributor doesn't 
follow through—or both 

\ basic fault in the whole picture is that many 
manufacturers’ ad managers do not work closely 
enough with their distributors. One large eastern 
distributor told me that in his nin vith the 
firm, he has been visited by only four advertising 
managers of their manufacturers 

ng that ha frequenci nfor timulates 

tion, and meshes with th les effort 

t mail is the leading tool nd I listribu 
An Industrial Distributior 
pointed out that 91 


irect mail, ind 74 said it’s the 


their part distributor ild gram adver 


| 

form of advertising. But it needs 

idequate market analysis and pr 

Lee R. Canfield in a speech be 
Lee R. Canfield SIDA meeting 


Griswold-Fshleman Co., Cleveland 


How to Make Your Advertising Pay 


Here's What Four Conventioneers Have to Say... 


Our principal idea in advertising is to give the 
public the idea that Watkins is THE source of 
industrial supplies. Our advertising, therefore, could be called 
main! nstitutional. As to th type of advertising, we don't 
think general rule in be laid down for all distributors 

it all depends on the type of customers a distributor 1s 
serving. In ur area we find that customers are most 
responsive t novelty type idvertising—ashtravs tape mcas 
ures, decimal charts, calendars, and so on. And, unlike some 
distributors, we find that envelope stuffers are an effective 
form of direct mail, because many of our customers are small 
firms where the bo r buver is the one who opens the 
mail. And an important part of our advertising is to see 
that our trade mark and lor appears throughout to establish 


W atkins iS an inshitution VW. Harold Mooney 


W. Harold Mooney 
Watkins, Inc.. Wichita 
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We use advertising of all kinds—titerature, direct 
mail, stuffers, novelties, stock lists, etc.—but ! 
believe in what I call “hand-to-mouth” advertising. By that 
[ mean getting the advertising piece, whatever it is, directh 
into the customer's hat s far as I'm concerned advertis 
ing doesn’t begin to | t until you're sure that the 
udvertising item carrying your name and featuring your 
product comes directly to the customer's attention. | 
believe, also, that direct mail advertising should pin-point 
in item, describe it in terms that stimulate action from the 


person in a position to buy it or recommend buying it 


This type of advertising recenth paid off with one of our 


accounts becaus« lown to cases with an item | 


vas sure would save mor his company.—E. H. Monnier 


E. H. Monnier, 
Monnier Tool & Supply Co., Dayton 





Our firm concentrates most of its advertising on 

products. We don't go in very much for institu- 

tional advertising because our firm has been established 

long cnough to be well-known in the citv. We use nearh 

all of the conventional forms of advertising—manutacturetr 

literature, direct mail, and so on—but have found that giv 

iwav a novelty item like welding helmets among plant 

» good way of pushing a product and publicizing 

name. We believe firmly in scheduling our advertising 
incide with our selling program J. L. Haseltine 


J. L. Haseltine 
J. E. Haseltine & Co., Portland, Ore 





The chief key to evolving an advertising program 
that nets sales to the distributor is timing. In our 
case, we have set up our advertising on the basis of “sales 
emphasis months Each month we take certain of our 
lines and concentrate our selling and advertising on them 
We supplement this with what we call “product meetings 
where our sales force is bricfed thoroughly on the items 
being featured. We have two direct mailings a month using 
manufacturers’ literatur Also, depending on the product 
we use newspaper and radio advertising, tying it in with 
the month’s campaign. We know this advertising pays off, 
but it’s impossible to say so in dollar terms—it’s coordination 
ind repetition that net I FE. Wallis 


W. E. Wallis, 
Southern Supply Co., Jackson 
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CLEVELAND CONVENTION 
Lower Catalog Cost Plan Distributed 


By Joint Committee At Meeting 


ONE OF US WOULD QOvESTION the need for 
reasing profits through cost reduction on one 
ind through placing more up-to-date catalogs 
r customers on the other. Your ilog com 

vrote members of both distributor associa 

ost data and received replies from 521 

1 th imping 5 yf tl mem ber 


4 


idence 


plan i ( Dal 
While the p 
juality work, w 
g itistactory to n 
hair is a booklet titled 
Of An Industrial Distributor’s Catalog” 
ut Our program We are not suggest 
1 go into the printing business: but that 
r own compiling, since this is 60 f the 
st. You can save at least half of this by 
uur own compiling, which means gathering 
irranging manufacturers’ copy. Our plan is flexi 
After compiling, you can sub-contract to offset 
as much of the remaining job as you prefer 
booklet presents four plans which are progres 
Alex Davies, Moore-Handley Hdwe. Co., Birmingham steps in making a catalog.—Alex Davies in a 
wech before a joint NIDA-SIDA mecting 


Vice-Chairman, Joint Committee on Catalogs 


Should | Make My Own Catalog, Or... ? 


Here's What Four Conventioneers Have To Say... 


Any catalog you buy, whether home made or pro- 
fessionally compiled, represents a major invest- 


rent. Y« ustomers, not you nor vour printer, will ulti 
nately ‘ r or not your 

wise on Th | important group 

erned with how much mone‘ 

whether it was printed off 

wants a catalog that 

industrial suppl A professior 

24 hours a day for you and will ompe ully with 
hundreds of other good catalogs in us tributor whe 
orders a professionally-made catalog als« devote his time 
and abilities to the selling of supplies e does not burden 
himself with the endless details and worries go into the 


job of making a catalog.—F. A. Rank 


F. A. Rank 
R. R. Donnelley & Sons Co. 
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The reason we went to a commercial printer as 
usual in getting a reprint of our catalog is that we 
hgured the time and efforts of well paid executives was too 
valuable to be devoted to a publishing effort at the expense 
of saleswork. You cannot assign the task of editing and com 
piling a catalog to clerical help. It has to be done by com 
petent and experienced executives. And even then, they can 
not match the ability and experience of the professional 
catalog publisher who | t taff, equipment, and material 
it hand. At the price we paid for our catalog, we believe the 
services of the professional catalog publisher are worth th« 
cost.—Ashley DeWitt 


Ashley De Witt 
Briggs-W eaver Machinery Co., Dallas 





There are several advantages we gained in pub- 
lishing our own catalog. After the initial edition, 
publication costs are lower even though the catalog is issued 
it more frequent intervals. In addition, we have an original 
ind distinctive publication, tailored and designed to mect ou 
particular requirements. Issuing our own book gives us the 
opportunity to introduce new ideas in product presentation 
ind merchandising based on our own experience in our own 
market. Ideas we have successfully introduced include the 
use of colored pages for indexes, colored borders for eas‘ 
product reference and product grouping. Each line of met 
chandise is introduced on a new page—never in the middle of 
1 page. Space left open by this procedure is utilized for insti 
tutional advertising. Our program calls for a general book of 


1400 pages.—Wallace H. Campbell 


Wallace H Campbell 
Campbell Industrial Supply Co., Seath 





We published our own catalog on our own Multi- 


lith equipment primarily to save money. We 
rinted 1400 catalogs and the cost, excluding compiling tim 


ran between $9 and $10 per Di We ire satished with the 
qualitv of the catalog and received compliments from 
ustomers on if 

We anticipate gr r savings in the future by being abk 
to turn out a new ed n much sooner than if we were to 
have the work done by a commercial catalog publisher. As 
it Is now, we can up-date the current catalog at virtually 
time and do it at relatively low cost. We can also take back 
1 customer's copy and cither up-date it or simply renovate it 
This is a service of which the customer is ver appreciative 
an appreciation that is refi n greater sales.—J. L. Norton 


J. L. Norton 
Buford Bros., Nashville 
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CLEVELAND CONVENTION 


New officers of American Association line up at mecting Clarence B. Noelting (Faultless Caster), president; Robert 
W. B. Thomas, Hunter-Thomas Associates, business man L.. Hamilton (Dumore), second vice president; and Dan C 
ager; Lyman H. Bellows (Sheldon Machine secretary Swander, Jr. (Columbian Vise & Mfg.), treasurer. New 


Charles T. Jordan (Charles Parker), first vice president president urged harmony with distributors 


Purtell Briefs Suppliers On Defense Outlook 


USINESS M 
E growth 
; the ge 
\. Purtell 
Amencan Supph 
tacturetr 
mnual 

UD 


senator 
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Silver desk set was presented to retiring president T. D. Vander Voort (Clemson 


Stanley 
Bros.). Here J. A. Proven (Porter-Cable Machine), right, hands him gift certificate. 


Secretary Stephen H. Cross 
Electric Tools) reads reports on 1954 


l'reasurer’s report was given by Dan ( H. F. Seymour (Columbian Vise & Mfg.), a past president, breakfasts with T. R 
Roberts (Ohio Brass Co.), a new member. Association welcomed 22 firms to its roster 


Swander, Jr. (Columbian Vise & Mfg 


vith distro butors : 


New Slate Picked 
Ihe new slate for 1955 

Charles ‘1 Jordai 

Parker Co first vi 
dent; Robert L. Hamilton 
more Co.), second vice pre 

man H. Bellows (Sheldon Machin 
ind Dan 


Th 


lent; I 


Co In , secretary; 
Swander, Jr The Colum 
& Mfg. Co.), treasurer 

Members of the cxecut 
tee include Sidney E. Cowli 
Mfg Co.); Harold ¢€ ] yhnst 
Cincinnati Tool Co ( ne , 

Safety Socket Screw Co 

“ . New members were welcomed at breakfast: Here Donald M. Pattison and Delmar 

H Russell Walker rae DeW olf (T. R. Almond) have coffee with A. E. Streadwick and W. Johnson (Beaver 
carney & Trecker Cor lool & Engineering) 
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It's up to the manufacturer to send 


men to distributors’ sales meetings who 


can conduct intelligent meetings 


Manufacturers should attempt to listen 
to distributors’ problems with a sym 


pathetic car 


Manufacturer-Distributor Tie 
Never Better, Noelting Says 


} RELATIONSHIF etween the 

T rfactu ind the distributor 

better than it’s ever been,” the 

ming president of the American 

Ss vy & Machinery Manufacturers’ 

\ ition, Clarence B. Noelting, 
| tless Caster (¢ orp uid 

Although Mr. Noelting admitted 

t! elation hip 1§ till marked by 

iwait i solution, he said 


making every effort 


racturers are 


t ten to distributors’ problems 
wit ’ vmpatheti iT He added 
h x that manufacturers will con 
t vith the trend of taking a “posi 
t pproach” to th rious phases 
f their relationship with distributors 


“Frankness” Helps 


ly pinion, such an approach 
‘ } +} fact th, mor 

f } tod betw 1 manuta 
t ud distribute i w fro 
th + ; ; + kn . ; h ot 
her 

Hi nd tr ; rh, yart the a 

ho ha slaved } ) 
facture mmc distr t tl 

On such specif bl 
; ’ eT literat ma ; ‘ 
t ‘ ‘ te ASVMIMIA t 
110 





potimisti 


He declared that there 
ist improvements” in the 
manufacturers 


qualit of literature 


ue for use by their distributors. The 
ast majority of manufacturers, he said, 
ipproach this particular problem with 
question, “How can I make the 


b of the 


th 


distributor easier?” 


Stresses Meetings 
Mr. Noelting felt the best answer 
Y riticisms of the quality 


to distribut 


f manufacturers’ sales meetings was 


f manufacturers to send men to 
these meetings “who can conduct in 
telligent meeting He said they 
hould never forget that distributors 


own sales organiza 
sed the 


f manufacturers dealing with distribu 


are part of their 
necessift 


tions, and again stres 


t nplaints with a sympathy and 


ngness to work cooperatively 


) DiemMs like | iif Trade nd 
saintenance, Mr Noelting 
| nment 
r isin uutlook for the current 
iM Noelt appears ti 
S H] rwted ving om pet 
, trend towan ecia 
’ ‘ 4 
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“Business conditions are 
this vear 


good 


Fair Trade? 


and =manufacturer 








much better 


than last The outlook is 





No comment.” 





“The relationship between distributors 


better than it’s 


ever been 





FULL REPORT on Clarkson Col- 

A lege’s new course on industrial 
tribution, together with the news 
Western Michigan and Bradley 
rsities are beginning 
next fall, highlighted the re 

rks of Eugene F. McCarthy, 
of the NIDA-SIDA joint 


nal aids committee, at Cleve 


similar 


chair- 


rkson’s plans are working out 


ited Mr. McCarthy. “Their 


being fulfilled, and the 

. for the years ahead con 
bright.” 

He stated that the initial class of 

P lents has an academic point 

slightly higher than that of 


t of Clarkson’s freshmen, and 
distributors to giv ireful 
to Clarkson's forthcom 

larship formulated 
llege with the three associa 


ration 


program 


sistance 
wverage of the six 
Mr. McCarthy 


ted, “is considerably above the 


I point 
students,” 
average, and I am advised that 
idemic performance of the group 


vhole is highly satisfacton 


Visits to Campus 
Mr. McCarthy described the work 


the ‘visitation commuttec com 
posed of Clarkson alumni and others 
nt ted in the planning of the new 


This seven-member committee,” 


ooperates with the college 


n making a thorough analysis of the 

lum, facilities, personnel, and 
ls of the department of industrial 
distribution. By visits to the 
th ommittee with | faculty 


students to 


campus, 
confers 
members and individual 


develop constructive suggestions for 


















the best conduct of the department 
[wo committee members, Harold 
Torell, Syracuse Supply Co., Syracus¢ 
P N. Y.. and J. A. Proven (Porter-Cablk 
Machine Co.) reported their first meet 
t February at the college wv 
it ig and product 1 Mr 
McCartl 
One of the most portant 
of nroll:nent nt M 
M ( +} nta + 
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Educational Program Picks Up Speed 


schools located in the area from which 


Clarkson normally draws its students. 
\ fine cooperative contribution to this 
problem is being made by a group of 
eastern manufacturers and distributors 
under the leadership of Mr. Proven 
und Mr. Torell. Eight distributor 
members have offered to work with 
members of the American Association 
high schools to 


in visiting local 


familiarize directors and 
nbl tudents 


ind the opportunities offered by Clark 


guidance 
with our industry, 


son for a college course leading to a 
B.S. degree with a major in industrial 
distribution.” 

Mr. McCarthy reported that Henry 
G. Thompson & Son Co. is offering 
i second scholarship, while the New 
York State Industrial Supply Associa- 
tion is underwriting a_ scholarship. 

Clarkson College had space in the 
Conference Booth Program, and Wil- 
liam Jacoby, undergraduate president 
f the campus Industrial Distribution 
Club attended the convention as guest 
of the American Association, Mr. 


McCarthy informed the meeting. 


Courses in Works 


Following up on a contact made 
with Western Michigan College by 
Paul Rickman, Bard Steel & Mill 
Supply Co., Kalamazoo, the educa- 
tional aids committee helped the col- 
lege with a proposed curriculum on 
industrial distribution. Mr. McCarthy 
reported the college will begin classes 
in the new course next fall 

| have 
Bradley University in Peoria, II., will 
offer a four 
fall,” he said 

Referring to the “ 
tion Bulletins” sponsored by the com- 
Mr. McCarthy said that 38] 
master binders, 1,470 employee bind- 

ind 20,000 bulletins 


members of 


also just received word that 
vear course starting in the 
Product Informa- 
mittee, 


individual 
had been purchased by 
the three associations. An appeal to 
members last February produced addi 


tional orders for 161 emplovec binder 


4.263 individual bulletins, with 
ult four bulletin ire being 
printed in limited quantitic 


r n luding Mr. McCarthy thanked 
wind the trad pri for 
ith nal pr vram 


mnufacturer 


pur the edu 















































which 


“Educational 
seemed far in the future have now 
developed in a challenging man 
ner,” said Eugene F. McCarthy, 
Buffalo, N. Y., chairman of the 
Joint Educational Aids Committee 
to Cleveland convention 


programs 








Talk of the Cleveland Convention 


HOT FEET: Just as a g 
pray while 


bought a foot 

enroute to program Weary distributors 
didn't take it as gag, , sat down, took off the 
ised the pra felt mighty ¢ 


Bob Hamilton 


Dumor 
booth 


ir shoes and 


STRIP 


TEASE: It wa ll legal, but th 1 very fancy str 
tease” staged at the convention [rouble was, Gordon Vaughan 
W M Pattison Supply ¢ leveland “ Don Swander ( 
Ted Pugh 
men 


ind Van Philip 


‘ 
i 


Southern 
iboard f 


ecretar 

or the show It w 

Gordon, Dan Ted were 

irrangements committee (and what 

n while Van « there to get the pictures yor 
251 The “str 


gal 
up the 


nap 
lap] 


is ata st 
ind present be 
i¢ 


knew 


| 
model 


\ Du mecctiing 
ALWAYS GOLF: Dan Swander (Columbian Vis 

reading ID he futur Seems Dan hadn't 
month’s Talk of the Trade before playing a match 
vith Ding England (Logan Hardwar 

th mvention 


Logan, W. Va.) just before 
When di ’ } nao t% } 
earned the yg 


reading 
same ti et : ‘ 
ke 


Wwe! 


going to 


‘ id last 


delay in 


wears h not 


item 
rs 
ing ! 
ked for 


ould ha 


WINNER 
An 


iit \ 


mon 


wal times during 

Irving Manheimer oit) won the fi 
recor 1 irst reaction 
H lined 


i 


DEMONSTRATION DELUXE: When Johnny Pye 
uppry Atlanta) mtrodu ! 


Pve-Barker 
demonstration, 


irmtation 


ma 


nT 


on, 


REUNION 


IN AN ELEVATOR: It 
Horace Armstrong (Armst 


, - | 
Statler Hot het le 
ear \r 


1dcT spotted ni 
‘ ir 


hd ive 
SCT\ 


ed on a patrol boat 
1? Horace, nat 


fiir 
lik 


said 
ig to Jules Hoffman who had 


} , 
the f 


WELCOME WINDOW 
—_ 


S ch the win 
' W. M. Pattis eatured pictures 
vith winking candles, 

W. M. Pattison. 





For a 16-page pictorial report on the convention, turn to page 249 
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STANDARDIZE ON “NATIONAL’’ 
... for highest fastener quality 


National maintains rigid quality control throughout the production 
of its most complete line of fasteners. In this way, you are 
assured of selling fasteners that are uniform in performance and 
in quality. And, National fasteners come in bright packages... 
with easy-to-read labels for quick and easy identification. For 
over 60 years, National has maintained a reputation for the best 


in headed and threaded fasteners 


THE NATIONAL SCREW & MFG. COMPANY 
Cleveland 4, Ohio 


Pacific Coast: National Screw & Mfg. Co. of Cal. 
342f South Garfield Ave. « Los Angeles 22, Cal. 


‘National bi 
Peatesited Fasteners J |. Hodelt Chains 
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Chester Hoists 


Set Screws 
Wood Screws 
Machine Screws 
Nuts 

Cap Screws 
Tapping Screws 
Stove Bolts 
Cerriage Bolts 
Leg Bolts 
Machine Bolts 


Cotter Pins 








U.S. TOTALS 


February 1955 


Compared with 














ddd 








First 2 Mos. 1955 
Compared with 
First 2 Mos. 1954 


La 

















+3% 


+2 % 


+3% 





Supply Sales Trend 


Final Figures For February 


1955 





February 1955 
Compared with 
January 1955 


February 1955 
Compared with 


February 1954 


First 2 Mos. 


| First 2 Mos. 1955 
| Compared with 


1954 








| 


| 


NEW ENGLAND 


Connecticut 
Maine 
Massachwu: etts 
New Hampshire 


Rhode Island 


MIDDLE ATLANTIC 


New Jersey 


| New York 





WEST NORTH CENTRAL 


lowa 

Kansas 
Minnesota 
Missouri 
Nebraska 
North Dakota 


South Dakota 





NO 
CHANGE 


- 2% 


+ 7% 


- 3% 





- 3% 
-11% 


+ 1% 


- 6% 


- 1% 
~ GF 


NO 
CHANGE 





NO 
CHANGE 
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Oster foursome helps you | ==s==—— 
“score” sales! 


Catalogs 
tell the who 
mplete lio 


TRADE SHOW EXHIBITS 


Oster participates in many trade shows through- 
out the country. Here’s where your customers 
see Oster products in action. Here's another 
way Oster sends more sales to you! 


THE OSTER 
THREADING ENGINEER 


He’s the man with all the threading 
facts, ready to serve you and your cus- 
tomers with sound advice and techni- 
cal assistance. And he can show you 
how to move pipe threading equip- 
ment fast! Call him up and talk it 
over now! 
MANUFACTURING CO. 
Main Office and Factory: 
2064 East 61st St., Cleveland 3, Ohio 


New York Factory Branch Sales and Service 


25-6 Jackson Ave., Long Island City 1, N.Y 


BUILDERS OF COST-REDUCING THREADING EQUIPMENT SINCE 1893 
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SALES TRENDS (Cont'd.) 





February 1955 
Compared with 
January 1955 


February 1955 
Compared with 
February 1954 


First 2 Mos. 1955 
Compared with 
First 2 Mos. 1954 





SOUTH ATLANTIC 
Delaware 
District of Columbia 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


EAST SOUTH CENTRAL 
Alabama 
Kentucky 
Mississippi 


lennessee 


WEST SOUTH CENTRAL 
Arkansas 
Louisiana 
Oklahoma 
Texas 


MOUNTAIN 
Arizona 
Colorado 
Idaho 
Montana 
Nevada 
New Mexico 
Utah 
Wyoming 


PACIFIC 
California 
Oregon 
Washington 





+ 7% 


+10% 


+ C% 


+19% 


+ 2% 





+10% 


+12% 


+ 1% 


+ $% 


+19% 





+11% 
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YARWAYT 
Steam Trops. Vver 
1,000,000 success 

y ysedthrovg" 


TRIPLE a 
PLAY 


for profitable 
steam trap sales 


This team works together to make steam traps 
a fast-selling, money-making distributor line. 


YARWAY IMPULSE STEAM TRAP YARWAY Fine 
: Screen Strainers. 
the modern steam trap with the little valve "Police the pipe- 


that floats on the condensate load. Continuous lines" inthousends 
condensate discharge gets equipment hot in a hous 

hurry and keeps it hot! Small size, lightweight, 

stainless steel construction. 


YARWAY FINE-SCREEN STRAINER . 


another profitable, fast-selling line, companion 
to the Yarway Impulse Trap. Has many addi- 
tional applications. 


YARWAY ENGINEERING SERVICE 


32 trained Yarway Steam Trap Engineers 
working with distributors from coast-to-coast 
on trap selection, installation and maintenance. 


YARNALL-WARING COMPANY 
111 Mermaid Avenue, Philadelphia 18, Pa. 


e@ Write for full details on Yarway’s plan 
of selective distributor territories. There 
may be one open in your area. 


impulse steam traps 


And Yarway Fine Screen Strainers 
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The Outlook For Business" 


-Hill Publishing Company 





By The Economics Department, McGraw 


“BUTTER” BOOM busi is b 


lan producti 


Federal Res 


SO: WORRY 


SHOT IN ARM 


who. 


n faith. But it 


STORE STORY 


howing healthy gain 

Another thing: Retail 
me tax payment 

nsf 


nsumer;r goods i 


Easter ther 


i 


BUT REMEMBER n Vv il 


ipita 


onsumicr spend 


ind apparent! 


heerful augur 
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TAP PRODUCTION IS 
HY-PRO'S SPEGIALTY 


... fo help cut man-hours 
from production time 


Tap production is specialized at 
Hy-Pro. The full staff concentrates 
their work on this one important 
line. Every operation in the manu- 
facture of Hy-Pro taps is constantly 
restudied and re-evaluated to bring 





HY-PRO SPECIALIZES tap making within every department 


—from design through all manufacturing operations— you the finest quality product at a 
to insure the highest-quality product for you. = 
; minimum cost. 


It is this dependable record through 
the years which has won Hy-Pro 
their reputation as ‘The Tap Spe- 
cialists’’. 


Remind your customers about Hy 
Pro’s service. They offer a full line 
of highest-quality taps, backed by 
the experience of specialized pro 
duction. 


THE HIGH DEGREE OF AUTOMATIC OPERATION in Hy-Pro’s 
production lines means the prompt delivery of your 
order, while maintaining lerances down as low as 
.0001 in 


HY-PRO TOOL CO., NEW BEDFORD, MASS., U. S. A. 
DISTRIBUTORS IN ALL LEADING CITIES 


6046 College Ave 10428 W. MeNichols Rd. 11232 Lawler St. (Wort! 109 Edison P1 
ADDITIONAL WAREHOUSES: OAKLAND 18. CALIF DETROIT 21, MICH CHICAGO, ILL NEWARK 5, N. J 


Pre nt 5-4337 Univers FY Garden 4-0217 Market 2-4318 
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Manufacturers’ New... 
Training Programs « 


Displays « 





Kit Shows Disston Promotion 


distrib 


u t 


in 


im crnve 


booklets. 


yroom streamers 
listributors in 
innouncing lat 

yn’s line; and sam 
featuring the char 
intended for d 


g radio advertising 


g and \ 

t help 

potential 

roduct sales in their ar 

Ihe manual contain 
ribut 


DeWalt Booklet Features 
Capital Investment Approach 
DeWalt, I I 
r ¢ } ok] ‘ } N 
Make Mor Your ( 
vith ‘J AMF D 
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rested 


send 
t 


Walt Methods Departing from 
the usual catalog format, the booklet 
takes the goods expenditure” 
ipproach by g out the various 
wavs in which the firm’s machinery 
increase prohts 


capita] 
pointi 


in reduce costs and 
wdworking businesses 
of the topics covered spe 
in the booklet are: floor space 
installation sts, 
fatiguc ind 
safety, material flow, waste 
ontrol, portabil 
reduced down 
Illustrated time-motion studies 


obsoles 
operator general 
ivage qual tT 


} 
satihity ind 


lerline cardinal points in the book 


Eagle’s New Catalog Shows 
Full Line of Oilers, Cans 


Fag Mfg ( Wellsburg, 
W. Va.. has issued a new catalog 
55) illustrating and describing 

of oilers, safety 
containers. The 

ble in condensed 


irm’s line cans 


Simonds Book Lists 
Stock Items and Net Prices 


Ce Philadel 
f all its stock 
consumer 
Printed in 
116-pagc 


quan 





Packages « Films « Literature 





; 


tities of items stocked 
Philadelphia, Boston 
Detroit, San Francisc t 
an explanation of Simonds 
wheel marking svsten 

the book, states the 
showing 


tions 


manner of 
1 form mummed 


with stock availabilit 


prices in 


Hamilton Rubber Samples 

Hang By a Key Chain 
Hamultor Rubber Mfg 

lrenton, N. J [ 

kev chain whi 


} 


sheet pa king 
bla x 
rted 


, 


impic 


Fort Worth Publishes 
V-Drive Selection Book 


Fort Worth Steel & M 
Fort Worth. Tex 


For? Worlx 


(= 


Owatonna’s Wrench Under Bubble 


soe we 


>mEOwWwNERS " 1708s Pivumertes MAINTENANCE MEN saemees 


RATCHETING CHAIN WRENCH 
ce eo On 


acrowetine actien arremed A wm BITE WITHOUT TaAxine WRENCH OFF THE woRe 


STramerrcrrees 


a new point-of-purchase display 
Each wrench is displayed under a 


ned to a two-color card setting forth the 





rive 


ihons 


rter-turt 


te 1 b 


CUI 


required 


idopted by the Multi-V to the product's application to heavy 
ind Rubber Manufacturers duty Another 

Formulas for standard giving specifications, contains data on 
1 and V-flat drives are aug selection of single, doubk tripk ind 
tables of drives in 11 belt quadrupk branch sling Reference 
the ittachment ti 
which can be lifted 


conditions section 


mpiled for selecting drive harts indicat 
ratio and peed use and the loads 
with all these 


slings 


Horton Chuck’s Catalog 
Covers Lathe Chuck Additions 


Horton Chuck Div., E. Horton & 
Son Co., Windsor Locks, Conn., an 
nounces the publication of a new 
combination catalog and net price 
elector (no. W-200) showing th 


McKay Issues Bulletin 
On Chain and Slings 


NicKay Ce 


Pittsburgh 


bulletin (n AA 


7 


I } chain 


iletin gives 


r 


4d 
eiaea 


, 
I 
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Continued on page 168 
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in all standard and special sizes . . . are avail- 
able from your nearby Bay State Tap distributor. 
Gain precision performance on every tapping job 
with controlled contour taps, made by BAY STATE 
TAP & DIE CO., MANSFIELD, MASS. 
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Vitis 


again renews its 





to the Industrial Supply 


Distributor 


Four main factors govern Atkins sales policy on the items sold through 
distributors: 
@ Atkins-Brand products shall be sold through Atkins-Brand Distribu- 
tors, each one formally appointed by Atkins as a dependable 
representative of industrial distribution. 


@ Sales potential will always govern the number of Atkins-Brand 
Distributors within any trading area. Greater volume through the 
fewest practicable outlets shall be our objective. 


@ Atkins-Brand representatives will work exclusively for the benefit 
of Atkins-Brand Distributors. Whether working alone or with dis- 
tributor’s men, this will hold true in all consumer contacts. 

@ Quality, a hallmark of the Atkins’ name for almost 100 years, will 
be rigidly maintained at all times, improved whenever possible 
and controlled constantly with all possible care and accuracy. 


Through these principles, a healthy relationship between Atkins and 
Atkins-Brand Distributors will always exist. Now and through the 
years, this relationship will be strengthened greatly by Atkins’ position 
as a Division of the Borg-Warner Corporation. - 


TKINS 


ATKINS SAW DIVISION + BORG-WARNER CORPORATION SAWS | 
INDIANAPOLIS 9, INDIANA 
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Executive Posts Changing Hands in 11 Firms 














lop executive changes held the spotlight in the in Co.; J. Robert Kellev, executive pI lent, Manning, 
istry during the past few weeks. Eleven manufacturers Maxwell & Moore, In Louis F. Wevyan xecutive 
have named new operation ind sak head cc president ind director, Minnesota M ning & Mfg 
These ire th ippoimntn ilphabet illv bi nl ( Edmond \ Ne ] | t t sales, 
my nam Vincent E. Lysaght med general sal Nicholson File ¢ \. R. Kaplan t of Owatonna 
anager of An n Chain & ¢ ( Inc.. Norm lool Co.; John S. Da DI nt, R Burdsall 
B. Wienk nt and d f Cullm Ward Bolt & Nut (¢ Edw R. B utive 
Wheel ( Will L.. Wolfe nt-sal Jon e-president, SKF Indust ly k.. D. Baskin, ° 
& | hlin Steel ( S \l WV npany officer and tor of f J Upson 
t t Lunkenheim Walton ¢ 
iceting H 11ISO ( inc 1 circ? 
With the mmpany since 1933 
has held various management post 
from superintendent to sales mana 
ul ( lent. He holds a numb 
( if if nm DOW t } 
Vincent E. Lysaght Melvin W. Pauly 
American Chain & Cable Sales Vice-President 
Names Sales Manager Named by Lunkenheimer 
Vincent E. | t has been named Melvin W. Pauly was elected vice 
general sa An ul ident in charge of sak f Lunk 
Chain & Cable | It Norman B. Wienke enheimer (¢ it the company’s an 
He is former sional manage nual meeting recenth 
the compa H d, Camp With the firm since 1950, he ha 
Machine and Wilson Division Jones & Laughlin Supply served successively as its New York 
A graduat f Massachusetts Inst mes ce- les manager, manager t Eastern di 
tute of Techn he has been Na vi President, Sa vision, and general sa manager 
ized as a yutl t 1 hard t William I W olf ha been a Harry \ Bur t rormel! ce . 
ng of metals f many " H ited vice-president—sales of Jone yresident in charge of sal vho will 
in In tation Hardne lest ¢ Laughlin Steel ( s Supply D lete 5 npa 
\ publi hed in 194 ron with he xq irt sim ! ilsa xt I t ‘ 
H headquarter will \ With 1 company | iT nt 
Park A New York (¢ t iw in + in the Pitt 
gha later tak ig charge f the 
2 ‘ clectricweld tub. Manning, Maxwell & Moore 
Cullman Wheel Elects g and oil try tubular goods. In Pprgmotes Vice-President 
’ , 
N. B. Wienke President sssista lag | . 
Tu Product } harge I. Robert K elected 
Norman B Wienke wa elected t g | s 5 execut rT | t f Ma ning 
resident and director of sales of Cul aS tant Maxwell & Moore, | 
Wh ( at a recent direct nt i ] & | iwh \ vic pre dent 7 a npany 
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president and director in 1950 
left Detroit two later to 
me executive vice-president in 
rge of the pressure-sensitive ad 
hesive tape and allied products group 
» St. Paul 
He succeeds George H. Halpin in 
the company’s chief sales post 


years 





J. Rebert Kelley 


manager of 
Hoist Division 
He is l ast 
rican Supply & M 


adios “| Domestic Sales Head 
Elected by Nicholson 


Nicholson File Co. has ele 
\. Neal vice-pr 


i 


Edmond A. Neal 





sales 
estic sales 
ed the 


sively as Service 


manager sin 
company lf 
wking succe 
in the Philadelphia sales repre 
itative in Philadelphia and Greater 
New York, sales promotion manag 


uy 


ind assistant director of sak 





Louis F. Weyand 


Minnesota Mining 
Names Sales Director 


Minnesota Mining & Mfg. (¢ 
\W 1m 


ice-president ind a 


ippointed Louis | 
tive Vv 
the ¢ im pany i 
les 
He joined the 
j endl 


igo and served a i 


wo, Cincinnati and 


A. R. Kaplan 


A. R. Kaplan Takes Over 
As Owatonna President 


\. R. Kaplan has been named pres 
44 lected ent of Owatonna Tool Co. in a 


he wa ippointed Det: 


manager in 1926. Hew 
manager for adhesive 
eneral manager of th 

tings division in 1 


eassignment of executive duties 


vice-president of sales and 
\. Kap 


board 


l’ormer 
idvertising, he succeeds R 


lan, now chairman of the 


Russell, Burdsall & Ward 
Promotes John S. Davey 


John S. Davey has been appointed 
vice-president of Russell, Burdsall & 
Ward Bolt & Nut Co 

Formerly assistant general sales 
he has been with the firm 
25 vears He is a graduate of the 
Massachusetts Institute of Technolog, 
and has been author of a number of 
technical articles on fastening for en 


Manager, 


gineering journals 


Executive Vice-President 
Named by SKF Industries 


Edwin R 


executive vice-pre 


Broden has been elected 
ident of SKF In 
dustries, Inc 

He was formerly 
president and a director of Carborun 
dum Co joined in 1944 
is vice-president in charge of opera 
tions Previously he had been with 
Blaw-Knox Co. as manage! 
ind United Natural Gas Co. as di 

tor of industrial activities 


) 


executive vice 


which h« 


div sion 


Upson-Walton Co. 


Picks Sales Director 
Upson-Walton Co 


i 
Baskin as a 
1 director 
joined the company in 1919 
is a salesman and later became man 
iwer of the Chicago district. He has 
1948 


has clected 
office 


‘ ompany 


of sales 


been general sales manager since 


Rudolph Bass 
Expands Quarters 
Rudolph Bass, New York City, ha 


expanded its downtown headquarter 
by renovating a four story building at 
43-45 Mercer St., three blocks from 
its Lafayette St. display rooms 
Ihe Lafayette St. showroom 
been completly renovated with new 
panels, floors, ceiling and lighting 


has 


General offices have been moved to 
revamped quarters on the fourth floor 
of the Mercer St. building. The com 
bookkeeping department was 
moved there a when the 
buikling was leased. Other floor space 
is devoted to w irehousing. The struc 
three connecting 


pany $ 
ycal igo 


ture consists of 


buildings 
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re rl Marketing Award 
Distributors Honor Supplier fo oyalty —- Ya M. Evans, 


Lt K. rae President 


Ra 


1 & Son mopany; Harve 
land Factory: and Walt 
INpUSTRIAL DysrrRist 


t it th ntati 





Presented 


. | 
The Henry G. Thompson & Son Company | 
New Haven, Connecticut 


As Permanent Evidence 
of 
Appreciation for 
Yeors of Friendly Interest and Counsel 
Untiring Effort to Promote 
The Function and Welfare 
of Industrial Distribution; 
and for Many Demonstrations 
of Understanding and Friendship 
All 
Beyond the Measure 
of the Usual Business Relationship 
by 
and with the Affection of 
its 
Industria! Distributors 
This Seventh Day of April 
iH \, In the Year of Our Lord—1955 


W. 0. Barnes Co. Holds Sales Meeting 





T. M. Evans 


Chain Belt 
Plans Expansion 
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Meeting agenda is dis i t ester Coffee Klatsch at Sedeeficld Inn, Greensboro, N. C., were 
Mach’y Co., Winston-Salem \ uN i Arnold Roark and Rutus Allison of Industrial Hardware & 
Courtney Co., Greensbor Odell Mill Supply (¢ Charlott N. ¢ Ken Ferguson, Kester 
Supply Ce Greensbor i I kin h Machy Ce Winston-Salem, N. (¢ and Bill Cashman 
Henry Walke (¢ Norfolk i The Henry Walke Co., Charlotte, N. ¢ 


Virginia-North Carolina 


Distributors Parley 


At Greensboro, N.C. 


Interruption halts conversation between 
Lindsey Kester, Kester Mach’y Co 
Winston-Salem, N. C., and Palmer 
Black, Charlotte Supply Co., Charlotte 


Listening to George Booth, Car y & Sup 
Rocky Mount, N. C., are W 
& Supply Co., Bassett, Va 
S ( Wilm ton, N 


ply Cé 
Ridge Hdwe 
ton, H 


Somebody talk attracts attention of William Waters, East 


srolina Supply Co., Plymouth, N. ¢ and Carl “Pete 


( ’ 
Peterson, Carolina Mach'y & Supply Co., Rocky Mount 
N. ( during rest period 


FOR ADDITIONAL NEWS, SEE NEXT PAGE _—_? 





Metal Warehouse 
Holds Seminar 


For Customers 


pl int 


j 
Mian 


busine 


Brass « 
W endell 


Dun 


tration 


Public Service The Object 


Br \ Copper man 
vas planned 

t effective 

which pet 

vatter how 

that it is 

butor to 

ell, and 

into 


nar Was de 


4 project for 

need in the 

und therefor« 

| attendance 

Rothschik uid he had been 

ssed recently with a small busi 
seminar held at New York Uni 
for Smaller Busin in n nivel pi versity and another sponsored by the 
1\ Competitive Market with T. miner . National Indust: nference Board 
Barnes, Mr. Berle, and Arch M Mr. Barchoff has been active in groups 
ib, Dun & Bradstreet financial sp losel ncerned mall business 
list iS Spe ikers M Barnes d problem 1 ber of 
bed the Small Business Administ The small 1 ifa rer can learn 
\'s function and reported that small | mpetitor,” 

ns’ share of Government orders ha tin n up in the p Mi i n announcing the 

n better than 20% in the t I rm Brass I rojec pplication of sound man 

He admitted, though, th 

ly rer 


t n Ma il nl 





its 


sol 


els can in 
ss “does not nearly g hild, vice-pre vine to in 
sovernment contracts B & Copper ’ . nt.” The 
Mr. Berle, who is also an author he le Metal Warehouse } , , rid. should 
ind former Assistant { ' is divided between ll manage 
State, discussed trends 1 ling sessions, with a nd 
fluencing small firms p break for i pper served on the 


M Raul 


ners except 





mone 


outsid 
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oist handles vital 
aircraft parts in 1,550 F. heat 


YALE Electric Cable King—the world’s hardest- 
working hoist—takes on another difficult assignment. 
This time, it’s for Metallurgical, Inc., metal treating 
specialists of Minneapolis, Minn. Cable King lowers 
a 2600-lb. load of steel aircraft parts into a radiant 
tube pit-type furnace, holds it in the intense heat, 
quickly lifts it free. Especially important to Metal- 
lurgical are Cable King’s (1) smooth push button 
operation, (2) manual release feature, easily oper- 


ated by an “O” 
vital parts during quench if electric power should fail. 

Offer your customers this rugged, precision-built 
hoist. Can be used in mills, foundries, forges, machine 


ring, that prevents air-cooling of 


shops—wherever continuous heavy-duty work cycles 
are required. And the Cable King needs no time out 
tor cooling, since exclusive YALE air cooling and 
load brake lubrication dissipate heat speedily and 
thoroughly. Capacities range from “% to 15 tons. 


YALE 


INDUSTRIAL LIFT TRUCKS AND HOISTS 


*Reg. U..S. Pat. Off. 


‘ 
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Gus, Electric, Diesel & LP-Gas Industrial Trucks * Worksavers * Warehousers * Hand Trucks * Hand & Electric Hoists 
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Price Index for 19 Product Classes 


(194749—100) 
> Change 
Feb. an. Feb. From 

NAME OF PRODUCT CLASS SS et "54 Year Ago 
Abrasive Products 117.2 116.9 -0.3 
Cutting Tools 126.0 121.6 -3.6 

Fans and Blowers 143.7 143.7 
Fasteners 155.6 55. 154.6 
Incandescent Lamps 147.2 136.9 
Industrial Rubber Products 135.7 35. 127.6 
Lubricants 69.7 73.3 


Materials Handling Equipment 134.2 134.3 133.6 


Mechanics Hand Tools 145.5 145.2 138.0 


(Files, saw blades) 
Metalworking Accessories 137.6 133.8 130.5 
Motors 109.6 109.6 118.3 
Paint 113.1 112.8 112.8 
Portable Power Tools 120.3 120.3 118.2 
Power Transmission Equipment 133.5 133.0 133.1 
Precision Measuring Tools 125.8 123.4 120.6 
Pumps and Compressors 132.2 130.9 131.5 


Steel Products 144.7 144.6 140.9 


(Pipes, bars, nails, wire rope, etc.) 
Valves and Fittings 134.1 132.4 131.6 
Welding Machines 129.4 129.3 124.3 


(Equipment, rods) 


Total Index 131.4 130.9 128.7 


Source: Bureau of Labor Statistics and Industrial Di 
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® That's how key men in companies throughout 
the country have voted. They've given Lyon five 
times more first choice votes than any other manu- 
facturer! And more than the next thirteen manu- 
facturers combined! 

Those are the findings of a nationally known research 
organization that asked executives in 5,000 companies 
this question: 

“If your company were in the market for steel 
equipment such as steel shelving, lockers, work 
benches, shop boxes, etc., what manufacturers 
would you consider?”’ 

Your nearest Lyon Dealer offers the world’s most diver- 
sified and most preferred line of quality steel equipment. 
(A few are shown below.) Equally important, he can 
show you how to get the most out of steel equipment 
in terms of time, space and money. 


LYON METAL PRODUCTS, INC. 
General Offices: 553 Monroe Ave., Aurora, Ill. 
Factories in Avrora, tll. and York, Pa. 


<% 




















A PARTIAL LIST OF LYON STANDARD PRODUCTS 


© New 


o 1 
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ON THE MARKET .... 


HERE ARE THIS MONTH’S NEW ANC IMPROVED PRODUCTS 





Saw Blades 


For General Purpose 
Bench and Portable Handsaws 


Lighting Fixtures 


With Rapid-Start 
Fluorescent Lamps 


Hand Truck 


Travels Sideways . 
As Well As Forward Hydraulic Pump 


Delivers Preset Volume 
and Preset Pressure 


Electric Wrench 


Can Be Used With 
26 Attachments 


\/ 
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TODAY 


PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 
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spots shoukid De scraped and 
ushed, and spot-primed with 
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Wire 
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Loose and 


aint should be 
yvainted surtaces 


it brush 
be brushec 
thinned 
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] 


cta md gra\ 


Rust-Oleum ( orp 


Chain Hoist 
Features Shock-Proof 
Push Button Control 


chain ni 


RATIOMOTOR 
FLANGED REOUCTOR 


Speed Reducers 
Compact Design 
Combination Construction 





ractor' wired ror 
ind can be cony 
the other in minute 
} ly oore Os A 
n-Moore Hoist Dis Electrical and 
High-Low Temperature 


h 
McKinnon Chain 

Brand N 

im inorgani 


N. ¥Y 
vlar film tape 
1 dialectri 


Metal Coating been an 
For New and Old 
Galvanized Surfaces 


FOR AN INDEX OF THIS MONTH'S NEW PRODUCTS, SEE PAGE 139 








Every tap that carries the Winter name— 
TWO LITTLE WORDS performs with Balanced Action. To your 


customers, this is assurance of accuracy 


WITH BIG and long life. 


CUSTOMER-APPEAL: And now— 
Gages by WINTER 


Plug and Ring, Threaded and Plain, with 
accuracy and long-wear built in by 
Balanced Action manufacturing methods. 


All Winter advertisements say 
“CALL 
: YOUR WINTER 
W DISTRIBUTOR” 





WINTER BROTHERS COMPANY 


Rochester, Michigan, U.S.A. Distributors in principal 
cities. Branches in New York * Detroit « Cleveland * Chicago 
Dallas * San Francisco * Los Angeles 









Division of National Twist Drill & Tool Co 









T1977 7791097779944 ’ 
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Cutting Edges that Cut Costs 
for your Customers 


Value-conscious customers want precisely designed and carefully made cutting 
tools. Give them NATIONALS with their famous cutting edges, and you can 
promise long life and trouble-free operation. 


End Mills and other National tools are 


now available with Carbide Tips 


NATIONAL TWIST DRILL AND TOOL COMPANY 


Rochester, Michigan, U.S.A. Distributors in principal cities. Branches in New 


York * Detroit * Cleveland * Chicago * Dallas * San Francisco * Los Angeles 








- é 


NATIONAL 


TWIST DRILL@ 
6 TOOL 


C. 





All National 
advertisements say 


f; 


“CALL YOUR 
NATIONAL 
DISTRIBUTOR” 





_ 
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(fe W. / Steel Equipment — 
for the SHOP too 

by STEEL-PRIDE, makers of 
the lockers and cabinets 
your customers like 


. 


Foremen's Desks 

Service Carts Shelf Box Cases 

Cabinet Tables Stacking Boxes 

Drawer Cases Nesting and Stacking Pans 
Shelf Boxes Tool Boxes 

Tool Stands Metal Shelf Doors 





Three pieces of our new 
durable, practical shop 
equipment of heavy gauge 
steel. (Above) Shelf Box 
Case that holds up to 252 
or more sections for smal] 
parts. (Right) Shelf Box, 
with dividers. (Left) Fore- 
man’s Cabinet Type Desk. 


o broaden our usefulness to you and to your 
customers, we take pleasure in announcing that 
through our purchase of the production facilities of 
Advance Metal Products Corp., you can now sell 
your customers the quality steel equipment they 
need for their factories and shops — as well as the 
famous Steel-Pride lockers and cabinets already well 
known in their offices. They'll find greater conven- 
ience, greater economy — and so will you — from 
placing all these orders with the same source. 


Steel-Pride Cabinet and Locker, both made 
with the famous JET-LOK® Construc- 
tion, which saves hours of assembly time, 
and makes these lockers and cabinets All of this equipment is of heavy-gauge steel, hand- 


rigid, durable, pilfer-proof. some, and built to stand rugged wear. Send the 
coupon today for the complete catalogue and price list. 


We are equipped to make special items to your specifications 





WE SELL ONLY THROUGH DEALERS, 
NEVER DIRECT ° STEEL SERVICE MANUFACTURING CO. 
Steubenville, Ohio 
Please send me catalog ond prices of 
(CO STEEL-PRIDE shop equipment: [) lockers and Cabinets. 


STEEL SERVICE MANUFACTURING CO.” 


STEUBENVILLE, OHIO | pene 


PS a ee 
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A MESSAGE TO AMERICAN INDUSTRY © FIFTH OF A SPECIAL SERIES 


FINANCIAL AID TO HIGHER EDUCATION 


Business Help for Our Colleges 
A Job for All Business Firms 


IN recent months, individual business firms 
have announced the adoption of a variety of 
plans, both imposing and ingenious, for finan- 
cial aid to higher education in the United States. 
In doing so, they have taken a lead in dealing 
with a problem of transcendent importance both 
to the business community and to our nation as 
a whole. 

Previous editorials in this special series have 
shown that: 

1. Our colleges and universities, and par- 
ticularly the independent, privately endowed 
institutions, are in grave financial difficulties. 

2. These difficulties promise to become 
much more acute in the years immediately 
ahead unless extraordinary steps are taken 
to relieve them. 

3. A financially crippled system of higher 
education is a major national menace. 

If, however, the business community is 
to play an adequate part in helping our 
colleges and universities financially, the 
plans adopted by business firms thus far 
constitute merely a beginning and a set of 
guide posts. What is required is a general 
movement on the part of business firms 
to go to the financial aid of higher educa- 
tion. Such a movement would involve a myriad 
of individual company plans which, in the na- 
ture of the case, cannot be expected to bring 


great renown or publicity to their sponsors. 


Rescue Operation Is Feasible 


For the business community as a whole it is 
feasible to make a major and possibly a decisive 
contribution to putting our colleges and univer- 
sities back on their feet financially. One percent 
of business profits before taxes would do it. In 
1954 business profits before taxes were about 
$35 billion. If one percent of these profits, or 
$350 million, were contributed to our independ- 
ent, privately endowed colleges and universities 
it would enable these institutions (1) to increase 
the salaries they pay by $200 million a year, 
and (2) to provide $150 million more for mod- 
ernization and maintenance of their establish- 
ments. In the opinion of competent authorities, 
this would put these institutions in relatively 
good working order financially, a process to 
which a matching grant of $50 million by the 
Ford Foundation for the improvement of faculty 
salaries will make a large contribution. It would 
add about one-fourth to their present annual out- 
lay of about $1.4 billion. 

Such a contribution from business would not 
meet the needs of the independent institutions 
for new buildings and equipment required to ac- 
commodate the great increase in college enroll- 
ment anticipated in the years immediately 
ahead. Neither would it relieve the financial 
problems of our tax-supported colleges and uni- 
versities. As a group these institutions have 
fared better financially in recent years than the 
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independent institutions. But they also face 
grave financial problems, particularly in the 


provision ot adequate faculty salaries. It would 


be far simpler, however, to solve the financial 
problems of the tax-supported institutions if 
the independent colleges and universities were 


back on their feet financially. 


One Dollar Does Work of Two 

The federal government exempts 5 percent 
of business profits from the tax imposed upon 
them if the 5 percent is devoted to religious, 
charitable or educational purposes. ( Most prof- 
its are taxed 52 percent.) A contribution of one 
percent ol business profits to higher educational 
institutions would exhaust only one-fifth of this 
allowance. It would bring to about two percent 
the total share of business profits going to both 
educational and charitable purposes. 

In 1953, business firms contributed about 
$400 million, or slightly more than one percent 
ol profits before taxes to educational and char- 
itable purposes of all kinds. Of this total about 
$75 million went to educational institutions, 
mostly colleges and universities. 

For some companies it Is feasible to contrib- 
ute more than the average contributed by 
business generally. Indeed, some companies not 
only utilize their full 5 percent of tax-deducti- 
ble funds for charitable and educational pur- 
poses but go beyond it. For other companies in 
financial difficulties no contribution at all is 
possible. 

If. however, those business firms for which 
it is financially feasible contributed one percent 
of their profits before taxes to our colleges and 
universities, the problem of adequate support 
for the crucially important business of higher 
education would be far along the way to suc- 
cessful solution. In 1954 a contribution of 
one percent of their profits before taxes, 
or about $350 million, would have re- 
duced business profits after taxes by only 
about half that amount. This would have 
meant a reduction of about $175 million, 
out of a total of about $17.8 billion of 
profits after taxes. 

Attractive plans to channel financial aid from 
business to higher education have been abun- 
dantly demonstrated recently. These plans, for 
the most part the creation of large corporations, 


have included not only a broad array of schol- 


arship grants, but such ingenious arrangements 
as that by which a company matches with its 
funds the gifts its employees make to the col- 
leges of which they are alumni. 

A full array of these plans, some of which 
were discussed in an earlier editorial in this 
series, has been prepared by The Council for 
Financial Aid to Education (6 East 45th Street, 
New York City 17) and is available for the 
asking. Also, colleges and universities have 
established in most states and regions coopera- 
tive associations to help business help them. The 
Commision on Colleges and Industry (912 Kahn 
Building, Indianapolis 4, Indiana) distributes 
a directory of these associations. And, of course, 
the colleges themselves are always eager to dis- 
cuss their financial problems with business peo- 


ple and suggest constructive solutions. 


Only Small Start Made 


The plans for business aid to education which 
have recently attracted national attention con- 
stitute the conspicuous sort of leadership which 
it is the privilege and opportunity of our great 
corporations to provide. But the job is too large 
to be handled by a small number of business 
firms, no matter how bold or ingenious their 
programs. 

To put our colleges and universities 
back on a firm footing financially the help 
of the great rank and file of business cor- 
porations is required. All of them, large 
and small, have a crucial stake in seeing 
that this job is done. The future of Amer- 
ica will be decisively shaped by what hap- 
pens in and to our college classrooms. 





This message ts one of a series prepared by the 
McGraw-Hill Department of Economics to help 
increase public knou ledge and under standing 
oj important nationwide developments that are 
of particular concern to the business and pro- 
fessional community served by our industrial 
and technical publications. 

Permission is freely extended to neu spapers, 
groups or individuals to quote or reprint all or 
parts of the text 


Reuata lela 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 
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On The Market Today 


Starts on page 132 





have stability in the presence of lubri 


peratures ranging from 80 deg. below 
a ) 
sulphuric, hydrochloric, 


zero F. to 500 deg. above, has also cating oils; 
een released. - yetic and nitric acids; ammonia, chlo 
Utilizing a glass-fabric backing and _—rine, bromine and iodine 
Mystik Adhesive Products, Chicago 
Continued on next page 


semi-cured silastic 


claimed t 


1 new, inorganic, 
ompound, the new tapx 





Index of This Month’s New Products 


REDUCERS, SPEED 
Mfg. Co., In Boston Gear Works 
BASE, VISE Cone-Drive Gears, Div 
The Columbian Vi ‘ ¢ gan Tool Ce 
Ce SANDER-GRINDER 
BALDES, SAW The Black & Decker Mfg. Co. 14 
Henry Disston & Sor SAW, BAND 
BLOCKS, CHAIN Wells Mfg. Cor 
es hl ae SHEAR, ROTARY 
In 3 Fidelity Tool Suppl, In 
BOLTS, “T” SLOT SLEDGES-MAULS 
Geo. H. Seltzer & ¢ Warren Tool Cor 
SNIPS 


BASE, MOTOR 
Rockwood Pulleys 


BROACHES 


Che duMont Corp ; rw & Sons ( 
CARBIDES, CEMENTED 
I} Carmet D \ 
Ludius . 
CASTERS 


STRAPPING STRETCHER 
rrara Stec Strapping 


1) 
n ste ( S. Steel orp 
PAPES 
Mystik Adh 
POOLS-GRAB-ALI 
I lool ¢ 


Che Gleason ¢ 





COATING, META 
Rust-Oleum Corp rOOLS, HAND 
COUNTERBORES | tte R. | 
\ ‘ 4 ; 
Foo! ( 1OOL, PIPE 
DRILLS, COBALT The Ridg« 
Chicago Latrob 
DRILL, MASONRY 
Super Tool ¢ 
HEAD, ANGLI 
Wvyzenbeek & Staff 
HOIST, CHAIN 
( h he I Mo 1) 
McKinnon Chan 
LIGHTING FIXTURES 
Sylvania Electric Prod I Carruthers & Fernan 
MACHINE, CENTERING New Prods. Din 
Central Engineering ( + VISE, PIPI 
MOTORS lo Pipe Threading Ma 
Hoover (¢ Electric Mot +4 hine Co 
NUTS. WING VISES, WOODWORKING 
Gries Reproducer Cor lf Wilton Tool Mfg. Co., In 
PLANE, POWER WHEELS, POLISHING 
The Stanley Work 144 Sandusky Abrasive Wheel Co 
POINTS, INDICATOR 
Wendt-Sonis ( WRENCH 
J. H. Williams & Co 


PUMP, HYDRAULIC 
The Denon Enek WRENCHES, ELECTRIC 


Owatonna T ] < Ma Ton ( 


PORCHES 
Marquette Mfg. ¢ 


PRUCK, HAND 
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IN THE 


PROFIT 
COLUMN 


du MONT 
QUALITY TOOLS 


— the kind of tools that make money for you 
becouse they sove time and money for your 
customers 


Winute Tan 
KEYWAY BROACH KITS 


—a “must” in every machine shop and every 
maintenance department, for cutting any 
size keyway from Ys" to 1” in any bore 
from %” to 3° — by hand in one minute. 


yy 


Winute Wan 
SQUARE BROACHES 


to meet the demand for stock broaches that 
will finish cast or drilled holes ne poss 
available for 3/16" to 34" square 


Winute Wan 
MAGNETIC BASES 


for dial indicator gages, with new 
universal joint for 360° horizontal, 
180° vertical swing. Save set-up 
time, increase work oaccurocy. 
One selis another. 


du Mont H.S. Ground F 
TOOL BITS, 


square and rectangular, with the 
bolanced combination of wear re- | 
sistance, toughness and red hord- P 
ness that outperforms ordinary bits | ; 
y 


ond keeps users coming back for 
more. 


For complete information on these fast 
selling, high profit tools, get in touch with 
The du MONT 
ae) Ste) Fe vale). 
GREENFIELD, 


Massachusetts 








Here's a product that tool engineers 

will buy again and again. SPEED 

VISE is a fast production tool that can 

be used without the need of expensive 

or complicated fixtures. Illustration 

shows two units being used on one mul- —» (iberal discount for stocking distribu- 
tiple spindle semi-automatic drilling —_ tors assures greater profits. 
machine for fast, low cost production. 

SPEED VISE gives your customers a 

hundred jigs in one. 


Write or wire now for information 


CARDINAL 
MACHINE COMPANY 


1819 Dana Street, Glendale, California 


QUALITY PRODUCTS 
+ 


STEADY PROMOTION 
= BETTER SALES 


this formula has made KEY pipe sealing 


compounds “'Best Sellers’ for 38 years 


. = =p 
EE coy rive soins com — 
pounds provide tight, permonent leckproc! secls, never ~ wares — 
freere in the joints, breek quickly ond easily joe prosewe 


PIPE JOINT & 
‘ 4 A -with o steody program of Compound 
attention-getting odvertisements in 10 leoding nationc! 
advetrie! publications, plus libera! sompling ond power 
ful fellew-vp sales letters 


For oil, gas, 
EK rr TCU hundreds of industria! ; A] high pressure 


svoply houses hove been stocking KEY compounds for over => steom lines 
20 veers. Their customers’ orders specify “KEY—no re - 
substitutes 





WRITE FOR FREE SAMPLE AND 
DISTRIBUTOR INFORMATION 


2621 McCASLAND AVE. 
EAST ST. LOUIS, ILLINOIS 
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Hydraulic Pump 
Two-Speed, 
Hand Operated 


\ new hydraulic pump unit, that 
has two separate pumping units which 
permit a variahon in the operating 
speed of ram, jack or other pieces of 
equipment being activated, has been 
xdded to the company’s line 

According to the manufacturer one 
piston is 3-in in diameter and delivers 
3000 psi for high volume and greater 
speed while the other piston is 4-in in 
diameter and delivers 10,000 psi to 
provide maximum power with lesser 
speed at the ram. By changing the 
pump handle either pump can be put 
to immediate use. 

Any combination of piston diam- 

from 2-in to provide 20,000 psi 
j-in which delivers 3000 psi are 
vailable at extra cost 

Owatonna Tool Co., Owatonna 


5 


“T” Slot Bolts 


For Machine 
Shop Usage 


A new |-in. diameter “T” slot bolt 
for heavv industrial use has been an- 
nounced 

The new l-in Zip bolt, like other 
sizes in the maker's line, is said to be 
clean-cut, hot-forged of C-1045 steel 
with Class 3 threads 

Geo. H. Seltzer & ( Drexel Hill, 
Pa 


Sander-Grinder 


Available In 
Three Speeds 
yduty sander- 
| motor for con- 

has been an- 


A new type centrifugal fan is said to 





TAPER PINS 


Which can be — and generally are — shipped within 24 hours 
after your order is received. 

HMS service on standard screw machine products is one sure 
way to keep P. A.’s happy — with your service. 

And besides support in emergencies, you're carrying a line 


noted for quality—-made by a company that is a leading 





supplier of precision screw machine products to the aircraft 


industry. 


FACTS ABOUT HMS 
TAPER PINS 


Precisely tapered 4” to one foot THE HARTFORD MACHINE SCREW COMPANY 


Rust-resistant blue-black finish pene 


trates. Dimensions of HMS taper pins 


ore the same after coating as before HARTFORD Be CONNECTICUT 








PLEASE WRITE FOR OUR CATALOG — IT KEEPS 2371 ITEMS HANDY 
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ecnon 
‘tor, and keep 


irbon and 


pection plate ha 
rb-cover and to 


f the tool from 


is available with 
rpm, in either a 
It motor. Overall 
ength is 18#s-in; net weight 14 Ibs 
The Black @& Decker Mfg. Co., 
Towson, Marvland 
Ask your RED-E representative 
about a RED-E distributorship— 


TODAY! a le 


Begin with this RED-E-made money market ya : 

, L hut-Off 
for FREE—98% of all machine tool build- ine Shat-0 
ers specify RED-E Centers on original equip- 
ment automatically! 


Impenetrable 


A new “Visible Wedge” valve, de- 
signed to permit full view visibility of 
the wedge at all tim has been an- 
ly Tool—world’s most logical source for nounced 

+ + Va 


< > mre m _to-met f f 
n centers—manufactures every con The precision meta metal fit o 


wedge and seats, augmented by eal 
eivablie type size and model tf industria! ; ; P 
rings, is claimed to provide foolproof 
r made backs you with 46 yeors line shut-off 
nter know-how t help you service \ cording to the manu 


’ 
new mad repe if ustomers 


wire, phone your nearest RED-E 
presentative for full details on a RED-E 
distributorship—no obligation! KEEP YOUR 
CUSTOMERS STOCKED WITH THE 
FINEST OF ALL PRECISION CENTERS— 


Orpats ©. Coating Lg A ae a * Meade Co Fred G. Littlejeha 
Cinmeinaati. Onie Seriéen, tw Sertantete ws pyle yl Be Sure to ASK YOUR 
vtec in «|| “ames Tiere tsumeece © | RED-E REPRESENTATIVE 
Cleveland. Obie 201 Came St Atianta 3. Geergia for a copy of the New 
Sew Orican: 7, Lewiviana . 
RED-E Sales Policy! 


RED-E 
CENTER SPECIALISTS SINCE 1908 Supports its Distributors 


y READY TOOL-COMPANY 4 


563 Iranistan Ave. 


ORIGINATOR OF LIVE CENTERS 
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THIS 


MUSHROOMING DEMAND 
For Rubber-Cushioned 


Brightboy ? 


DISTRIBUTORS AND SALESMEN are rapidly 
appreciating the mushrooming demand for serv- 
ice-proved Brightboy, nationally known pioneer 
in rubber-cushioned abrasives. Brightboy offers 


outstanding sales advantages: 


it has created an entirely new, wider concept of finishing. 

it has substantially increased the abrasives market. 

it offers refreshing, inviting opportunities for customer service. 
it offers stock abrasives in grains and textures 

“matched” to particular job requirements. 

It offers excellent, easy repeat business in multiplying volume 
from appreciative users. 


Demand for multi-use Brightboy is due to its adaptability, versatility, working 
range—all achieved by its unique formulation of abrasive cushioned in rub- 
ber. Brightboy burrs, cleans, finishes, polishes, in one fast operation. Your 
customers keenly recognize the fact that Brightboy offers new, creative-finish- 
ing opportunities and methods, finer work, precision quality, time savings as 


much as 50%! A Brightboy finish frequently serves as the final polish. Alert 


production men now explore Brightboy applications as regular routine prior 


to the setting up of new work jobs 


Tell your customers about the wide selection 


from STOCK Brightboy W heels and accessory products. QUICK DELIVERY! 


BRIGHTBOY IS AVAILABLE IN BOTH ALUMINUM OXIDE AND SILICON CARBIDE GRAINS 
EACH IN COMBINATIONS OF DEPENDABLY UNIFORM TEXTURES AND GRAIN SIZES 
RANGING FROM EXTRA FINE TO EXTRA COARSE, 

IN SOFT, FIRM AND TOUGH RUBBER BINDERS 


Stock Brightboy items largely eliminate the annoyance, expense and delivery 


delay of made-to-order “specials”. Brightboy is ready for immediate use: 


requires no special dressing or preparation 


Write for Brightboy's comprehensive new catalog 

to convince yourself of its extensive adaptability. 

pei When your customers want finishing and polishing 
Z e oe advice, give us the job specifications. We'll gladly 
give you recommendations on Brightboy that's do- 


ROBERTS a # 
ing a job! 


WELDON 
oe Bripltt borg BRIGHTBOY INDUSTRIAL DIVISION 


wes 7 


RUBBER CUSHIONED ABRASIVES WELDON ROBERTS RUBBER CO. 
95 North 13th St., Newark 7, N. J. 


America’s Pioneer Manutacturer of Rubber Bonded Abrasives 
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mplete control of the 


i 
: - 
wedge at all times; wedge rotates at a 
touch; no lifting is necessary to re 
erse wedge 


Hamer Valves, Ir Long Beach, 
Calif 


Herbrand 


makes ’em all! 


BIG 


WRENCHES 


SMALL 


WRENCHES 


Motors 
S p fF @ IA L Ribbed Base To 


Withstand Abuse 


WRENCHES a oe yee al 





Herbrand can supply carbon steel 
wrenches in all popular sizes from 4" 
to 349" openings, and can manufacture 
special wrenches to your exact speci- 
fications. Herbrand carbon steel 
wrenches are ideal for maintenance 
and production work, and to accom- 
pany finished products. 
Herbrand industrial wrenches are 
drop forged from high carbon steel, 
and heat treated and tempered their 
entire length to assure utmost strength, Power Plane 
endurance, and dependability. Sur- 
faces and edges are ground smooth for Exhaust Blows 
accurate fit and easy handling. Finish Chips Away 
is rust-resistant baked black enamel. 
Heads are ground bright. Gert all the 
facts from your Herbrand representa- 
tive or write us for Catalog No. 10. 





Herbrand produces forgings in any size or shape up to 200 Ibs 


Quality Tools since 1881 





THE BINGHAM-HERBRAND CORPORATION 


Fremont, Ohio 


Other Herbrand products include a complete tine of Von-Chreme Too!ls..Ball 
Pein Hommers..Snips..impoct Sockets..%" Drive Sockets..Complete Too! Sets 
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Lubrication “‘miseries’’ plagued the 
Break Down Rolling Mill 


bull gear pictured above until 


10-foot 


a keen plant superintendent decided 
Keystone No 29 X 


Open Gear Grease for the job 


upon Light 


; 


With the pinion gear turning at 
nermal speed of about 800 RPM 
previously-used lubricants flew all 


over the place. Application was 
necessary practically every week 


The switch to No. 29 X Light 
This 


sticks to the 


worked wonders tough 


Keystone lubricant 
gear teeth sticks so well and holds 
up so remarkably that there is now 
weers petween 


four to eight 


applications 


_These Gear 


fs Teeth Can't 


Shake Off 
KEYSTONE 
GREASE! 


Note the photograph above, taken 
three weeks after an application of 
Q xX 


an excellent film coating of grease 


Light. The gears still have 


Only a few specks of grease can be 
seen on the guard. And the grease 
hasn’t even thinned out to a point 
where capillary attraction would 

ill it onto the pinion overhang! 


See lower right side of left photo 


Most important advantage of the 
switch to 29 X Light—in terms of 
time and money saved—has been 
the average application life ratio of 
six weeks to one in favor of this 
versatile Keystone lubricant over 
the formerly-used product. Greasing 


is easier, too, because No. 29 is 


ribboned from a handy cartridge 


onto gear surfaces with a special 


applicator 


Benefits and savings like these are 
typical of the entire family of 
Keystone Specialized Lubricants 

and are strong reasons why the line 
will open up profitable repeat-sale 
KEYSTONE 
2lst, 


Streets, 


business for you! 


LUBRICATING COMPANY, 
Clearfield & 


Philadelphia 32, Pa. 


Lippincott 


—— 
Kevstoy 


Tes0e MARES BOG. US. Per v 


SPECIALIZED 
LUBRICANTS 


Mr. Distributor: Here’s another report on savings and 
increased production resulting from the use of a 
Keystone Specialized Lubricant. We urge you to 
utilize this and former case histories: tell the Keystone 
story every chance you get for it’s lubricant per- 
formance such as this that helps you win new customers 


and keep them sold 
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PRENTISS 


THEY SATISFY 


IN ANY COMPETITION! 
| ir 





For 86 years Prentiss have 
proven to be high quality 
vises that have stayed sold 
and brought distributors re- 
peat profitable business. 


The Complete Line 
Machinists © Top Swivel Jaw 
Combination Pipe ® Hinge Pipe 
Woodworkers © Utility 


Here is a BIG Selling Point 


PRENTISS SWIVEL BASE 


This illustration shows very 
clearly how the Prentiss Swivel 
Base functions. The base plate 
is cast in one piece and slotted 
in the front. When the wrench 
is tightened, this base plate or 
split ring squeezes against the 
hub on the vise body locking 
the vise to the base. A POSI- 
TIVE LOCK IN ANY POSI- 
TION 


Prentiss Sales Policy 


100% thru Stocking Industrial Distributors. 


PRENTISS VISE DIVISION, MERIDEN, CONN., U.S.A. 


OF THE CHARLES PARKER CO 
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1 16-in shoe and makes cuts up to 
iis Wide. 
\ 2-in fence is said to permit blade 
to be tilted 45 deg. inward and 15 deg 
vitward for angle planing. 


The Stanley Works, New Britain, 


ronn 


Motor Base 


For Flat or 
V-Belt Drives 


\ newly designed automatic tension 
pivoted motor base has been intro- 
duced 

Available in four sizes for motor 
frames from 4 to 74 hp, the Auto 
l'ension motor base is said to eliminate 


manual adjustments, maintain belt ten 


sion for all load conditions, automati 
cally take up belt stretch, and enable 
elts to be changed without disturbing 
the motor mounting 


Rockwood Pulley Mfg. Co., Inc.., 
New York 


Torches 
Light, 
Cool Handles 


| new yxy-acetvlene torches 
known as heavy duty Super-Jet, me 
lium duty Star-Jet, light duty Aero-Jet 
ind automatic light duty Jet-O-Matic, 
have been announced 


Some of the features claimed in 





/ 
/ 


/ 
/ 
/ 
Ps 
new 
- 


REAMERS 


CUT COSTS IN HALF! 


Only the deads to buy for replacement— 
this cuts your cost to /ess than half with these 
new-type T-) Reamers! Heads are quickly 
interchangeable ... sizes from 4” to 2%” 
inclusive, in 1/16” increments (special 
decimal sizes available upon request) .. . 

spiral flute. 
Tapered hole in head insures con- 
centricity and a snug fit on smoothly 
ground tapered shank. Reamer oper- 
ates free from binding or sticking, 
due to cutting portion wearing un- 
dersize and creating negative relief. 
Performance retains all advantages 
of standard, expensive reamer. 
Backed by T-}'s 38 years of know- 
how as one of largest manufac- 
turers of die sinking milling 

cutters. 


The Tomkins-Johnson Co 
Jackson, Mich 
Please send details about your distributor or representa- 


tive plan for T-)] Reamers. 
Name 
Company 


Street 


DISTRIBUTOR OPPORTUNITY >: 
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DARNELL 
CASTERS & WHEELS 


Possess Exceptional 
FEATURES That Will 
Command Instant 
Attention From Your 
CUSTOMERS 


DEALER PROPOSITION 


a 
| 
U 
vv) 
a 
v) 
fo 4 
oO 
ve 
ve) 
= 
a 


RUBBER TREADS # treads 
types of f A) 
and 


Casters 


s wide chonwe 


swited te afl ncluding Darnetlo 
chemecal-reseste reads 


prene of, water 
Darrell 
wah wtege 


make highly 
adapted te + 
RUST-PROOFED by the Udylite 
Darne 


ever 


process 


| Casters give longer, care-free lite wher 


water, steam and corroding chemicals are 


freely weed 


STRING CUARDS Even though string and 


tavelimngs may wind sround the hub. these string 
times 


guerds imeure easy rolling af all 


LUBRICATION all swivel and wheel bear 


eas are ftectery packed with a high quality 
sttack by heat 


stands vp wander 


Zerk tittimes are pr 


grease that 


and water vided for quech 


grease gua lwdricatron 


New 
DARNELL 
MANUAL 


DARNELL COOH? LD 
DOWNIE I, (Los Angeles County) CALIF. 


60 Welker Street, New York 13.N.Y. 
36 North Clinton, Chicago 6, Illinois 


! minum handie « 
tainless steel torch 


steel needle 


ci il 


valves, 
telescoping valve heads, 


trol gas flow and give 


ips and cutting assemblie 
handle with finger twist 


Another new item 


ymstruct 


head; 


“ 


star 


with spring loaded 


} 


itt acl 


pressure 


innounced 


On 


iles 
j 


con 


constant flame; 


1 to 


1 welding electrod 
: 


sti 


GRILL 


Broaches 


For Finishing 
Square Holes 


Na 


Indicator Points 


Carbide Tipped, 
For Dial Indicators 


nt 


bic 
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MORE.RUGGED! 


WINCH HOIST 


NEW MODELS 


...plus new, 
LARGER 
DISCOUNTS 


Now, Lug-All. the lecding portable winch- 
hoist, introduces rewly designed, job 
tested models—huskier than ever! Not a 
“warmed-over design. but THE really 
new portable winch-hoist 


3 CAPACITIES 


All improvements are included on every 
model without any increase in price—on 
the 1% ton, the 1% ton and the % ton 
Lug Alls 


MARINE MODELS OPEN 
NEW SALES OPPORTUNITIES 


All three capacities aiso available in rust 
resistant. corroson resistant models that 
have passed severe salt-spray tests. Open 
up new hoist accounts with mines, chem 
ical planis, ship owners wherever 
corrosion is a problem 

Some territories still open 
sive, established distributors. 


WRITE TODAY... 
THE LUG-ALL COMPANY 


HAVERFORD 11 PENNA. 


for aggres 











BRONZE 
GAS STOPS 


YOUR CUSTOMER’S NEEDS for 
all items in the HAYS line of— 
° FITTINGS 


LEVER HANDLE 
BRONZE Your HAYS line includes hundreds of items— 
SHUT-OFF STOPS 
2-8 many styles of stops, valves, and fittings, each 
in a full range of sizes, for every need in your 
customer's plant, for steam, air, water, gas, and 


chemical lines. 


SQUARE HEAD 
Check your HAYS Catalog . . . note the com- STEAM STOP 


plete line that is available from one source. 
Don't be satisfied with an order for two or three 


items—sell the HAYS line—sell him on the 


4 
‘ 
idea of standardizing on HAYS. 

ay ny You will never make a mistake in backing the 
—ee HAYS line for highest quality and low mainte- 
: nance cost. Every product is individually ground 

and fitted, and tested for pressure with generous 

BRONZE 3-WAY 


allowance for overload. PLUG STOPS 
It pays to buy—and sell HAYS 


HAYS MANUFACTURING COMPANY 


General Offices and Factory 





ALL IRON STOPS 823 West 12th Street, ERIE, PA. 
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Vise Base 


Drops Level With Work 
Surface When Not In Use 


Lit Caty BBB and 
2 ir Sar uaa 


TAYLOR MADE TAY-PAILS! 


Taylor Made BBB and Proof Coil Chain in handy, re-usable 

rAY-PAILS results in fast, easy, self-service sales sure- 

fire customer satisfaction . .. sizeable profits for you. TAY- 

PAILS are easy to handle—stack quickly for mass display— 

are ideal when empty for many household, industrial and 
farm uses. Available in 6", 4%", %6" and 
¥%" diameters. Send Coupon for details! Light and Medium 
S. G. TAYLOR CHAIN CO., General! Duty Range Added 
Offices and Plant — Hammond, Ind. Eastern , 
Sales Offices and Plant—Pittsburgh, Pa. 


Taylor Made Chain DISPLAY STAND 
reels off good profits too! 

This outstanding merchandiser gives you a com- 
plete weldless chain department in \ess than one 
and one-half square feet of floor space. 
Makes sales fast, easy, profitable! 


Teron Mage 
= nt a 
FREE CATALOG! Send Coupon today! & 


Holds up to seven reels. 


4s > Tevier Choin 


Dept. 6 


Hommond indiana 
fur O Cotolog with dete on 888 ond 
Proof Coll Chain in handy Toy-Pois, 0 Cotelog 


25A with data on Teylor Made Chain Dispioy 
Stend and all types of Weidiew Chon 

Nome 

Addreow 
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Bethlehem Bolts 


WELL- FORMED 
EASY-TO-GRIP 
HEADS 


It doesn’t take much looking to see that 
Bethlehem Bolts have heads that are well- 
formed —the kind that fit wrenches snugly, 
with little chance of slipping. Bethlehem 
Bolts have strong shanks, too, and smooth- 
fitting threads for accurate assembly. And 
they’re made in a wide range of styles and 
sizes, covering virtually every bolting re- 
quirement. Your jobber can supply you 


Are Good Bolts 





For Arbor Spacers 
and Shims, 

Feeler Stock 

or Shim Stock... 


sell top-quality 


ARBOR SPACERS AND SHIMS * 
20 arbor sizes %" to 4” . . . 19 thicknesses 
O01" to .125". Specify with or without 
keyways. Also available—hardened and 
ground spacing collars (with standard 
keyway) 34” to } long in all popular sizes. 
For use in milling, slitting and gang-saw 
setups, shimmung gears and bearings). 


FEELER STOCK ®* Made from tempered 
stock, rolled to close tolerances. 44" x 25’ 
coils packaged in transparent plastic boxes, 
except above .020°. Strips 44" x 12’, in 
cellophane. 27 thicknesses. All thicknesses 
from .001" to .032°. (For use in precision 
fitting. checking clearances, inspection 
and production work 


SHIM STOCK ® Selected from material 
rolled to precision limits, free from burrs 
and protected by oil coating. Coils packed 
in carton for easy dispensing and protec- 
tion. 15 thicknesses .001" to .032". Sheets 





6” x 12°; coils 6” x 120”. Available also in 
assortment package of 1|2 thicknesses 
001" to 015" 


Write for complete 
dealer information 


332 MIDLAND AVE. © DETROIT 3 MICH, 
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Cobalt Drills 


Hold Cutting Edge 
At Higher Temperatures 


A complete range of sizes of super 
cobalt drills, in taper and straight 
shank, fractional, letter and wire gage 
sizes, are now available from the com 
pany’ s stock 

I'he drills are recommended by the 
maker for use in a rigid set-up with a 
onstant mechanical ind moder 
ite speed for best performance 

[ype numbers are: 510 for taper 
shank, 530 for wire gage, 540 for letter 
for fractional jobbers 


feed 


izes and 550 
17e€s 


Chicago Latrobe, Chicago 


‘AM 


Snips 
With Colored 

Vinyl! Grips 

maker's Metal Master 


action snips are now furnished 


ith vinvl grips to effect greater lever- 


com 


maximum gripping comfort, and 
identification 

nplete set of Metal Masters 
M-1 cuts left 
cuts straight, 
M-5 is for 


tf four 


models 
right; M-3 

hallow arcs and pivots; 

otching 

J. Wiss & Sons Co., Newark 
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POWERFUL 
full-color 
ADVERTISING 
LIKE THIS 


Six TOP 
ADVANTAGES 


enjoyed bj 


CARBORUNDUM 
DISTRIBUTORS 


Here are t/ é 


@ The industry's best-known 
and accepted brand name. 


@ Outstanding training 
programs to improve 
distributor salesmen. 


@ Expert technical counsel 
from abrasive engineers in 
the field. 


@ Up-to-the-minute 
information on new 
abrasive techniques. 


@ Representation that 
attracts other top-quality 
product lines. 


CARBORUNDUM 


SENSE 
e DOLLAR 








All work and some play 
makes this a smart buy 


}. wheel speed is 


Here's the perfect answer to all 


grinding problems. CARBOFI 


itr 


Depressed Center Wheels, wit 


silient fibre-reinforced construct 


maximum é 

ximum opera r safety 
juce or underc leavy weld 
Castings, rou; nh Of Tins af 


Through application “know-how” and product quality 


in record time, at less abra 
eels are tops for cutting off and 


too! Another outstanding 
the back of the wheel, like 


it initial dressing 





safety guard was specially made for this photo only.) 


CARBORUNDUM Distributor or sales 
man today for a demonstration of 
this rugged production booster. For 
descriptive folder A-1272, write 
The Carborundum (¢ ompany, Niag 
ara Falls, New York. In Canada 
Canadian Carborundum Co., Ltd 
Niagara Falls, Ontario 


CARBORUNDUM 


GISTERED TRADE MARK 


continually puts more EUECH in your abrasive EES 








call 








et es er ere 











Colorful Functional Design 
Tenite handle. Long-wearing rustproof crackle finish 
similar to that found on most expensive office machines. Every 
frame complete with 12-inch genuine Star Unbreakable Spe- 
cial Flexible 18-tooth blade. 
RED Tenite handle. Smooth, easy-to-clean, high gloss, rustproof 
finish for lifetime protection. Comes complete with 12-inch 
Star “Moly” High Speed 18-tooth blade, that outlasts standard 
Blocks 


blades 10-to-1. 
Aluminum, 
High Capacity 


} 


No. 15 
$949 UST 


Look At These Exclusive Features 


[~~ of BOTH New Star Frames 
5 ™ \ 


the most rigid construction known. No ex- 
ternal lever or other side projection. Cuts 
closer to work. 


cam-action lever- 
lock automatically tensions blade correctly. 
Flip it open, blade’s released. Snap it shut, 
blade’s locked in tension. To change from 
10-inch to 12-inch blades, release the lever, 
lift it out of tension bar, slide bar forward, 
snap lever into second hole —and you're all 

set for shorter blade. Speed Reducers 
molded right around the Double-Enveloping 
7A, cornea steel back for greatest strength. Comfort- 

; 3 able, attractive, easily wiped clean. 


No. 20 —— or 
Completes the Star Frame Line pou 


Long a favorite with mechanics, this gun- $325 List 
metal finish adjustable pistol-grip frame _— 
with lewer for lock blade feature extra 


CLEMSON BROS., Inc. 
MIDDLETOWN, N. Y., U.S.A. 


Makers of Hand and Power Hacksaw Blades, Frames, Meta! and 
Wood Cutting Band Saw Blades and Clemson Lawn Machines. 


Worm Gearing 
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{ttt 


on 


RIGITAPE* 
with 5S great features 


WYTEFACE® 


The NEW steel tape 


TT gl 


L 








Graduated feet, inches and 
8ths. Black on white background. Exclusive 
K&E feature of foot numbers in red, repeated 
in red at every inch. 


Rigid, curved blade, '/2 inch 
wide, 16 ft. and 20 ft. Replaceable, 
changed in a moment. 


Ted TITS) 


r 


i 











SALES-COMPELLING DISPLAY PACKING 
Here is tape news to make your cash register sing! 
This is the l-o-n-g steel tape that users can push 
around .. . for measurements along floors, up 
walls, or anywhere. Note its many exclusive 
features. Backed by national advertising in Better 
Homes and Gardens, circulation 4,040,587. 


KEUFFEL & ESSER CO. 


EST. 1867 


New York - Hoboken, N. J. 


Chicago * St. Lovis * Detroit + Son Francisco 
los Angeles * Montreal 


Long winding handle 
for greater leverage. 


ST TT ST 


TTT 


le! 


Handsome, hard wearing, 
grey Plastide* cover on sturdy 
welded steel case. 


TTT 


- 


LTT oF 











Adjustable end hook 
for accurate inside and 
outside measurements. 
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Grab-All Tools 


Retrieves and 
Holds Objects 


retrieving and holding tool, made 
15, 18 and 24-in lengths, has 

cn announced 
When the cap at the top of the tool 
pressed, a cable that passes through 
ising pushes four grippers 
casing at the bottom. These 
grippers expand outward 
when released from the casing for 
grabbing objects of various sizes. A 


~ 


"It’s no use, Mike . . . these are . spring between cap and finger bar pulls 
cable back in the casing until gnppers 


Campbell Chains! have a firm hold. The casing is flexible 
bb 5 to reach around obstructions 
Plomb Tool Company, Los Angeles 


Centering Machine 
For Cylindrical, 
Small, Work Pieces 


| A bench-mounted centermmg ma- 
chine that holds round work piece 


concentricity to within .0003-in., and 
maintains drill center depth tolerances 
There’s no substitute for safe, long-wearing of .002-in., has been dev veloped. 
CAMPBELL CHAIN for hundreds of jobs of hauling, he tool centers, drills, spot faces, 
: “ a chamfers and pin-points round work 
holding or hoisting. Campbell makes chain for pieces up to 1-in. in diameter, and of 
every purpose, in any size, grade or specification. 
And CAMPBELL CHAIN is inspected link-by-link to 
guarantee long-lasting service. Practically every 


business uses chain. Increase your profit-per-call 
by selling CAMPBELL Cuarn. Write for your copy 


of our complete catalog. 


CAMPBELL CHAIN Company 


“ln i i fe ie re oe CAMPBELL 
CHAIN 


Main Office, York, Pa. + West Burlington, lowe 
Portiend, Oregon + Sacramento, California 
Mokers of Famous CAMPBELL Lug-Reinforced TIRE-CHAINS 
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n of ends, flaring, and t 
01 breakage, since wo 
i up to speed 
I i 
ool remains stanor 
claimed the to 


11S Capabdic 


Rotary Shear 


Precision Trimming, 
Handles 16-Gage Steel 


I 


Cemented Carbides 


Two New Types 
For Machining Steel 


SCHRAMM 


A GREAT NAME IN AIR COMPRESSORS 


PROFIT MARGINS 

For distributors who promote the 
sale of Schramm industrial com- 
pressors, profit margins are at- 
tractive. 


SALES ASSISTANCE 

Schramm field men cooperate 
when you need them for engineer- 
ing sales assistance. 


WHY THEY SELL... 


Easy to Install... No founda- 
tion required because of vibra- 
tionless operation. 


AComplete Line... All sizes 
from Y2 to 150 H.P Direct motor 
drive or by V belts. 


Easy to Maintain . . . Built for 
24-hour continuous duty, every 
day. 

Find out how you can participate 
in profitable industrial compressor 
sales. Write us today for details 
and the Schramm profit picture. 


SCHRAMM, INC. 


WEST CHESTER, PA. 
SCHRAMMAIR YOUR JOBS 


600 C.F.M.—150 HP. 


210 C.F.M.—50 H.P. 


50 C.F.M.—15 H.P. 


20 C.F.M.—S HP. 


SCHRAMM 


INDUSTRIAL UNISTAGE 
AIR COMPRESSORS 
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srade CA-610 i to be designed 
use where breakage the factor 
ymmended 


limiting tool life t is recommert 
MORGAN yy the maker on all mulling operations, 
ind for Ider ichin VNCTE speeds 
re slower than normal and the ma 
VISES ste See 





=, 


~’ MACHINISTS’ BENCH 


Solid Jaw and Stationary Base 





Strapping Stretcher 


Easier Carrying, 
Easier Threading 


tretcher, 
time ind 


te 


COMBINATION PIPE 


ymmodat 


trapping, is said 





_ 





MACHINISTS’ BENCH 


SOLID JAW & SWIVEL BASE 


ote ae aie vel Bose | Since 1892 Morgan Vises have been pre- 
" ferred by Industrial Buyers the world over. 
“Oo -~p | This preference means more profitable 
sales, and easier too, for Morgan distriby- 
; ic _ tors. Morgan's engineering and production 
facilities have always been devoted ex- 
clusively to the manufacture of the best 
at vises that can be produced. Look to Mor- 
gan for these plus features: Accurately 
machined semi-steel castings—replaceabie 
jaws—nickel plated handles and side 
locks on machinists’ vises—tubular steel 
handles on woodworkers’ vises—indiv'd- 
vally packaged—nationally advertised— Jaw Action Grips 
UNCONDITIONALLY GUARANTEED. Without Crushing 














| WOODWORKERS VISES 





By stockingy @ range of types and sizes of Morgan ee be - king wedge 
Vises you can fill the !ndustrial Buyer's “WANTED: | pty ra igar meee ——s 
AT ONCE” orders from your stock. Morgan vises ore * ail ge ee a - 
sold only through authorized distributors. Wrlefoday = == i sage witi bikity 
for the Niorgon Distributors Plan. Sl geaeheulen ties & 4p thdal ieee 


“s s, tees, 


wc | MORGAN VISE COMPANY. aw action tends to. eliminat 


+ 110 M. JEFFERSON ST. + CHICAGO 6, ILLIN , ~~ Machine 
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Hand Tools 


Chemically Welded 
Heads and Handles 


ncmica 


cecnl deve 
1 4} 
, the Nance 


) Ciminate usc 


basic components of the hai 


not joosen OT om par 
the new mater 


tand 


Replaceable Platen, 
Precision Jaw Setting 


; ’ } 
it ce 


ntroduced 
The new Cl 

tures a locking 

1 slight turn 

vith high holding pr 
Jaws ITe h 


14 in deep ind 


balanced design 


Layne & Bowler engineers have 
designed the Verti-Line Turbine Pump 
to strike a balance between first cost 
and operating cost—to give the owner 
most for his pumping dollar for 

years and years. 


balanced efficiency 


With a Verti-Line, you get sustained, 
high wire-to-water efficiency, plus 
wide efficiency spread for “off-peak” 
conditions . . . Efficiency which results 
from sound engineering and the 
highest possible standards of 
manufacturing quality control 


Verli-Line 
TURBINE PUMPS 


are oalanced balanced operation 
Better design and higher sustained 
efficiency combine to provide 
trouble-free performance and 
reasonable power costs far longer than 
conventional pumping equipment 


More than 100,000 satisfied 
vertical turbine pump users 
agree there’s no pump like 
Verti-Line for low first cost, 
economical] operation and 
negligible maintenance. 


in 
all industry 
Whatever your pump 
needs, investigate 
Verti-Line Pumps, 
before you buy. 


Send for your free copy 
of our new booklet 
Pumps for Sale.” 

Ask for Bulletin |.55 


for the city 


Verti-Line Pumps are the exclusive products of 
LAYNE & BOWLER PUMP COMPANY 


general offices and main plant 
2943 VAIL AVENUE « LOS ANGELES 22, CALIFORNIA 
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KENNEDY, 


gives you the answers 


with the 
New 


KENNEDY 


VALVE Check Charts... 
show you at a glance Hoc, When, Where 


to use the correct valve to fit the job! 


Now you can tell at a glance the cor- 


rect KENNEDY Valve to use on @ speci- 
fic job 
Check-Charts show you the important 


. and why! These new valve 


features of the various types of KEN- 
NEDY Valves and explain their proper 
nstallation and use. Show you which 
valves go where . . . list specific Figure 
Numbers for accurate selection ; 
describe why that valve should be used 

. and even suggest additional uses 


for Kennedy Valves. 


One chart describes Kennedy Bronze 
Valves and its companion chart lists 
uses and conditions for lron-Body Valves. 


THE 


Designed for fast, easy reference, con- 
tains the answers to most of your valve 
questions. Large enough (16%2" wide x 
25” deep) for easy reading and hangs 


right on your wall in your office or shop. 


Here are long-needed valve Check- 
Charts that give you quick, correct in- 
formation and show you how and why 
certain valves are built for specific jobs. 
Get your Kennedy Valve Check-Charts 


hk E DY VALVE MFG. CO. wo 


1021 E. WATER ST. 


ELMIRA, NEW YORK 


* VALVES « PIPE FITTINGS + FIRE HYDRANTS 
OFFICE-WAREMOUSES IN NEW YORK, CHICAGO, SAN FRANCISCO - SALES REPRESENTATIVES IN PRINCIPAL CITIES 
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Sledges—Mauls 


Feature New 
Lock-Tooth Wedge 


vedging wooden 

mpl ne of War- 

has been 
turer 

lumimum al 

wedge fea 

th that bite 

yn. In addi 

teeth also 

ion, said to 

idle fit 


Warren, Ohio 


Valves 


Foot, Hand, and 
Fingertip Accessories 


Thre foot control No. 62, 
hand control No. 75 Fingertip” 
No 7 | »¢ dded to the 
maker's line of Speed essories 

Valve 62 is said to be an improved 
model foot operated three way ait 
hand-free operation of ait 

Valve 75 will remain in open 
x closed position W thout constant 
hand pressure. Valve 74 is said to 


provide fast action f 


valve for 


devices 


rams OI! 
air cylinders up to 6-in. bore 
W. R. Brown Corp., Chicago 





BULLDOG WIRE ROPE CLIPS 


Lamson Bulldog Wire Rope Clips have 
been providing “holding power” on the 
toughest lifting jobs for over 50 years. 


The secret of their non-slip grip is in the 
construction of the saddle . . . the wire 
rope lays smoothly in tailor made grooves 
that grip in the center and don’t cut or 
bite at the edges. 


There are 25 pieces per package and 
the entire assembly is plated to withstand 
a 40 hr. salt spray test. The Lamson Wire 
Rope Clip comes in a wide range of sizes 
(%6" to 124” clips) . . . one for most every 
holding job. 


PROFITS! 


LAMSON ANCHOR BOLTS 


For fastening wood to concrete. Made 
from mild carbon steel with a right angle 
bend which acts as an “anchor hook”. 


These anchor bolts are now required in 
many building codes and are made to 
meet such specifications. 


Anchor bolts are available either pack- 
aged or in bulk with a washer and square 
nut. There is a 2” hook at one end and 
a 2” thread at the other. Sizes range 
from 6 to 20 inches in length and in two 
diameters—%”" and 4” 


YOU GET MORE WHEN YOU BUY FROM... 


‘fg LAMSON & SESSIONS (g——— 


1971 West 65™ St. + Clevelend 2, Obie 
CLEVELAND AND KENT, OHIO + BIRMINGHAM + CHICAGO 


| a) ¢ 2 e > - < y 
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new 
display 
making 
Sales 

history ! Pipe Tool ees 


Folding Tripod 





n of hand pipe 


to 1 new iwnt-w power drive 
. fold » tees , «s th ntegt ] tra\ 
EVERYWHERE! m a folding tripod i te 


FREE crystal-clear permanent plas- counter space. No fuss... packed ‘ agid the un 
tic display holds 48 fast-moving filled as shown...goes right to ped m 0 n design 
numbers ... arranged for lively and work! Order today from your job- weed Chuck said to grip any pipe, con 
complete sales ...takes only 5"x14’ ber. Ask for Sel-Fast Display TD-48. t rod tigi I rd OF Teverse, 


+ 
l i 


by turn of 


HOLD i LE * SCREWDRIVERS g tae ‘ni 

- =a ypaci é n pip or conduit, 

% OPSON BROS., lnc., Recnester 14, HY. » 2-in pi I mduit, + to 2-in 
wolt th owt ) r¢ ired tools to 


Elyria, Ohio 











ESSEX pevices 


‘"“MULTIPLEX'’ 


SIGHT FEED 


LUBRICATOR 


Model 377 . . 4-feed illustrated 


@ Electric Solenocid-Operated Valve for Automatic 
Lubrication of Bearings and Journals. One to 


fourteen feeds—tfour sizes of Reservoirs 


Angle Head 


A reliable, positive, and automatic lubricating For Flexible 

device—thrifty in oil consumption—requires : 

little or no attention. A combination of maxi- Shaft Grinders 
We menutfecture mum convenience, wide adaptability, and low v angle head, featuring thumb 
LUBRICATING DEVICES price makes this a good item for volume sales ntrolled water feed, has been de 
WATER GAUGES It is convenient to install and operate for signed for use with the maker's flexi 
GREASE CUPS pumps, engines, machinery, etc. Stock them le shaft grinder 
AIR COCKS for prompt service. Let us send you the com- ire iimed include 
FITTINGS plete ESSEX catalog and moke us your supply fully pr opper feed line, ad 

and other Bross Products source for all products listed ustabl re ruard, precision ball 


ESSEX BRASS CORPORATION ine pindig Cade ax to aan 


2000 FRANKLIN STREET Est. 1907 DETROIT 7, MICH. 


( hi agu 
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This Photo is 
One -Third Actual Size..W 


OF YOUR CUSTOMER'S 
COMPLETE VEELOS V-BELT INVENTORY 
IN THE 0, A, B AND C WIDTHS! 


Four reels of Veelos replace up to 316 
different sizes of endless belts! Your cus- 
tomers know what a savings like that 


would mean in their inventory. Stress this 
and other important Veelos advantages 
in your daily selling. It pays to sell Veelos 
—the adjustable v-belt with the built-in 
sales features. 


yEELC 


THE BALANCED 


LINK V-BELT 


ADJUSTABLE TO ANY LENGTH + 


ADAPTABLE TO 


ANY DRIVE 


w 


YOUR CUSTOMERS SHOULD SEE 
the Veelos Data Book. Send for 
illustrated copies of this valuable 
engineering book 


MANHEIM MANUFACTURING & BELTING CO. 
608 Manbel St., Manheim, Pa, U.S.A 
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"S-M-0-0-T-f 


UTS 


—millions of them— 
Are Vital in Our Production” 


“That's the kind of 

service we get from 

Utica® Cutters and 

that’s why we've been 

using them for over 

5 years, after having tried numerous other 
makes,” says Mr. George Reinhardt, 
superintendent of molding for Miraplas 
Tile Co., in Columbus, Ohio. 


Miraplas is one of the nation’s lead- 
ing plastic tile manufacturers. Rigid 
quality control and dimensional perfec- 
tion are top considerations at Miraplas 
The clean, close cuts of Utica® cutters 
contribute vitally to this 

Whether you are working in plastics 
or in metal, you'll find Utica® cutters, 
pliers and adjustable wrenches give you 
long and efficient service. 


Your industrial dis- 
tributor has UTica 
Too.Ls® or can get 
them for 

you. Over 86 
standard \ 
styles incut- ; 
ters and pli- — 
ers and hun- 

dreds of 


; . a caine 
le Conede: Adiem Teo! & Supply Co., Lid., Mentrest 


Counterborers 


For Drill 
Press Operation 


New 


ror preci 


carbide-tipped counterbores, 
se cutting of non-ferrous met- 
ils, have been added to the maker's 
line. 

Series ( 


tips that end 


have carbide 
than .015-in from 
which is said to eliminate 
iround hole in the 
iccurate clean cut to 


X00 counterbores 
pi ot hol 
leaving shoulder 
work and assure 
lose tolerances 
\ hole running completely through 
7 
tool facilitates removal of puot. Length 
ind diameter of pilots are furnished 
» standard sizes, and a special grade 
of ivailable if counterbore 
to be used on 
Ihe Nelco Tool Co., Manchester, 
(Conn 


Lid 
Carpidc 

? 
steel 


Masonry Drill 


Incorporates 
Milled Slots 


A full line of carbide masonry drills, 
teaturing a Core-Vent has 
cen announced 

According to the maker, the new 
binding in the 
Removable 
shanks are provided in sizes over é-in 

All drills (available from } to 6-in 
wre said to incorporate large size car- 


design, 


design insures less 


; ] } 
flutes, and less packing 


bide inserts 
Super Tool Co., Detroit 
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IT’S HARD TO 
SELL, IF YOU 
DON'T STOCK! 


MU ee) TT 








YOU OWE IT TO YOUR 
CUSTOMERS TO AT 
LEAST CARRY A 
SMALL STOCK OF 
ZIP ACCESSORIES 


ESSENTIAL PRODUCTS 
ALWAYS IN DEMAND 


“Immediate delivery from stock, any quantities” 


GEO. H. SELTZER & CO. 
DREXEL HILL, PA. 





gig ORANGE 


BUY THE BEST! 


Shackle Chain 
HOOKS 
use on 

“HIGH TEST” 


Chain 
EXTRA STRONG 


Even the pin is mode 
of hi-strength steel and 
heat-treated. Available 
for chain sizes 4", 5/16", 
te", va", V2", %”. 

SAVES TIME—<coan be attached anywhere on 
the job. Only @ pair of pliers needed. 
ANCHOR and CHAIN 
Screw Pin SHACKLES 


D 
Forged of HI-STRENGTH STEEL 
Avoilable in sizes %” to 2”. EXTRA STRONG 


—EXTRA TOUGH. #-colored or 
Order from your Distributor or Write 


MIDLAND INDUSTRIES, INC. 
Cedar Rapids, lowe 














WHEN YOU SELL 


COOPER ALLOY 


VALVES & FITTINGS 


YOU'RE SELLING 
Casters ® 
Pneumatic-Tired ll COW) . 
For Floor Trucks 


STAINLESS STEEL 
VALVES D 
GATE id you ever stop to think that nobody 


GLOBE but COOPER ALLOY can offer such a com- 


ANGLE 


NEEDLE 
7 and accessories! When you sell the C-A 


plete line of stainless steel valves, fittings 


pen line you don't have to jump from catalog 
to catalog to find what the customer wants 
. . and what's more, you sel! with the 


STAINLESS STEEL 
FITTINGS 


SCREWED same quality engineering, production and 
FLANGED , , 
inspection your customer has learned to 


WELDING 
FORGED expect from COOPER ALLOY, is behind it. 
Our facilities as the leading producer of 


cast stainless steel, means personal atten- 


Wing Nuts STAINLESS STEEL 
QUIKUPL tion to every item by our own highly 


Where Overhead Or _ : 
ADAPTER trained specialists. By the way, if you 


Side Space Is Small TEE 
ot hoe —— 90° ELBOW haven't read “Thirty Years of Progress”, 
COUPLING write for your free copy today. It will help 


assurance no matter what the item, the 





you to know us better. 


COOPER ALLOY 


CORPORATION «HILLSIDE, N.uJ. 
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\OW -the Coffing Line is 


BIGGER and BETTER 
than ever 


With the large and expanding Coffing Hoist line, you 
are able to offer your customer the most efficient and eco- 
nomical unit for his job. More than that, you can sell with 
confidence, for every Coffing model is built to meet today’s 
stepped-up production demands. Every hoist is factory-tested 
and guaranteed. Cash in on better customer satisfaction with 
Coffing’s pace-setting line. , 
Woodworkers Vises 


NEW PRODUCTS WITH A BIG FUTURE Prints Sittin Oh 


SUPER POWER RATCHET LEVER HOIST > Rapid Acting Types 


Patented compound lever design of- 
fers new strength and efficiency. 
The Super Power is the only 5-ton wailable in eight models, has been 
hoist using but two load chains, nounced 

accounting for its faster opera- Santt Tien mabe . 1 to 
tion and lighter weight. Handle ipid 2an mod aS nN 
is adjustable for close-quarter 
work and may even be oper- ing action to screw-lock action auto 
ated from opposite side of matically. With screw and nut en 
hoist. Coil chain gives com- : 
plete flexibility. Two mod- gaged, tightening action can continue 

complete turn or more 


els, 244- and 5-ton ca- i 
pacities Reduced nut wear is another fea 
ture claimed for the new vises 


@ CABLE QUIK-LIFT ELECTRIC HOIST | erg Mfg. Co., Inc., Schil 
ICT il 


This new cable electric hoist has 

all the rugged construction and 
operating features necessary for tough a 
production line work. Among its advan- Polishing Wheels 

tages are dual brakes for safe, instant stops, com- 

pletely enclosed motor, push button control plus Permit High Speeds 
new speed, smoothness and flexibility. Six models, s . 
500 to 4,000 Ib. Available with lug, hook, trolley, With Safety Margin 
or motorized trolley suspension. 


4 new line of woodworkers’ vises, 


perate with changes from free-slid 





4 new line of Sawco polishing 
wheels has been announced 
YOU ALREADY KNOW THESE Che line includes four types of rub 
ber bonded wheels: the PRH wheel 
is for polishing and removing tool 
marks in hard steels and allovs; Stan 
polishing and de 


QUIK-LIFT ELECTRIC HOISTS, coil chain — seventeen models, 500- to 
4,000-lb capacities 

SAFPETY-PULL RATCHET LEVER HOISTS — nine roller chain models, two 
coil chain models, capacities from 1,500 to 30,000 lb Pol for general 

HOIST-ALLS two sizes 2,000- and 4,000-lb capacities burring; Oik Pol for fast polishing; 

SAFETY LOAD BINDERS, roller chain two models — 3,000- and Hi-Pol for precision polishing and 
6,000-Ib capacities cleaning 

HOIST BINDERS 3,000-Ib capacity Because of high strength rubber 

SPUR-GEAR HOISTS — twenty-four models, \4- to 25-ton capacities. bond. it is claimed the wheels mav 

MIGHTY-MIDGET PULLERS two sizes — 500- and 1,000-lb capacities. be operated at higher speeds while 

DIFFERENTIAL CHAIN HOISTS — two sizes — '%- and |-ton capacities maintaining a wide margin of safety 

1-BEAM TROLLEYS Plain, geared or motorized types, capacities up Sandusky Abrasive W heel Co.. Svc 
to 25 tons. amore. Il 


MORE NEW PRODUCTS COMING 
Band Saw 


Many new products are now in preparation. Some are in the pilot 
stage, others are on the drawing board. Watch for them they'll New Electrical System, 
be coming your way, bringing with them the most advanced think- 
ing in modern hoist design. For full information, write Dept. A-5 Blade Pressure Controls 


{4 new heavydut hvdraulicalh 


Coffing Hoist Division operated metal cutting band saw has 
been announced 
f ; F . 
Duf Norton Company Model 1200 d to feature an 


Danvitte bhi is electrical syste yoviding over-load 
ind low voltage protection and 110 
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CIRCULAR SAW BLADES 


a preferred fast seller...a preferred higher profit-maker 
a preferred performer...develops sure repeat sales 


Here’s a complete line of outstanding I ED AND LONG-LASTING. From the In bench work and portable electric 


wood-cutting blades that commands iking of steel to the finished saw. hand sawing, Disston Preferred blades 
Bo nS oe - ae an Maes teal , 
an unlimited market! Made for bot Disston Preferred Circular Saws are are excellent for ripping, cut-off, 


hy h « R . tal, ectr 
ench iws and portable ele roduct of experienced saw and mitering or finishing 


P. / } / 
- ling 


ikers, famous for provi 


products for wood working 


or Strain, 


The 


i 7 more information about D for Pref rred rcuiaT au and other fast-sei ing Dis fon lool for the moodmorkir industry, wre t 
HENRY DISSTON & SONS, INC., 623 Tacony, Philadelphia 35, Pa. 


Other factories and branches: Toronto, Ont.; Seattie, Wash.; Chicago, Ili. 
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10-ft. Steel Tape 
. STANDS UP STRAIGHT 
“for UPRIGHT 
#8’ MEASUREMENTS 


Those long upright measurements are easy 
and accurate with this new EVANS King-Size 
10-ft. White-Tape. The 33% wider blade 
(full 44°) stays straight up without bending 
or buckling. You get a free belt clip and Tenite 
utility case with every tape. Sliding end hook 
for inside or outside measuring and 





it’s ked so you don’t have to figure! 
no other tape is marked this Evans way. 











2| 2\3 2\4 





pee ene 10 ve 41 


Whichever way you work, in inches or feet and inches, 
you read instantly without having to stop and figure. 


The EVANS King-Size White-Tape Is the Top 10-ft 


$939 
Tape Value ot only 2 ™ Retail everywhere in U.S.A 





another 
EVANS 
value — 
THE 
ONLY 
12-FOOT 
POCKET 
WHITE-TAPE 
Standard Blade 
A” wide \ >) ae 
~ a This L-O-N-G-E-R 
Now, a pocket steel 
Pocket White-Tape only $ ] 89 


tape that measures « 
full 12 feet — elimi 
Retail everywhere in U.S.A. 


nates the inconve- 
nience and imaccu- 
recy of adding two 
measurements as you do with shorter tapes. Exclusive EVANS double markings 
(same eas King-Size above). Chrome pleted case is no bigger than cases for 
shorter tapes. Self-adjusting sliding hook for 100° accurate inude or outside 
measurements. Each tape pecked in FREE transparent Tenite utility case 
Let us help you sell more tapes. Write for free supply of lecilet 101D 


—. oe 
400 Trumbull Street, Elizabeth, N. J., U.S. A 
Makers of Evans “Long Tapes” —25-50-75-100 tt. and Evans 6-4t. Folding Rules 
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Its at controls for greater safety; push 
buttons and other controls are located 
it convenient height 

The saw has a capacity of 123-in. 
for rounds; 12-in. x 16-in. and 11-in 
x 18-in. for rectangular shapes 

Wells Manufacturing Corp., Three 

Rivers, Mich 


<% 


Wrench 


Self-Locking, 
Adjustable 


4 new self-locking adjustable 
wrench, said to provide positive lock 
ind eliminate fumbling, has been an 
nounced 

A flick of thumb or finger is said to 
lock or unlock adjustment in any posi- 
tion. Drop forged from selected alloy 
steel, the new wrench is available in 
8. 10 and 1l2-in. sizes, from 0 to 
] in. Capacity 


J. H. Williams & Co., Buffalo 





SWISS FOREIGN TRADE 


Swiss foreign trade in 1954 attained 
an all-time record of nearly 11,000 
million Swiss francs, Chemical Week, 
McGraw-Hill publication, reports. In- 
creased chemical and pharmaceutical 
exports were the chief reason for the 


rise 














gcs ads like this emphasize the real benefits that a 
wise buyer gets from trading with an Authorized =r 
Distributor. 

This important theme is at the heart of the @csr ad- 
vertising for 1955 appearing in publications* read by 
your customers. 

In addition, influential men in the broad fields of Man- 
agement, Middle Management and Design are reached 


through publications directed to them to promote orig- 
inal equipment use of acs” Bearings for long-range 
build-up of your replacement bearing sales. 

Effective and timely advertising* adds an important 
plus to the =cs@ Franchise. Good advertising helps sell 
good bearings and pillow blocks. 


SKF INDUSTRIES, INC., PHILADELPHIA 32, PA., 
manufacturers of sxe and HESS-BRIGHT® bearings. 


ye20 





Drilling 
Oil & Gas Jrnl 


Paper Industry 
RR Loc. & Cars 


Purchasing 
Purchasing News 


American Machinist 
Factory 

Industrial Equipment News 
Mill & Factory 

New Equipment Digest 
Plant Engineering 


Contract. & Eng’rs 


Coal Age 
Pit & Quarry 


Railway Age 


Steel Equip. 


Textile World 





Modern Railroads 
Iron & Steel Engr. 


Textile Industries 


* SKF advertising promotes the Authorized SKF Distributor 
in 6 industrial directories and these periodicals: 


a a, Co ee 
PILLOW BLOCKS 
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Save Time eer: Manufacturers’ STOCK 'EM... 
Save Bother. * Me om Activities DISPLAY 'EM... 

Starts on page 120 AND YOU'LL SELL ’EM! 
You can find it 


uicker if you 
Lars look inthe ~ 


Dake a. first! 


DAKE 


PRESSES 


range from 1 to 300 





vuck additions: the 


IRRIGATION 


tons capacity in SERVICE 
arbor and 
hydraulic models. 
There is 
nearly 
always 





one that | 
; | Deming Bulletin 
suits your Describes Pumps 
customer Deming Co. 
Kleins—the standard of 


GS ito aT... if not, Dake ‘ ar wd r e P ' ' / ,) comparison by which 
2 ey, 











other pliers are judged. 


will design and : + } ae ntrifug ' oy poe. Made of finest tool 


el b ild f, lf-priming ntrifugal imps wit , steel, precision fitted— 
ul one or yacit up t ) gallons per mi individually tested. 
‘ LJ bus ‘ ——— mo»n? 


Biggest selection of 


hi . | i I ining amou 
ia f water ne | } , fton + rricats , 
is spec he * at ite, . patterns for standard 
‘ ; } £ wat n + ' 
or specialized service. 


requirements. 4 ies | | ’ Keep a representa- 
: ; || | | WIRE ROPE-MacWhyt n tive stock on hand for 
Dake is the line i ha \\ ha 1 a bullety n your customers who 
of presses that +5 ; ts R [x y I m : nil ‘ want the best. 
rings the bell fi) teel bar stock handling, boat slings refers, i 
t Klein Pock 
In profits —_ Tool G bale. 
PUMPS—1I ngineeriu A 
as well as / tI oe Nf Oe Reued 8 pat iphict 0 oysteiputeD 
, 3+ Pe ee. HATE QPpOrs Ee ETOU- | THROUGH JOBBERS 
satisfied cu omers. ble,” describing a chart origin ated by Foreign Distributor: 
the frm to a i n identifying probable | tgsernetione! Stenderd 
DAKE CORPORATION  ... “Th 


1 rotary displace Electric Corp., New York 
631 Seventh Se. 


Grend Heven, Mich. 
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This NEW 14” Drill has the power 

for heavy duty work. It’s shown 

here equipped with diamond drill 

going through the high carbon steel 
of a bumper. Side handle is movable. It's 
Model No. 1498! 


Carbon comes out of combustion cham- 
bers in a hurry with this NEW ‘\4” Drill 
shown here equipped with wire brush. It’s 
lightweight, compact, ideal for mechanics’ 
tool kits. Ask for the NEW Sioux Model 
No. 1475! 


There’s an answer for those hard to ge 
at places in automotive, aircraft, and in 
dustrial work—it’s the popular Sioux '4" 
all-angle Drill, designed especially for 
working in close quarters. 





NEW LIGHTER 


QWESTU/... 


ELECTRIC DRILLS 


Use 


SIOUX. 


all the 
way through! 





Electric Drills, 
Sanders, Polishers, 
Bench Grinders, 
Portable Grinders, 
Valve Seat and 
Face Grinders, 
Electric Hand 
Saws, Flexible 
Shafts, Abrasive 
Discs. 











ALBERTSON & CO., INC. 
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Are YOUR customers looking for 
new time and labor saving ideas? 





«wee EIN=WERNER 
= 


Remote Control “Push and Pull” 


HYDRAULIC JACK 


pulls plow mount into assembly position 


Possibly your customer's plant isn't inter- 
ested in snow plows, but the jack use 
illustrated may give you an application 
idea for their business. It is but one of 
countless ways in which a Hein-Werner 
Push and Pull” Hydraulic Jack can be 
used to save time and cut labor costs in 
modern industrial plants 
These jacks can be easily carried to the 
jot quickly set up. Pump can be 
operat d at safe, convenient 
distance from ram. Ram 
movement is under control 
of operator at all times 
can be stopped at any point 


and instantly reversed by merely turning 
a valve. Available in time and labor sev- 
ing models of 4, 10, and 20 tons capacity, 
either separately or with choice of varied 
attachments. 10 and 20 ton models are 
available with gauge 

Hein-Werner also manufactures a com- 
plete line of hydraulic industrial jacks of 
14, 3, 5, 8 12, 20, 30, 50, and 100 tons 
Models of 12 tons and larger 
have carrying handles, and can be gauge 
equipped 

Write us for Bulletin PP 1051 on how 
H-W Jacks can save time and labor on a 
host of jobs in industrial plants 


capacity 





= 





HEIN-WERNER CORPORATION 


WAUKESHA, WIS. 
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ment pumps. The charts detail some 
25 possible mechanical and chemical 
trouble symptoms. 


LUBRICATION—Alpha Corp., Stam- 
ford, Conn. has issued its “Field Re 
port No. 140” discussing the lubrica 
tion of engines and compressors. It 
highlights excerpts from an article, 
New Methods for Engine and Com 
R. S. Ridg- 


pressor Maintenance,” by 
Sheet 


wav of Standard Oil Co. (Calif 
is punched for ring-bindet 


MASONRY BITS — New England 
( irbide lool Co ¢ imbridge Mass 
is offering a new display for its “Cyclo- 
twist” carbide-tipped masonry bits 
he firm states the display is aimed at 
the home-owner to convince him ma 


sonry drilling is a relativelv easy task. 


WASHERS Master Products Co 7 
Cleveland, has issued a new catalog 
covering its standard and special wash- 
ers. A full-page photograph shows the 
range of special washers which can be 
der; another photo illus 


‘f small stampings 


made to 


Poniivs Seorres 


STEEL 
eRass 
SiLICOm BRORTE 
STAIMLESS STEEL 


ALewinge# 


Southern Screw Publishes 
Wood Screw Catalog 


Southern Screw Co. Statesville, 
N. C. has issued a new 14-page cata- 
log (no. WS-1) covering its complete 
line of wood screws. Also included in 
instructions on 

letails on the 
damagefree 
shipment, together with list prices 
he company states a second 1955 

italog is being prepared to cover list 
ts new | f machine 


bolts, and t 


the publication ar 
pilot hole boring and 
firm's new packaging fo 


prices on 


rews, st pping screws 


PRECISION TOOLS Browne & 
Sharpe Mfg Co I wide nce, R I 





SIMONDS 
CARBIDE 
TIPPED 


...Mmeans up to 
300 times 
longer service 


OUGHEST SAW PLATE Simonds scientific heat treat- 
ment keeps plates flat... . gives exactly the right hard- 
ness and toughness to Simonds special alloy steel plate. 


ACCURATELY MILLED TEETH Assures uniform and ac- 


curate tooth spacing, shape and depth 


PERFECT BALANCE Simonds precision grinds each plate 
to assure uniform thickness, perfect balance. 


\_ WEAR RESISTANT CARBIDE TIPS Simonds selects 
carbide of exactly the right type to give the best 
combination of toughness and edge-holding 
qualities. 


SUPERIOR INDUCTION BRAZING Pinpoint con- A SIMONDS SAW 
trol eliminates any possibility of damage to temper FOR EVERY PURPOSE 
of plate or supporting shoulder back of tip. 














A 
SMOOTHER FINISH A final polishing operation gives each pf 
Simonds Saw an extra smooth finish that cuts down side f 
friction and minimizes surface pick-up of gum and pitch. ee” 
'® 


PRECISION SHARPENING Top, down and back . 
clearance angles are equal and identical from tooth 

to tooth, insuring uniformity and perfect round- tT teleha’) 
ness. As a result, each tooth does its full share of ; ; TRIMMER 
cutting, wears evenly, gives longer service. 





CUT.OFF 
SAW 





< 


PLANER 
SAW 


Send for catalog for more information. , 7a 


come 


For Fast Service SIMONDS ) CASY-CurT 


trom | SAW AND STEEL CO ssoeven 

Complete Stocks Lemme — 

Call your : FITCHBURG, MASS 
SIMONDS os 
industrial Supply HEAT 
Pole ba tl -ithael. | Foctory Bronches in Boston, Chicago, Son Francisco and Portiond, Oregon |> ‘i 
Cenedion Factory in Montreal, Que 
Simonds Divisions: Simonds Stee! Mill, Lockport, N.Y 
Simonds Abrasive Co., Phila, Po., and Arvido, Que. Conde 


DADO 
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] . . } 
line svstems fer warehouse. truck. and 1! PP a ae ey 


has issued a new catalog (no. 135) i 
lustrating and describing its precision 
tools. Illustrations include numerous 
photographs of tools being used, to 
gether with written instructions. A 
tabular section on the inside back 
cover gives decimal equivalents. A 
special introductory section gives a 
brief history of the company and a de 
scription of its plant facilities 


Better 
news to Floor 


DISTRIBUTORS © j 


’ 
HEXACON soldering irons t Cc ad re j 


are a profitable line for the 
distributor, dealer and user be- 
cause it represents one of the 
most complete lines available 
today. It is backed by famous 
users throughout the world, 
and an aggressive hard-hitting 
sales promotion campaign is 
telling the story to a 
quarter of a million key 
men in industry each 
month. 


j 





oer 


— te 


ie ele) Bitte iieeseme = Multi-Clean Issues 


Pamphlet on Floor Care 


Multi-Clean Products, Inc., St 
Paul, has issued a pamphlet presenting 
text and pictures on the firm’s full line 


ARMSTRONG-BRAY & CO. of floor and scrubbing machines, in 


dustrial vacuum cleaners, rug and up 





for joining Power or Conveyor Belts anywhere cy Boar Bo ap Rtn 


of floors 


HINGED PLATEGRIP PUMPS-—Rice Pump & Machine Co., 
Fasteners Belgium, Wisc., has issued a bulletin 
no. 55DP) illustrating and describing 
the construction of its new 4-in. dia 


phragm pump 


HANDLING — Yale Materials Han 


for separable conveyor belts of dling Div., Yale & ‘Towne Mfg. Co., 
from 34” to '2” thickness, any | Philadelphia, has issued a catalog sheet 
width. Permit instant changes of no. ED-25) giving spec ifications on 
belt length its ““Worksaver” platform truck 


PLATEGRIP ten wl PROTECTIVE COATING — Han 
Festeners Lacing yw son-Van Winkle-Munning Co., Mata 
3300 sett wan, N. J. has issued a new bulletin 
39) sont 1] sizes for light conveyor : : . 

As eet etn and power transmission no. K 101) on its “Grade M Kote 
a belts from 1/16”—%5” Rax” for insulating and protecting 
thickness, any length. Ap racks and fixtures used in electroplat 
make smooth water and vas ae ing baths. Bulletin tells how to pre 
dust tight joints in con pare surface, how to blend and suppls 
veyor belts of any width, ; 
from ‘4 to I'a" thick Write for Catalog coating 
Permits natural trough 


ng =e 6; al a 
ARMSTRONG-BRAY & CO. | oe ihites Go aso 
5356 Northwest Highway Chicago 30, Ill. illustrating and describing various 


components of its ““Trukveyor” drag- 


primer coat, and how to trim excess 
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line systems fer warchous« 


railroad terminals, in both in-flo 


overhead models 


CARBIDE TOOLS — Carboloy 


partment, General Electric Ci 


issued a bulletin (no. WW-2 
scribing the application of “Carbo 
cemented carbides in the woodwo 


ing industry. The publication 
ut that despite their increa 
carbides provide economic 
work. The publication als 
information on machining w 
ind laminated products, tip 
ing ¢ irbide grades opel 


nance suggestions, apph 


mation, etc 


VALVES Airmatic Va 
Cleveland, offers a new 66-] 
log illustrating its complet 
two-way, three-way, and fo 
mtrol valves for high ] 
installations. Also presente 
ind double-acting cylinder 


} 


hvdraulic use, and strainer 
line protection. Application 
mensions, and specifications 
with a parts list breakdown 


\ ided 


POWER TOOLS Nord Int 


tional Corp., Orange, N. J. ha 
1 brochure describing and illu 
its “Di-Profiler,” 


iping, honing, mi g 


I APE Perma el I 1px ( 
Brunswick, N. ]. has issued a f 


brochure discussing the appl 


one tape doing the work of tw 
publication illustrates and d 
the old method of tape 
which required a heat-curin 3 
baking purposes and a diff 

I holding 


sticking tape for 
ing purposes. It then 

old method with the ne 
Permacel’s “‘2-in-1” electt 


table of technical data i 


HANDLING-Stokvis, Ed 
Port Washington, N. ¥ 
12-page booklet on it 
roller skids for moving 
ind other extra-heav 


offset publication contair 


} 


rawings to describe th 


f th pr du t 


LUBRICATION 
ford, Conn. ha 
descril 
Sprav-Kote 

d from an aer 


htlv-fAttiy g 


re 
1? 


n +t 


MAGNETS-—Ericz 


Pa has sued 


i flexible-shaft t 


With the Mulconroy Hose Coupling System, you can meet 


customers’ requirements for coupled hose of any type 


promptly, and with complete assurance that you are furnish- 


ing the strongest, safest couplings for any service. 


Attached quickly and easily by the 
hydraulically-operated ‘‘Mulcoram 
this unique coupling is there to stay 
virtually molded to the hose by a 
multiple gripping arrangement. This 
super-strong application of hose to 
coupling precludes the possibility of the 
coupling pulling or blawing out of the 
hose, even under highest pressures. 
Furthermore, it is not necessary to alter 
the hose in any way before making the 
attachment . . . no buffing or cutting of 
the cover. 

The two illustrations, above, show 
exterior appearance and internal con- 
struction of the super-strong “Holedall” 
coupling. 


“MULCONROY Sick... 
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This is the small but powerful 
hydraulic press used for mak- 
ing the coupling attachment. 
It is of plain, compact design, 
and inexpensive. It is easy to 
operate, either manually o 
by power. No mechanical skill 
is required for quick, effi- 
cient operation. 

With the “Mulcoram’ and 
Holedall” couplings, you can 
quickly supply complete hy- 
draulic hose assemblies, using 
wire, rayon or cotton-braid 
hose; or you can furnish any 
wrapped-ply, or rubber- or 
cotton-covered hose with 
couplings attached. 


; 


Completely illustrated, it describes the 
revolutionory MULCONROY HOSE 
COUPLING SYSTEM ond how quickly, 
easily and economicolly it can be 
operated in your own shop, with- 
ovt skilled ltobor to provide 
coupled hose of ony description, with 
the strongest and most efficient covu- 
plings ovoilable 
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Repeat business 


builds 


your profits . . . 


You get repeats 
when you sell 
quality ... found 


in RAWL 


Fastening Devices 
and 


Masonry Drills 








RAWLPLUG Co., Inc. 


271 Church St., New York 13, N. Y. 
7.9 “as 


Rew mts 








~4 


oa 
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describing and illustrating how various 
companies are using permanent, non- 
electric magnets to prevent iron con 
tamination in th products, protect 


machinery from tramp iron damag¢ 


PACKING-—Allpax Co., Mamaroneck, 
N. Y. has issued a new catalog contain- 
ing a complete line of its rod and 
sheet packings, gasket cutters, and ac 
Cessory items In luded, ilso. are 
illustrations and descriptions of the 
firm’s line of braided, semi-metallic, 
ind high-pressure packings. A gencral 
recommendation chart embraces the 
most common applications. 

BENDER—Tube & Hose Fitting Div., 
Parker Appliance Co., Cleveland, has 
issued a catalog file (no. 1141A10) de 
scribing and illustrating its ““Model 


824” tube-bender, a bench-mounted 
manual bender for the fabrication of 


metal tube for fluid-handling systems 


Fairmount Tool Issues 
Full-Line Catalog 
lb airt t Tool & Forging, Inc., 


ncw catalog 

1 lin f machinist 
wrenches and hammers, 
ly and fender repair 

is indexed for reference, 

| ted to the firm’s 
ol assortments 

boards available 

ind automo 


iown 


HANDLING n, Inc., Denni 
n, O. has i 1 four-page bulletin 
ribing its ibarcranes,” a travel 
heal om crane 


POTE BOXES Wim. Doepk« 
0., Rossmovn is issued an 
page catalog (1 DN-1000) cov 

g its full “N line of small 

I lf racks, and 
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eo" NOW... “door opener” into every plant in your territory... 


The NEW Black & Decker 
“95” VACUUM CLEANER 


20% more cleaning power! 
Heavy-Duty Model 
Travels Everywhere! 


With 20% more power, the new ‘95”’ cleans both wet and dry 
—has a capacity of 1! bushels of dirt or 13 gallons of liquid! 
Its 144-hp motor packs power to spare for toughest jobs! 


Removable push-cart handle has ample storage rack for all 
accessories. New super-flexible, accordion-type hose actually 
stretches 15 feet to reach hardest-to-get-at spots! Rugged steel 
tank is built to stand up to toughest use—is streamlined to fit 
through narrowest passages. 


Demonstrate—and sel/—-this great ‘“‘door opener” to every 
plant in your territory! THe Black & DeckER MANUFACTUR- 
ING ComPANY, Dept. 2405, Towson 4, Maryland. 


LEADING DISTRIBUTORS EVERYWHERE SELL 


l, oh & Decker: 
Bl: 









ELECTRIC TOOLS 






GETS UNDER! 


= r} 
= i ay 

i | 

- 


GETS IN! ——— CLEANS WET! | CLEANS HIGH! - 





















YOU DON’T 
HAVE TO LOOK FAR 
TO DISCOVER 
W.H.O. IS TOPS IN 
THE PRECISION SCREW 
MACHINE PRODUCTS FIELD. 


CAP SCREWS «+ SET SCREWS 
COUPLING BOLTS + MILLED STUDS 


our specialty 


YORK, PENNA. 


Ottemiller products are sold 
through Mill Supply Houses. 
Write for free folder and price information. 


provide quick 
assured 


Block 


PROFIT POSSIBILITIES 
.-- for YOU! 


A COMPLETE LINE 
DESIGNED FOR A WIDE RANGE OF SPECIALIZED NEEDS 
BACKS YOU UP 


You can best satisfy your customers’ needs with Madesco 
blocks because they embody performance-features de- 
veloped through 30 years of specialized experience. Your 
basic inventory, plus our fast factory-to-you service 
means maximum sales, fast turnover, top profit. Your 
customers get blocks that assure utmost safety, top 
operating efficiency, longer block-life under the most 
exacting conditions, at competitive prices. Madesco 
Blocks im stock assure you constant repeat sales 
from satisfied customers and new sales created by 
recommendation and aggressive advertising. Write for 
illustrated catalog, today. 


MADESCO TACKLE BLOCK CO., EASTON, PA. 
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ling equipment 
how a parts 


, 
tail red ty 


American Mfg. Packages 
Nylon Rope in “Handy Coils” 


\ 


VALVES —A 
\\ P 
of its 
ing valves 
lrawings 
mstrucnhion 
tion of the 
techniques 


VIPS—\ t & Equipt 
H | na I leased 
np for handling 
ils and abra 
nformation, ca 
hints, and 
ed 


\W ite rbury,. 
lists 


BRASS-—S 
Conn. h ‘ " price 
| cts ind 


York 
» 2 g n 
7093-1 g it f close 


; 


PUMPS-—Ing cand, New 





GETS IN! 


NOW... 

Dick ROPE 
QD SHEAVES in 
802 stock sizes! 


Gives Your Customers Faster 
Deliveries...Greater Savings 


Dick now lists 802 stock sizes of heav § duty QD 
sheaves that will satisfy more than 25,000 different stock 
drive combinations in a power range from /% to 600 horse- 
power. 

You can confidently recommend these new “Quick- 
Demountable” sheaves to your customers as the ideal 
choice for new installations or to modernize old equip- 
ment. QD sheaves go on or off the shaft in a matter of 
minutes without driving or pulling... and stay tight over 
the entire length of the shaft without wobble, loss of con- 
of these advantages, your 
customers can make positive savings in reduced mainte- 
nance and inventory costs. And because Dick Rope QD 
sheaves are made in such a wide range of standardized 
stock sizes, your inventory problems become simpler . . . 
and you can assure your customers of the promptest 


centricity or balance. Becauss 


possible service. 
For years, manufacturers who need dependable power 
transmission equipment have relied on Dick products. 
QD sheaves are one more reason why you should carry the 
entire Dick line . . . help your customers to help them- 
selves by handling the line that serves them and you best. 
DISTRIBUTORSHIP INFORMATION GLADLY 
SENT ON REQUEST. 
-— SPECIAL SHEAVES 


Dick also makes available a complete line of ‘‘special’’ sheaves for every 
application: A, B,C, Dand E section OD sheaves using stock OD hubs 
split sheaves . . . clamp or split hub sheaves step sheaves. Normal 
rim speeds, 5000 feet per minute; sheaves also made for higher speeds 
Special grooving, dynamic balance, taper bores and special painting 
are optional. 














COMPANY, 


>AN FRANCISCO. CALIF l A 
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NGELE 


FOR RUGGED, EFFICIENT POWER TRANSMISSION 
AND CONVEYING EQUIPMENT . . . GIVE YOUR 
CUSTOMERS DEPENDABLE DICK PRODUCTS. 


BARRY STEEL SPLIT PULLEYS 
Scientifically designed. Electrically welded. 
Light weight. Easily installed. Maintains 
exact shape under all loads. 


jSesnol§ 


DICK’S BALATA BELTING 

Hard surface, closely woven duck, thoroughly 
impregnated with Balata Gum. Free from 
tretch and shrinkage. Moisture resistant. High 
in power transmission efficiency. 


BARRY CONVEYOR PULLEYS 

Combines light weight with super strength. 
Welded steel construction. Easily installed. 
Wide range of sizes for all general conveyor 
services. 

Every item corefully engineered te bees! pro- 
duction through maximum strength and leng-term 
durability 


a ee, ee 
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This Trve Ball Joint Makes the Difference 


DARTS 
ARE THRIFTY 
ON THE 
POCKETBOOK 


Yes sir, Dart Unions cut costs because 


1.. They last longer their two bronze seats are precision ground to 
a true ball joint 

2. They're easy and fast to install 

3. They 

4. They 

Which is why the answer to 


GET DARTS 


stay tight damage no property, spoil no work 
can be used over and over again 


How thrifty, how tight can you getis... 





————<«QUICK FACTS 


@ Leakproof because @ Each Dart is individually vacuum- 


chined to a true ball joint and spheri- 


precision-ma- 
tested 


ally ground 
. & @ Bronze alloy seats are extra wide, re- 


@ Shoulders are heavy — can take sist pitting and corrosion 
abuse 
@ Practically indestructible nut and body — 


of air-refined, high-test malleable iron 


Darts as quality merchandise fit nicely 
with the other quality products you stock 
You can recommend them with confidence. 


DART UNION COMPANY 
Providence 5, Rhode isiand 

The Fairbanks Co., General Distributing Agents 

Boston +» New York « Pittsburgh - Rome, Ga 


UNIONS 
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NEW LINES 
taken on by 
DISTRIBUTORS 





Miller & Stern Supply Co., San Fran 
cisco, has been appointed distributor 
for the Totrust paint line of Wil 

& W lliam Co 

The Long [Transmission Co., 

has been appointed 


following com- 


e Winsmith In 
‘S R i} m™ 4 
rt Worth Steel & Machinery Co 


Mathewson Cr Newark, 
been named a distributor 

v-belt drive equip 
unty, N. J., for 
r Co 


ors and 


Essex (¢ 


¥ Machine Co., 
been appointed 


Plastic Corp. 


Co.. Buf 
inted dis 
juipment 


run tre 


Norfolk, Va 

distnbutor fo 

plings and allied powe! 

ion products made by 

Ameri Flexible Coupling Co 
ind marketed nationally by Ameri 


m In 


Supphy Division of Garrett 
Angeles, has been named 
for Butterfield milling 


VicKee ool & ipply Co., Lima 
Ohi has I inted distribu 
tor for C Department of 
General Electr 


Hope Rubber Cx Providence, R. L., 
has been named distributor for tube 


fittings of The Parker Appliance Co 





Factory 


Warehouses: 
New York, N. Y. 
Chicago, Ill 

Los Angeles, Cal 


Dallas, Texas 


IN THE SHIPMENT OF SOUTHERN WOOD 
SCREWS IT MAY BE FIVE MINUTES! 


At Southern Screw Company packaged wood screws, alone, 
fill nearly two miles of 24-inch shelves in a plant with 
plenty of room for direct contact between truck and shelves. 


This tremendous stock in widest range of sizes and finishes 
has made possible a record of five minutes between receipt 


and shipment of order. 


Southern Phillips and Slotted Wood Screws come flat, 
round, and oval in steel, brass, silicon bronze, aluminum, 
stainless steel and all popular plated finishes. 


Write for free sample and stock list. Box 1360-D2 
WOOD SCREWS ” STOVE BOLTS 


In Bulk Only: MACHINE SCREWS A & B TAPPING SCREWS 
CARRIAGE BOLTS HANGER BOLTS 


SCREW COMPANY 


STATESVILLE aa HORTH CAROLINA 


Sold Through Leading Wholesale Distributors 
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Republic R 

ver & Tire ( 
Standard Industrial Suy 
held, Ma has 
tributor h 
Aro F quip 
Arr 


HIGHWAYS 
and BYWAYS 





DIETZ TUBULAR FENWAY PORTABLE NIBBLER—14 Gouge 





LANTERNS arouses interest | 


RED says DANGER 
wherever metal is cut 


DIETZ LANTERNS say 
Rugged, Versatile: Here's a 10”, 8 Ib. 


STOP. A complete line of 

economical, long burning D-A-T-E-§ 

ruggedly made kerosene 

anterns available with portable Nibbler with guts enough to chew 
Ruby. Clear, Blue, Green through 14 gauge stainless—without dis- 
or Amber globes, backed torting either side. Perfect for irregular 


by the world’s largest and shopes, templates; cuts corrugated sheet, 
oldest makers of portable openings in pipe, without damaging con 


? 


lighe tour. Will cutca % radius. Handy in tight 





places 


A miniature beacon 
with “Pencil Beam 
visible from any direc 
tion, near and far 
Longest burning well if ne I 
j ‘ Sells Everywhere: The Fenway Portable 
over 100 hours on pint ‘ k ty 
. . 4 Nibbler gets you a hearing almost ony 
of kerosene - n n ' 
. - where sheet meta! or pipe is cut. dem 
onstrates impressively. In both production 


Complete line of 
bomb and flat base 
Dietz Blwe threaded 
collar burner mod 
els, and Dietz 
Embury Red 
cam lock mod 
els. Tops ia 
rugged qualicy 


DIETZ-EMBURY 14-15% . t ’ ‘ : and maintenance work, Fenway Nibbiers 
me 1} for 


“TRAFFIC-GARD” 
SAFETY LANTERN 


Magnified-Beam 
seen for great dis 
tances. Wide, non-tip 
base. Long burning, 
economical. Stands 
rough usage 


Send for Descriptive Folders 


R.E. DIETZ COMPANY 
: SYRACUSE 1, N. Y. 


INDUSTRIAL DISTRIBUTION 


hove solved problems, soved money 
hundreds of users including Otis, Corrier 
Esso, RCA, GM, DuPont, GE, North American 
Aviation, Kirk and Blum 


Complete Line: Right now, Fenway offers 
the 14 gauge Nibbler, a light-duty 18 
gouge Nibbler, ond ao special 90° head for 
either. Coming soon—on 8 gauge sheor, 
c@ powerful 8 gauge Nibblier, and a portable 
jig saw ond file. Send now for literature 
on the profitable, nationally advertised 
Fenwoy Nibbler line and for information 
on. distributorships. Fenwoy sells only 
through distributors. 


FENWAY Machine Company 


263 N. 23rd St., Philadelphia 3, Pa 
Please send more information on 

Fenway Nibbliers ) Distributorships 
Sane 


Comprny 





ional Cost Conferer tional WwW a h Type"R” 

Association of Cost Accountants rig t we 
Waldorf-Astoria Hotel, New York 0 PULL-A WAY 
City 

une 30-July 10—Canadian Interna 
tional Trade Fair, Exhibition Park 
Toronto 

une 31-July 3—Basic Materials Exp 
sition Products Development Sh 
Convention Hall, Philadelphia 

Sept. 19-22—-National Packaging & 

Materials Handling Sh King 

brid Armory, New York Cit 





14-foot single strand 1500-Ib. pull 








1956 Weigh less than 9 pounds 


May 20:33-—Antaieh Tetgle batewnl AGood Shelf Item...A Fine “Door Opener” 


Suppl mvenfion 
rt ’ 
Here are some of the fine features of WRIGHT Type ''R" Pull-A-Way: 
Drop forged ductile s!luminum alloy frame e Wire hoist 
cable of maximum strength and flexibility ¢ 8" minimum 


handle movement—for close hook-ups e 2” drum hub for 
p [ af 00 S cable e No oiling needed ¢ Drop forged steel hooks « Re- 
movable, reversible “Safety Handle” that bends before 


any part of hoist is overloaded e Automatic load lowering, 
with positive control for safety e« No slipping brakes ¢ 


* 
Low first cost e Simple, rugged repair parts easy to install 
...factory service never required. 
Write our York, Pa., Office for Bulletin DH-163A for full story 


Agco Wright Hoist Division for 
PD AMERICAN CHAIN & CABLE (ieee 


Values 




















agents mi 

Ri _ wvew ( — ++ ) York Pa.. Atlanta, Chicage, Denver, Detroit, Los 

IUSINICSS ive ‘ Y Angeles, New York, Philadeiphia, Pittsbergh, San 
Francisco, Bridgeport, Conn 


“Boomlet™ Under Way ga 
[he boomlet predict d | 





inder wa' 


nt 
I l 


} 
ic 


; ; = 
soaupiiennd phi ler Blow 
n rmal seasonal pickup ¥ : 


t 


' , ; > 
Increased new orders 
55 


ber by purchasing execu I (Bee NG 
ciety icant: | eV EREAS 





i wWCdak 





Win Repeat Orders 


itther evidence of tl t When you sell an EVERLASTING 
gor in the business p Duplex Blow-off Unit, you'll find that 
port that tl mpani its Many superiorities make a regular 
mented thei customer for you. 

expenditure pt These units combine a tight seal with 
nested a culties resistance to wear... quick action with 
. ability to withstand repeated operation 
.. and long life that - been demon- 

strated for more than 40 years. 

You can sell EVERLASTING Duplex 
Units in any desired combination of 
quick-operating valve, angle valve and 
“Y” valve, and all units fully meet 
ASME code requirements. 

Write for catalog and price information. sv ove 


tt ] ratio 


) -- 
1955 


ttl mploymen EVERLASTING VALVE CO., 63 FISK STREET, JERSEY CITY 5, N. J. 
Prices Climbing Slowly Ev j ti ¥. Iv. 

Cini “en aa everlasting Valves 

1-5 ‘ TRADE GARE ECVERLASTING GEG UG Pal ore 
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would you rather 


7 - ——— - 





— “= —— 


- eee 
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have the profit on \\thi y, 








OTC 50 Ten Hydraviic Rem pulling drawing geer on poper 
shearing machine 


HYDRAULIC PULLERS 


You'll make more money—win more satisfied customers when 


ll the right tools tools that do the job faster and 


Pullers do every imaginable pulling job up 

faster, saving costly parts and tools. One sale leads 

another. And one of the outstanding features is the ease 

with which the Power Twin unit adapts to OTC Grip-O-Matic 
sets already in use in thousands of shops 


1 


the conversion set—get your customers started—then 
want the 30, 50, or 100 Ton sets. These tools are real 
r you and profit makers for your customers. 


OTC Rem end push- 
puller remeving cy! 


OTC Rem and Grip- 
O-Matic removing 
oder sieeve bu!! pinion shaft 
OTC Rem and push- 
puller pulling spline 
shef bearing 


OWATONNA TOOL COMPANY 


373 Cedar Street 


= 
OTC 17% Ten fem on Peort- — 


able Press for shop wee 


Owatonna, Minn. 
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ipward clim it a slower pace than 
it any time since the higher movement 
started last November. In their March 
reports, 3¢ tate prices are higher 
say they are generally the 

npares to reports ot 

[ ind 48% the 

tems, except for 

il is ¢ yppel md 
mpetition con 
on som 


and 
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time 
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sire to have 
) cover for 1m 
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THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD « e CLEVELAND 13, OHIO 


“SHINYHEADS” “HI-CARBS” 
America’s Best Looking Cap Screw Heat Treated Black Satin Finish 


Made of high carbon steel — AISI Made of high carbon steei — AISI TANDARD Ss 
C-1038—to standards for Full Fin- C-1038. Furnished with black satin 
ished hexagon head cap screws — finish due to double heat treat- 
bright finish. Heads machined top ment. Hexagon heads die made, x 
and bottom. Hexagon faces clean not machined. Points machine carried b 

cut, smooth and true, mirror finish turned; flat and chamfered. Ten- y 
Tensile strength 90,000 p.s.i. sile strength in accordance with 


Carried in stock. SAE Grade 5. Carried in stock. LEA D ] N 6 
DISTRIBUTORS 





“LO-CARBS” SET SCREWS 


Made of AISI C-1018 steel — bright Square head and headless — cup 
finish. For use where heat treat- point. Case hardened. Expertly 
ment is not required and where made by the pioneers ia pogeecing 
ordinary hexagon heads are satis- Cup Point Set Screws by the col 
factory. Hexagon heads die made upset process. Cup points machine 
to size—not machined. Points turned. Carried in stock. 

machine turned. Tensile strength 

in accordance with SAE Grade 2. 

Carried in stock 


FILLISTER CAP SCREWS FLAT HEAD CAP SCREWS 


Heads completely machined top Heads completely machined top 
and bottom. Milled slotse—less and bottom. Milled slots — less 
burrs. Flat and chamiered machined burrs. Flat and chamfered machined 
point. Carried in stock. point. Carried in stock 


+ 
= SPECIALS 


“SHINYLAND” STUDS ADJUSTING SCREWS 
All studs made steam-tight on te Valve tappet adjusting screws — . 
end’ unless, otherwise specitied, Hexagon head otyle— to blug Print furnished to 





with flat and chamfered machined 


int. Nut end, oval point. Land polished if specified — threads soft 
tween threads shiny, bright, to close tolerance— points machine B LU E P R ] N T 
misror finish. Carried in stock turned; flat and chamfered. 


* * SPECIFICATIONS 


CONNECTING ROD BOLTS SPRING BOLTS 


Made of alloy stee! — heat treated — Case hardened to proper depth and 
threads rolled or cut — finished to ground to close tolerances. Thread 
extremely close thread and body ead ,-— a plied in various 


tolerances — body ground where heed « ee = Ck es 
+ s,@ ate 


~ ny) Seoety made by the grooves 
pioneers J ..,. ucing connecting accurately milled 
t 


al bolts cold upset process 


WRITE FOR 
FERRY PATENTED ACORN NUTS INFORMATION 


For ornamental purposes. Stee! in- Tapped 1/4” to 3/4” inclusive 
sert — stee! cover Finish: plain, Cross section of Ferry patented SEND FOR SAMPLES 


sinc plated, cadmium pleted. Size ecorn nut, showing how steel hexe- 
9/16", 3/4", 15/16" across the flats. gon nut fits snugly into shell. 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 











INDUSTRIAL DISTRIBUTION © MAY, 1955 





4, — YOUR KEY TO BETTER PROFITS 
“SS 


are vou sure ‘ 


iles aren't as high as you think they should be, 
Mac-it 


crease your profit through these 


lies with the line you are carrying. The 


your sales and 1 


tant advantages 
i A ¢ ae Line: Ma 
Ma 
cal cw 
pg mapas Mac-it 


Ye astener Engineering Service 
Ma Ng ( th 


~ Promotional Program: Ma 


“ pr C c 


he Mac-it 
Profit’ progran 

All these 

Better ser 


to you and to your customers 
h Mac-it 


vice means increased sales with 


mean better service 


your key to better 


ps are availabi 
reas } mare i 
information 


, 
aiog 


ane AMERICA’S FIRST 
AND FINEST ALLOY STEEL SCREWS 


mac-it screw department 


STRONG, CARLISLE & SASS COMPANY 


1392 WEST 38D STREET CLEVELAND 3, OHIO 
Manufactured by Mac-it Paste Co., Lancaster, Penna. 
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ement, some steel 
items, orrugated contain- 
ers, formaldchyde, methanol, lumber, 
acetate yarn, photographic papers. 
On the down side: Acetone, cotton, 
rubber items. 


sulphite pulp, 
brass valves, 


sugar, hogs, some 
In short supply: Aluminum, copper, 
lvanized steel sheets, hot and cold 
rolled steel sheets, steei plate, nickel, 
phthalic anhydride titanium 


di yxicle 


, 
ga 


selenium, 
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25 YEARS AGO 


King in history” was 
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Memphis conven 
400 came, heard 
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gible,” said 
tatement u 


nt Merchan 


g Committee 


eting at the 
Indianapolis 


that the 


collected 


n & Yorke 
told the con 
many dis 
to 


national | 
industry 
distributo 


Ml i( hiner 
hanged its 
pplv & Ma 


sociation 














A few minutes ago it was a bar of high speed steel equal to that 


Yes used in any drill to be found. Now this steel is being further 
7 refined and toughened by hammer forging, the process universally 


Th at’s a used by the makers of high quality tool steels. 


All GTD-AMPCO drills over 1’° are hammer forged before 


Twist twisting. And the flutes are polished, too! 


Drill AMPCO TWIST DRILL DIVISION 
GREENFIELD op and Die CoRPORATION 


Greenfield, Massachusetts 





10 Years Ago (Cont'd) 
















” seepereees . 4s 
*e tft eeeeee *e-es 
* @¢ * *es 
- “re 
o _ 
a 
Colorful 
Functional Design 
VICTOR No. 10 
89 
LIST PRICE $] 
atti: aie - 
2 a rustpr f crackle 
v Unbreakable 
Flexible Blade 
> 
> 
VICTOR No. 15 
LIST PRICE 920 
Red Tenate hand 
j ss ty 
maa M 3 . 
a 
: 7 > . 
> > 
{-— 7 
" ; 
‘ \ 
> ane 
LIST PRICE 
—_™ $325 
—— = \ VICTOR No. 20 
' 7) ” _ 
le V - e e : © I t e anics fa e Ad 
e « e as f and b edes 
P gr 
| Up These new Victor Frames are ideal “openers” for 
ity t ) ness new business. They're new they're colorful 
ew bus they're easy f Jemmonstrate. Show them to all 
y t sstomers 


SAW WORKS, INC., 

MIDDLETOWN, N.Y., U.S.A. 

Maker: of Hand and Power Hack Saw Blades, Frames 
and Metal and Wood Cutting Band Saw Blades 
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10 YEARS AGO 


‘ 


ANS 


\l 








Tete 3 


10 Years Ago (Cont'd) Cree A WISE DECISION FOR 
a | Se 


industrial plants showed tha 


favored direct buving, most of tl or 
SSeS" | INDUSTRIAL DISTRIBUTORS 
distributor for most of their needs any 
But there was plenty of criticis as. 


‘de ie nats ssstctan | 4k THE TOLERTON COMPANY OFFERS QUALIFIED 
vetiaane "| GE DISTRIBUTORS EXCELLENT TERRITORIES FOR 
hic new Society of Commexe, |e FAMOUS TOLCO LAMINATED WOOD PRODUCTS 


Henry Wallace, took over responsi : 
bility for postwar surplus disposal Sid The Tolerton Company, since 1894 
Most Government officials indicated Py a leading manufacturer of wood 
they thought surpluses would | %s products, will sell their line of Tol- 
huge after the war. er, co laminated, Northern, hard maple 
ns bench tops exclusively through 
rancis R. MacNamara, Manila 1 <2 qualified oer sn of = 
resentative of Gardner-Denver Co., | S33% search and development make the 
was liberated by American force par’ *2  Tolco Tops the finest available for 
ifter three years in a Japar << industrial work benches or assem- 
ternment camp. He said h bly benches. They are long lasting 
fair health though thinn and yet not harmful to tools or 
from 250 to 120 pounds fr li “3% assembly parts. 
f rice and ragweed Co eae Several years have been devoted to 
: : market studies. Tolco tops are al- 
joca ¢ ’ )., Philadelphi 1, purchasec S35 ready in use by many of the country’s 
James Si ply Co., Chattanooga a“%¥ leading manufacturers. You can sell 
_ “5 this well known line of laminated 
a ‘ : - hard maple products and increase 
2. ee 232 your company's annual profits. 
nth of Febn uary topped ’ 
records in the Unit 
irtment of Comn 


SATE A he 
hed Ao fs 


ty 


National Associatio1 


ing Agents rep rted 


toward poorer business 
but noted that the 
vas starting tu place 


ivilian productior 


Havens, 
bbed of 
Ihe thief g 
helping himself when the 
man had his back turned CONSIDER THESE TOLCO ADVANTAGES 
of ciniaiidiin diate NATIONALLY ADVERTISED 
Marketing ciat t WIDELY ACCEPTED IN INDUSTRY 
must get ready t SOLD EXCLUSIVELY THROUGH DISTRIBUTORS 
, . ' EXCELLENT PROFIT MARGIN 
SALES AIDS AVAILABLE 





For complete information on the 
Tolco line write direct to Mr. R. 1, 


SWING TO SEAMLESS 
President, The Tolerton 


The popularity of women’s seamless 
hosiery is increasing, as evidenced by 
an increase of 473,000 dozen ship 
ments during the first nine months of ; _ J. be considered confidential. 


Alliance, Ohio. Your inquiry will 


1954 as compared with the same pe 


i THE TOLERTON COMPANY 


267 N. FREEDOM AVE. ALLIANCE, OHIO 
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Obituaries 





Charles W. Marwedel 
DONNELLEY 
Ine Charles W. Marwedel. 
Nationwide catatoe service San Francisco 
Cha WM 
f C. W. Marw 
\I 


Edward W. Kienow. 


John Pritzlaff Hardware 
\\ 


R. R. DONNELLEY &€ SONS COMPANY 
Catalog Compiling Department 
350 East Twenty-second Street 


Chicago 16, illinois - CAlumet 5-2121 


George Harold Woody. 
Link-Belt 
PRINTERS + BINDER ENGRAVER LITHOGRAPHERS 
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$10,00O- 


more or less? 





makes the big difference 


monthly statements, no postings, no 


A machinery and supply company has 
$10,000 more each year by wasting 
$10,000 less a New Jersey manu- 
facturer has $22,000 — all through in- 
stalling SUIAP. What is SUIAP? SUIAP 
is the Remington Rand *Simplified 
Unit Invoice Accounting Plan for 
streamlining your accounts receivable 
operation 

SUIAP saves by simplifying. Unnec- 
essary and wasteful steps, labor, 
equipment, supplies and expenses are 
all eliminated, with commensurate 
savings realized. Charges and credits 


are handled up to 60% faster. No 


accounting machines. Fast and accu- 
rate credit authorization and auto- 
matic, up-to-date collection follow-up 
combine to reduce delinquencies and 
bad-debt write-offs. 

How big a difference SUIAP will 
make to you depends on the size and 
nature of your own activity. To learn 
how the installation of SUIAP meant a 
$10,000 annua! difference to the Globe 
Machinery and Supply Company of 
Des Moines, lowa, write today for 
Case History 781. Address Room 1592, 
315 Fourth Ave., New York 10, N. Y. 


Flemington. Bland. 
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Frank A. Hiter. 


ONE VIKING PUMP Stewart-Warner 


Frank A. Hiter, 63, semior vice-pres! 


dent of Stewart-Warner Corp. since 
D FE . 1944 and head of the company’s Ale- 
mite and Instrument Division, died 


April 9 of cerebral hemorrhage at Wes- 
° a I 
on Erikson Flow Coating : ley Memorial Hospital in Chicago 

: Boo ’ 4 native of Owensboro, Ky., Mr. 
Paint th Hiter had completed 34 years with the 
mite lubrication products division 

Viking pumps used on the flow Alem proc 
of Stewart-Wamer. He started as as 

coat mochines built by Erikson ‘ ’ 
istant sales manager of Alemite in 


Mig. Co. of El Monte, California 9720. four vears before that company 
serve a multi-purpose. Due to the Pipe ‘ 
ee ‘ was purchased bv Stewart-Wamer. He 


eve f : . 
reversing Teature of Vikings, © sin became a vice-president of Stewart 


ctor in 


iG : 


gle pump is used to supply paint to : 22 j j 
the machine and, when reversed, is a in 195 ws: _ 
) fast cleaning pump : Mr. Hiter was a dir r of United 
Wallpaper, Inc., nd Williamson 
Candy Co. He was trustee of the 
Fourth Presbyterian Church of Chi 

wo, and a past dir I Rad 
Manufacturers’ A t nd of th 
Chicago Boys’ Clul 


Whatever your pumping problem I'w 


Another outstanding feature of this 
Viking pump is the variable speed 
and capacity change. This readily 
permits regulating rate of flow for 


painting different size ports 


tor handling thick or thin liquids nnes 
ask Viking for the answer. Start . r. Hiter 1 
today. Ask for folder SSMM ‘ 


, 


VIKING PUMP COMPANY 


Cedar Falls. lowe 
See our cofolog in SWEETS 











The men who buy them say 
they are a good investment 


EATS AG 


INDUSTRIAL William A. Roberts. 
Allis-Chalmers 


BRUSHES »> BROOMS | “\.'".". 


CAPITAL meets the challenge for 
long wear, service, and profit. The 
men responsible for efficiency in plant 
maintenance consult with the men who 
actually use the equipment and they 
whole-heartedly say “Give us CAPITAL 
again’ —this assures steady income 
for CAPITAL distributors 


Me; 


@ We urge users to buy thru their local 
distributor 








al 
INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 
Est. 1890 INDIANAPOLIS 7, IND. 
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Wisconsin Turnpike Authont 
1 member of the board of 
f Marquette University an 
director of the National Safety Cor 
ind the Agricultural Departmet 
Committee of the Chamber of ( 
merce of the United States 
Surviving are Mr. Robert 
Mr Alma Roberts; his pare 
ind Mrs. Charles W. Roberts 
Scott, Kan.; three sisters an 


rothers 


at ae ARE OUR SALES FORCE! 


Charles Products 
G net rg ye 3, a sale OUR SALES POLICY... 
for Charles Products O 10 
WT Echt wen oes cee 100% through Distributors 


ter, two sons, and four grat 


YOU ASK ABOUT... THE (ZUStL4 
WE SAY .. . complete as can be . . . Bench and Pedestal 
Grinders e Tappers e Screw Drivers e Bench and 
Pedestal Buffers e Routers e Electric Drills e Abrasive 
Cut-Off Machines e Nut Setters e Portable Grinders 


+ 
Book Review e Air Master Dust Collectors e Speed Lathes e Tool 


Post Grinders. 











YOU ASK ...DO I HAVE TO STOCK YOUR COMPLETE LINE? 
HOW rO USI PORTABLI WE SAY .. . of course, not. We will be guided by your 
POWER TOOLS by Maurice Reid, requirements. 


Thomas Y. Crowell ¢ New York 
2.95 (unabndged special edi YOU ASK ABOUT... QUALITY! 
Porter-Cable ( > Ex WE SAY .. . assured by over 50 years experience in making 
vracuse 8, N. Y., $1.5 fine electrical tools. 


YOU ASK ABOUT... PRICE! 
WE SAY .. . competitive with other quality tools—most tools 
built in two or more price ranges to fit your cus- 
tomer's budget. 


YOU ASK ABOUT... DELIVERY! 
WE SAY .. . excellent! Usually from stock. 


YOU ASK ABOUT... ADVERTISING! 

WE SAY... THE CINCINNATI advertising will pave the way 
in 8 publications: Modern Machine Shop, New Equip- 
ment Digest, Metalworking, Mining Ads; additional 
promotional space in Thomas’ Register, McRae's Blue 
Book, Conover-Mast Purchasing Directory and Machine 
and Tool Blue Book Directory. 





DIAMOND NEEDLE BOOM 


Diamond phonograph-needle sales 
have jumped more than tenfold in the 


YOU ASK ABOUT. . . LITERATURE! 
WE SAY .. . complete catalogs and other promotional ma- 


lest six yeors, Electronics, McGrew terial available to you and your salesmen on request 


Hill publication, reports. In addition _ , 
about 70,000 diamond needles are sold It Pays To Sell...When You Sell Saleable Products... Manufactured By 


each year for use in disk and belt-type =, 
office dictating machines. An esti ; 
mated 40,000 needles per year are sold 


are | TT ae 


ments in juke boxes 








2686 MADISON ROAD CINCINNATI 8, OHIO 
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NEWS 


Starts nm page 24 





Central States Members 
Adopt Code 


( ration” between 
manufacturers has 
the Central State 

ributors Association 

five-page booklet, it 
ted action designed 
yperation in Selective 
lministrative Policies, 

nd Merchandis 


m Globe Ma 

Des Moines, 

ident, in a letter 

to member manufacturers: “We 

believe that industrial equipment and 

upplie in be most efficiently dis 

tributed to th nsumer through the 

manufacturer-distributor team working 
together.” 

1 ition 1s a two 

we point out a 

sirable practices, we 

itor must fulfill his 


Pacing a line with 
the first 
EVERY CRAFTSMAN expects a solid grip on his vise-held work— é ! u Ire! t must 


D bargain and accept his re 
ponsibilities. Representing a manu 
4 Wer is ; privile ve that carries with 


icturers 


and appreciates the “plus” features that Parker Vises provide to 


ike each job faster, better. easier 


For instance, the swivel base, brake-type locking, that swings 





hold the work at any point in a 360° circle. Also, the entire top 

the vise is covered by renewable steel jaws. When worn or 

r gouged, just pin-on another set and you have added 

vice. The solid-cast underportion of Parkers assure 

ussive strength——-and the tension spring handle is non-pinch. 

Yes, you can assure an extra lot of vise performance when 

you display umend and sell Parkers—and they sell for 
keeps! 


Machinists @ Top Swivel Jaw 

Heavy Duty © Double Swivel The Sales Policy is 

Combination Pipe @ Hinge Pipe : , 

Sheet Metal Workers ©@ Filers 100% through Distributors 
Woodworkers @ Utility @ Small Anvil 


THE CHARLES PARKER CO. MERIDEN, CONN 


PARKER VISES e 


America’s First Vise Maker 
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PROFIT-MAKER 


ANOTHER 











to Sell 





DIVISION KEARNEY 
FEED DRILL PRESS ATTACHMENT 
© HNGSAWS @ 


SAWS 


AIR FEED 


PAT. PENDING 





‘al 


point. 


ABOVE: Ye” drill oper- 
ates on 5 Ibs. to 7 Ibs. air 
pressure; 42” drill on 20 Ibs. 
to 25 Ibs. air pressure. Feed 
pressure at drill point aver- 
ages 14x greater than air 
pressure, i. e. air pressure at 
20 psi delivers 280 psi at drill 


BELOW: 

Major components of 
new W-T Air Feed. No 
“electrics”. No “Hy- 
draulics”. Installs in 
about 10 minutes, no 
machining necessary. 
Just connect to near- 
est air supply. 








Ey 














-because this latest W-T product is an ideal addition 
to the complete line of Walker-Turner LIGHT- 
HEAVY WEIGHTS—and the only Air Feed with these 
features available to you as an Industrial Distributor 
This gives you a decided competitive advantage 


—because a 15”-4” travel W-T drill Press complete 
with motor plus this ingenious new Air Feed is priced 
from $344.00. The Air Feed unit features an attractive 
initial cost. For example: for a W-T Drill Press (or 
any W-T type drill press) up to 4” spindle travel the 
Air Feed alone lists for $185.50. Compare these prices 
with any other Air Feed equipment! 


because the new W-T Air Feed quickly converts the 
machine to Automatic Cycling for a wider variety of 
production operations 


10 minutes 
No costly 


because the Air Feed installs in about 
No machining. No electrical connections 
hydraulic components 


because the Air Feed fits as an integral part of the 
drill Press head, without interfering with any function, 


swing or position of the machine. 


because the Air Feed's ingenious, 100% pneumatic 


provides continuous, sensitive 


including checking and slowing-down at 


micro-valve positive, 
feed control 
several points as well as at the break-through point. 


Accuracy of stroke holds indefinitely to within 0.003”. 





Another NEW LIGHT-HEAVYWEIGHT | 
—Available Soon! 


Brand new W-T ROTARY TABLE with 2, 3, 
i, 6, 8 or 12 stations—the ideal accessory to 
the W-T Air Feed Drill Press Provides 
maximum versatility 








WALKER - TURNER 


TRECKER CORPORATION, PLAINFIEL 
@® RADIAL DRILIS @ W 
SPINDLE SHAPERS @ 


AND 


od 


LATHES @ 


D 


and 


N 


Metal Cutting BAND SAWS © 
JOINTERS @ BELT AND DISC SURFACERS @ 


Hand and Power Feed 


TILTING ARBOR SAW?! 


j . DRILL PRESSES 
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AIR 


@ RADIAL 
FLEXIBLE SHAFT MACHINES 





PRECISION BRAND 


2 ARBOR 
pah™ SPACERS 
and SHIMS 








7 
FOR FAST 


ACCURATE 
SPACING 








Dexter I. Anderson 
vrate spacing of nm } tters, slit 









fer knives, gang sows and many ofner 
Western Representative yses. They come neatly packaged 


thicknesses from 






Named by Deming Co. 







and %%”" to 7 
Th Der iw (¢ ha ipp int 
SUPER JUNIOR Dexter F. Anderson district representa . 
FAVORITE t nt Far Western States WITH KEYWAY WITHOUT KEYWAY 





INDUSTRIAL CLAMP 


PRECISION STEEL 
WAREHOUSE, INC 


WAN Rin 


HARGRAVE °” ch ee 


CL AMP Ss Denison Engineering THERE’S 


Opens Midwest Branch - | G M 0 N EY 
IN 


‘ 






Hargrave Clamps are 







/Dthe extra hand for the 1D Eng ng ( has 
A craftsman. Each clamp is oa. = um rea ae 
designed to “take over” on , o oy >" 
vA the job, leaving the work B { W st Chi is VARIABLE SPEED TRANSMISSIONS 
er confident the job will t a t ! itralize . —_ 
be done properly ( F ' th d . 






Illustrated above is the 


Super-Junior a small vitl New | t 
strong clamp at low cost ' ' New York 
— one of the most useful | ( ait | 
clamps in the shop — 

( Frames are forged steel, | M lowa, Micl 
heat treated. These clamps Ml t t Dakota 
are extra tough Indi \ i tof sist of 
vidually Tested! Ideal for 4 








jig and pattern work, glu 
ing, welding and aircraft 
construction. In seven con- 


\ 
YQ venient sizes 








Ask your distributor for 


the new, complete Har s GET YOUR SHARE! Z 


' Sf grave Catalog #65 fea a 
turing Clamps, Chisels, on for STAND 
, Punches, Masonry Drills Rc 
Brace Wrenches, Washer WELL-TRAVELLED DEGREE 


S Cutters, File Cleaners, etc A new college degree, Bachelor of 















Highway Transportation, has been in 


THE CINCINNATI TOOL CO. , gle — a 
4032 MONTGOMERY ROAD augurated at Tri-State College, An ‘ 
CINCINNATI 12, OHIO gel, Ind., Fleet Owner, McGrew-Hilt STANDARD TRANSMISSION EQUIPMENT CO 
; publication, says. The new course is 0 West Union Street. Pasadena 1. Calif 
y, 






termed “a venture in a somewhat dif yaela. 4 


ferent direction because of its com 


plete emphesis on vocational train 
ing 


VARIABLE SPEED TRANSMISSIONS 


XX 
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cweoluctuwa el tin ie 








Reed & Barton 


eB rolled up new finishin 


9 records 


% 

> 
= 
% 


for spoons and forks! 
















of the 
another ty pical example bn 
ome Brand Abrasive Engi 
o- 
roduce better, more ec 
using abrasives 
eir “stock 


f nickel 

- er edges of nw 
pode a per Poe Reed & Barton 
“ee us manufacture rs of 
nost effective 
rethod 


way Jewel 


& 


co perate to Pp 
nomical methods of er 8 
This ss an important pa ee ee a E 
long with a comple = 
as “| Brand Abrasive Be .° 
ap an help you 
wiy*to 


silver spoot 
nationally famo - 
employed the 
‘e 
» to them Yet chis - 
ve consuming ar 
Products 
ve Proc 
mparatively costly. Abrast r heigracee 
Tess rs were invited to 0 : = 
nee * ~ 
an as. Their soluuon co the Ff 4 
110 a“¥ 
nay »duced aw im proveme 
lem pre 
pverall speed and eff Ae 
Jewel Brand Belt 
. snishing “#5 achieves 


d eddtoa™m noimum 
uc 


tableware 
method know' a 
was troublesome, cin aa 


Maybe thes combinauon ¢ 
ay 











Fact-giving messages like the one 
shown here back up the sales activ- 
ities of Jewel Brand Abrasive Prod- 
, ucts Distributors. Through actual 
Braintree 85, Massachusests case studies, these messages keep 
abrasive belt users continuously in- 
formed about the cost-cutting, 
time-saving, job-improving advan- 
WEL tages of Jewel Brand Abrasive 
JE Belts and Jewel Brand Service. Dis- 
BRAND tributors of Jewel Brand Abrasive 
Cbraswe Belts use these case history adver- 
Beelia tisements to good advantage. Re- 
prints are an important part of 
their selling kit. 


Brand Abrasive 


t rox 
wt Distributor or 


scrency « tt 
More unt 






ess by using 
form quality of f 
Belt breakage © 


Jewe! Brand Belts fecture e* 


VELVET Joints thot 


clusive 


te wep 
lost longer eliminate | 


tchin 
ng of srarc 9g 


Consistent advertising in leading 
metal and woodworking publica- 
tions as well as a complete, quality 
line of abrasive belts made in all 
popular widths and grits account 
for the popular appeal of the Jewel 
Brand Abrasive Belt franchise. 
Write for complete details, 


ing, bumpi 


ABRASIVE PRODUCTS, INC. 


South Braintree 85, Massachusetts 
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New Vice-Presidents ee Ee —— 








92 


Exclusive Features 
Sell 
SIMPLEX Jacks 


@ That unbeatable edge over 
competitors, the exclusive feature, 
works overtime for you when you 
sell Simplex Jacks. With Simplex, 
you have three exclusive features to 
make sales easier and to get repeat 


orders. 





ed 


“CENTER-HOLE” PULLING 
—an exclusive feature in Simplex 
“Jenny” and Re-Mo-Trol Hydraulic 
Pullers — makes pulling of shafts, 
pistons, liners, keys, valve seats, 
pins, etc. as much as 75% easier. 
The reason? Eccentric loading has 
been eliminated by pulling through 
the center of the tubular ram. Reduces 
set-up time and promotes safety, 
too. The benefits this feature offers 
are easy to see, easy to sell. 


THE LARGEST LINE OF INDUSTRIAL 
JACKS AND PULLERS 


Here's an exclusive feature that 
benefits you as well as your custom- 
ers. By filling all jack needs from 
one source, you can prevent expen- 
sive stock duplications, make inven- 
tory control easier, cut ordering 
detail and freight costs. And your 
customers have the advantage of 
choosing from a complete line. It’s 
fully described in catalog 53. 


mPGEk OF meOustAiaL 


wor.ie &§ saecesr 
MECHANICAL AND 
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rierve eee eer 





LIFTS FULL CAPACITY 
ON CAP OR TOE 

Unlike many other brands, Simplex 
Ratchet Lowering Jacks are rated 
for full lifting capacity on either 
the cap or the toe. One Simplex 
Jack can work in low clearances 
that would require two ordinary 
jacks with toe lifts rated at half the 
cap capacity. This exclusive feature 
means greater versatility, more 
uses and more value to your cus- 
tomers. And more sales to you. 


COMPLETE SIMPLEX 
LINE INCLUDES : 








c 


Re-Mo-Trol Lifting Rams and 
Pullers — 10-100 tons 


New Rol-Tee lifts 
full capacity on cap 
or toe 





Screw 
Jock s— 
12-24 tons 





Standard Hydraulic Jacks —3-100 tons 
Lever Jacks — 5-55 tons 


Special Jacks for Railroads, Mines, Utili- 
ties, Oil Fields and Construction 


TEMPLETON, KENLY & CO. 


2523 Gardner Road, Broadview, Ill. 
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T. J. Reed 


Briggs-W eaver 
Elects Director 


I’. J. Reed, vice-president in charge 
f Briggs-W eaver Machinery Co.'s 
re and office in Fort Worth, Texas, 
lected to the board of di 


s over-all opera 


ha nx 
recto! r the company 
tions in Dallas, Houston and Fort 
W orth 

Mr. Reed has If 


industrial and oil field supply 


years experienc e 


in the 


business. He joined Briggs-Weaver in 
1949 as sales manager of the Houston 


branch and transferred from there in 
1953 to prepare the new Fort Worth 
office and warehouse which opened 
that year. He has been 
dent since that time 


a vice presi 


Controller Appointed 


Cyril P. Gamber has been ap- 
pointed controller of Quaker Rubber 
Corp. Division of H. K. Porter Co 








MANAGER of the industrial depart 
nt of The Robert Rom Co., Mil 
vaukee, is H. Herting 
i 








New Vice-Presidents 
Named by Byron Jackson 


Byron jackson Co. has 
f ew vice presidents 

Norman D. Jesse, manager 
Faster branch of the compa 


Division, has been nam 
ident in charge of sales 
Garth F. Nicholson become 
lent in charge of the Oil 7 
LD n: Evan H. Sweet, 
nt and counsel, and Ross Bar 
president in charge of publ 
idvertising and market 
Lynr Sawver, vice-president 
ral manager of the Pump D 
taking a six months 
e at his own request, at th 
f which he is expected to assum 
rtant responsibilitic tl 
ment announced 
Flovd C. Merritt, former 
n charge of the Oil 7 


D n, and William N. Beadle, f 


ce-president in the Pump D 


$101 save retired from act 
emecnt but are continuing 
ilting capacity 

Mr. Jesse has been with th 
vany since 1939. Mr. Nicholson 
the frm m 1934 and has been 
fully chef engineer and gene 

f the Oil Tool Division 








C. Allen Dolby 


Brainard Steel Names 
General Sales Manager 


\ D is be 
manag if t | 
Ss I ! Sia 1 St ( 
idustrial sa g 
\\ ri id Co : 
tributor sal ‘ Cc) n Mfs 
L. L. LeN S 
\\ ( 
He studied at Ohio § I 
Unis ' f Kent 
\ War I 





Power tools mean profits — 
this franchise means business! 


The Porter-Cable franchise is unique in the extras it gives 


you—the extra service, the extra profit opportunities 


A complete line of most-wanted portable power tools 
saws, drills, sanders, routers, shapers, planes—backed by 
one of the most honored names in tools 

Personal help and service from your Porter-Cable 
representative—in training, demonstrating, merchandising, 
customer service, inventory control, budget selling 
Protection—through selective, direct-to-dealer distribution, 
territory policies that assure you of a market with full sales 
potential, uniform discounts, Fair Trade—and above all 
Porter-Cable's 49-year reputation for square dealing 

A few franchises are still available to selected dealers 


Interested? Write today 


Illustrated: Model 126 Porta-Plane—only $95 retail 


PORTER-CABLE MACHINE COMPANY 


305 WN. Salina Street, Syracuse 6, N. Y 


Porter-Cable 





SAWS + DRILLS + SANDERS 
ROUTERS + SHAPERS + PLANES 
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WHY DO / PREFER WILTON? Maynard A. Laswell 


Mr. R. |. Leyh, V.P., Satterlee Company, Minneapolis, Minn 


FOR THE SAME REASONS MY CUSTOMERS DO! ies Mian, Mica 
They can rely on Wilton’s product quality, and I can rely on Wilton’s 7 ‘ 

integrity. You know what I mean. No two faced deals with fancy Operations Head 

speeches to the distributor (with behind-the-scene direct selling). Mar 1A Leswell 1 ’ 

Wikon quality runs true through the whole line of Vises, Clamps, 7 4 we = ae 
and PowRarm positioners, and Power Vises; you can sum up the 
whole Wilton story with just four words; BRAND PREFERENCE charge of over-all operations of the 
PLUS PROTECTION .. . and that’s quite a combination. unified Pvyrene Mfg. Co. and C-O- 
I'wo Fire Equipment Co 


“The Finest Name In Vises” Ralph F. Batch has been named 
vice-president in charge of industrial 


WILTON, toot mrc.co. inc, Fine snd cclated activities 
The f C-O-Two 25 vears 


nani 
9525 Irving Park Road, P. ©. Box 56, Schiller Pork rounder ‘ 
igo, Mr. Laswell has been a prime mo 


ANADA LTD GUELPH ONTARIO CANADA 


pointed executive vice-president in full 


Attach this od to your letterhead and mail for new Wilton catalog 


tivating force in the Pvrene and 
C-0-Two unification. He has latel 
been serving as vice-president in charge 
f all sales and promotion activities 
He is a recent president of the Fire 
Equipment Manufacturer Associa 


SALES TIPS tion, : 
S. R. Baker, chairman of the board 


ze) ind president of the unified com 


£ = panies, said the new titk ind =r 
Pertti CEAD-MATIC TAPPER : ssnalaiaail tere 


ponsibilities were 
The Sales Leader Because It's the Most 
Versatile Precision Tapping Attachment 


The Commander Léad-Matic Tapper is an 
automatic electrically controlled lead screw 
tapping attachment that makes any drill press 
a precision tapping unit. A touch on the con 


virtualh 


pant I 
nanutfacturing 
n Newark, N 
Atlanta Chi 
Angel ind 


nns' lva 


trol button, foot or fixture switch selects cycle 
or jog tapping action fast tapping cycle 
makes it equally effective for general purpose 


or precision lapping 


Features that help you sell 


BB tencies widest range of taps—20 to %-16 





RUSSIAN TV BOOM 


Until last year, only Moscow had a 


BB rvicmor tap reversal no reversing switches tel R is Bee he comet be 
v n Russe ' 
no reversal of drill press motor. FASTER ee © ” . 2 ae 


TAPPING now planning a large-scale expansion, 


Electrical Merchandising, McGraw 
© Fits any drill press 

Hill publication says. New stations are 
reported under construction in four 
cities, and three more are planned but 
not yet started 
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Here’s Selling Power for YoU 


with (Quaker. Pioneer 


Backed by a 
Complete Line 


oe al rai; - 


Quaker and Quaker Pioneer distributors can supply a// the regular and unusual 
needs of every customer for conveyor belting, hose, packing and moulded rubber of 
every construction. A complete library of informative product literature, other sell- 
ing aids, and a powerful national advertising campaign, make Quaker and Quaker 
Pioneer products easy to sell. Strategically located warehouse stocks help distributors 
give the kind of service that gets repeat business. 

Write today and ask to see complete Quaker and Quaker Pioneer package plan 


that makes profits for distributors. 


Back in 1911, the first year of this publication, 
Quaker was advertising to and for the industrial distributors. 


San Francisco 7, California 


QUAKER RUBBER CORPORATION HK QUAKER PIONEER RUBBER MILLS 


Philadelphia 24, Pennsylvania 
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f Mill Supply & Machinery Co., St Y ve 


J. Edwin Heath 


Division Manager 
Named by Aro 
Al | upment ( 


» er } : 
Edwin Heath as division 


ules department co' 


1 South Carolina, Vir 





For your customers... i... 1.225 x qn 
faster, easier materials handling 


f kangaroo has a real handling 
problem... but Nature gave it 


the jump on its neighbors with a 
handy carrying pouch, built for the 
job. And your customers can get the 
jump on their materials handling 
problems by specifying Bond built- 
for-the-job Casters. For depend- 
ability, economy and trouble-free 
service, your customers’ best buy is 
Bond and this satisfaction pays you 


profit dividends! 


rr 


41-A Series — Structural 
Stee! Stationary Caster 


1-A Series — Stotionory 
Caster 


Mid 


lhe pe t el nt 
g World War |! 
| leted preminan 
\ro’s Air Tool Sch 
He will work with distnbut 
lirect factory representati 


home in High Point, N. ¢ 


Executive Named 
36-A Series — Double 


ro has appointed Gen 
Boll Race Swivel Caster Aro ha ip} ate 


» the 


3-A Series — Single Bol! 


Race Swive! Caster 
7 
‘te 
S - 
y 


40-A Series 
Double Ball Race 
Structuro! Stee! 


BOND FOUNDRY & MACHINE CO. Swivel Coster 


Manheim, Penna. 





Gene R. Voigt 
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f Mill Supply & Machinery Co., St 
Louis, for the past eight years. A grad 
irate of the University of Arizona, he 
SSS ("NA TIONAL” 
War II. Active in the American So 


cietv of Tool Engineers, he received 
the St. Louis chapter’s service award 





t “al 


ist VOC 
He will work closely with A 


Machine Tool Builders 
See Good Year Ahead 
Machine tool builder 
ird to a better 
Nati mal Asso iathon 
Some builders have predict 
n in new busin 
mpared to $560 million 
Incoming business for the 
vonths, industry sources reported 
t the rate of $720 million annuall 
Volume in February wa 
iillion, a 17-month high 
mg decline in orders wa 
December. March report 
tl Ip trend was continuing 


t own 


. Ese , ; MODEL 400 
Industry source redited n 
tization provisions of the t 
stimulus for much ft ti National makes a complete 
Also. competition line of portable sanders... 


ustomers to moder air or electric driven with 


either straight-line or orbital 





action. Their simple and 
rugged construction, illus- 
trated by the cut-away draw- 
ing of the Model 400, means 
long years of dependable oper- 
ation to the user .. . and 
satished customers to the dis- 
tributor. Thousands of these 
machines are now being used 


nn : = 
in manufacturing and mainte Three protubric oO ee 
nance work. See how you can ball beorings no crankshett 


ther ts of friction. 
fit into National's distribution saat ee 


system in a profitable manner. Cronkshoft assembly 4) Completely sealed 
only moving pert rubher housing 


W rite today. 


SELL NATIONAL’S COMPLETE LINE... 


MODEL 300 
William K. Winstead \ 
Walter Kidde Names , 
Southeastern Manager 


Wilham K. Winstead ha 
yointed Southeastern distri } 
ger of Walter Kidde & Co ering 
11 states with headquarters in Atlanta 
Ga 


Formerly Southern sales r NATIONAL AIR SANDER, INC. 


pi 
tive for L. Sonneborn Sons, Inc., he 2820 AUBURN STREET, ROCKFORD, ILLINOIS. 
has had wide experience in the ter 


tory. He is a resident of Decatur, Ga 





Ccscetiita 
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lets table 
PROFITS 


4 


HEAD | 


() 


HERE ARE THE 
REASONS WHY 
YOUR PROFITS § Sales Territories 
WILL GROW WITH A Changed by Capewell 
( vell Mig. ¢ 


DEALERSHIP 


@ MALL is the FACTORY-TO. DEALER power 
t ne he FULL PROFIT line. Every 


> 
ne asker 


nited! Every day 
inte are mechanizing with 


ere « a fortune in saies wait 


@ COMPLETE is the name for the MALL line 
A th sand toole for a million jobs! It's 


ine at fora 


wt s know that the MALI 
ne quality and quality perfor 
» REPEAT BUSINESS f 
CUSTOMERS w 


a 


@ MALL maintains a ne 
b ses from coast t oast 
elp t se that BIG SALE, there's always 
un expert MALI emonstrator nearby 


ready t end a har 


MAIL THIS COUPON NOW ; pa 
Wolverine Tube 


MALL TOOL CO. PORTABLE Power Tota Names Representative 
7802 South Chicago Ave., Chicago 19, Illinois 


re information about MALL dealer 
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KECKLEY 
ADVERTISES 
NATIONALL 


... to help you sell 
the big market 
for automatic valves 


EVERY PLANT USES: i 


Pressure Regulators 
Temperature pcr 
aoa 


Liquid Level C I " ¥ 
iquid Level Controls ; 
a 


Regulators 


Relief Valves 


Solenoid Valves 
Float Valves 
Balanced Valves 


<> Pop Safety Valves aoe 
IL *) Strainers, Etc. ay | 
= * J U 


It's a big and lucrative market that 
awaits the industrial supplier who 
handles a compiete line of liquid and 
steam control equipment... and you 
can get your share when you add 
Keckley to the brand names you are 
now supplying. 


{0 years of experience in producing 
quality equfpment and the manufac- 
turer's unconditional guarantee backs 
every product. National advertising 
keeps Keckley’s name always in front 
of contractors, consulting engineers 
and industrial plant engineers. 


4» 


Send for catalog 54-C 
and information on 
how you can become 

the O. C. Keckley 
supplier in your area 


0. C. KECKLEY COMPANY 


400 W. Madison Street 
Chicago, Illinois 





and thatg Important! 


@ The great diversity of types, sizes, capacities, heads, 
mountings, and power drives in the complete Deming line is 
a definite advantage to the Distributor’s Salesman. 


The complete Deming line helps to pinpoint the proper pump 
to the job conditions. That means customer satisfaction. 





This power of selection increases pumping efficiency and 
reduces costs in comparison with applications of pumps made 
on a hit-or-miss basis of “compromise” or “expediency.” 


Another important advantage for Distributors’ Salesmen are 
the “Pump Schools” conducted for them at the Deming factory. 


Still another advantage is the unusually complete catalog data 
on Deming Pumps, compiled to assist Distributors’ Salesmen 
in their contacts with customers. 


Add up all the advantages . .. DEMING is a “natural” for 
Distributors’ Salesmen. 


THE DEMING COMPANY 


511 BROADWAY . SALEM, OHIO 
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ANOTHER FAIRBANKS PRODUCT! 


FAIRBANKS 


BRONZE AND IRON BODY VALVES 


Standard of dependability with sound engineering and 
rugged construction that insures trouble-free flow control 
of water, steam, gas, or oil. Designed for every require- 
ment, a complete line of bronze and iron body valves. 

Tie-in to Cash-in with Fairbanks high-impact direct mail 
program that's pre-selling your customers to create sales 
for youl 

This month your customers will be receiving Fairbanks 
hard-selling letters and promotional literature on 
Fairbanks Bronze and Iron Body Valves. This means 
extra business, extra profits for you if you tie your own 
promotion and selling in with our “Product of the Month”. 
You chalk up extra sales! Extra profits! 


Fairbanks 


INDUSTRIAL DISTRIBUTION 
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QUENTIN REYNOLDS, mentor of 
NBC g “Operation 
Preston Baldwin, Bald 
New York City, on 
ra. Mr. Baldwin 


television program 





Syntron Companies 
Make Appointments 


iffliated with Svn 
1 number of ex 


Sales compani 
tron Co. have 
ecutive and staff changes 

Thomas Herald, with Syntron Pitts 
burgh Sales Co 1946, has been 
ippointed vice-president of the Syn 
Buffalo Sales C« 
Charles Topping 

Syntron Coencinnati 
n imed Flavel Ni lm 
for ‘Tennessec vith 
Knoxville He Was 
Syntron Cincinnati company 

Other appointments are: Frank Day, 
to the sales staff of Syntron Los An 
Sales Co., in the metropolitan 
Thomas Lewis Hainline, tool 
alesman in Kansas City, and John 
Sirles, formerly with the New York 
company, t I Newark 


mad 


Since 


tron succeeding 


Sal s Co has 
district manager 
headquarters in 


formerly with the 


gcles 
territory 


( omp ny 
sales staff 





industrial division 
l'ampa Fla. D. B 


MANAGER 
Knight & Wall ¢ 


Bartlett, check 





Which is the 


... the one you can get pronto! 


A much-used fastener style these days—socket screws. But it’s surprising 
how scarce they can be in she size you want RIGHT NOW! CleCap have made 
it a point to make and stock a// the popular sizes in this popular style. What's 
more, you can get extra large sizes when you need them. 


We can’t resist a rave about the product—CleCap’s double extruded Socket 
Screws ... Real sockets you'll admire—they’re true hex, sharp cornered to 
give the key good “purchase”, and clean, clear to the bottom. 


“Sockets” are just one of the fastener styles CleCap makes. On any of the 
items cataloged below, let CleCap show you how they can make your idea of 
delivery a reality. If you haven't tasted CleCap service you've missed a thrill. 


TA LAA AAA AA Ahh | mmm, 222 
ee ee RRR AEG eek | 


/ 
\ 


The Cleveland Cap Screw Company 
2931 East 79th Street « Cleveland 4, Ohio « VUlcan 3-3700 TWX CV42 


Weorehouses: Chicago « Philedelphia «+ New York + Providence + Los Angeles 


cueverano 77 (Lull ersrenens 


Ferrous and Non-Ferrous: Bright Alpe Carton and Alloy Steel Heat Treated, 
Brass, Silicon Bronze, Stainless Steel 

Hex Head Cap Screws: 4%" to 24" dia. Set Screws—Square Head: 4" to 1%" dia. 

Socket Head Cap end Set Screws — Plain Milled Studs: 4" to 114” dia. 


and Kourled: 4%" to 1%" dia. Also Flat Place Bolts: 4" to 114" dia. 
and Button Head Styles. Structural Bolts to ASTM Specification A325 


Fla? Head Cap Screws: %" to 1” dia. Tractor Bolts 
Fillister Head: 4" to 1%" dia. Special Hot and Cold Headed Parts 
Focilities to moke larger diameters than listed. 


NOUBLE . 
Originators of the Kaufman FYTRUSIO Process 
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FITLER 


PURE MANILA 


ROPE 


“W ATERPROOFED” 


and 


“ROT-PROOFED” 


For your protection when buying rope look for 


he Bi d Yell Registered Trade Mark 
sd nails — . Stephen E. Markert 


U. S. Equipment 
. Names Representative 
Fitler research has developed an effective . , , , 
| S. Equipment Co., Willow 
treatment for the control of mildew. mold FITLER ; . ‘ _- 4 ; ; 
fungi and bacteria. Now, these age-old : at Pa., has appointed Step a 
, ¥ reryr ent Lah . < y 

scavengers of cellulose digesting fungi farkert wurde. era in Charge 
of the area included between Reading, 
Faston and Philadelphia 

A graduate of res nple University, 
he has been a first lieutenant in the 


Air For 


which for hundreds of years have robbed 
good rope of useful service. can at last 


be controlled. 


SOLD BY INDUSTRIAL DISTRIBUTORS EVERYWHERE 


THE EDWIN H. FITLER CO. | _ keno Supply Storts 


EST. 1804 Building In Greensboro, N. C. 








em ipph o., of Greens 
housed in 

corner of 

Avenues 


10CK rd 





NEW ORLEANS 17, LA. PHILADELPHIA 24, PA. rhe R 


Tes.Ot MARK @TG VU S PATENT OF ice ] y ) rest mi . DI sident 
its pres 
Avenue 
founded 


pl t 100 
by 70 ft 
by the H. I 


Coble mstruction Cc It will be 


Here's a quality line with real profit possibilities 
To get the most out of it carry the complete 
Champion DeArment-Channellock line. Millions 
of national magazine subscribers will read about 
the Channellock line every month . they are 
being told and sold. Use displey boards, stock the 
full line for real profit possibilities. You can sell 
more pliers then ever before when you feature the 
complete Champion DeArment-Channellock line. : 
THE PLIE® DESIGN THAT OBSOLETES act Otmees ; IL. . re checked 


CHAMPION DEARMENT TOOL CO. a oe eae. of an 


MEADVILLE, PENNSYLVANIA 
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ried and will have ri 
concrete sides and back 
ntractor is using a new type 
truction method which will 
nly two rows of columns, three pillars 
n each, to support the flat roof 
The building will front on Wend 
er Avenue. Located all along the 


epee! ARE BUILT TO WORK 


thee and display space 


require 


will be air conditioned There 
two loading docks on the 
wood side All steel shelving, 


new, will be used for holdis 


~ ; : 
Moving will be done 
eason and two crews, supp! 
litional help, will 
lade 
t of where produ 
tocked is being prepared 
sit moved material into the spa 
' ; } ] a ’ Hardened. alloy-steel iaws can never 
re will be located per , 


used and get lost, loose or broken becaus: 


they are mold-welded into a perfect 


re lale. permanent? ur 


“<= 





TUTTLE 


EVERY DETAIL IS Solid asa Hack 


The hardened alloy-steel jaw facings of the Reed vise make jaw 
replacement unnecessary. Because they are permanently welded into 
position, they avoid the nuisance of lost, loose or broken jaws so 
Fred K. Krell often encountered with ordinary vises. Together with other exclusive 

Reed features, they create a sturdy, solid-as-a-rock vise that will out- 
last and out-perform any other vise on the market. The alloy steel 
Named by Ladish screw and vise nut are machined to close tolerance for maximum 

Fred K Kr A See a bearing, easy operation and perfect alignment. An adjustable front 

stant eal “pe meaner of the ae end bearing and a longitudinal take-up on the vise nut maintain align- 
n of Ladish Ci ment and eliminate all lost motion permanently. Castings are of 
He has had many year sound, semi-steel, contoured for heavy sections of all stress points 
the manufacture and f pip while permitting maximum accessibility to the work. 


Assistant Sales Head 





lt pays to sell quality! Because they carry the load 
under the hardest conditions of usage, REED Vises make 


friends for the distributor who sells them. Take advantage 





; 


BILLIONS OF BEER CANS ’ thes profit ond good-will power by maintaming mn 
ac {| > 
Total output of cans for beer and adequate stock at all times 


ale over the two decades since their 
introduction is estimated at 42 billion 
Food Engineering, McGraw-Hill pub 
lication reports. An all-time produc 
tion record of 6.5 billion units was 
mode in 1954 


MANUFACTURING COMPANY 


ERIE, PENNSYLVANIA + U.S. A. 
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Kacena Co. Move 


You profit most from the most complete line om Improves Quarters 


A Greounhed CRIPBELT 


FOR EVERY PURPOSE! 


DOUBLE-V GRIPBELT GRIPBELT, SUPER GRIPBELT 


ven The high-quality all-purcose belts 
proved by years of satisfactory 
service in all types of drives. , 


QUARTERS 


t 
S \ 


POLY-V* BELT 
GRIPUNK New multiple V-belt in single unit 


Delivers more horsepower, 
cuts space requirements, 
eliminates matching problem 


This unique belt assembies to any 
ength needed. Ideal where 
obstructions hinder belt replacement. 


© ® Roybestos Monhotton, lac 


OFFICES a 


‘ 
‘ 


GRIPROLL 


For special applications where 
endless belt cannot be used 
Cuts to any length, splices readily. 





Serve your customers’ every Cambridge Wire Cloth 


V-belt requirement efficiently Names Representatives 
and easily from these depend- 
able Gripbelts. They combine 
with Browning's wide range of 
sheaves to form the most com 
plete V-drive line. Join the 
STEEL CABLE GRIPBELT many. distributors who are 
Transmits heavier loads with smaller cashing in on the high quality 
can nor th eolinaaiet ey ge 
Write for Catalog GC10I. 


MANUFACTURING COMPANY ) rton & Son ¢ 


MAYSVILLE, KENTUCKY 
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.. for your convenience 


— consumer VM LLL 
for SIMONDS grinding wheels 


SIZES VITRIFIED Anp Ss 
I / 
GUC COE ree 
s 
/ 


6x3/ 
Wase recent) | 

y Con/ ) 
1-Wau f 


WAN6~Kp_ . 

WANé-may. - 

WAL6—Me_y 

WAU6—Mg~y 

WA6O-~Jg_y; 

WA60~J gy; 

WA60~Jg_v;_; 

WA60~Jgp_V> 

WAEO~jg'5_, ha 

WAG60~Ke-y; ~’ 

WA60~KG-Vi_3 

WA60~Kkg_y> ate 

WA60-K6-V2_ 1/5 | 42 | ‘ 
/2 Y- 


;3 4 " 
4 32 


a. 


arp 
~"3-V3-5/g F 

C24-Y3~3 

; 1-5/8 F 
C36-P5~y3 é A2U~R5~y 1-3 Ay F 

A24~RS—V 1-4 F 
A24u~S5~y} 

A2u~S5~Vi-5/¢ Fr 


| 2. |g ee aze-se, se = 
a weg feeeme «(HOW EASY 
IT IS TO USE! 


as 


simone’ 
PRICE AND DELIVERY AT A GLANCE 


Here, shown together for the first time, is com- 
plete availability of all stock items of Simonds 


Grinding Wheels and Consumer Net Prices per 
wheel in ordering quantity. Equip your sales 
force with this most valuable selling tool. 


‘SIMONDS ABRASIVE COMPANY + PHILADELPHIA 37, 
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Hartford Special Buys 


Rockwell Drill Units | W A R N () [ K 
Purchase of the complete line of 


Rockwell (Delta- Milwaukee) Hydrau- 

lic Drill Units from Rockwell Mfg. | 

Co. by The Hartford Special Machin- 

ery Co. of Hartford, Conn., has been 

announced in a joint statement by 

both managements. 

Hartford Special has assumed the | " : 
manufacture, sales and servicing of protects polished pipe 
these units which are being produced 
by Hartford Spec ial’s Machine Tool | Eliminate costly dam- 
Division in its new Simsbury, Conn., age when handling pol- 
plant. Transfer of special equipment, ished pipe! The strong 
tools and inventory to Simsbury from and flexible woven 
Rockwell's Pittsburgh plant has been | | strap of this Warnock 
effected. Key sales, engineering and wrench grips securely 
production personnel of Rockwell's without scratching 
Drill Unit Division have been retained || Two models 
by Hartford Special and will relocate | available in 
in the Hartford area. No interruption many sizes. 
in production, sales or servicing of the | 
Delta units is anticipated, company 
offic ials said 

Hartford Special officials said the 
acquisition of Rockwell's Drill Unit 
Division was made in order to round 
out Hartford’s present line of me 
chanical and hydraulic drill units and Ask us 
lead screw tapping units. Also it adds for more 
another sas a component to Hart WRENCH CO. details. 
ford Special’s plan of making it pos 
sible for manufacturers to build their 
own high production special purpose 
machines by supplying them with 


basic components such as power units, | the famous 


bases and index tables. Company offi- | 

cers said Hartford Special is broaden- Pp 4 E! S- PA NTO 
ing its market to include all industry | ' 
ind plans to supply both complete — Line of 


machines or machine components for = ENGRAVING 
assembly by the purchaser MACHINES 


and 


ACCESSORIES 








WORCESTER, MASS 




















The PREIS-PANTO 

Model 2D-4 Two 

Dimensional Engraver 
The Preis-Panto 
Model UE-3 Two 
Dimensional Engraver | 

The PREIS-PANTO 


Model 305 Three 
Dimensional Engraver 


NOW 
AVAILABLE 
FOR 
REPUTABLE 
DISTRIBUTORS 
TO SELL 


For further information Write today for opportunity to distribute 
write 160 Canal Street this famous line of precision equipment. 


TRADE- MARK 











This is a rore 


PA T o opportunity — 


Write Now 














“Taking the pins out of the map and 


sticking them in the salesmen sure H. P. PREIS ENGRAVING MACHINE CO. 
produced results.” 645 Highway Ne. 22 Hillside, New Jersey 
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ask your 


Bunting 





distributor... 
HE HAS IT 


Your Bunting Distributor carries in 
stock for your money saving con 
venience c« pietety machined and 


».. for the finest bearing finished Bunting Standard Stock 


Industrial Bearings, Electric Motor 
bronze available from stock Bearings and Precision Bronze Bars 
ina complete range of size meeting 


all your usual production and main 


Bunting Bronze Bearings and Bars are made of tenance need You will find him 
a special Bronze alloy developed in Bunting listed in the classified section of 


your telephone book most ike 


metallurgical laboratories through study of endian dics Wiidiind Wiae. Maaiades on 
innumerable bearing applications and many rigid ’ Bearings, Bronze. Your Bunting 


, Distributor is an industrial distrib 
tests. Known as Bunting No. 72 bearing bronze . a * p Sere e ihe Gadi 


alloy (SAE 660) this Bronze embodies superlative trial items. He has been especially 


selected tor hi reaponsibility ind 


anti-friction properties together with easy i, seicdandion af tiie os 
machineability and long life. quirement Ask him for the Bun- 
a 


ting Catalog or write. 


®@ —— 
BRONZE BEARINGS « BUSHINGS «+ PRECISION BRONZE BARS 
THE BUNTING BRASS AND BRONZE COMPANY 
This advertisement appears in 


TOLEDO 1, OHIO Iron Age © Mill & Factory ¢ Modern Machine Shop 
BRANCHES IN PRINCIPAL CITIES Machinery © Southern Power & Industry © Stee! 
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Now available... for 
immediate delivery 


It's no longer necessary for your customers to run the risk of 
production delays when waiting for delivery on special order 
large size hexagon screws. Western's greatly extended stocks, 
in both bright and hi-carbon heat treated items, now include 
lengths up to 15 inches and diameters to 1% inches. Most im- 


portant, they are available for immediate delivery. 


If your customer's specifications call for non-listed or special 
thread lengths, Western has on hand an extensive stock of 
blanks in these large diameters. In just a short time, these 


blanks can be accurately cut and precision threaded. 


Whether your customer's product requires hexagon cap 
screws as small as 4" x %” or as large as 144” x 15”, Western 
Automatic’s complete stock guarantees them the quick de- 


livery and fast service that means more profitable production. 





Western Automatic Ne.’ 


Machine Screw Company ah \ 


371 Lake Ave., Elyria, O. 


Precision Screw Products, Parts and Assemblies Since 1873 
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Staff Changes 
Made by Hajoca 


Hajoca Corp., Philadelphia, has 
elected S. F. Kratzinger secretary ol 
the company succeeding Benjamin 
Cadbury who is retiring. 

The company has appointed Wil 
liam J. Mihm as manager of its Pipe 
Fabrication Department and Jerome 
lieger manager of Refrigeration and 
Air Conditioning 

Iwo sales engineers have been 
added to the staff: Frank Scattene, 
assigned to the Bethlehem, Pa., 
branch covering the Allentown-Beth 
lehem area; and A. S. Marano, cover 
ing the Baltimore area from the 
branch in that city 

Mr. Cadbury, retiring secretary, has 
completed more than 60 years in the 
plumbing and heating industry. ‘Iwo 
other members of the original man 
agement group that formed Hajoca 
in 1927 are now in active service 
W. A. Brecht, president, and John 1 
Brown, Jr., vice-president and _ treas 
urer 

Sylvia Iannone has resigned as as 
sistant secretary of the company. She 
will be succeeded by M. E. Vogel, 
secretary of the management commit 


tee and manager of inventory control 


Patron Transmission 
Assigns Outside Staff 
Patron ‘Transmission Co. New 


York City, has made three new assign 
ments on its outside staff 

Donald Grubman who recently 
ined the firm after several vears 
experience in the industry, has been 
issigned to the Queens territory 

John O. Moynihan, former inside 
salesman, is now handling the Bronx 
territory 

Ihe Brooklyn territory has been 
issigned to, Noah Gordon, transferred 
recently from an outside assignment 
in the Bronx 

Mr. Grubman has worked for Link 
Belt Ce ind for industrial supply 
houses in the area 

Mr. Movnihan has been with Pa 

n four year r 
clerk, counter alesmal inside 
salesman. Born in Panama, where hi 
family was con! ed with plantation 
management ttled in New 
York City follow my ser 

Mr. Gordon joined Patron fou 

years ago, but left soon after for a 


f Korean War duty in _ the 





NO caus «4 DAMAGE 


4 ut teen cel tenet 


- to HAMILTON ——— 
Revelation 26a 
SUCTION alle reyitn 


HOSE CORD INSERTED 


George Grimaldi 
joing tli 
iccounting and 1 
' 
O 


ippoint ad 


. ° ah “waee se . . 

Store Manager Named SEE —e——ee—e—e—eEeE——EeEE 
Gini te 4 FFIC ..REGAINS UNDAMAGED SHAPE 
rCOT EC oT ll i ha ecn 
Patron’s st nanas No wire is used in the carcass of Weather and wear-resistant cor 
Hamilton REVELATION Suc rugated cover over the multi-ply 
tion Hose. Specially-treated, hard- carcass provides a smooth-bore 
twisted cord and multi-ply heavy suction hose for mining or con 
duck insure recovery to original struction work in six popula 
shape and prevent conventional sizes from 1” to 3” I.D. Ask your 


failure due to crushing abuse. Jobber for details, or send for 
our literature. 











winted 


With th 


Hecker Retires: yes, REVELATION SUCTION 
Headed Curtis Mfg. HOSE is designed to meet specific needs, 

just as are the other 22 industrial hoses 
listed below. Write us today for furthe 
information, literature and prices. No 
obligation, of course 


VICI in 

iat NI ichinery 
frigerating Machi 101 

; ly ; ’ na . 

irtis Clutch Dise Di 1 and CREAMERY ROAD BUILDERS TANK TRUCK 

Saw Division DREDGING SLEEVES ROCK WOOL VACUUM 

Mr. Hecker became identified wit ACID HOSE FIRE SAND BLAST VARI-PURPOSE 

itis in 1905. He has been a « AIR HOSE FUEL LINE SPRAY WATER DISCHARGE 





BREWERS’ HOSE PAINT SPRAY STEAM WELDING 
CONTRACTORS’ PLASTIC HOSE & PIPE SUCTION, WIRE-INSERTED WIRE BRAIDED 














Be sure...use Hamilton... Always dependabie! 


EXPENSIVE EQUIPMENT HAMILTON RUBBER 


Investment, per job, in plant and 
MANUFACTURING CORPORATION 


property in the communications equip 


ment industry averages $3,704, ac 

cording to Electronics, McGrew-Hill Executive Office and Factories, 101 Meade St., Trenton, W.J. 
Branches in 

CHICAGO + CLEVELAND * HOUSTON * PITTSAURGH 

INDIANAPOLIS * LOS ANGELES * NEW YORK * SAN FRANCISCO 


publication 











INDUSTRIAL DISTRIBUTION © MAY, 1955 211 








Attractively Priced 
High in Value 


a 


"ECONOMY" 


TROLLEYS 





FOR 42 YEARS Hallidie Machinery 

Co., Seattle, has represented The Mon 

Large or small, your customers will be attracted uch Machine Tool Cx lames C 

to these high quality moderately priced trolleys Smith, Hallidie general sales manager, 

In addition to low cost, they offer 5 other sound _ © MM ; . iniiin 
1 Ton mada 4 rea rece 


sales reasons ' 
KK it t dinner trom Jerome 












1—Heavy Construction \ Rat ie , dent 
2—Deep wheels, sealed ball bearings, easy . 
axle lubrication 

3}—Adjustability to different Size |-Beams 

4—fFor hand or electric hoists 

5—Minimum headroom 

You should have our catalog giving full de 
scription of the complete line of Philadelphia 
Hoists and Trolleys. Write now 





North Jersey Group 
Adds New Members 








kek n new nem der nave jon 
i/ T . 
2° 1 _ 2 ons the North Jer Distr itors Associa 
tion, bringing total membership 
the organization to 158 firm 
Ton vad 
2 Tons The group held its first meeting 





CHAIN BLOCK & MFG. co. for introduction of new members rm 


ently it the M tal Park Hotel in 









_ cwark SIX ting i veal il 
planned 

The group’s first major project will 
FREE LAYOUT ie 
| nem be \ ] will be ised 

t iterchang ICKUp 
Frank Carey, of Brodhe id-Murphy 
( Elizabeth lent of the a 
SERVICE ayes ft 
: Ma Riordan, Rog Mill Supply Co 

> ; } } } ‘ wnrer 
SMC CCC | licvillcs and sccrctary trcisures 
for less money Nom 

Recently « ted as t executive 


| ymmittee were H ] Van Volken 

if rh, ] hn mm Ni indey lk Co., New 
irk; Fred |. Seith Seither & Ellis 
James Lindsay, The Abrasive Machin 
& Supply Co., Newark; R. A. Mills 
H. W Mills & ( , Passaic; J I 
Madsen Mad 1 & Howell, Inc 
Perth Amboy, and Vince Riordan 






Take advantage of 
Equipto’s Free Layout Service 
to obtain valuable advice on the number 

and type of storage units to buy complete floor 
plans and elevation drawings showing best way 
to arrange units within your allotted storage 

area. You will thus be able to make maximum 
use of your floor space, save steps, speed 

customer service, and simplify inventory 

stock control 


Ohio Hoist Names 
New York Manager 





If you would rather lay out your own facilities, . 
send for fact-crammed, fully illustrated booklet C. Raymor Ahrens, president of 
How to Solve Your Storage Problems.” C. Raymond Ahret I New York 
Both “assists” are further evidence of Equipto's ' n ted 1 
( , has been app d manager of 
primary concern with providing super-efficient the N be 
storage facilities—not in merely selling equipment >) yy He ew York sak | _— “ Ohi 
mie oist & Mfg. ¢ Nickey Industries 
EQUIPTO SELLS ONLY THROUGH JOBBERS — NEVER DIRECT LR /) filiate k 
' ia 
cnetiniaiemninial — The Ahrens f has been selling 
materials handling equipment to the 





Division of Aurore Equipment Co 
825 Proirie Avenue, Aurora, IIlinois electrical, railway at mining indus 
Stee! Shelving .. Pats Bins . Drawer Units s 
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BOOST YOUR TOOL SALES VOLUME 


with THE NEW 


~ 


y 
“SH vp ry \Qck 


THE ONLY REAL IMPROVEMENT ; 
IN ADJUSTABLE WRENCHES IN | re D NO EXTRA COST 
40 YEARS — MEANS PROFIT FOR YOU | 


Williams new Locking Adjustable Wrench has all 
the features that are a natural to demonstrate 


. sell on sight. 
@ Positive Lock @ One Hand Operation 
@ Rapid Adjustment @ No Fumbling 
e@ No Obstructions @ Drop-Forged Alloy Stee! 
@ Structurally Sound — Chrome Plated 








Backed by strong advertising and promotion, 
Williams Locking Adjustable Wrenches have won 
instant acceptance. Be sure your stocks are 

J z 2 Thee . @ “Tell-All” packaging points 
adequate to cash in on the demand, When you up sales features and advantages 


makes selling easier 


order, ask for promotion material. 


J. H. WILLIAMS & COMPANY 


401 Vulcan Street, Buffale 7, N.Y 


@ Preselling through ads, promo 
tion and direct mai! directs the buyer 


YOU CAN SELL MORE TOOLS ON EVERY 
CALL .. . WHEN YOU SELL WILLIAMS 


"The Broadest Line of lis Kind" 














MesTren 


So.oetn 


SMANAAAARARAR ARES 


z 
. 
v 
- 
- 
ba 


v 
Q 
5! 
- 
z 


George E. Farren 


Field Engineer 
Named by Norton 


Norton (¢ 
E.. Farren 
him 
fice 
Formerly a n for Sullivas 
lool & Supp Hartford, Mr 
SEND TODAY for Kester’s new 78- Farren joined n last year as 
page informative textbook “SOLDER trance He | il been with 
. Its Fundamentals and Usage.’ & Whitn rcraft Division of 
ed Aircraft Corp. and the New 
if In in During 


sub 


en 


fro 
ror 


Westinghouse Forms 
New Drives Department 


The almost universal acceptance and popularity of Kester FLux-Core 
SoLper is lar ve lv due to its quality based on constant solder alloy 
id consistent flux formulae. Kester comes in 8 fluxes, with all 


ivailable in 5 core sizes. And since Kester’s the type of solder that 


everybody wants, it’s far easier to sell and to sell it again and again. 


You see, a full spool of Kester Flux-Core Solder never lasts very long! 
| : E 


Ange les bra 
headed th 
district includi 
Nevada and Ari 
I R. Botsai 
’ 


hvdraulic drives 
a O M PA NY 4214 Wrightwood Avenue, Chicago 39, Illinois Westinghouse int 
Newark 5, New Jersey * Brantford, Canada ter field wa 
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the production of power transmission 
equipment. He said production at 
Muncie would be concerned mainly 
with industrial applications and not 
jutomobile transmiysions 


District Manager Named 


C. Spence Purnell, sales executive 
for Westinghouse Electric in New 
York for many years, has been named 
manager of the company’s South Pa 
cific district with headquarters in Los 
Angeles 

With the company since 1922, he 
joined the New York staff in 1927 
Since 1952 he has been manager of 
the electric utility department for 
Northeastern region 

He succeeds S M Johns new sales 
manager of the hydraulic drives di 
partment 

The South Pacific district includes 
Southern California, Arizona and Las 
Vegas, Nev 


the 


Newark Distributor 
Addresses Buyers 


Howard B. Begg, general manage 
f Squier, Schilling & Skiff, Inc., New 
irk, N. J., was the principk 
it a recent monthly meeting of th 
Purchasing Agents Association « 
North Jersey 

Discussing “Purchasing Pla 
Management,” he said tl 
function in many companies do 
ommand the prestige that it sh 
Management, he said, should 

ze the need for compensation 


titles befitting the importanc 


peakcr 


f 


hasing, ind buvers in turn 
trive to regain respect of 
1 more professional attitude t 


their jobs 





FRED C. GROTENRATH, American 
Machinery Co., Milwaukee, i 3mneta 


ithusiast spare tim 


Why this new 


Fel beaib 500A 


Pipe & Bolt Threading Machine is making 
sales records for fast turnover and profit 


’ 

Works like 4 Charm new type Speed Chuck means 
fast chucking— guaranteed to hold any pipe, conduit or rod 
tight, forward and reverse! Jaws close and open easily by hand 
wheel . . . Cutting, threading, reaming tools operate independ- 
ently, swing up out of way—short pipe can be chucked from 
front. Quick-opening Quadri, Dual, Mono and Bolt die heads 
quickly in and out, adjust to size right in machine. 


Built like g Machine Tool Last word in efficient 


design, easy operation, long service. Plenty of power. Capacity 
4g’ to 2” pipe and coaduit; 4” to 2” bolts—to 12” pipe with 
geared tools. 
500A is pre-sold by national advertising 
to your customers. Write for the facts today! 


THE RIDGE TOOL COMPANY .« ELYRIA, OHIO, U.S.A. 


7 <a rae 


ey 


eee tae 
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FOLLOW THE 


FOR MORE 
IMPACTOOL 
SALES 


Size 5U 


Sie 


(i IMPACTOOLS 


In Jersol 
ols and sets a new 
e@ in 


performan both 


1 dependabiit 


m the smawest t 
toughest sel. 
jependabie 

of Ingersol 
Electri 

Imy ictoois Ste; if 
ana 
Write 


. for full details and 


t new saies 


re profits 


franchise informa 


tion 


18-2130 


Ptr orig 


1! Greedwey, New York 4. NY 


arm r 


~ are & tiecreiec 


INDUSTRIAL RUBBER is the spe- 
ilty of W. A. Hauerwas, Mormar 
Beltmeg & Supply Co Milwaukee 








Wickwire Spencer 


To Renovate Plant 


m ¢ 

ision will reno 

N. Y.. in an 
| 


several 


The Colorado Fuel & Il 
Wickwire Spencer Di 
ife it plant in Buffalo 
impro ement program taling 
nillion dollars, th nanagement 


imnounced 


t has 


irth furna vill be made 
wre efhcient, the re will 


pacity and new 


Ops n he 
larger 


pe mcr ised inh « 





ind m 


ing machinery will go imto th 


il ] 
a 
president, said the 
f the compan long-rangs 
reduce st ind 


Franz, Colorado 


prow t was 


Fuel & [ron | 
part 
plan md 


increase diversifica- 


American Smelting Names 
Sales Head 


Bailey ha 


Division 


Ralph W 
inted sal manag 
1s-Cast Products Department 
American Smelting & Refining (¢ 

Ten vears with the company, he has | 
ven district sales manager in WI] 
ing, Ind., for the past five vears H 
has also been with Scovill Mfe C 
ind United Aircraft Products ¢ 


; 


| 
i 
t- | 


John L. Kimberley wh 
pointed to an executive 


Ann in Zinc Institute 


succeed 


"t 


. ; n +h 


Precision Supply Moves 
& Machine ( 


headquarters from Fair | 
Belmont Ave., 
]., following acquisition 


if Eagle Supply Co 


Precision Supph 


nas mo ed its 
Lawn, N. J., to 292 
Paterson, N 
if the assets 
MAY 
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THE MOST COMPLETE SOURCE 


STAINLESS STEEL 
SCREWS 


BOLTS NUTS 
WASHERS 


RIVETS — FASTENING DEVICES 


, ALL TYPE 
yA] 


4\ ALL SIZE 
"4 We” ANY QUANTITY 


EVERDUR @ MONEL 
ALUMINUM 

NICKEL ALLOY 
NAVAL BRONZE 


SPECIALS 
MANUFACTURED 
TO BLUEPRINT 
SPECIFICATIONS | 


STEEL 


Ven! 


of tainless 


SCREW & BOLT CORP. 








Setting Hammer 18 oz 


W. A. WHITNEY 
HAMMERS 


Riveting Hammer 12 oz 





, 





STOCK THESE 
BUSINESS BUILDERS 


Handles are in one piece which prevents 
breakage and splintering. . . PERFECT 
BALANCE © LEATHER GRIP ¢ BLACK 
or POLISHED ¢ SHEET METAL EDGE. 
These Hammers as well os all W. A. Whit- 
ney Lever Punches are good items to have 


ready 
send for our pocket-size catolog now 





W. A. WHITNEY MFG. CO. 


626 RACE ST ROCKFORD, ILL. 








CRANSTON PRINT WORKS, WEBSTER, MASS., USES 
FAULTLESS CASTERS FOR ECONOMICAL FLOW OF FABRICS 


SWIVEL 


Heavy pressed 
steel frame and 
King-pin as- 
sembly has 
made it famous 
for heavy duty 
work. Lorge size 
bolls distribute 
the load around 
an vnusvally 
large raceway 
All beoring sur 
foces ore hord 
ened 


Your Fauldess Distributor is 
listed in the phone directory 
“vellow pages” under “Casters, 
Industrial’’ below Faultless 
Trade Mark. He 
give immediate 
from his complete stock of 
Faultless engineered products 
Telephone him today 


usually 
delivery 


can 


you 


7. 


cae 
¥ 


Standardization of 
materials handling 
equipment methods 
has resulted in the 
establishment of an 
economical, simple 
procedure of product 
flow in the Cranston 
Print Works at Web- 
ster, Mass. Faultless 
Caster equipped cloth 
box trucks are used at 
each stage of the Cran- 
ston production proc- 
ess—from the time the 
cloth is first printed 
until the cloth is “fin- 
ished.” In this manner 
large quantities of cloth 
in process can be han- 
died with a minimum 
of space and effort. 


Cranston engineers selected 
Faultless 200 Series Swivel and 
2700 Series Rigid, and Faultless 
900 Series Swivel and 9700 Series 
Rigid casters for all their trucks. 
Eight inch diameter, Ruberex, 
cushion-tread, wheels were 
chosen for use on the smooth con- 
crete floors of the Massachusetts 

lant. The rigid plate casters are 
Piocked up on the outside centers 
on the trucks. This provides a 
highly maneuverable tilt-type con- 
veyance, ideally suited in plants 
where sharp turns are required. 


For your Mobile Equipment, 
your local Faultless Industrial Dis- 
tributors can recommend the 

roper Faultless Truck Casters 
ae suited to the load carried and 
conditions of use. 


The 2700 Series & the 
Rigid Companion to the 
200 Series. Designed and 
built for solid rigidity 
Deeply embossed ond 
drawn from heavy govge 
steel. 1 is solidly formed 
to withstond wrem ond 
weor 
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“see give me more 
facts like this” 


says 

Fauitiess 

industrial 
Caster 
Buyer 


“Materials handling is 
my daily problem and 
when faced with a break- 
down or caster failure I 
appreciate facts on hou 
others selected specific 
equipment to lick the 
cause. Give me more of 
these factual ads.” 


The Faultless ad reproduced on this 
page is one of a series that will appear 
in industrial publications, reaching 
your customers. Note that we have 
boosted you, and other Faultless 
Distributors, as a dependable source 
for (a) quick delivery of Industrial 
Casters from stock, (b) expert assist- 
ance in the proper selection of 
Casters for specific uses. 





A 4-page ex- 
ternal house 

magazine de- 

voted exclu- 

sively to reporting on how Faultiess 
Casters solve materials handling 
problems, is yours for the asking, for 
distribution among your salesmen 
and customers. Write, no obligation, 
for further details about ‘‘Faultless 
Facts,” published monthly 





Power \, 


Transmission 
Equipment 


Saper-Sellers| otal ‘ ‘oveloy 
n 


Super-Savers | 


* Profitable To Handle 
¢ Easily Stocked 
¢ Always In Demand 


E. G. Bergren 


Baker & Hamilton 
Names Sales Manager 


SPROUT-WALDRON & Hamilton, San Franci 
nt k.. G. Bergren industrial 


BELT-SAVER * a iage om 


r« Spotswood, 
PULLEYS lent tl Northern Cali No lubrication required. Provide posi- 
f American Steel tive protection against vibration, 

; : , . . torque, shock of intermittent loads. 
You make more than steady profits n 1A TON He started Cushions changed without shut-down. 
with Belt-Saver Pulleys; you also tributing career with the | Light, medium and heavy duty: frac 
make friends — for Belt-Savers thon _ eel Co. United | tional to over 2400 hp. 
produce amazing savings. ea 

The exclusive cone and wing de- ). He joined 
sign prevents: aterials from lodg- é xl nine vears later 
ing between pulley and belt, in- 
creasing belt life from 50 to 
400% in installations conveying Rapids-Standard 
abrasive materials. As a result, the 
large demand for Belt-Savers is Names Area Manager 
continuously growing for appli- 
cations ranging from stone and 
gravel to wood chips and foundry 
sand 

Tell all the prospects in your ' ae 
territory how small investments on / VARIABLE SPEED PULLEYS: 


in Belt-Savers can produce big g , 
returns. Contact quarries, found- ‘ with a itt] te Quickly installed on new or old — 


ries, mines, sand and gravel ment. Change epecd while machine is 

plants, contractors, and other busi- —— Ratios to 3 to 1. Fractional 

nesses that transport abrasive to 15 hp 

bulk materials by conveyor belts. I 3 

You'll win their good will and ' f tan of , SELECT-O-SPEED TRANSMISSION: 

steady business, too , vas transferred to Sar Economical as compared to other vari- 
- In addition to Belt- r it +] ndare able speed transmissions. Instant ad- 
Savers, Sprout. Wenmren i iia justment over wide range of speeds. 
offers the famous “Blue Hand wheel or lever control. Ratios 
Face” line. It includes a to 10 to 1. Fractional to 5 hp 
wide selection of sturdy, 
cast iron pulleys, in many 
sizes and types, for trans- 
mission and conveyor use. 
Write for free NEWEST DECORATIVE TOUCH 
bulletins contain- f>> 
ing full informa- ss Noting thet people ere becoming 
tion about Sprout- | increasingly conscious of the impor 
Waldron pulleys ! tance of adequote wiring, and thet 
Sprout- w aldron applionces, lights ond gadgets ore UNIVERSAL JOINTS: 
& Co., Inc.,3 Logan points of pride to residential owns Precision ground. Finest alloy steel 
Street, Muncy, Pa. ; No binding, bocklash or end play. 13 

Write for free booklets! sizes. Bores %4 to 2 in. Lengths 2 to 
nonce, McGraw-Hill publication, sug 10% in. Diameters 14 to 4 in 





Electrical Construction and Mainte 


gests thot on attractively-designed | ; 
SPROUT-WALDRON distribution pane! be installed con- Request details on our special 
5 CAST IRON stock carrying trial proposition. 


TT} ~ | orees: rather thon in the Bosement. | STTTAIT NA Lae Le 


4879 W. Loke St., Chicago 44, IIlinois 


spicuously and conveniently in living 
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DUTCH BRAND 
COLOR TAPE 


vy 


8 coLors 


Red « Yellow « Green * Blue 
Gold © Silver © Black * White 


4 wiptns 


. 1/2 . 3/4 . } 


Here’s a newline of tapes that your customers will use wherever 
color can help them with indexing, holding, splicing, reinforc- 
ing operations. They're UL listed. This fact alone suggests many, 
many uses in this day of complex colored-wire electronic 
assemblies. Their remarkable qualities are listed below. 


; 


electrical insulating color coding electric wiring 
a 

Ever-increasing sales are certain to follow your introduction ays ome f 
; Y Y ; The Tape = 


of this great line of DUTCH BRAND Vinyl COLOR TAPES. Sy F 4 ith 
Developed through research to give usefulness and fine ap- y VE i with a 
# © Thousand 


peorance not formerly available. 
tool handles Uses 














Let DUTCH BRAND Vinyl COLOR TAPES moke an attractive 
profit for you. _ 


CHARACTERISTICS EX 
4 | UL) 
Adhesive Value— 28 oz. per inch width (according to ASTM DIO00) SS Jf 
Tensile Strength —1!5 Ibs. per inch width Ut lieted 
Dielectric Strength— 1000 volts per mil of thickness ‘ 
Thickness—0.006" Length—36 yords 


Moisture Vapor Transmission Rate—Less thon 3 DUTCH BRAND 


EXCELLENT DISTRIBUTOR PLAN > — > COLiee 


} VAM CLEEF BROS iac oivristownw 
use . ” WwOOOL awh avenue “icac ’ 
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SHELDO! 


CHICAGO 










n GEARED HEAD 
PRECISION LATHE 


*1875°° 


F.0.8. Chicage 
Electricals 


I3 





This is a completely new Sebastian Lathe 
designed and built by Sheldon . . . a rugged 
work horse with extra power, toolroom 
accuracy and all the modern features that 
make for money-saving production 
with all controls centrally grouped in easy 
reach for safe efficient operation. 

Modern, heavy cast-iron pedestal (in- 
cluded in base price of lathe) completely 
encloses motor and drive . with storage 
space in tailstock leg for tools and chucks. 


Qa 























Quick change Gear bex pro- 
vides 60 different threads o 
feeds — has built-in leod 


Heavy, multiple Splined 
Spindle with ‘“‘Zere Preci- 
sien”’ tapered roller beor- 


Speed changes easily mode 
by revolving speed dic! on 
heodstock 





ings screw 80 reverse 
~ 2 ~ 
oo 
tre, ~ 
ek “ 
7 
~ 


2 . * ~ 
a= Run this new 

- Sebastian lathe. 
Test its performance. You 
will appreciate the powerful 
cuts that this lathe can take. 





Com ection tellsteck 
clamp permits rapid re- 
lease ond instent lock- 
ing of toilstock 


Mossive t-piece, double 
welled apren with gears 
running in ol! hes *'l-cher"’ 
pressure lubricotion system 
for carriage and ways 


Write for circulars on 13” and 15” Sebastian lathes 


and name of nearest dealer where you can see 
and operate these outstanding lathes. 


SHELDON MACHINE CoO., Inc. 


Builder of Sheldon Lathes, Milling Machines, Shapers and Sebastian Lathes 
NORTH KNOX AVENUE @© CHICAGO 41, 1LLINOIS 
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Frank L. Marshall 


Utica Drop Forge 
Names Sales Manager 


Utica Drop Forge & Tool Corp. has 
ippointed Frank L. Marshall sales 
manager of its Tool Division 

Formerly vice-president and general 
manager of Mayhew Steel Products, 
Inc., he had been with that firm since 
1939. During World War II he was 
a captain in the Army Air Force. 


W. G. Cline & Co. 
Names Representative 


Walter H. Olin has been appointed 
sales representative for W. G. Cline & 
Co., manufacturers representatives in 
the Rocky Mountain area for Wolver 
ine Tube Division of Calumet & Hecla, 
Inc 

Formerh ales manager [for Albu 
querque Lumber Co.’s plumbing divi 
sion, he will make his headquarters in 
Albuquerque, N. M., serving Wol 
verine customers in New Mexico and 


West Texas 








“Men—I think we're in a rut.” 


—_— lla 


new 
1955  ——! 


THREDOLETS 
SOCKET WELDOLETS 
... lustrating when and where to use them 
Specific areas of application shown, also 
correct installation procedure and featuring 
these new developments 





1 Reduced inventory—size consolidation for 
interchangeability. 2 Thredolet rating addition 
30004 and 60004. 3 Complete range of stain 
less, alloy and non-ferrous materials. 4 Curva 
tures for additiona! pipe sizes through 36 
and for caps, heads and flat surfaces. § New 
marking standard. 6 Weldolet Split Tees 
for complete encirclement reinforcement. 


The new 1955 Bonney cotalog will 
be mailed to you promptly 
upon request 


menisci & TOOL WORKS 


734 MEADOW STREET, ALLENTOWN, PA. 
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part by part or all together, 





Tool Engineers 
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COFFEE is dispensed with a smile by 
Gen Spratt, secretary to the president 
Allen Supply ¢ Celar Rapids 


va, supply ho 





Brooks Equipment & Mfg. 
Sold to Borg-Warner 


the Ingersoll Kalamazoo Division 
of Borg-Wamer Corp. has acquired 
Brooks Equipment & Mfg. Co., manu 
facturer of the Brooks Load Lugger 
Ihe Brooks firm, whose plant is in 
Knoxville lenn., will b yperated 1S 
Borg-Warner subsid with J. H 
ilso heads 
xersoll Prod 
litioned Air 
Division f , Ime! 4s 
Schultz is vice-president of Brooks 
The Ingersol Division 
makes amphibiot t Mi Inger 
oll said the Brooks firm was acquired 
to make an ent 1 civilian mat 
t with a pro t of od potential 


it’s the SEASONING ne + les Se eee 
( iid the Brooks oj 
that makes the OLEFERENCE 





@ Making both fasteners and friends for 100 years 
has given us the experience to supply your needs 
with the products... plus the service... that will 
make it a pleasure for you to 
do business with Buffalo Bolt. 


DISTRICT May we serve you ? 

OFFICES 

WESTERN OFFICE 

Chicago 

HArrison 7-2179 

EASTERN OFFICE BUFFALO BOLT COMPANY 
Division of Buffelo-Eclipse Corporation 


New York City 
REctor 2-1888 NORTH TONAWANDA, WN. Y. 


CENTRAL OFFICE Making both FASTENERS & FRIENDS for 100 years 
North Tonawande PARTNERS Hymas nd Charles 
JAckson 2400 (Buffalo) Blumenthal, H. B. Machinery Co., 

Hartford, Conn., check vertical milling 


attachment for displa 
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part by part or all together, 


Tool Engineers 


Name Officers you can’t beat 


Dr. Harry S. Osborn, Jr., Ohio 
Crankshaft Co., has been elected 
president of the American Society of 
l'ool Engineers succeeding Joseph P 
Crosby, of Lapointe Machine Tool 4 & 
H 
Among other new officers ar rold R g BA C 


D. Long, president of Scully-Jonc E Wy 
& Co., treasurer, and John o> 
neska, General Electric Co., secretar 
William Moreland, Greenlee Bros. & Conneetel 
( . was elected a director 

Ermest R. Breech, chairman of the eck ond heel 
board of the Ford Motor Co., © jews triple-heat 

’ S ‘ 1905S Prom treated for cor- 

cived the socicty s 4 POR IC rect hardness. 
Award for iccelerating the id in 


ment of automotive transportation 
Fred H. Colvin? editor-emeritu 

American Machinist, McGraw 

publication, was awarded the Soci 


Gold Medal for outstanding I f 
butions to industrial progré ring 
us OY-year Career 


Teeth mochined to correct 
shape and pitch for posi- 
tive grip 





Electrically heat 
trected handle for 
maximum tensile 
strength. 


Newly designed spring 
msures instent grip 
and release 


4. M. Thomas 
Machined knurled 
Heller Bros. nut for eosy od- 
cuctment, All parts (except newly designed 


Names Sales Director spring) interchangeable with 


similar wrenches 
\. M. Thomas has been na 


rector of sales for Heller Brother You'll like the feel of this heavy-duty wrench. It's balanced right, and 
icceeding Lawrence M. Rich 

Mr. Thomas started with th 
pany in the St. Louis territory and ience, available in sizes from 6 to 48 inches — Exceeds all government specifica- 


became Chicago district manager in 
195) tions for Type Il Heavy-Duty Wrenches — Housing unconditionally guaranteed. 


built right to grip without slipping — Pipe scale on hook jaw for your conven- 


it’s a good companion to Capewell’s famous Armstrong-Bridgeport pipe vises, 
Minneapolis-Honeywell 
linneapolis-H : threaders, reamers and cutters. 


Plans Chicago Plant Sold ouly through Distributors. 
yans for a1 00 plat ® Your best source of information 
® Your best bet for prompt service 
® Your best friend in an emergency 

msoldat 


erations now Carred 


cations in the Chicane anes. It THE CAPEWELL MANUFACTURING CO. 


ha 150.000 sq. ft. of floor " 62 Governor St., Hartford 2, Conn 
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arland 
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Hammers 
AND 





Rawhide 
Mallets 





ADD», SKILL 


TO THE HAND OF INDUSTRY 


~ 

















George H. Halpin 


Minnesota Mining 
Shifts Sales Duties 


George H. Halpin, who has been 
eded as director of sales of Min- 
nesota Mining & Mfg. Co. by Louis 
. Weyand , will remain 
1 consultant in specific sales 


see page 125 
ictive as 
ind operating problems, company of 
stated. 

Mr. Halpin is an executive vice 
president and board member. After 
ige last year, he 
isked to be relieved of the responsibil 


ficials 


reaching retirement 


ities of sales director, it was an 
nounced 

He joined the company as sales 
manager in 1930 at the time it a 
quired Baeder Adamson & Co., of 


vhich he was vice-president and sales 
manager. He was elected a vice-presi 
dent of 3M and was made general sales 


manager of the company in 1938. He 
has been a director since 1939 and 
executive vice-president in charge of 


sales since 1949 

Mr. Halpin is a past president of 
the American Supply & Machinery 
Manufacturers Association 





PRICE AND PRODUCT FOR 
SALES AND SATISFACTION 


Manufacturing facilities and material- 
economizing techniques in rawhide 
products enable Garland to sell at 
lower prices. No new materials can 
challenge Garland’s nearly a century 
of unsurpassed customer satisfaction- 
from-use 





Write for illustrated brochure 


“GARLAND” coes wom “RAWHIDE” 


MAMMERS + MALLETS + LOOM PICKERS + BUNTERS 








~! 

~ 

relacelice| 

by MANUFACTURING CO 


‘ 
-~ \ flaw —— ‘ - 
- {= 4 “ ' ' 





224 


AE 





DISTAFF SIDE at The Chase & 


Cooledge Company, Hol; ke, Mass 
Dorothy Kegan, Jean Sawyer and Rose 
Turcotte, enjoy renovated office with 
fluorescent he g | and A 
paint 
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SODERING 
BRAZING 
WELDING 





Sold thru Distributors 
Send for Catalog 


L. B. ALLEN CO. inc. 


6733 Bryn Mawr Ave. * Chicago 31, Illinois 


IMMEDIATE SHIPMENT 
* PRICES 
* QUALITY Tops 
* SERVICE...The Best 


Low 





This unbeatable combination will 
make it profitable to SELL~ 


BAY SHOP BOXES and 


SHOP EQUIPMENT 





Complete Catalog: Price List and Dealer 
Discounts on Request. 
PHONE... WIRE... WRITE 
BAldwin 9-1805 


BAY PRODUCTS INC. 





1577 W. indiana Ave., Philadelphia 32, Pa. 





Specify: WATSON-STILLMAN 


e COUPLINGS 
e REDUCERS 
e HALF COUPLINGS 


And be 3 Ways SURE 


... THAT THE MATERIAL IS RIGHT— all W-S steel couplings and reducers 
are in accordance with ASTM Specification A-105—Grade 2. 
... THAT THE MACHINING IS RIGHT—threads or sockets are accurately 
machined—perfectly aligned. 
... THAT THE IDENTIFICATION IS RIGHT—recessed figures on outside 
circumference clearly define the pressure rating and the material — 
and the unmistakable Double-Diamond trade mark is your assurance 
of high quality manufacture. 
Watson-Stillman Couplings and Reducers in your piping system 
mean true economy. They give you long, trouble-free service, in- 
sure strong, leakproof joints and readily withstand the effects of 
shock and vibration 

Strengthen your piping system with these Watson-Stillman fit- 
tings. Screw-End Type available in 3,000 and 6,000 Ib. class, sizes 
&” to 6". Socket-Welding Fittings for schedule 40, 80, 160 and 
Double-Extra Heavy pipe in sizes %” to 6”. 

Sold Through Leading Distributors 


WATSON-STILLMAN FITTINGS DIVISION 
H H. K. PORTER COMPANY, INC. 
: Roselle, New Jersey 
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GROWING MARKET SEEN 
FOR WATSON-STILLMAN 
FORGED STEEL FITTINGS 


The trend today is to higher oper- 
ating ressures and temperatures in 
petroleum, chemical and other 
process industries and in industrial 
power plants and utilities. More 
Watson -Stillman high-strength 
forged carbon, stainless and alloy 
steel pipe fittings will be needed for 
these tough services. 

Watson-Stillman Distributors will 
reap benefits from these growing 
markets ...and from the company’s 
extensive, hard-hitting advertising 
program. Advertisements in color 
in leading industrial publications, 
frequent direct mail to engineers 
and purchasing agents, up-to-date, 
informative technical literature and 
visual presentations are some of the 
selling aids used to promote interest 
in Watson-Stillman Fittings, and to 
increase sales for Watson-Stillman 
Distributors. 


Technical Literature 
Available from 
Watson-Stillman 


To keep customers informed of the 
company’s complete line of fittings, 
their applications and engineering 
specifications, Watson-Stillman 
makes available these informative 
bulletins. Send for your copy today. 


BULLETIN A3-50 
Forged Steel 
Fittings 


BULLETIN 5-1 


Stainless and Alloy 
Steel Fittings 


BULLETIN U-1 
Forged Stee! Unions 


BULLETIN RR-1 
Socket-Welding 
Fittings for the 
Railroad Industry 


BULLETIN $-3-55 
150 Ib. Stainless Steel 
Pipe Fittings 








Yes, you can sell this fast-moving line of fine 
tools wherever you see a smokestack! Because 
even a one-lathe shop is a hot prospect for three 
different types of Gorham tools . . . tool bits, 
cutoff blades and wear-resistant centers. These 
tools are basic needs for any shop... and because 
they're basic, they're the best “door openers” 
you'll ever find for all your other lines! 


And these tools are just a small part of the vast 
Gorham line that gives you “The right tool for 
every metal working job!" It includes milling 
cutters and end mills . . . three different tool bit 
grades slitting saws... cutoff blades . . . key- 
seat cutters ... and the famous “M-40-U” Alloy 
Center that outlasts high-speed steel and other 
alloy centers, lasts as long as carbide, and costs 


less to buy and less to re-dress! 


Selling these tools can be a mighty profitable 
proposition for you! They're backed by years 
devoted to engineering and production of fine 
cutting tools . . . Gorham’s reputation for high 
quality and fair dealing . . . and an extensive ad- 
vertising program that consistently sells for dis- 
tributors in major industrial magazines. Get the 
whole story on our liberal Distributor Plan, along 
with the 120-page Gorham Tool Catalog and 
product literature by return mail. Write today. 


ovhamt TOOL COMPANY 


‘EVERYTHING IN STANDARD AND SPECIAL CUTTING 


4400 WOODROW WILSON ° DETROIT 3, MICHIGAN 
WEST COAST WAREHOUSE: 576 North Prairie Ave., Hawthorne, Calif. 
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M. Nielsen 


Babcock & Wilcox 
Names Executive 


1] Babce K @ ox Co has 

t NI cn the newly 
reatcd of \ vice-presi 
de f the com 

With th irm since 1924, Mr 
Nielsen | been ser ras vice-presi 
viler Division 
held various 
on, contract 
vents of the 


VK presi 
has been 
of th 


Worthington Plaque 
Given Hyman Supply 
Wilmington 
ntly by Wor 
N. J., for 


ation im 


r of Worthing 

Division, pre 

zx to C. M. Har 
rington, manager of Hyman Supply, 
it a dinner for repr ntatives of both 


mp inics 





Government records would fill a file 
drawer extending from the Pentagon 
to the Kremlin (almost 5,000 miles 
The annual maintenance cost is $130,- 
000 per mile. This moy be becouse 
the Federal Government designates 
26% of all records as permanent. Pri 
vate companies designate about 4% as 
permanent records 














Whatever the job... 


PERMACEL 29 PLASTIC TAPE 


| 
Pa 
—_ 


splicing or strapping 


PERMACEL 15 STRAPPING TAPE 


os eS oe Er 


PERMACEL IArE 


In our complete line, there's a self-sticking tope for every job write Permocel Tape Corporation, New Brunswick, N. J 
a dofmronalohmren company 
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GREATER PROFITS 
CLIPPER 


v Constant Consumer Demand 
VW No Factory Sales to Users 
WNationally Advertised 
‘Firm Resale Price Policy 
Highest Uniform Quality & 


; IY) Sold ONLY 


BELT LACING : y EGUIPMENT 








NOW GET MORE BUSINESS 
™ FROM THE BILLION DOLLAR 


INDUSTRIAL MAINTENANCE MARKET 


@ INSTO-GAS offers Industrial Distributors a line of 
equipment that is a sure-fire account opener with 
Industrial Maintenance Departments. 

@ INSTO-GAS creates a repeat business for Distributors 
that brings each customer back to their places of 
business repeatedly for many years. 

@ Distributor Sales of INSTO-GAS products continued 
to show a steady increase in 1954. 

Insto-Gas manufactures a full line of portable heoting equipment 
consisting of torches and furnaces, hose and cylinders. This is the only 
complete line of portable heating equipment listed by both Under- 


writers’ Laboratories and Factory Mutuals Laboratories, making them 
the ideal line for Industrial Maintenance Work. 


Insto-Gas equipment is sold through authorized distributors, who re- 
ceive full advertising, sales promotion and sales training cooperation— 


Get the complete Insto-Gas Distribution 
story TODAY. Phone, wire or write — 


INSTO-GAS CORPORATION 


1979 EAST WOODBRIDGE DETROIT 7, MICHIGAN 
Phone: LOrain 7-3181 
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J. H. Loomis 


Worthington Names 
St. Louis Manager 


J. H. Loomis has been appointed 
manager of the St. Louis office of 
Worthington Corp., Harrison, N. J 

Previously general line salesman and 
compressor specialist at the corpora 
tions Chi igo district office, he is a 
Purdue University alumnus and a vet 
eran of Air Force Service in the Pacific 
Theatr He joined Worthington’s 

\ sor Division 


r manager at St 

has been ippt inted pecial rep 

resentative, to devote full time to the 

development of business through spe 

ial customers and assignments. With 

the corporation 40 years, he served as 
St. Louis manager r the past 


‘ 
Val 


Promotion Manager 
Named by J. Heller 


J. Heller & Son Newark, N. J., 
has appointed Herb Heller to the new 
post of sales promotion manager of 
the firm 

He is also manager of the com 
pany’s Machine Tool Division, which 
he established last vear 

Mr. Heller rejoined the firm two 
ears ago following a three-year tour 
of duty with the Air Force. He had 
worked for the company in various 
capacities before his military service 
He is a Ryder Coll g eraduate 


Transmission Group Meets 


Dan Danielson les engineer with 
Allis-Chalmers Mtg . was the 
speaker at a recent 1 ting of the New 
York Chapter, P l ransmission 
Council. He dis Sound Slide 
Film as a Sales Aid 





Another Big Volume Item for Besly Distributors 


New Besly Stub Tap for Screw Machines 


SAVES SET-UP TIME «+ FITS STANDARD BUSHINGS ¢ HAS STRONGER SHANK 


Again, distributors of Besly cutting 
tools have an outstanding item to 
help them boost sales and open new 
accounts! It’s the new Besly Stub 
Tap that eliminates the need to make 
alterations before using it in screw 
machines. 


Developed in cooperation with the 
National Screw Machine Products 
Association, the Stub Tap solves a 
problem faced by every screw ma- 
chine shop that uses taps. In the 
past, it has been necessary for screw 
machine users to cut off part of the 
shank and, at times, even the for- 
ward threaded portion of standard 
hand taps to fit them into screw ma- 
or order special, higher 
priced taps. Now your customers can 
get ready-to-use Besly Stub Taps at 
no extra cost. 


chines ... 


BIG, PROFITABLE MARKET 


Screw machine shops account for a 
major segment of the tap business. 
Besly is currently the only manufac- 
turer selling through qualified stock- 
ing distributors to offer the Stub Tap 
as a standard item. This enables 
Besly distributors to reach this mar- 
ket with a high demand “special” tap 
at standard prices. Fast delivery from 


stock boosts profitable repeat orders. 


MANY BENEFITS FOR USERS 


The new Stub Tap has a shorter 
shank (and threaded portion in larg- 
er sizes) than standard hand taps. It 
fits all popular makes of screw ma- 
chines without any alteration of 
length, saving set-up time. The Stub 
Tap shank is the same size as the 
nominal outside diameter of the tap. 
This permits standard sized bushings 
to be used, reducing bushing inven- 
tory problems. The full diameter 
shank provides greater strength than 
standard hand taps which have 
shanks that are usually turned down 
in the larger sizes. Shanks are made 
concentric with the threaded portion 
of the Stub Tap, assuring accurate 
alignment in the tool holder. 


AVAILABLE IN SIZES 
THROUGH 1-iIN. 
The new Besly Stub Tap conformis to 


standards drawn up by the National 
Screw Machine Products Association. 


It is available from Besly in frac- 
tional sizes from |-in. to 1-in. and 
in machine screw sizes from #0 
through #14, 


NEW DISTRIBUTOR 
ADVANTAGES 


Every screw machine owner and op- 
erator, whether independent or a part 
of a larger company, will welcome 
the opportunity to test these tools in 
his own shop. With Association en- 
dorsement of the design, you know 
they are right. The Besly Stub Screw 
Machine Tap, backed by national ad- 
vertising in trade papers and direct 
mail, provides new opportunity to 
develop new accounts; increase vol- 
ume from established customers; 
gives extra sales push to all the cut- 
ting tools you sell. If you want a 
larger share of the cutting tool busi- 
ness: Taps, drills, reamers, end mills, 
sockets and tool bits—write or wire 


Besly — now. 


BESLY-WELLES 


c @o 8 


So € ea FT tre & 


106 DEARBORN AVE., BELOIT, WISCONSIN 


Esteblished os Chories HM. Besly and Company in 1675 
Branch Offices & Worehovses — Chicege, Detroit, Cleveland 
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CANNOT LOOSEN! 


“SECRET” IS THIS TAPER 


Patent Apolied For ~ 
PLUS.. 
‘ THIS WASHER! 


Fred V. Jackson 


Fort Worth Steel 
Names Product Head 
Fort Worth Steel & Macl 


1 ippointed 


Gaines-Collins 
Names Representative 


. hn villiy nfeld wall rept 
J SOCKET CAP SCREWS ee ee North eis 


Delaware 
Now at last you can use socket screws that aol | t 1] 
ind irviar juarters Wi 


; positive ly will not loose n unde rany vibration! 


The new BLUE DEVIL LED-LOK CAP screws are the answer to this 
proble m, and they're also air-, water-, gas- and oil-tight. Thev’re 
easv to use and require issembly changes or modifications 
Available in same sizes as standards. Better get the facts on LED-LOK 
mntinental 


uth vestern 


HOW LED LOK SCREWS WORK 4 Oe ( we 
Actvel cutaway phot r. Schoenfel 


CAP screws right away! ( 


STEéP 3—Len-LoK Screw drawn pher have pent ‘ 
up to washer company’s I Ang 
isher has started to im sak na 


» cavity formed by 


Franklin Balmar 


; Elects Officers 


STEP 2 STEP 3 


ee 


WRITE TODAY 
for your sampk 
and testing b] ligation 


Carety Cocker Screw Company 


6500 AVONDALE AVENUE + CHICAGO 31, ILLINOIS 
SOLD ONLY THROUGH AUTHORIZED INDUSTRIAL DISTRIBUTORS 


CKET SCREWS EXCLUS/VELY 
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Morse Power Transmission facts for Distributors... 





New line of Morse Torque Limiters provides tremendous 


sales potential in automatic overload protection 


B. 
| 


| 


lorque Limiter assures consistent torque release, permanent protes 
tion of equipment within manufacturer's safety limits 


Practically every machine drive requires some sort 
of dévice to protect the motor from overload, or the 


driven equipment from jam-ups. 


The common method of protecting an engine, motor, 
or driven component from overloads, is to use either 
a shear pin sprocket or a shear pin through a safety 
coupling. Often, their use results in costly, time-con- 
suming maintenance—because when a shear pin fails, 
the old pin has to be driven out and a new one obtained 
from stock, or made. Then. if the holes have been 
damaged, they must be lined up and reamed. 


To solve this problem and avoid the common com- 
plaints of shear pin mechanisms, the Morse Chain 
Company now offers a new line of Torque Limiters to 


r 


00.06 


s —4 


Each device has two steel plates, two unbonded clutch facings, 
a self-lubricated bushing, a Belleville spring, an adjusting nut 


MORSE 


solve your motor-drive overload problems efficiently 
and economically. 

Basically, the Torque Limiter consists of a driving 
or driven member, combined with a spring-loaded 
friction mechanism which can be adjusted to slip when 
the desired torque is exceeded. They are available in 
11 standard sizes, and in a range of torque capacities 
from 20 to 620 lbs. ft., to suit a majority of industrial 
applications. 

Engineers can adapt the Morse Torque Limiter to 
special design needs at minimum cost, because they 
are simple in design, and flexible in application. 

In many cases, a standard Torque Limiter and sprocket 
combination unit costs considerably less than shear 
pin sprockets and hubs, or other made-to-order 
mechanisms. 

These devices can be used in a wide range of appli 
cations, such as conveyors, materials-handling equip- 
ment, agricultural equipment, automated machine 
tools, packaging machinery, and other related types 
of drives. 

Torque Limiters are tamperproof, adjustable up 
to maximum torque setting of each model, easily 
assembled and disassembled — and under overload 
conditions, slip at 42 to 4 torque capacity. They can 
be used in connection with any rotating member, such 


as sprockets, gears, or pulleys, 


The hanger door roiler chain mechanism shown here uses a Morse 
Torque Limiter, and replaces unsatisfactory and expensive elec- 
trical controls which had been used before 


More Distributors are turning to Morse, daily, for 
dependable Power Transmission Products. Why don’t 
yous 

You can get more information on the Morse 
Torque Limiter by writing us for descriptive Catalog 
C 14-54, Chex k us, too, lor a complete line of Roller 
Chain, Silent Chain, Sprockets, Couplings, Cable 
Chain, and Clutches. MORSE CHAIN COMPANY, 
INDUSTRIAL SALES DEPT., ITHACA, N. Y. 


CHAINS, COUPLINGS, 
AND CLUTCHES 
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WITT CANS are guaranteed to 
outlast 3 to $ ordinary Cans. 
WITT dares to make that guar- 
antee, because WITT CANS are 
designed to last longer . . . con- 
structed to give years of rugged 
service. That's why WITT CANS 
survive severe treatment that soon 
wrecks ordinary Cans. Compare 
WITT CAN features with those of 
other Cans on these points: 


@ Straight sides 

@ Deep rolling corrugations 

@ Heavy gouge stee/ 
Structural stee! bonds 
Hot dip galvanizing 
Pinch-proof handles 
Sturdy lid 

Sell the CAN that’s guaranteed for 


greater customer satisfaction and 
surer profits. 


WITT CANS 


HAVE THE “RIGHT” ANGLE 


“Originators of the Corrugated Can” 


per Caw 


THE WITT CORNICE COMPANY 
2111 Winchell S. Cincinnati 14, Ohle 


232 


R. A. Kaplan 


Owatonna Tool 
Re-assigns Posts 


R. A. Kaplan, former president of 
Owatonna ‘lool Co., has been made 
hairman of the board following the 

tion of A. R Kaplan as president 

ee page 125 

R. W. Kaplan has left Truth Tool 
Co., where he was general manager, 
to become executive vice-president of 
Owatonna. Robert Allyn, former as 
sistant sales manager, has been named 
sales manager, and J. A. Mullenmaster, 
industrial sales manager 

Other promotions include: R. | 
Schuster, named general manager of 
ruth Tool Co.; D. J. Kaplan, now en 
gineering vice-president of Owatonna, 
ind R. R. Barnard, 


comptroller 


treasurer and 


Beaver Tool Plans 
Local Distribution 


ae president of 
Beaver Tool & Engineering Co., has 
announced the appointment of local 
machine tool and accessory distribu 
tors to 


Streadwick, 


handle the complete line of 
beaver Quik Change and Standard 
~ 
Tools 

He said the change to local outlets 
will give the customers 
local stocks and service without in 


ympany’s 


crease in pri 





ADVANCE AUTO STYLES 


Cors in the neor future will have 
engines that can be placed anywhere, 
large luggoge spaces, air conditioners, 
and wrist electrodes to stop the car if 
the driver falls asleep, according to 
predictions in American Machinist, 
McGrow-Hill publication 











THE TRADE CALLS 


for 
DYKEM 
STEEL BLUE’ 


\ N= 
StoP sob E22 Dy 
Lor cing — ; 


Dies and (|S 
Templates) 


Popular package 8-oz. can fitted with 
Bakelite cap holding soft-hair brush 
for applying right at bench; metal sur- 
face seedy ter yout in a few minutes. 
The dark blue background makes the 
scribed lines show up in sharp relief, 
prevents metal glare. Increases effi- 
ciency and accuracy. 


Write for full information 
THE DYKEM COMPANY 
Established 1920 
2305A North 11th St. + St. Lewis 6, Me. 








ORANGEVILLE... 
TRUCKS 





‘Keep Loads Alive’ 


‘Make Heavy Loads Light and Light 
Loads Lighter’ 


The Orangeville line of floor trucks has 
been continuously added to and today is 
complete in a wide range of sizes and 
types. 

Designed for high quality and long serv- 
ice Goongoviile offers all types for factory 
and warehouse service and specia! trucks 
built to order. The trucks illustrated for 
all-cround industrial and store use are 
typical of the many available from Or- 
angeville. 


Distributors 
Your inquiries and orders will receive 
prompt attention. Be sure you have our 


aoe catalog in your files for ready 
reference. 


ORANGEVILLE MFG. CO. 


ORANGEVILLE 6, PENNA Since 1879 


bh 
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The universal acceptance of ARMSTRONG TOOLS 
means extra sales for ARMSTRONG Distributors 


Wherever metal is machined the Arm-and-Hammer Trade Mark on a 
tool is recognized as assurance of highest quality. This Armstrong repu- 
tation for quality has been built on a sound knowledge of tool uses and 
requirements, correct design, careful selection of materials and skillful 
manufacturing by the most modern methods. 

Always sold through the Industrial Distributor, ARMSTRONG TOOLS 
are of one quality. There are no second-quality (or private label) ARM 
STRONG TOOLS. ARMSTRONG Lines are complete—require no “fill-in” 
items. They are packaged for easy economical handling. They are widely 
and continuously advertised with effective dealer helps provided where 
they will be aggressively used. They are priced to permit a profitable 
margin. 

A logical first step toward making your tool depart- ————— 
ment “pay” is to make it ARMSTRONG “across-the- a 
board”—to catalog, stock and sell all ARMSTRONG 
TOOL HOLDERS and TOOLS. 


Write for new S-48 catalog. \t offers many opportunities 
to conserve profits. 


PV ib ii te], [cal :) le) em cele) meek 


“The Tool Holder People’’ 
5205 W. ARMSTRONG AVENUE + CHICAGO 30, ILL. 
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Ross “Master” internal collets are precision machined of the finest tool steel, 
heat treated and ground to insure long life, trouble free service. 


Distributors and Dealers Wanted for 
Non-Competitive Internal Collet Line 


Pre-market tests have proved there is a 


definite demand for internal collets. 


Ross “Master” saves on labor costs— 
no longer must work be bolted or 
pressed on and off. It is easy to set-up 
and take down. 


he Ross “Master” Internal Collet 

is a new multi-purpose tool for 
efficient and accurate internal hold- 
ing. This precision tool is made for 
use on Logan, South Bend, Atlas, 
Hardinge, Clausing, Le Blond ( Re- 
gal), Elgin, Monarch, Porter Cable, 
Rivett, Schauer, Sebastian, and 
Sheldon lathes. It can also be used 
on other collet attachments. 

This modern tool for internal 
holding is designed to lower pro- 
duction costs. Many companies have 





increased output from four to eight 
times with this internal collet, plus 
reducing the number of rejects. It 
is accurate to .001 T.LR. and grips 
firmly without scoring bore. 

This collet line has standard size 
working body diameters of .750, 
875, 1.000, 1.125, 1.250. All lengths 
are 1.250. There is also a custom 
design service which enables com- 
panies to order tools to their specifi- 
cations for any regular or special 
applications. 

Velocity Engineering is plannin 
an extensive merchandising and = 
vertising program to help distribu- 
tors sell the Ross “Master” Internal 
Collet line. As these internal collets 
are a noncompetitive product, and 
have a specific demand, the theme 
in trade magazines will be directed 
at education of user on benefits of 
internal collets. 

For further information on dealer 
and distributorships, kindly write 
Velocity Engineering, a Division of 
Morris and Batchelor, Inc., 555 West 
Arden, Glendale 3, California. 
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A new idea in 1905 


Sales Promotion Head 
Named By Le Roi 
Glenn W. Graf ha 


moron 


named 
manager, sales pr * Le Roi 
Division, Westinghouse Air Brake 
Company. He Richard H 
Koehler who wa cently appointed 
director of advertising and publicity 
for Westinghouse Air Brake and is 


now working out of company head 


been 


eeds 


quarters in Pittsburgh 

Mr. Graf has been in the sales pro 
motion department of the Milwaukee 
division for n than two years. Prior 
to joming Le Roi he s 
ition with Bucyrus 

background also 
radio work in 


ig pent two vears 
in an editor 
Ene ( om pat H 
includes newspaper and 
western Pent lvania 

During World War II, h 
for two vear the European theater 
with the 1 S. Army. His 
background included 
ommunication H i 
the Universit tf Wis 
of journalisn 

Active n prof ynal 
circk (raf 1 


s¢ rved 


military 
work in 
graduate of 
school 


xfensive 
nisin 


idvertising 
vember of the Mil 
waukee Industrial Marketing Associa 
tion Milwaukee Adve rtising ( lub, 
md Milwaukee Professional Chapter 
of Sigma Delta Cl ournali 

tic fraternity 


1 
national 











DISTRIBUTORS 


WANTED for 
Petro-Chem Rust Coating 


Brushes or sprays on 
over rust-no wire- 
brushing or scraping. 
NEVER DRIES HARD. 


Will not crack Or peel. 


Exclusive territories open. 
Write for 1-lb Sample, Lab 
Tests 
Price Lists. 


Dealer Promotion, 


PETROLEUM CHEMICALS, INC. 


P.O. BOX 969 2518 RAILROAD AVE 


FRESNO, CALIFORNIA 











Robert A. Hopkins 


Republic Rubber 
Names Field Engineers 


Robert A. Hopkins has 
pointed field engineer for Republi 
Rubber Division, Lee Rubber & ‘Tire 
Corp. His headquarters will be in 
Kansas City, serving industrial users in 
the area 

James W. Fullerton has 
pointed field engineer for Republi 
Rubber Division, Lee Rubber & Tis 
Corp 

He will make his 
St. Louis and will 
St. Louis 


been ip 


been ap 


he adqu irter 


serve industr 


users in the area 





James W. Fullerton 





Weldon Tool Co. 

Elects Officers 
The We 
Walter C. Bergstrom as president suc 
ceeding his father, Carl A. Berg 
strom, named chairman of the board 
Paul R. Hatch, formerly vice presi 
iles of Brown & Sharpe Mfg 


has been named executive vice 


Tool Co. has elected 


| 


Idon 


ident 





BRISTOL'S Factory and Main Office at Waterbury, Conn. 


to 


Bristol boosts capacity 
keep up with demand 


That's good news to Bristol distributors and their customers. 

The increased productive capacity that Bristol has installed over 
the past two years means better service and delivery to you and your 
customers — more profits because quicker shipments will enable you 
to get more orders. Matter of fact, we're not only making more 
socket screws — we're making them better. Bristol's new high- 
precision machines and expanded inspection facilities take care 
of that. 

Still a limited number of distributorships open, Write for com- 
plete information. AS3 





COAST-TO-COAST SERVICE. 
Bristol's 32 branch offices 
locatea throughout the 
country give distributors 
and customers better, 
faster service. 


BrRisTO.'s 


BRISTOL 


THE BRISTOL COMPANY, Socke 


socxe SCREWS 
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-°4 Anew idea in 1905 





: 5 LOOSE-LEAF 
BINDERS 


Make your next catalog loose-leaf and give it 
extra sales snap with Heinn custom-styled 
covers and indexing. Sheets that require no 
changes from printing to printing stay in your 
catalog. Inexpensive inserts provide up-to- 


One of thousonds o . ‘ 
modern Heinn designed dateness that's impossible when you woit 
ctalog binde ene 
ty selling with months for a new edition of a large, costly 
~~ Aaa catalog. Thousands of manufacturers and 
wholesalers know the facts . . . and now depend 
on beautifully fashioned, unbelievably durable 
loose-leaf binders and indexes by Heinn. 


Facts at Your Finger- 
tips,’ Heinn's heipful 
new booklet for the 
coteleg planner. When 
writing for your copy, 
plecse describe your 
catalog problem 


New.. 


THE HEINN COMPANY 


304 W. Florida St 
Milwaukee 4, Wis 


Originators of the Loose-Leof System of Cataloging — (FADERS SINCE 1896 


—ALLIGATOR— 


CONVEYOR 
BELT LACING 





=. 


.. es 
nm 


aa “Every 
Tooth 
A Vise 





in Long Continuous Lengths for Conveyor Belts ... 
Excellent for Package Conveyors, Portable Loaders, Trenching and Ditching 
Machines, etc. 

In canneries where corrosion or rust is a problem specify Alligator made of 
Stainless or Monel 

For magnetic separators or anti-sparking specify Alligator made of Everdur. 
Separable and smooth on both sides 

12 sizes. For belts from 1/16” to 5/8” thick—and any width. 


Order from Your Supply House. Ask for Bulletin A-60 
FLEXIBLE STEEL LACING CO.,46331exington St., Chicago 44, Il. 


JUST A HAMMER TO APPLY IT 
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Otis Cleghorn 


W. O. Barnes Co. 
Adds Representative 


dded Otis 
neering staff 


Pil 4 


n the South 


ity of Hous 
1ermerhorn 


His head 


McGill Mfg. Co. 
Marks 50th Year 
MecGill Mfg. ¢ lebrating its 


t inn rsar\ 

| Valparaiso, 

H. McGill to 

trical indus- 

manufacturing 

nd now oper 

n Valpa 

1 bearing 

recently, 


CO) OOD 


cre wire 

ran hed out 

witches and 

The bear 

n makes roller bearings and 

ial ball bearing 
harles S. McGill. president of the 
pany, and Robert A. McGill, vice 


nt I r ti nder 


Fort Worth Steel 
Elects Director 








For Next Year’s Tax, 
Keep Records Straight 





Now that income tax day has come 
and gone, some managers and sales 
men may be wishing they had kept 
better records in 1954. It is not too 
late to start if you want to make your 
1955 return an easier job and avoid 
last minute rush and midnight oil, 
to say nothing of the losses you may 
suffer from failure to substantiate 
legitimate deductions 

The Small Business Administra 
tion has just published a bulletin on 
the subject in its series, Management 
Aids for Small Manufacturers. Most 


of the information § contained 


equally applicable to distribut 
title i How Good Records Aid In 
come Tax Reporting’ and it’s avai 
able from the S.B.A. or Department 
of Commerce field offices or Wash 
ngton headquarters 

Here ar me valuabk 


Know Your True Income 


The burden of proof alw 
vith you as a taxpayer to justify \ 


income tax return, so the importance 


of keeping adequate records is ob 

vious. In your case the 1954 Re 

Code may call for more 
yunting procedures than 


( ode 


. 


4 


Reduce Liability 


Good r¢ yrds enable \ 
x liability, a perfectly | 
ed at by legal me 
ruled that an 
his affairs in such 
ire kept is low as 1 
not keep adequate 
not be able to defend 
tax return successfull 
ubsequent litigatior 


Records Required by Law 
Managers should be famil 
ternal Revenue Service 

I iS¢ fa taxpa 


recor 


QUOTE q 


permanent 


Everywhere-Every Way 





HOME = 
RUBBER ~ 
SERVICE 


Delivers the Goods 
to Distributors!” 


e Experienced distributors know anyone 





can give the “usual” service deliveries on 
BELTING mechanical rubber goods. But HOME 
a SERVICE delivers the quality goods you 
must have when no one else can, around 

HOSE 
the clock, day or night, anywhere but 

Steam — Acid — Mill ‘ 
cen QUICK! Been doing it for 75 years— 
—- i Blast — haven't failed yet! Dont’t lose sales or 
customers—use dependable HOME RUB- 
PACKING | BER SERVICE all the time and always be 


Sheet and Rod Packings : . = 
for every purpose sure of on-time deliveries! 


“N.B.O.” 


the criginat The HOME RUBBER CO. 
BLACK SHEET PACKING 
TRENTON, N. J. 
= y, Branches: New York * Chicago 











When you get in a TOUGH SPOT, 
get out with Home Rubber Service 
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This new 60-foot water-wash spray booth 
wos sold to Eastern Air Lines by Binks 
Jobber Jerome A. Tavdte Co., Miami, Fla 





When you sell Binks Spray Painting Line 
you can supply all needs... profitably! 


ome headquarters for 
1inting equipment when 
idle the Binks Line 
s developed by engi 
tho have been serving 
the spray painting needs of 
the nation’s leading industries 
for more than half a<« entury 
Whether it’s a big water-wash 
pray .booth like the one illus 
trated above, or a single spray 
yun, you know that you can sup- 
be right 
itable 
istomers like the Binks 
Line because it consists of every 
thing they need to d better 
y spray guns of all kinds 
booths, air compressors 
inks, hose, oil and water 


equip 


ors, automat 


SLD AA LL 


BINKS MANUF 


ment, air supply and exhaust 
systems, and all accessories 
With one order or call, they 
can get anything they need for 
spray painting...and every item 
they buy is especially designed 
to function correctly with every 
other Binks product...to provide 
an integrated system that pro 
duces better finishes, faster and 


1t lower cost 


If you would like to know more 
ibout the benefits of being a 
Binks Distributor, contact your 
nearest Binks Branch Office or 
write direct to the address below 


if you are already a Binks Dis- 
tributor, ask about the latest 
sales aids designed to help you 


sell more profitably 


> 
PRAY BOOTH FREE INSTRUCTION 


3128-30 Coerroll Ave. West, Chicago 12, Ilinois 


ACTURING COMPANY 


for willful failure t 
required by tax laws 


keep records as 
and regulations. 


Price of Neglect Is High 


If a follow-up investigation the 
next year still reveals inadequate rec 
ords, the taxpayer may be taken to 
court and charged with willful negli 
gence (a misdemeanor If found 
guilty, he can be fined up to $10,000 
or imprisoned up to one year, or both, 
ind charged the costs of prosecution 
If he is convicted of fraud for attempt 
ing to evade or defeat the tax, he is 
guilty of a felony, and subject to a 
fine of up to $10,000 or imprison 
ment up to 5 vears, o1 both, together 
with court costs. A civil penalty of 
30 of the underpayment is added 
to the tax 

Ihe Internal Revenue Service, of 
course, is not the last word in deter 
mining the extent to which records 
must be kept or the tax liability of 
the taxpaver. The actions of I.R.S 
ire subject to review bv the courts. 


Check Your Records 


(here are various ways in which 
vour records for put 
poses of income tax reporting 

If you are a manager or owner 
without a full-time accountant or if 
you call in professional auditors, you 


you mav check 


mav want to reveiew a few basic ac- 
counting practices These practices, 
the IRS finds, are not always under- 
stood by small business owners 

To keep effective books, certain 
elementary rules are recommended 
You should deposit all receipts in a 
Establish a petty cash 
fund for small expenses well docu 
mented to make sure that such ex 


special pla 


penditures are strictly for business 
purpose 
Whenever possible, all disburse 
ments should be made by check to 
i check 1S drawn for 
should not be 
written to “cash” or the “proprietor.” 
If this practice followed, however, 
in adequate explanation should be 
placed in the file at the time the 
heck is written. As a matter of sound 
statement should 


mciled with vour 


vendor. Unless 


personal expens 


ctice, your bank 


records at 


\ well kept check book is a good 
basic record, but for ease in accumu- 
business, the 

] 7 2 J 
f journals and ledgers is essen 
While many single entry books 
ve been satistacton there is no 
substitute for a well kept double entry 
set of records. In single entry account 


lating data about 


made of income and 


REPRESEMTATIVES IM PRINCIPAL US & CANADIAN CITIES SEE YOUR CLASSIFIED 54) Diktctoey 1d a memorandum record 
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f depreciable property is maintained —\RSON WALTON 
From this information, it is true, a % 

proprietor can prepare his income tax 

eturn. But a double entry system, 


logically kept, not only provides data 
on income and expenses but also in 
formation relative to assets and lia crane hook bleck 
bilities. It establishes cross checks 
to insure accuracy of the records. The 
double entry system is more advan 
tageous, therefore, for substantiating 
in income tax return 

Essential to good records is a con 

ientious, intelligent classification of 
expenditures. Like items should be 
grouped under appropriate, iccepted 
headings such as Purchases, Supplies, 
Machinery Repair and Maintenance, ‘ 

id the like. If the expenditures are | » 
not properly classified, revenue agents 
may suspect that an attempt has been ; 


+ 


‘ a Roller or bronze thrust bear- 
) ur an improper item in ing fer swivel heek, ole- 
int mite lubrication. | 


Are Records Useful? 


If vou are not sure about th« Free swinging drop forged 
fulness of your records—whether the steel swivel hook. 
ire best for your particular enterprise 

instance you may want to seek 

hnical advice Accountants 

ways of enhansing the effe 
of your records. Lawyers can 
apply the provisions of th« 

code to reduce vour tax liabilit 

n making vour return. Advice may 
ilso be obtained from colleges of busi 
ness administration and manufacturer 
of record duplicating and other office 


nt 


Know the Statute 


: < | ENGINEERED 
businessman shouid maintain ad¢ 
ecords at all times t neet an ite) *4 SAFETY 


Revenu SETVICE 
notice Note, howe 


iAlth iv) ‘ wi ; 
e answered by the IRS 
Some experts a ite 
gener il ledge I 
n of them 
as guided | I n 
h the G nietnceail : The U-W MAX-LIFT crane block per- 
mn tax matt mits higher lifting limits on mobile 
cranes and has many features assuring 
Three Years the Usual Limit economical operation and long life. The 
% . + MAX-LIFT is a QUALITY block which 
As a general rule, the tax mu Y ; “ys ; 
oficially Vested br IRs Bin fills a definite need. Write for illustrated 
3 years after the due dat bulletin. 
eturn or the date the turn i OLD STYLE 
whichever is later. If thi 
curred, no proceeding in co 
collection of any tax shall be | HIE UPSON-WALTON COMPANY 
ifter the expiration of tl m™ 
Except ander the following 12500 ELMWOOD AVENUE « CLEVELAND 11, OHIO 
you can be assured th NEW YORK CHICAGO PITTSBURGH 
suit will be brought again MANUFACTURERS OF TACKLE BLOCKS, WIRE ROPE, ROPE FITTINGS (Turnbuckles, Shackles, Clips, 
vou have not heard I Thimbles, Hooks, Sockets, Eyebolts, Eyenuts, Swivels) — ESTABLISHED 1871 
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This is the famous 
ALEXANDER trade mork 
symbo! of one of the 
world's finest lines of industrial 
eather beltings, leather 
packings and related products 
The ALEXANDER line, sold 
through distributors for almost 
five generations, includes many 
different types of belting, engineered 
to meet every conceivable power 


fransmissior 


problem 


(See below right) } 


Mail Coupon for This 
FREE CATALOG of 


SPAN 


COPPER TUBE 
FITTINGS 


SPAN BRASS MFG. CO. 


300 Wilson Street 
Otsego, Mich 


os Mie Ceo 
Otvege 


Spon Bro 
100 Wilson St Mich 


return 


/ taxpayc! 
imount 
ad im 


tax 


“ ithin 5 


mit 
ot 


wit 


gr . 
iSst 


ve 


ourt f 
without as 


ws a 


nin 


SCs 


tter 


return or the dat 


er is later 


yi } 
Vil i} 


wv fraudul 


Keep Accounting 
\ 


Watch Prepaid Income 


INDUSTRIAL DISTRIBUTION 


nt 


re 


willful 


MAY 


1955 


“Hand-Tailored" 
Hand 


Trucks 
assure volume 


for 
you= 


USP hand trucks can be custom-made for 
unusual jobs; and, of course, are immediately 
available in a complete standard line. 


USP Hand Trucks feature: 

1. Rugged all-stee! construction . 
length in all welded joints. 

2. Seven different handles. 

3. Tire sizes to fit any particular job. 
Wheels: solid heavy duty; semi-pneuma- 
tic; pneumatic ball and roller bearing. 

4. Carry 500 pounds with amazing ease. 

Your material handling dollar buys more in 

USP Hand Trucks 

Write today for distributorship details and 

complete Catalog. 


U. S. PRODUCTS, INC. 


COLUMBUS, INDIANA 


+ + extra 


This ALEXANDER trode mark 
is olsg®o symbol! of fair 
dealing and complete factory 
cooperation with every distributor 
who handles the The ALEXANDER 
franchise leaygs nothing tc 


ALEXANDER BROTHERS 
Belting Company 
Camden 3,N. J 


ne 


hance 


There may be 
an ALEXAN 
DER Franchise 
open in your 
orea. We sug 
gest thet you 
write to us 





income received by 
ing an accrual method of 
may now be reported 
earned, generally over a 
exceed 6 years including 
receipt of payment hori 
ncome receiver 
of property 
is rent), or for 
ed later on, had 
ear received 
xample, a taxp 
$ 300.009 


stricted 1 


80 MODELS 
9 TYPES 


BUDA RATCHET 
LOWERING JACKS 


Installment Method May Help BUDA RATCHET 
. 5, 10 & 15-t cities 
reaping gages one LOWERING JACK to 24 ces oi 


The general purpose jack with 
the special selling features! 


This is the jack you sell to industrial maintenance 
men, machinery movers and construction men for 
lifting, lowering and pushing. You sell the excep 

tional safety with which heavy loads are lowered 

the light weight, compact design and great strength 
of the jack. You sell the high lift, low closed height 
and the versatile design that permits lifting wit 
either the cap or the toe of the rack bar, with a 
special cap shoe, or with a chain and hook or pear 
link. Depending on the customer's requirement: 

you sell either a hinged base (illustrated), or a 
fixed base model. Here's just another example of 
Buda Jack versatility—from the service and 
field-tested line that is complete and always gives 
you the model and capacity that is “just right for 
the job" tandard Speed 
Learn what a Buda Jack Distributorship can mean Fe a 


to you. Write today for al! the facts we 


5 tor 


BUBB own BL 
~ eG 


qa)» Allis-Chaimers Manutacturing Company a. a 


w Horvey - 
Ball Bear ng Tw peeo 
Journal Hydraulc Jack 
Jacks 75 to SD toms 
15 to 50 tons 
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TO-COAST 


Time SAVING! 
Wheel SAVING! [IMGaiehaname 
Tool SAVING! Too! Grinder 


STANDARD 
CARBIDE 
TOOL 
GRINDERS 


STANDARD ’ Type 10 T Wet or D 
builds a carbide ye Single Whee! " 
tool grinder for _ Teo! Grinder 
every job “in ; . 6”-10" & 14” Wheels 
the book’’ 3 
grinders time- 
tested by in- 
dustry for 4 
decades! Ask Type 67 
for Literature ae Vari-Too! 
Finisher 


ae 6” Wheel 


aa : With 
TANDAR 1912 ; oer 
, Belt 
am 


electrical tool co. 


GRINDERS AND MACHINE TOOLS 
2520 RIVER ROAD 
CINCINNATI 4 © OHIO 


FOR YOUR CUSTOMERS 


There's nothing in all 
the world to equal 


THE STANDARD TWIN WHEEL 
TOOL GRINDER 


FOR EFFICIENCY * FOR ECONOMY 


* SAVES MAN HOURS” « SAVES FLOOR SPACE 
© SAVES STEPS © USES WHEELS DOWN TO THE PLATE! 


TELL THIS STORY FOR 
MORE SALES! 
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ment might imphf recordkeeping 
where the manager has already geared 
his payroll ind other records to a 
weekly rather than to a monthly or 


vearly basis 


Depreciation Important 


Depreciation of business propert 
s deductible for income tax purposes 
Records must be kept of cost, date of 
purchase, depreciation for prior yeat 
estimated useful life of the property 

s estimated salvage value 

certain new property acquired 
ifter 1953, the declining balance 
method and the sum of the vears-digits 
method are provided to permit faster 
depreciation during the earlier year 
of the life of the propert Three of 
the most mmonly used methods of 


figuring depreciation of an asset hav 
ing an estimated life of, sav 10 vear 
irc explainec below 


9” 


“Straight-Line ? 


best known method of figuring 


depreciation is the straight line 


method. Under this method an as 
set costing $3,300, with a salvage 
value of $300 and an estimated useful 
life of 10 years, would be depreciated 


at $30 per year for 10 vears 


“Declining Balance?” 


the declining balance 


method a rate of 20 percent would be 
applied to the undepreciated cost 
other basis each year This gi high 
depreciation during the earl 

but leaves an undepreciated balanc 
it the end of the useful life of the 
isset However, the salvage value at 
that time may approximate this un 
depreciated balance 


or “Sum-of-the-Digits?” 


The sum of the years-digits method 
gi 1 fast write-off during earh 
It works this way—for a 
the digits is 

Pe oy 

e first year’s de 

of the cost less 

vear the deduc- 
tion would be 9/55 of cost less salv- 


ige, and s 


Review Withholding Rules 
} 


In addition to the books which 
you as an employer have to keep to 
report your Dusimess income, you are 
also required to maintain records pe 
taining to as many as three different 
Federal employee taxes. They are (a 
income taxes withheld from employ 
ees’ wages, (b) taxes withheld from 
employees’ salaries under the Federal 
Insurance Contributions Act (FI 
C.A for old we and , 





Social Security ‘ = THERE’S PROFIT IN 
n employers under the Federal 
ployment Tax Act (F.U.T.A 
nemployment insurance. Whik SELLING BELMONT 
sees 


are undoubtedly familiar with 
matters, it might be well to re 





vy them 
One of the most important trusts 
h you as an employer are 
lving considerable 
that of withholding 
taxes from your 
and remitting ther 
Re venue DSCTVICE 
vithholdings must 
end of the vear 
give his employ 
taxes withheld 
\ Federal Insurance Contrib 


, 


- percent must be taken 
employee s Salary, and 
< percent must be contrib 
npl ver These tax 
itted to the Go 
 quarterh 
int, ind i 
employe« 
Federal Unempk 
reent of the fi 
maid during the 
nplovee Mhis . Cy a 
am onl h I 
> ie penal of tl deral . 
contributions to State unen The Packings of Master Craftsmen 
ent funds. Every employer 
under this Act 
efore the end « h ; We at Belmont realize the importance of speed and service 
letailed information hes¢ in selling our products through distributors. The Belmont 
Policy is to back up our basic distributor stocks and our 
entire organization is geared to speedily complete and ship 
within a minimum space of time every emergency order sent 
us whether it be for dimes or dollars. Belmont has built its 
reputation on this type of service over the past six decades 


There's profit in the Belmont Line for every distributor 
Sa ee " ' because the quality and dependability of 
: | Belmont Products keeps customers coming 

back for more and more. 


And Belmont advertising in the leading 

POWER PUBLICATIONS talks about Belmont 

not Distributors and the SERVICE they render from 

yunts exceed | local stocks. Learn more about Belmont and 

Rea. my Wa the things Belmont has to offer! Write today 
require 


tax on 4-R-3 


trom tax _—en ee oe oe oe oe = CLIP AND SEND COUPON =@ we eww @ew oe 


“ius BELMONT PACKINGS 


mpuilsory manag 
obtain the good Butler & Sepviva Streets Philadelphia 37, Pa. 


by voluntarih [| Crisscross Without obligation — send us infor- 
Int Braid Folder mation as checked: 


[] #54 Condensed Name 
Catalog Company 
Bel-Vee Packing Address 
Folder Cc 
iy 


[ ] SEND NAME and ADDRESS of NEAREST BELMONT DISTRIBUTOR 
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ample, the records must show, sep- 
arately, the amounts of wages or sal- 
aries paid for the period of sickness 
or hospitalization, and must contain 
a written statement from the em 
ployee as to the nature of the injury, 
illness, or hospitalization in each case 
If the records do not contain such 
written statements, employers must 


other information which they 
o be accurate and which they N EW 
illing to accept for purposes of 
LOWER PRICES 


Watch Unusual Expenses On Larger Quantities Of 


inds of unusual ex STAINLESS 


‘ per ntertein nent and travel for 
BP NEW LIGHTWEIGHT Wien Pca eth STEEL 
HYDRAULIC BENDER vont to enjoy the ina Qa ee 


yme tax return 
a oe ‘ It will pay you to check 


BY GREENLEE ae gaa . antl. COMnOeIve 


Travel Must Be Proved 





$4 
first for real savings on 
nan must show that stainless steel fastenings 
nd travel deductions of all kinds. 9,000 items 
ind ordinarv busines and sizes in stock, fast 
x pense f the is no documenta service on specials 
powerful new tion. th hances are that onh frac Write or wire for full 
will be allowed If 1 rd r¢ information TODAY! 
salesmaker for you incomplete, the IRS endeavors to 1 
I them by resorting to reliabk ANTI-CORROSIVE 


of information and METAL PRODUCTS CO., Inc 








In auditing these Castleton-on-Hudson, N. Y 


e taxpaver §$ 


linment 


_~ BEARINGS. 
BRONZE BUSHINGS 
MACHINED PARIS 


S 


_AUL RECOGNIZED BRONZE 
BEARING AULOYS 


LUBRIGO-HILEAD 
een iviatia gs. @ibitis: 


* STANDARD BUSHINGS 
MACHINED BARS 
eet > 


+ ~ 


_NEW. CATALOG ISSUED 


\ 9 


¥ 


’ 
; 


GREENLEE debuts, s ho aye 


SSA s) Otro 


| | —_ ) 
GREENLEE TOOL CO. swimming pool under the |i 


1925 Herbert Ave., Reckford, Illinois 
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county club dues can be 
, 


f detailed records show 
membership was devoted 
the furtherance of siness 


not solely tor pleasure 


Document Losses 


E-mplover 
\ Handbook 
ince Small Busi 
I ries No. 15 
istration publi 
Tax Guide, Ci 
v the Internal Re 


reasury Department 





Se 





WANTED 


DISTRIBUTORS 


FOR UNCONDITIONALLY GUARANTEED 


4ectstorv TWIST DRILLS 





Due to increased production facilities, 
Precision Twist Drill and Machine 
Company now offers its quality twist 
drill line to qualified distributors in 
certain territories. 


Complete Your Twist Drill Line and 
Secure MORE BUSINESS 

Precision HSS and CARBON twist 
drills are available in sizes from 
0059 diameter to {” diameter straight 
shank. By adding Precision twist drills 
you round-out your entire line and au- 
tomatically guarantee yourself more 
twist drill business . . . simply because 
the Precision line makes your drill 


stocks FINALLY COMPLETE! 


Lower Priced Precision Drills De- 
crease Your Competition 

Well over 35 years of expert twist 
drill production “know how” and de- 
sign techniques afford you and your 
customers the benefit of lower Preci- 
sion prices, This money-saving appeal 
decreases your competition tremen- 
dously and gets you more business. 


Make Easy Sales—-Sell Precision 
Drills on a NO-RISK, UNCONDI- 
TIONAL GUARANTEE Basis! 
You make easy sales with Precision 
for your customers purchase Pre 
cision twist drills ONLY on a NO. 
RISK, UNCONDITIONAL GUAR. 
ANTEE basis. 


Precision fully backs you with their 
famous UNCONDITIONAL GUAR- 
ANTEE 100%! This is a selling point 
no customer can deny to recognize or 


take advantage of. 


Send Today for the Precision 
Profit Story 

If you are an aggressive distributor 
able to stock a reasonable quantity of 
the faster-selling, most popular sized 
Precision twist drills, can offer good 
sales coverage and want to get more 
business by rounding-out your present 
twist drill line—wire or write today, 
while choice territories are still open, 
for the complete Precision distributor 
pian. There is no obligation 


Precision Twist Drill & Machine Company 
Dept. 1D-3, Woodstock St, Crystal Loke, if! 
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PRECISION PRE-SELLS YOUR CUS- 
TOMERS with NATIONAL ADVER 
TISING — Powerful, attention-getting 
¥e and “% page ads (like the ad be 
low) in Machine aad Tool Blue Book, 
Modern Machine Shop, Screw Ma 
chine Engineering, Metal-Working, 
etc.—plus catalogs and promotiona! 
literature support your Precision sell 
ing efforts help you to make them 
more profitable . . . easier too! - 


CUT DRILLING COSTS 


4d CARBON 
Twist DRILLS 


‘ ills from 
: t Twist ay oo die. 
we dia. te * ho 
straight shan 





N 
STEP-UP DRILLING PRODUCTIO 

LICK TOUGH DRILLING PROBLEMS 
THESE 4 PRECISION WAYS 


MORE HOLES AT LESS cost — 


] Correctly hardened and deep-freeze 
© treated for longer life, Precisios 
drills give consistent, dependable 


performance. 

MORE HOLES PER GRIND— 

2 Precision drills are made of tough, 

® durable heat-treated steel to enscies 

— that guarantee longe 
rill life! 

> ACCURATE HOLES - 

3 — 3 olend Precision drills are 

® ground from solid hardened bles . 

oa Precision-self designed, hand- — 

machines which combine poms Crt 

ing and fluting - - - Gl ARA J 
uemost accuracy .. - longer! 


. : 4 
CONOMICAL — Precision 
4 se . » save you moncy 
© up to 15%! 


PROVE IT TO YOURSELF with Precision’s 
NO-RISK UNCONDITIONAL GUARANTEE... 
WRITE TODAY for FREE catalog! 


"44, Twist Drill & 
Machine Company 


Dept. 1D-5, Woodstock St. - Crystal Lake, il! 


rills 
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California Plant 
Planned by Norton 


\ mm plant tor ti manufacture 





f grinding wheels is being equipped 





ind will be opened January 1, 1956, 
t Santa Clara, California by Norton 


S55 


KELLER | 
POWER HACK SAWS ee ny Roe a os 


for i. downtown San Francisco, was pul 

GREATER PROFITS! hased last fall Intentions at that 

° tin vere to nvert it into a ware 

Ten popular models to meet every power hack 10US mpany omc! hs ud H mw 

saw requirement moke it easier to sell KEL ver, Ut management decided late 

irr (4 : t up manmacturing operstions 


~ 





LER! Five capacities 4” x 4"; 5” x 5”; 634 
674"; 7” «x 7"; and 9 x 9 are available 
Each model has features which provide genu 
ime customer satisfaction by faster, more 
economical production 


; 


to provide better 1 the mid 


Thousands of Keller Power Hack Sows are in 
daily use in plants all over the world. Write 
todey for complete details on the Keller 
Profit Plan for you 








) + +) 
Sales Service Machine Tool Co. <- - es ¥: 
2347 University Ave St. Powl, W14, Minn ’ an 
uilding much of th nent in 
its Wi ter plant 
Ihe building, formerly used for 
5 textil perations bv Fiberglass, Inc., 
es =——— ntains 5 { q. tt f space 
George A. Ga is nerl p 
ntendent of packing and shipping at 
Worcester, has | 1 named plant 


POWER H AC K SAW S pe cenegg rc dl e AB raeae heg 


CALDER ... the Dresser Line 


for Bigger Profits... Easier Sales 


: Expan g in t the k to 
BUILT RIGHT—Best materials throughout tool 1 richer life for the American people, 
steel cutters Right and Left hand Threaded Bushings 1 Du Pont Ce xecutl told the 
recent West \ Industrial De 
for Automatic Tightening ‘ . velopment Conf e at West Vir 
ginia University 
Harold Bravm Du Pont public 
relations director ud If the people 
ff the United Stat want to con 
tinu t ncrease their standard of 
living and continue to develop cul 
tural and social opportunities, the 
basic program is to produce more 
Only when we produce more can we 
ha Cc m c 
Ihe great difference in the pro 
ductiveness of the Chinese coolie and » 
EASY TO HOLD— Extra 
the American workingman is the fact 
Weight well | distributed that th Amet n has behind him 
for smooth handling ll the hon technology, training 
nd product t Mr. Brayman 
pointed out Iwo thousand men in 


A ) CALDER ij 


the Du Pont neoprene plant at Louis 
ville, K in produce as much rub- 





SOLD ONLY THROUGH DISTRIBUTORS t - Mal 

CT mnua ) liayans 

laboring 1] car from a n to dusk 

CALDER MANUFACTURING CO. wales && Telinade, the Gian 
2049 North Prince Street . Lancaster, Pennsylvania that tl Americal have in their 
lant lti-n nm dollar tool not 
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available to their Asian counterparts 


Business, Human Progress 


A vital problem facing the count 
today, said Mr. Brayman, is to make 
clear to every one “the relationship 
between business progress and human 
progress and how they necessarily go 
together.” 

He termed technology “‘evervbedy’s 
rich uncle.” 

Ihe real revolutionists today, he 
said, are the industrial leaders and 
their associates in science and busi 


ness who “by backing and organizing 
the technologists, have changed out 
whole lives by the developments of 
the 20th Century.” 

Strange as it may seem, our ven 
turing, risk-taking economy has 
brought an economic advantage to 


our people which is the envi 


cialists the world over 


One Farmer, 18 Consumers 


l'racing some of the gains, he noted 


g 
that modernized farming enables one 
man to produce enough food for him 
self and 17 others, while in 18 

took 9 men on the farm to produ 
enough for themselves and one per 
son in the city ‘That means tha 
millions of people can devote them 
selves to the production of good 


which we did not have in 1800, mam 
of them in the luxury classification 
or to education or othe iltur 
recreational pursuits 


Gains Not all Material 


Impressive as our mater ga 
have been. thev have been matched 
by our social progress,” Mr. Brayman 
asserted If we excel in st t 
nage, electric appliance ind food 
calories, we lead the world 
libraries, art museums, hospita 
parks and playground and Red 
Cross and Community Chest } 
tributions Despite the distracti 
of modern livis g, W 
m mbership mcreasing faster than th 
popt lation 
Firth Sterling 
Moves Houston Office 

| wing it it a 
H ton Carbide Ce Firth S 
I i noved its Southw t t 

t 1 Houston lex 
P fla B ilding t 

‘ t 831 South S Se 
( lation of sa 
ne t th 
nert ‘ 
ner tl 
: ; 


CLEVELAND CONVENTION 
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SLEDGE-TESTED 


INDUSTRIAL DISTRIBUTION 


COLVUMBIAN 


PIPE VISES 
meet the needs of 
every user fe 


Heat-treated tool steel 
jaw faces are interchange- 
able, reversible and re- 
placeable... assure long, 
efficient vise life. 





CALL YOUR COLUMBIAN INDUSTRIAL DISTRIBUTOR TODAY! 


DOUBLE GUARANTEES. Your Distributor 
backs our Columbian guarantee with his own. 
He gives you double assurance that you are 
buying the world’s finest vises. ” 





4, @onunto 
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REASONS WHY BUYERS CHOOSE THE ALL NEW 
WARREN-TEED RIPPING BAR 


The 90° angle on the claw end and a 
long 4° taper on the 342” chisel end of 
Warren Tool’s ALL NEW 46-H.Q. Ripping 
Bar get better leverage hard-to-reach 
places where other bars have trouble. This 
modern design takes the strain off the user 
and puts it where it belongs—on a rugged 
tool made to take a beating 

The clean, smooth forging defies com 
parison. Careful buyers stock Warren-Teed 


tools with confidence, sell them with ease 


WARPEW TEED 


WARREN TOOL CORPORATION 


Mawsfacturers of Warree ed and at foe 


Genera iff Warres . 
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‘ 
if - a 
46-H. Q. RIPPING BAR-— Superior Forging (no rough 
edges)—end-to-end uniformity and balance—accurately 
jround, heat-treated edges—tough, enameled, eye-catching 


Balboa Blue 


Order the 46-H. Q. 
in this Popular Size: 
“4%” x 18 DECIMAL PACKAGING 5 to an attractive, 


easy-to-stock Flanders Blue carton “4 





45-H.Q. 
WRECKING BAR 


LENGTH 12” 
STOCK SIZE Vy,” 


36” 


% ” 


36” 
¥,” 


30” 


1% 














Write for New Catalog 


MAY, 1955 





CLEVELAND CONVENTION 


“strip-tease.”” Winner of handbag was Mrs. R. A. Modig (Holo-Krome 
Screw Corp Halle Bros. of Cleveland put on the show. 
Mrs. Vaughan and Mrs. Dan C. Swander, Jr. (Columbian 
Vise) handled the prize event 


Big surprise of style show was lucky-number 
Grand prize, model's suit, was won by Mrs. J. H. Butcher 
(Butcher & Hart Mfg.). Mrs. T. Gordon Vaughan, The 
W. M. Pattison Supply Co., Cleveland, drew numbers 


Shows, Festivities Keep Women Busy 


Gordon Vaughan, Mirs. Norman J. Huber (Globe Woven Belting Co and 
I-ntertainment Mrs. Bill McSherry (William ]. McSherry & Co.), wait for 
Ladies’ two-day program included 
Country Club 


Lone male surrounded by 400 women, 1 


The W. M. Pattison Supply Co., Cleveland 
Committeeman, chats with Mrs. J. K. S. Walter, Santa Fe the show to begin 
Builders Supply Co., Santa Fe, N. M. Mrs. Donald L. luncheon and style show, luncheon at The 


Price (Norton Co.) is on right and Cleveland Plavhouse matinec 
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* 


aa’ 


More than 400 women joined the festiviti Here the 
wives of the three outgoing presidents, Mrs. R. H. Barr 
Reilly Bros. & Raub, Lancaster, Pa. (National); Mirs. ¢ 
VicDonald England, Logan Hdwe. & Supy ly, Logan, W. Va 
Southern md “Mirs. 1. D. Vander Voort, Clemson Bros 


American), take place of honor for ladies luncheon 


on CET 
Good vantage point is enjoved by Mrs. M. H. Young, Neill 
La Vielle Supply Cx Louisville, Ky Mirs. Frank W 


Watkins, and Mrs. J. I. Sellers, both of Weed & Co 
Buffalo, N. ¥ 











Convention 


rec ord 


( I 
Anz 


Cr. 


had one ot the largest ladies’ attendance on 
At luncheon in Carter Hotel Rainbow Room, Mrs 














Gollwitzer, Pratt-Gilbert Hardware Co., Phoenix, 
wife of new National Association president, is flanked 


by Mrs. Fk. R 
Walter, Santa Fe Builders Supply Co., Santa Fe, N. M. 


Virs 
ot ne 
E. J 
Ind 


™~ 


Clarence 


ind Mrs 


Gilbert, of Pratt-Gilbert, and Mrs. J. K. S. 





B. Noelting, center (Faultless Caster), wife 
American Association president, chats with Mrs. 
Irier, Fort Wayne Pipe & Supply Co., Fort Wayne, 
Ralph D. Mount (Bassick Co 





ee ee 


Mrs. William Dyke, Mirs. David Osburn and Mis. James Virginia Carpenter, of Halle Bros.. Mrs. Stanlev J. Roush 
Scully (Blackhawk Mile were interrupted by the camera Atkins Sew ind Virs. W. M. Pattison and Mrs. H. B 
the middle of enjo their thee Fuller, W. M. Pattison Supply, Cleveland, watch the show 
50 INDUSTRIAL DISTRIBUTION © MAY, 1955 
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Second day, ladies headed for Country Club. Mrs. Wilson Waiting in lobby were Mrs. Harold Torell and Mrs. D. R 
Hartz, Couch & Hevle, Peoria, Ill; Mrs. Carter H Powers, Syracuse Supply Co., Syracuse, N. Y., with Mrs 
Chambers and Mrs. H. J. Flanagan, Industrial Hdwe. & George H. Boucher (Buffalo Fire Appliance) Special 
Supplies, Inc., Baton Rouge, La., got an early start buses took ladies to Shaker Heights 


4 


Shaker Heights Excursion Draws A Crowd 
a ‘ 


Ready to board bus, Mrs. Dale Potter and Mrs. Paul B Wife of the new Southern Association president, Mrs 
Fultz, Flack-Pennell Co., Saginaw, Mich., express approval Paul J. Stine, Harry P. Leu, Inc., Orlando, Fla., is con 
of elaborate program put on for ladies. Cleveland Players gratulated by Mrs. R. H. Barr, Reilly Bros. & Raub 
matinee followed luncheon Lancaster, Pa 


After the matinee, Mrs. ] srold Miulherin, Georgia Mrs. Alan L. Ward, Mrs. Leonard G. Heath and Mrs. H. R 
Supply Co., Savann uh, and Mis. G. L. McKewin, Farwell Hansen (Victor Balata & Textile Belting Co.) enjoyed open 
: 


Ozmun, Kirk & Co., St. Paul, st for a sidewalk chat uit in downtown Cleveland. It was warm for April 
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CONVENTION 


Chase, Parker & Co 


Ccrant Thompson Ihe 


Mirs. Allan Chase 
ight toe with | 
on & Son Co 


Henry G 


International discussion involved A. H. Hawkinson 
lee Tool Co.) and H. W. Richardson 
Ltd... Montreal, Canada, distributor 


convention meeting 


» break 


during 


National and American Associations exchange 
plaques Southern 
Vander Voort, R. H 


with presentations 


gavels, and Presidents 


umd ©. McD. England 


presents 


Barr 
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Boston, tripped the 


I homp 


Jr 


Green 


Williams & Wilson 


at the 


anniversary 


D 


pose 


Ballan 


get to 


Thomas M 
Cleveland 


ynd Nir 


Hi mim md 


Douglas, Vir 
Carlisle & 


ming 


Virs 
tine 


Robert ( 
of Strong 
part 


ecther prior to an ¢y 


the 


Business Meetings 


Hamilton, 
\. Embry, 
Bethke 


and Norman 
Mo.: J 
Dale 


W.. L. Enright (back to camera 
Ellfeldt Mach’y & Supply, Kansas City 
Machine lool & Supply, Tulsa, Okla 
J. H. Williams Co a chat 


and 


eToys 


George W. Wuerthele, Frick & Lindsay, Pittsburgh, greets 
Connecticut contingent, Mir. & Mis. Arthur N. Kiebes and 
Mr. & Mrs. Robert J. Smith, Sr.. Smith & Klebes, Inc 
New Britain. Mr. Wuerthek at right 


MAY, 1955 








=a 7 

a a : 
Mr. and Mrs. G. S. Prechtel and Mr. and Mrs. H. Hamscher Discussing where to go next were Mr. and Mrs. C. F 
jr. (The Edwin H. Fitler C enjoy some conversation at McLeish, National Mill Supply, Inc., Fort Wayne, Ind., 


i table during Cleveland reception and there was quite a choice 


There Was Always a Lot To Do 


in| 


il 


i} 


\ distributor speaks his piece to a manufacturer—Philip M. W. T. Christman (Diamond Expansion Bolt Co.) enjoys 
Gengler, Long Island Hardware Co., Long Island City, the attention of two interested listeners, J. P. Tierney and 
N. Y.. is doing the talking and A. C. Pontius (J. H. Wil Mack M. Smith, of Penn General Supply Co., of Pittsburgh 
liams & Co.) is doing the listening Pa., during a party 


George Chiaramonte (Horton Chuck Div., F. Horton & H. W. Pedersen, Industrial Engineering Equipment Co., 
Son Co.), gave a pitch to A. L. Reynolds, G. C. Wolf and Davenport, la., and L. S. Houvenagle, Electrical Engineer 
Sam C. Hottle, all of The W. L. Revnolds Co., Baltimore ing & Equipment Co., Des Moines, Ia., are joined by 
Nid rior to an evening's fur H. M. Bowman and R. H. Jackson (American Pulley Co.). 
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CLEVELAND CONVENTION 


Foursome from Boston join refr cn featuring everything but Beantown’s In from New York and ready for a 
pecialty—Mr. & Mrs. James |! onahin 1 Mr. & Mrs. John L. Ketchum busy schedule are Mr. & Mrs. Morris 


Chandler & Farquhar Co., In Abrams, Morris Abrams, Inc 


Business Day ls Done— 


New England is represented by smiling Ho $s Mr. & Mrs. George F. Jenkins and Mrs. Ken A. Miller 
itors, Robert Russell and Lee Allen, |. Russell ¢ . National Screw & Mig. Co.) hail the rest of their party. 


Mr. and Mrs. Paul FE. Raguse, and Mr. and Mrs. W. | Accepting an invitation to join one of the tables during the 
Grifith of Griffith-Raguse & Co., Philadelphia, make a four- Cleveland reception were Mr. and Mrs. A. John Kline, Reilly 


some at a table during the Cleveland reception Bros. & Raub, Lancaster, Pa. 
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Resting for a moment are Binghamton, N. Y., conven Distributor and manufacturer shake hands in hearty accord 
tioneers, Mr. & Mrs. Victor H. Brink, Binghamton Indus Fran Myers, Chicago Supply & Tool, Chicago and George 
trial Supply Co Mattusch (Enco Mfg 


Evening Festivities Provide the Fun 


Arriving on time are Mr. & Mrs. Harry P. Menges. Beighlev J. FE. Madsen, Madsen & Howell, Perth Amboy, N. J., chats 
Hardware & Tool Co., Pittsburgh with G. R. Carpenter and Bill Rockwell (Lufkin 


Friendly trio consists of Ed Meibeyer and Don Olt: (Lafkin Study in smiles is evident in this happy threesome of R. W. 
Rule) and Rudolph Orlob (center) Industrial Supply, Salt Stevenson (Greenlee Tool Co.), and Mr. & Mrs. Otto F. 
Lake City Post, Jr.. The Jennison Hdwe. Co., Bay City. Michigan. 
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CLEVELAND CONVENTION 


Svracuse situation is well in hand with conventioncers, Following Mr. and Mrs. Jules Kester, Kester Machinery Co., 
Vir. & Mis. H. G. Barnes. Joseph A. Jordan, Barnes & Winston-Salem, N. ( to a dance is A. L. Ward (Victor 
Jordan, In Balata & Textile Belting Co 


Festivities Drew Many Guests 


ee! 


Enjoving a dance with Ben Eldridge (Delta Power Tool E. J. Weber and J. L. Brunner, both of Herr & Co., Lan 
is Mrs. Al Cooper of the Henry Upjohn Co., Kalamazoo caster, Pa., finish some unfinished business at a round table. 


Cc. W. Rilev. C. FE. Hamlin Co., Jackson, Mich., had a O. W. Wagner and Mrs. Paul Reinking (Belmont Packing 
chat with L. F. Joseph, The Ravi Co., Detroit & Rubber Co.) enjoy the festivities during one of the parties. 
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Mr. and Mrs. W. H. Tuppeny, Maddock & Co., Phila Starting out on a tour are Mr. and Mrs. David E. Powers 
delphia, had fun. Maddock & Co. is a charter member Syracuse Supply Co., Syracuse, N. Y., and FE. V. Rankin 
firm of the National and EF. P. Williams (Boston Gear Works) 


Frank Cruger, Indiana Mfrs. Supply Co., Indianapolis, Ind.; Robert Melius (Skil Corp.) listens attentively while M. N 
Mrs. Wallace Campbell, Campbell Industrial Supply Co.., Thackaberry and M. FE. Gray, both of M. N. Thackaberry 
Seattle, Wash.; Mrs. Cruger; and William Haseltine, J. E Inc., Los Angeles, Calif., expound some views on manu 
Haseltine Co., Portland, Ore., get together facturer-distributor relations. 


Stepping out for a full evening were Mr. and Mrs. M. L. H. M. Taylor and D. L. Eckholm of Supplies Inc., Chicago, 
Bregande, of Baldwin-Hall Co., Svracuse, N. ¥ welcome J. FE. Good (Atkins Saw Div., Borg-Warner) 
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CLEVELAND CONVENTION 


Obviously enjoying themselves are Mr 
Mulherin, Georgia Supply Co., Savannah 


time out from festivities 


full 


Geor ge 


swing tor 
Svdnor 


Table discussion 
including Mr. & 
Richmond, Va 


ns m 


Mrs 


- 
- 
t 


Lending an car are Mr, & Mrs. David 
B. Schuler, Erie Industrial Supply 


Erie, Pa 


258 


Po. oe od |) | dl | 


& Mrs J 
(a 


round 


Harold 
as they take 


Good joke is enjoyed by Harold B. Schott (Brown & Sharpe), 
Brosch and G. T. Treacy, Jr.. Mid-Island 
Long Island Citv, N. ¥ 


ind Joseph J 
Supply Co 


Smiles Prevail Among Conventioneers 


~ 
> : 


= 
Say 
lhreesome includes Mrs. J. J. Dugan (Arro Expansion Bolt); 
Albert G. Schulze, V. N. Devou Supply Co., Cincinnati 
D. G. MeMillan (Hy-Pro Tool Co 


table party 
Smith-Courtney, 


ee . * : 
Smiling quartette includes Mrs. Frank J. O’Laughlin (Commander Mfg. Co.), 
Mr. & Mrs. C. B. Christensen (The Ready Tool Co.), and Fred C. Emerson 
Spartan Saw Works. Inc.). 
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New President and First Lady, Mr. & Mrs. Clarence B. W. Ralph Crook and W. I. McClelland (Winter Brothers 
Noelting (Faultless Caster Co.), pose for cameraman. Co.), hail friends in the gathering throng 


irre 


Refreshments are in order for Irving T. Atwater, Nott- Arriving on the scene is attractive family trio, Mrs. Verna 
Atwater Co., Spokane, and S. F. Murphy, Jr. (Quigley Co.). Tyk (R. R. Donnelly & Sons Co.) and her children 
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CLEVELAND CONVENTION 


st one of the parties given for convention dele Mr. and Mrs. Frank W. Nelson and W. C. Whitehead, 
we Mr. and Mrs. James R. Mellrov (Pittsburgh Garrett Supply Co 
Pipe & Coupling Co who seem to anticipate enjoyment 


; 


. Los Angeles, sat around only a little 
while before meeting old friends 


One Meets The Nicest Sort of People 


Some of the problems of west coast distributors are ex I'wo pairs on the aisle were (front) R. D. Hogan and 
ilained by Robert L. Daniels, Garrett Supply Co., Los W. C. Bremer, Degen-Fiege Co., Los Angeles; (rear) 
Angeles, Calif... to W. B. Malugen (Chicago Latrobe ] Vickers and M. E. Miller, George Worthington 


Div.. United Drill & Tool Co., Cleveland 


Miss Katherine FE. Wilson and Joseph F. Waltz, both of Bob Parker, Mrs. Vi. Bradv and Leonard B. Rhodes (Lyon 
the Waltz-Dettmer Supply Co., Cincinnati, join Donald Metal 


Products, Inc ire snapped just as they arrived 
G. MieMillan (Hv-Pro Tool Co 


at one of the association parties 
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\ group from Cincinnati included Mr. and Mrs. R. M. The arrival of Mr. and Mrs. R. S. Mars, W. P. & R. S. 
Bingham and Mr. and Mrs. G. A. Shives, all of the Bing Mars Co., Duluth, Minn., at the ball was attended by 
ham Tool & Supply Cx F. W. Bonacker (Carborundum Co.) 


Getting Around at A Convention 


Visitors from the northwest included Rav Bristow and Mr. and Mrs. J. W. Hall of the Banks-Miller Supply Co 
Fred T. Robertson, both of the Ken R. Humke Co., Huntington, W. Va., were accompanied by Warren B 
Portland, Orc., who found things to their liking Paulson and Howard Gill, Jr. (Flexible Steel Lacing Co 


4 story is enjoved by F. G. Goll (The Positive Lock Mr. and Mrs. J. C. McKendry, Jr., of the Peerless Mill 
Washer Co.) as Chester H. Breaks, Broadhead-Murphy Supply Co., Buffalo, N. Y., found the ballroom a welcome 
Co., Elizabeth, N. J., tells it place during the convention 
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CLEVELAND CONVENTION 


Ribbon cutting ceremonies opened Conference Booth Pro 


‘Tam 


held ‘Tue 
rb 


sday morning 


Vander Voort 


at Cleveland 


American 


Association presi 


ciation president 
issist 


Public Audi 


president 


No Idle Hours in Daytime 


Presidents R 
American 


pletion of 


Industrial 


; 


H. Barr (National 


England 


md C. McD 


Distribution ‘s 
tionally presented bv Bob Hamilton 


fice 


rms of 


sus te 


Nan 


to 


ot 





Ir. D 
jr. (Southern), gather 
watches tradi 


recery 


Dumo 


wate 


Vander Voort Winner of 


only 


re Co.) on com plaver he won 
hes? You guess equipment 
°® MAY 
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Atl Prurti Ain AAMUF AiTin bi 


dent, cuts ribbon ¢ 


was Irving Manheimer 


wonders how 


as C. McD. England, Jr., 
and R. H. Barr, National 


chedules 


first prize awarded at boo 


Tool Sales 


he is going to transport 


Other prizes, including 
were distributed during the 


1955 





Southern Asso- 


Association 


ths to 
Co 


the 








distributors 
Detroit, who 
Hi-Fi record 


luggage and camera 


ss 


busy 


s 


day 





\. M. McKoy, Jr. and Larry D West Coast distributors had an informal session called by Wallace H. Campbell, 
Montague, B. L. Montague Co., Sum Campbell Industrial Supply Co., Seattle, who is on the Board of Governors for 


ter, S. C., enjoy a moment prior to Area 6. Mr. Campbell is shown on the rostrum immediately following joint 


meeting time distributors Monday meeting. 


J. L. McGhee, Blue Ridge Hdwe. & Interest in home-produced catalogs is shown by group which went over the several 
Bassett, Va., and J. R. Hum samples on display following Monday afternoon joint distributors meeting. Alex V. 
Davies, Vice-Chairman Joint Committee on Catalogs, addressed group on “How 
Industrial Distributors Can Lower Their Catalog Costs.” 


Supply 
phries, Piedmont Supply, Salisbury 
N. C., discuss something amusing 


Undergraduate president of Clarkson College's “Industrial Serious things are being discussed by C. R. “Bud” Dent, 

Distribution Club,’ William Jacoby, attended convention Blue Ridge Hardware & Supply Co., Bassett, Va.; Robert 

xs American Association's guest. Here he chats with Ashley S. Boyd, Mize Supply Co., Waynesboro, Va., and W. J. 

De Witt, Briggs-Weaver Machinery Co., Dallas, and featured Cashman, The Henry Walke Co., Charlotte, N. C.. prior 
iker, Dr. Clarence Manion to Southern Association mecting 
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CLEVELAND CONVENTION 





Father and 


Armstrong 


con are included in this 


quartette Horace 


Sixsome includes Rov W. Johnson and Elton FE. Davison, 
Armstrong Bros. Tool (¢ Kenneth R Ihe Republic Supply Co. of Calif.. Los Angeles; Robert 
Beardsles Carlbolo Dept G. I Co Howard B I. Reeves and D. R. Smucker (Armour 
( rroll \) len “VI 


& Co., Coated 
( In md William Beard Abrasives Div Richard M 
trholoy 


Chewning 


Official Parties Bring Conventioneers Together 








Early arrivals, all the 


J. M. Allen, Allen Supply Co 


wav from lowa, are Mr. and Mrs 
Cedar Rapids, lowa. 


New Jersey sends smiling representatives, Mr. and Mrs. 


Herbert F. Mills, H. W. Mills & Co 


Passaic 





, ese | 
7 ae 
4 


Off the sidelines for 
Ducommun “Metal A Suppl Co 


: 7 
; . ] 
Manufacturers outnumber distributors in this group: Edward 


P. Leis (2nd from left 
Los Angeles 





a much needed rest after day's acti- 
vities are this smiling New England couple, Mr. and Mrs 
confers with Charles Lohmever, Hovt Pease Arthur R. Riel, Riel Hardware & Mill Supply, Inc., 
Ken Freedell, and H. b. Ericson (Stanley Toots Springfield, Mass 
264 
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AMMUNITION . PRODUCT FEATURES - PROMOTION IDEAS 





RACINE, WISCONSIN 


ee Numore Training Program DISTRIBUTOR BOOSTS AVERAGE 
Dumore Training Program 

My week of training in Dumore's Engi y | 

neering Laboratory wasa profitable invest fo 


ment,” states a distributor representative 








14 Dumore Automatic 


Drill Heads Bring 


$2750 Gross Profit 


1 


Dumere not only gave their visitors a 
thorough knowledge of application tech 
niques, but, most important, outlined sales 
Pomts to help us sell their fine Automat 


Drill Units 


A Dumore eastern distributor realized 
$2000 gross profit on a single order of 10 


Automatic Drill Units and an additional 





$750 on four units sold on a subsequent 
order This alert distributor WAS aArhone 
the first of Dumore representatives who 


saw the big profit possibilities of the new 





Dumore Drill Units 





Five of the 14 Oumere Automeotic Dr Units, re 
oni 4 te an eastern textile manufacture Prior wo the sale of this equipment, a 
re shown mounted radially for dr ng mvuitipie 
ofan te neste Gee auteeniiie cobeant telete MO key man had been sent to the factory to 
nique set-up slashed tooling costs ond allowed participate in Dumore’s planned product 
he omer f du ate $34 eco 
2 mechian with caly $8 worth of C education program. In addition, a stock 
4d simple essorie 
order was placed for a complete drilling 
According to this trainee, ““Dumore and tapping demonstrator unit 


taught us, dined us and sold us. There is a 
In less than 10 days, the initial order of 





tremendous sales potential in any size shop 
more than $8000 was secured from a well 
where tapping and drilling operations 


Iwo distributor representatives fron might, for example, absorb 16 man-hours known New England manufacturer of tex 
New England and the West Coast are ner day. Dumore Automatic Drill Units tile machinery. From this single order of 
shown at a special portion of the Drill Unit = double geeduction on muset head & 10 Drill Heads the distributor realized 
Training Program devoted to a re-intro mated drilling and tapping operations over $2000 gross profits. Subsequent sales 
duction to Dumore Tool Post Grinders, calls resulted in four more Dumore Drill 
Hand Grinders and Flexible-Shaft Tools _ P , , Units, totaling $3000 and a gross profit of 
This wide line of precision grinding equip | 2 Distributor Salesmen $750 
ment has been a source of high net profit ° 





‘ « 
1 distributors tor 40 years Gain 





selectec 


pec alist Rating Saves Customer $26,000 


Sales personnel, from the following 60 


By recommending Automatic Drill 


Units the distributor performed a customer 


. } ‘ > i ri 
panies, have completed training in the service that could be easily counted in tre 


‘Db 
- Dumore Automatic Drill Units mendous dollar savings. The 10 Drill Units 














Morris Abrams, Inc Abrasive Machine & Suj not only effected a savings of 76% in 
( Barrett-Christie ¢ H. J. Behn & ¢ 
L. A. Benson Cx Inc Fred K. Blanchard equipment costs alone, but delivered 25°; 
I Bossert ( The Boyer-Camphbe Cs 
Br nall Supply Co.; Briggs-Weaver Machinery more pieces per hour as compared to the 
‘ Canadian Fairbanks-Morse Co., Led cost and hourl» production of the $44,000 
«t lier & Farquhar Co Cleveland Tool & ‘ 
Supt Cutting Tools, Inc Dayton Supply special machine which the customer 
& I Electric Tool Service; Ellfelde Ma | 1 
hing & Supply Co J. H. Ellion Co.: R. I planned to purchase 
Files Engineering Cx Factory Supplies ¢ 
WJ. Foss ¢ Grand Rapids Supply C Han These Dumore Automatic Drill Units 
sen & Hasle; Hansen & Yorke Cx Inc Hard j 
vase & Sunote ¢ Soamaah Uhaenie i w tually paid for themselves before a sin 
H. Kuetaber ¢ E. A. Kinsey Klieber gle part was produced,” states the custom 
. Dawson Sales ¢ Im Harry Lee & Soms; Ma 
hinists Tool & Supply Co.; Maddock & ¢ er Dumore really does more 
Mid-Isiand Supply Co Charles Millar & Sor 
M “ actory Supply Ce Muskegon Sold as a packaged unit, with built-in 
Hardware & Supply Cx A. N. Nelson. Inc 
Page. Sveele & Flage ¢ W. M. Pattison Sug pneumatic and electri controls, the Du 
( Pulver Machinists Supply ¢ WwW. B 
Rapp Machinery $ ine H "hoe, < Sale more Automatic Drill Heads minimize the 
Rar ac 1dn ‘ ‘ ales 
. Machine Tool Cx The Satterlee ¢ need for profit-eating call-back ! 
: ; f ‘ 0 ‘ ‘ acks and costly 
In the above photo, taken in Dumore's ‘ er-Moliden. fax South Bend Supy r i as - 
sas penile auntie dite uhdinke ainittn wn Os Standard-Machinists Supply Co.; Chas. A. Scre special services 
a nger ( Strong, Carlisle & Hammond ( 
either happily aware of future Dumore Syracuse Supply ¢ Chas. A. Templeton, Inc Complete customer satisfaction from this 
' , , M N I hakaberry Willam H Ihaxter ¢ 
s pleased with the ease nich 1 ons jradeen & James Lid uw A Voe Ma Dumore sale assures the distributor of a 
re-assembled a stripped Series 24 hinery ¢ Vonnegut Hardware Co.; H. | warm welcome when he presents the other 
x er Supply ( Western Iron Stores York 


Drill Uni Machinery & Supply Co. ; Zonne Electric Tool ¢ fine tools in his industrial line « 








DUMORE DIGEST 


May, 1955 


DUMORE ANNOUNCES NEW TOOLS 
AND SALES PROMOTION FOR 1955 


Quick Turnover 
on New Dumore 


Hand Grinders 


Over the years, Dumore Hand Grinders 
and Flexible-Shaft Tools have consistently 
proven to be fine profit items for Dumore 
Distributors. Recent tool changes on exist 
ing models, plus the addition of a 435,000 
rpm Series 45 Grinder, has made Dumore 
first in the manufacture of these types of 
hand tools 

Increased tool life and cooler, smoother 
operation is assured with the new steel 
bearing seats. This improved performance 
means fewer trouble calls and more net 


profit for Dumore Distributors 


New Dumeore Hand Grinders shown top to bottom 
ore Super 10, Series 35 and Series ? 


Builders of precision line 

of Grinders, Avtomoati« 
N Drill Heads, Teel Post 
a\\ Grinders, Drill Grinders 
te I Light Drilling Equipment 
a // Plexible-Sheft Teels, Hand 
Grinders Fractional hp 
motors ond Geer Motors 


( Wot 


_ 

‘ UH 
ae 
we 


New Dumore 3-hp Tool Post 
Grinder Opens Big Market 


This newest addition to Dumore’s broad 
line of precision Tool Post Grinders ena 
bles alert distributors to profitably enter a 
portion of a market previously reserved 


for certain types of large machine tools. 


The Series 25 Tool Post Grinder is 


equipped with a rugged 4-hp motor that 
can swing up to a 12” x 1Y," x 144" grind 
ing wheel. Greater wheel capacity and in 
creased horsepower makes this Dumore 
Grinder a welcome low-cost answer to 
many large external and surface grinding 


ope ratrons 


In addition to the new tools that have 
been, or will be introduced in 1955, the 
Dumore Company is developing a Distrib- 
utor Sales Promotion Program for easier, 
more profitable sales by dealers. 

The Dumore Distributor Sales program 
is designed to satisfy three basic sales 
requisites 

1. A recognized quality product with a 
high distributor margin 

2. Specialized product knowledge 
through factory sales training. 

4. Practical Dealer-Sales-Aids for inde 
pendent local sales efforts 

Requirements | and 2 are effectively ful 
filled with the recent introduction of new 
tools and the availability of Dumore’s new 
Training School. Item 3, Dealer Aids, is 
now being prepared for release by June, 
1955 to augment present national advertis- 
ing campaign. 








Improved Drill Grinder Features Greater Rigidity 





“We can Sell ’em,” says 
Dumore Distributor 


We saw and used the improved Drill 
Grinder at Dumore’s Training School and 
we're certain that our company could do 

even better selling job on the new 


unit,” says distributor 


An alert Indiana Distributor organiza 
tion is profitably using a novel technique 
for the sale of Dumore Drill Grinders 
About $4000 in sales on this tool alone is 


proof of their sales ability 


The technique is simple. Instruct the 


prospect leave the Drill Grinder 


and it sells itself 





75 YEARS YOUNG 
; rer ] , r 


i mG Tal 


I id & (¢ 


Ma 


Lighting Division Head 
Named by Westinghouse 
Huerka 


t th) 


Houston Engineer 


Named by Vickers 


No. 120 Hi-Speed Stee? 
Furnace 


No. 118 Combination 
Bench Furnace 


Hi-Speed Steel 
Heat Treating 
Furnace 


GIVE YOUR SALES A BOOST 


with tHe HOT PROFIT LINE 


It’s good business to sell Johnson Gas 

Burning Equipment to industrial 

users. You profit and your custo- = 
mers profit. The Johnson Line of No. 101 Bench Furnace 
Quick Acting heat treating furnaces 
deliver 1500° F. in 5 minutes, reach 
2300° F. in 30 minutes and are 
famous for efficiency and economy in 
heat treating tools, dies, and small 
metal parts. They are speeding pro- 
duction and cutting costs in hun- No. 1202 Blower 
dreds of plants. National trade paper 

advertising helps you sell. Consult 

your complete Johnson Catalog for 

additional profit-making items. 


Johnson Gas Appliance Company 
588 E Avenue N.W., Cedar Rapids, lowa 


No. 60 BCD 


Concentric Ring Burner 
No. 706 


Annealing Furnace 


INDUSTRIAL GAS EQUIPMENT 
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| MARLOW pumps 


offer 


THE LINE OF 


Soll 
LEAST , RESISTANCE 


Customer acceptance for 
the Marlow line makes it easy 
to sell. Your customers know 
that Marlows perform at high 
efficiencies with low operating 
and maintenance costs. 


Aggressive advertising and 
merchandising efforts, plus a 
progressive and cooperative 
headquarters sales organi- 
zation, further aid your sales 
activities and make your 
job easier. 


Marlow field engineers, each 
one a pump specialist, help 
dealers maintain balanced 
inventories — train dealer 
salesmen — and solve tough 
application problems that 
mean MORE SALES FOR 
DEALERS! 


The Marlow line is broad 
with each line of pumps 
designed, engineered and built 
exclusively to specific applica- 
tion specifications. That’s why 
you can depend on Marlow 
Pumps for — 


MARLOW PUMPS "222%" 
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Gordon Astle 


John H. Graham 
Names Representative 


John H. Graham & Co. has ap 
pointed Gordon . its sales force. 
He will COVET hh rida, (eorg:a, Ala- 
bama ind Missis ly Dl m he adquar- 


ter in Daytona B ! 


Electro Blower 
Now Berns Division 


Electric Blower Co., Boston, has 
been purchased by Pullman Vacuum 
Cleaner Corp. and will be operated as 
Mfg. Co 
Pullman president, 
’ is to widen his 


1 division of Bern 
Stanley Bern 
uid th 
mpany ral ! give it a more 


mpl te | 


mercial cleaning 
quipment. 

was founded in 

It markets blowers and ventilat- 
under the name Marvel 

said he will announce 

mansion of the 

Pullman sales 

ling Marvel products 


nder of Elec 
Mfg. in 


Area Managers 
Named by Granco 
ippointed Wil 


Granberg Corp. has PI 


on M. Milligan as East Coast Divi- 
sion sak manager ind Randy J 
Murphe is regional manager for 
Northern California 
Mr M lhgan has had 2 / Ve irs’ ex- 
I I seements of the 
troleum industry. His headquarters 
in New York City 
Mr. Murphey has been in truck 
juipment sales for He will 
ver all of Northern lifornia to and 


iF 


reTIce im vanous 


iding Bakersfix 





Science, Tax Planning 
Can Insure Growth 


Broader and more intensive tech 
nology and wiser use of the taxing 
are the two major “economi 
ms” — can determine the SELF 
growth of industry, Gwilym 
ice, president of Westinghousé ; . CONTAINED 
lectric Corp., said recently : 1 102 
Addressing the Denver 
Chamber of Commerce, he 
’s “extraordinarily high 
ts. To a paintul degree, | 
ut, these costs are fixed 
he result is that the 
pany s prot margin 1s 
its break-even point 
than before the war. A 
pany must sell about twi 
i it sold before th 


to preserve the same 


Two Weapons Available 
Mr. Price said “two powerfu 

ns’ were available t: ve! 
ind realize the 

The first of the 
ontrol as An 

is the appl 

hnolog 


the only RATCHET PIPE THREADER 


which gives you all these time-saving features 


Cuts pipe thread or conduit thread (same dies) 
Instant setting for sizes 1” to 2”. 
Opens automatically at standard length thread 
Opens manually at any length of thread 
Adjustable depth of cut 
Mistake-proof self-centering guide 

“Creative” Taxation Needed Jam-proof 


Mr. Price said the intelligent 
ee ee, Dual purpose spin-back knob 


® Manual or power operation 


For complete details inquire of your local Supply 
House or write direct for literature. 
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™( COMPLETE LINE 
4 FOR EVERY F. H. P. USE 





Rapid Write-offs Desirable 


Also needed, | i 


Gui 


STANDARDIZED 
PRECISION BUILT 


e thet hos helped distributors build soles 
try ; th 


3 years 


3 franchise deto:!s 
Bronze Beo 


xible Up 


Pp 
Variable Pitch Pulleys 





r 


| CENTRAL DIE CASTING and MANUFACTURING CO. 


— W. 47th Street CHICAGO 32, — J 


\ 2 
GY 


J. Wiss & Sons 
Officers 


Ricl R. W 


Names 











a ’ 
or Heve your pick of 7.000—that's 
right, “seven thousend”’—sizes 


+3 
RIGHT OFF THE SHELF! And 


thet’s not all. We can give you 
speedy service on “speciols,” 
too Don't’ turn down your 
customers’ inquiries on special 
items. Turn them over to us 
if it’s stainless, we con moke 
it. We mill, drill, grind, tap 
slot, thread, heed. stomp and 
bend. We'll get off to a quick 
stort from either a blueprint or 
sample 


STOCK OR SPECIAL LOOK 
TO STAR FOR STAINLESS STEEL 
FASTENERS RIGHT OFF THE 
SHELF TO YOU: 
STAINLESS STEEL 

Bolts and Cop Screws 

Socket, Set and Cor 

Nuts, Woshers 

Sheet Meto!l Screws 

Wood Screws 

Pipe Fittings 

Machine Screws 


stockroom 
for 
stainless 
fastenings 





BOOM YEAR FOR CHEMICALS 


Chemical production this year is 
expected to rise about five per cent 
to hit a new record of $59.5 billion 
Chemical Engineering, McGraw-Hill 
publication, says. Rapid technological 
developments, a growing demand for 


Write, wire, or phone for your 
copy of the new STAR catalog 


STAR STAINLESS SCREW CO. 


645 Union Bivd., Paterson 2, N. J. + 


‘phone: Little Falls 4-2300 


SEP Direct New York Telephone: Wisconsin 7-904! 
MANUFACTURERS’ REPRESENTATIVES: A Fee Cholce Territories Open. inquiries lovited 





chemicals in chemical process indus 
tries and expanded production of both 
basic chemicals and newer products 


signify ao boom yeor 
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Uh Wer Yood DIXON 
Special Purpose Fillings 


There are mony items in the DIXON Quality Line designed 
eee eee 


for a variety of specific services. Don't overlook them TTT TTL » heeseenee~ 
for they offer the opportunity for extra sales among a tis : 
wide group of users 
A few of these speciol-purpose fittings are described 
here. Each will give the some long, reliable service os 
the more fomilic Boss Dixon" and “King Couplings 


“DIXON” ALUMINUM FLORIST HOSE 
COUPLING oases 


A light weight yet durable coupling for woter hose le ATT | 
ns in greenhouse, nursery and other horticul 


nmnect v 





tural and general applications. Corrugated shanks have 
eggiye- P ili 3 wat : 
] 5. p 3@ MO xAImur ) ona size 
ge e c v . C 4 i adkeeeer eeeee 


“DIXON” INSULATION HOSE COUPLING. 


Strong Jurable ght in weight, and designed to permit 





tricted flow of material. Shanks machined from steel, 


inimum woll thickness and smooth interior. Easily 


sain and disconnected. Sizes 2", 2%" and 3" Par ast bene pr 
DIXON’ OXY-ACETYLENE HOSE COUPLING . 


Uneaqualled in efficiency and safety for this service 


schined from bross bor. Left-hand thread for acety 





e; right-hand thread for oxygen hose. Ground 


union—no washers. Standard threads fit all makes 





f welding equipment 


“SUPER-KING” SHANK COUPLING 


For gasoline or | hose in tank truck, bulk plont and 





refinery service. Easily installed, and reusable. Female 
ustrated) has heavy bross swivel nut, and cadmium 
plated steel shank. Male is all codmium piloted steel 


Shanks ore extra ng 5A 


“DIXON” SWIVEL CONNECTION 


Prevents hose from twisting and kinking at or near con 


on oll sizes, 2" to 4° 





s freely under pressure, and remains leck 
service conditions. Cadmium plated 
parts to get out of order. Sizes, Ya" to %" 


“BOSS” HOSE MENDER . 


The practical way to repair high or low pressure hose, 
n sizes from 4" to 6". Fitting consists of corrugated 


Mender Tube and two “Boss” Interlocking Clomps. Tube 





has flanges to engage clomp fingers. All parts cadmium 


plated—rustproof 


GO and 


WITH D | Ce N Vielue & Coupling 0 


DIXO GENERAL OFFICES & FACTORY PHILADELPHIA 22 BRANCHE CHICA 


BIRMINGHAM ~- LOS ANGELES « HOUSTON « DIXON VALVE & COUPLING CO LID TORONTO 


associate mr ames cock 20" “Tan ane a re ~ Oren ur an To 
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help you help 
your customers 





MAGNIFIERS 


Every day new inspection and 

production problems are being solved with 
industrial magnifiers. You can 

increase the effectiveness of your calls 

on industry by showing them how 

B&L magnifiers can cut rejects, save 

money, speed production. Profitable 


distributors are reporting a 10-times turnover 


WRITE today for full details and prices on the quality line 
of BGL Industrial Magnifiers. Bausch & Lomb Opti- 
cal Co., 54941 Bausch St., Rochester 2, New York 


for the handy or qualit 
HUOT in : 


and strength 


MODEL 104. Cork lined protective drawers 
one turn of the key fastens cover and all 
drawers with patented lock smooth, stream- 
lined, easy-to-keep clean holds a full 18” 
scale. 193g" long, 1334" high, 834" deep 
MODEL 105. A “king-size” chest for tools up 
to 24°. 9 drawers. Size 2614°x14\j"x12\". 
By the Makers of HUOT DRILL INDEX 
Write for Catalog Poges 





SCREW & SPECIALTY CO. 
450 BROOME STREET, DEPT. ip 
NEW YORK 13, M. Y. 


HUOT MANUFACTURING CO. 
551 North Wheeler St., St. Pawel 4, Mia 
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Noah MeCrory 


Stanley Works 
Names Representatives 
Noah McCrorv has been appointed 


*Pt 

les representat r The Stanley 
Works electric tool d ion in Okla 
homa, Arkans north 

north Louisiana 
With the division a year, he has 
been a member of the sales depart- 
ment and sales training program. He 
has worked for Firestone Tire & Rub 
er Co. i *rovidence, R. I., as a 
ilesman and for Richmond Research 
\ W rid MM il I] Navy veteran, 
he attended Brvant College and Rhode 


Island State University 


Texas and 


Assignments Shifted 


Stanley Works has 
ler to handle sales exclusively 
in Hollfelder to an 
in South Carolina 
P. Merrill, gen 
nnounced. 
irs the two 
vered South 
Florida 
ntinue to live 
Miller will live 
ya., and will 
lorida later 
Division of 


issigned 


Mr. Hollfe 


in ¢ h amblee 


Miller 





\ graduate ot 
Rhode Island, Mr. Ga 
Army officer in Kor 
He joined The Stanley 
iwo and has been a 
sales department and 


progtam 


Reginald E. Gadrow, 





Edward Representative 
Given New Post 


Lee A. Colbath, former 
neer for Edward Valves 


en transfert 


in Phi 
Mr 
1 two-year tram 
Edward plant. R 
d the Edward 
to users throug 
luate of the 
mechan ] 


Wor 


against 
BOLTED ASSEMBLIES 5 


ELONGATION 


Designers and production men are weil 

aware of forces constantly exerted in and 

around assembled parts. It is the reason behind 

the universal acceptance of the nut, bolt and lock 

washer type of industrial fastening. A Reliance Spring Lock Washer has 
the reactive range and reactive pressure to keep tension on a bolted 
assembly long after wear, vibration and bolt elongation have destroyed 
the effectiveness of a less efficient type of fastening. That is why we say 
Reliance Spring Lock Washers keep bolted assemblies tighter longer. For 
complete information, write for engineering folder W-50. No obligation 


R 
lignes 





EATON MANUFACTURING COMPANY 
ft) RELIANCE DIVISION 


550 Charles Ave., $.£., Massillon, Ohic 


OFFICES ond PLANTS 
Sales Offices New York * Cleveland * Detroit 
Chicogo * St. Lovis * Son Francisco 6* «6Montreo! 
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me POWELL VALVES ...THE COMPLETE QUALITY LINE... POWELL VALVES Y 4 


Distribution Costs 
Take More of Sales 
n ost i 
lice of the 
ims age 
MN paliic 
tional In 


th 


? 


MN palic 





their mal 


See Further Increase 


: 
_—— 


PEERLESS MODEL C HOIST IN PAINT SPRAY BOOTH. When p 
erat st 1 troll omb mn save time 
Model C Hoist on a Model D I-be Vrolle \ 
K ‘ t _ +R 


Where there’s lifting to be done, 
there’s a Harrington Hoist to do it 
= D> 
‘ — winter = . | 7 oft iting of lil Ho me 


Hine it 


PEERLESS PACKET TROL. 


LEY HOISTS for PEERLESS PACKET AiLl- 


STEEL HOISTS 


“re 


PEERLESS PACKET ALU HARRINGTON |-BEAM 
MINUM HOISTS for ws TROLLEYS r | i 
wher sts must be eas ere 


F , 
ed frequently. Much 


Marketing Took 10% 
| ; 


THE HARRINGTON company 
Makers of Hoists Since 187 


Gravers Roap at tur Turnpike. Pry» Nie: 
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POWELL VALVES... THE COMPLETE QUALITY LINE...POWELL VALVES 


referred for recision 
and |>erformance 


Powell Vaives are the choice of engineers because 
they know every valve is precision made, meeting 


COMPLETE QuALIT Y LINE 
ALINYVNO BAB IGAWOD 


INIT 


THE 


every specification—every time 

And there are other good reasons why engineers 
prefer Powell Valves—because Powell Valves are 
dependable . . . economical . . . and Powell has the 
COMPLETE quality line of valves. 

Consult your Powell Valve distributor. If none is 
near you, we'll be pleased to tell you about our 
complete line, and help solve any flow control 


problem you may have 


rm Mince 22 ane... 109.” YEA 


POWELL VALVES... 


7 
fo) 
< 
m 
a 
r 
< 
> 
- 
< 
m 
vw 


CARA 


LINE 


COMPLETE QUALITY 
INIT: ALINVNO 343 7@WOD 3HL 


THE 


FIG. 2608—Bronze 
ee Valve 
200 Pounds W. P 


POWELL VALVES 


This ia just one of many ade appearing in trading trading ‘magaymes that halp you sell POWELL VALVES! 
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y ACCO’s Great 
ACCO New Chain eee 


ACCOLOY 


@ At last—a chain with welds as strong or stronger than HARD AT WORK 
the material .. . welds that won’t break when links are é l t 
bent sharply .. . welds made with two projecting lugs 
that absolutely prevent dangerous kinking of the 
chain... welds that provide 24 times the welded 
area found in normal flash or butt-welded links. 
Accoloy X-Weld 125 Chains hang straight as a 

die. Every link is perfectly formed! 
Accoloy X-Weld 125 Chain has almost count- is productivity will in- 
less uses: Slings, bundling, towing, general by at least 4 in the next 
utility chains... It can be furnished in Mitchell, president 
special analyses and heat treatments to I lucts, Inc., 

provide greatly extended life and use on 

tough jobs ... corrosive jobs... ab- : through 
rasive jobs... hot jobs. Specify aan i pens. es resem 
Accoloy X-Weld 125 for your next nal ole pe a ail i 
chain job for a new concept of upswing, he told a recent chapter 


‘ 


chain performance, economy } ¢ f ft t il Association 
Detr nt 


s 





Manufacturer Sees 
Decade of Increase 


and value. Available in \ ” 
s” and %" sizes. 


Will create 
, : ntinue 

« Ask our nearest district 
office for further infor- 
mation on ACCOLOY 


i X-WELD 125 CHAIN, or 
The Secret iS write the American 


in the Weld! Chain Division, York, ind sarer jf = 
Pa., for descriptive ne i MS \sTOSS itional | rod 
bulletin. n in 1954, 


improved 

1 increasing 
lower 
cleaner 


This Accoloy X-Weld an . 4 : ey 
125 link wes ground ee } . 
AN and etched to show i ‘ ! ‘ Mf >>UU 
its big welded crea 
3 Te, =, ’ No One Displaced 
sible with other weld- He termed “automatior ust an 
ing processes. This ther name for 1 mization. “No 
means more than 7 machines have ral placed any 
double the security ’ ' w ' : » ian 1 by 
at the weld —andonly CSP 07 
K-Weld hes it! 


found 
machines 
part ind 
which has 
tandard of 


American Chain Division rrr 
AMERICAN CHAIN & CABLE pointed out that » emploved 


I 947 
York, Pa., Atlanta, Boston, Chicago, Denver, Detroit . a“, 4 


Houston, Los Angeles, New York, Philadelphia 





mil 


Pittsburgh, Portland, Ore., San Francis ne i try. If produc 
= 


Bridacsort, Ce tion t t inged be 
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Rapid Growth Noted 
Mr. Mit | 


There is o difference between 
Chicago-Latrobe Reamers and 
Inventory Management others you can buy. Sometimes you 
can’t see this difference — or even measure it 
with a micrometer. But when you put these tools 
to work on your production jobs, their finer 
qualities become something you can measure 
in the doliors and cents of extra production. Finer 
basic materials and finer treatment of these 
materials form the basis of this extra perform- 
ance. And beyond this is on unmatched experi- 
ence in fine tool-moking. When you try them, 
you'll see the difference. 


CHICAGO- 
LATROBE 
REAMERS 


Subject of New Course 








MOVING MEMORANDA 


A paperwork conveyor, recently in 





stalled in a large shipping and ware 
housing building in East Pittsburgh, 
Pa., handles an average of 200 memos 








per hour, Factory Management and 
Maintenance, McGraw-Hill publica 





tion, reports. To keep pace with the 
belt, a messenger would have to make DISTRIBUTORS: 
a 100-yard round-trip, up and down Aggressive ads 


t . nut like this tell 
ee 435 WEST ONTARIO STREET + CHICAGO 10 eee we 
DOUBLE CIRCLE © DRILLS © COUNTERSINKS © CARBIDE TOOLS 


TOOLS © REAMERS © COUNTERBORES © SPECIAL TOOLS buyers everywhere! 


story to tool 
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HOT FORGED from solid, 
rectangular steel bars, de- 
signed and produced for 
dependable, long-life service 
under the severest piping 
conditions! 


Jal E. Aune 


A TYPE FOR EVERY USE! District Sales Manager 
FOR ALL PRESSURES! Named by DeWalt 
FOR ALL TEMPERATURES! 


Standard & Double) 
Extra Heavy 
UNIONS 

Available with 

screwed or socket 

weld ends 4000- 

Ib. sizes Ve" to 3”; 

6000-Ib. sizes Ye” 


to 2” 














3000-Ib. and 6000- . } on wres mode in 


Ib. service ail 


ALE & FEMALE 
UNIONS 


With steel-to steel, 
bronze-to steel, stain 








ORIFICE ager for geen po 
UNIONS - af Ben ao » Min a 
7 , a, ae e FAVOR 
With screwed or pon re} . . ' I a heavy duty 
socket weld ends na urbe f nio severe vanches 
(m 


American Brake Shoe 
Names Executives 


less steel-to-steel or 
orihce seats. 3000-lb 


= ice only 


(FULL STAINLESS & a 
FULL ALLOY 
STEEL UNIONS 


With screwed or 
socket weld ends 
43000-Ib. and 8000-Ib 


WRITE FOR CATALOG I! 


I 
Showing a a tg ane of ( , Write for Bulletin F-11! 


WISSA VALVE & Suprecht 
CITTINGS COMPANY | | GREENE, TWEED & CO. 
300 MILL ST. - CATAWISSA, PA. wOREW WALES, PA 
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has been a vice 


mpany since 1946. Mr 


as been with the company 


nr + 


den 


S and a vice president 
Ruprecht joined the 
les apprentice 


$s manager 


Materials Handling Show 
To Be Held in May 
| 





The government hos no single style 
manuol for letter writing. It has over 
55, each prescribing a slightly differ 
ent pattern. It cost more than one 
half million dollars to develop and 
publish them 








amps, AC portable engine drive 
welders to 200 amps, and AC 
ert gos welders to 600 amps tifier, AC gas driven and Af inert gas 


ve models selenium rectifrer 
welders of 200, 300, 400 and 600 


amperes Marquette, though young, has twenty vig 


hree new torch nes ore ova 


" 


We do not compete with 
our distributors! 


@ Marquette welding equipment is sold 
100% through distributors! That's the 
big reason you'll enjoy doing business 
with us 

We are now expanding our distrib 
utor group with a new industrial sales 
division and want to talk to you about 
handling our equipment. This expan 
sion program gives you the opportunity 
to sell our profitable complete line of 
quality, trade-accepted welding equip 
ment 

HERE ARE ELEVEN 
CONSIDERATIONS YOU SHOULD CHECK 


1. A COMPLETE LINE. Includes complete 
lines of AC utility and industrial, DC re« 


Full Line AC Welders 
tility welders to 275 amps 
ndustrio!l welders to 600 


welders, as well as oxy-acetylene welding 
and cutting outfits. Also, a full line of elec 
trodes, rods and welding accessories 

2. OUTSTANDING SALES POLICY. Marquette 
never competes with distributors. Good re 
lations are of prime importance 
evidenced in our sales policy We sell 100 


t us as 
through distributors 

3. ATTRACTIVE DISCOUNT POLICY. Ciross 
margin on Marquette products assures 
higher profits 

4. IMMEDIATE AND GROWING MARKETS 
Markets are found in every industry. Any 
plant, shop or factory where machinery is 
Full Line OC Welders used —- regardless of function or end product 
18 A prospect 


5. NATIONALLY ACCEPTED IN THE TRADE 


orous, progressive years building and selling 

quality welding equipment which i a 

cepted everywhere 

6. EQUIPMENT FULLY GUARANTEED. A 

one-year guarantee applies on all equi 

ment 

7. SALES AND TECHNICAL ASSISTANCE 

Marquette place at your disposal, high! 
Full Line Oxy- trained sales engineers to help in tles 

Acetylene Equipment training, instruction and sales promotior 


8. DEPENDABLE MANUFACTURER. We lead 


ng needs 


ble for a weld 
PER-JET. STAR-JET and AERO the industry in many phases of product 


Also, heating, soldering development and merchandising and we've 
g. regulating ond acces grown successfully since 1918 with a 
y equipment heads-up" organization 
9. WAREHOUSE AND SERVICE FACILITIES 
A network strategically located throughout 
the country You get fast delivery, fast 
service, fast assistance 
10. REPEAT SALES ASSURED. Huge after 
market potential i ivailable to you for 
sales of welding electrodes, rods, welding 
: Full Line of and cutting tips, and welding accessories 
Electrodes and Gas Rods A continuing profit source’ 
From its famous No. 130 11. NATIONAL ADVERTISING. National 
Red-Red to its Ne. 15 trade paper advertising uncovers prospects 
-vesin - 5a, SEeraperre Vigorous sales promotion helps your sales 
hos the best rods in 
cluding high tensile men sell more. Informative, hard-hitting 
hord surfacing, cast and up-to-date catalog and promotional 
material is furnished 





special alloys ond 
bronze 


INSPECT OUR PRODUCT CATALOG AND SALES POLIC) 
We'll send you ovr printed soles policy ond ovr 
complete welding product cotolog for your inspec 
tion. You ave invited to look over our complete offer 
Write to us todoy 


When it comes to welding come to 


= 


WELDING EQUIPMENT 
MARQUETTE MANUFACTURING COMPANY, INC. 


307 £. # ° Ave. * polis 14, Minnesota 
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le # Industry needs a padlock that cannot 


be Rapped or Shimmed Open! 


pROEY 
< ) 


CHICAGO 


ACE 


PADLOCKS Robert E. Crean 


Lincoln Engineering 


fill that need ; Lincoln Eng ring Co. has ap 


yIn 
inted Robert E. (¢ in manager of 
trial branch sales 


M. ¢ Hazenfield 


inpany, Mr 
us depart 
ng, produc 
equipment 
promotion 
; | nd industria rrit management 
Cut-away view of 
ACE Padlock show- , a 
ing double lecking Liberal Training 
feature and 7-pin 
tumbler mechanism. Applications 
Stand exten We | lividuals have 
Seat aide the highest potential for le adership 
Lockers n American busin todav, accord 
Machinery gvards ng to Gilbert W. Chapman 
Electrical distribution panels 


Urged for Leadership 





Ly 








| president 
f the Yak & Town Meg Cs 
Industry should support the liberal 
its college, said Mr. Chapman, if it 
wants capable successors to fill man 
iwement post A man cannot be a 
leader in industrial America unless 
TURES | h ao two ver impr og h 
| must read and n t thin 
ymbler locking of | Mr. Chapm th 
steel shackle thet a ents SOOERE SROOTENG the C.E.A. Inst 
Circular keyw°Y ee te yprreloeaerons nag sardine 
- Duplica r\ ponsored tiv f Union Col 
the factory yc and G I 
ontrol . 





excLusIve FEA 


ACE 7-pint 
. Hardened 
both sides * 

tion of forcing tools 
rea lable from 

security © 
se either die cast 


speaker af 


keys are ave! 
for maxim 


| 
only proof cases 


Solid, rvst- 
or bronze 


If you are interested in providing your customers with positive security nrovide mat ' , wer when 
where needed, write for Catalog MS-101. It explains all of the reasons why vy step dow each vear passes 
Chicago Locks are right for industrial security. Ask, too, for copies of our nd fur oa re made a iH 
Folder P-104—suitable for mailing to your customers Rall SD must have an 


CHICAGO LOCK CoO. reasingly large number of people 


nanagemect 


2030 N. Racine Avenve + Chicago 14, illineis ~~ = & group at that 


, 











The nation pointed 
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out, on scientific and technical achieve 
ment in large measure for survival in 
the Atomic Age. “Isn’t it true that 
i deep understanding of our fellow 
man is also essential to that survival?” 


Teach Them To Read 


An industry leader, he said, canm 
reach the full potentials of his 


pacity “unless he has been tat 


ht t 
read critically and creatively and 
understand how to apply what he ha 


read.”” Also, he must have had tr 


ing in how to think, “and must w 
to know how to find time to thinl NEW 


“In a world threatened by pred 
dictatorships, leadership today requires 
not only the ability to nullify our en HARD EDGE 
mi } c nena } 
mies, but also an understanding 
cultivation of the moral and s] ial BAND SAW 
resources of the human being. Wher 
if not in the humaniti n that us 
derstanding best be found? 
Give Them Good Books FOR 
It is up to the industrialist f 
America and the teaching pr 100 FT. COILS 


iid Mr. Chapman, “‘to 
minds are awakened t 
f creative art, the 

nagic of good mt 
ination of the histor 
velopment. Our colleg 
sities can do very little 
does not join with them 1 
ing the young to pursuc 
education.” 


Aro Equipment 
Names Executives 


[he Aro Equipment ( 


named R. B. Blythe assistant to 
vice-president to direct activit 
| r to the sales of new 
roducts and D. W. Orrick 
ver of Aircraft Product 
Blythe has a number 
experience as senior engineer 
manager ro’s Brvan, Ohi 
rick has been | 
ind als 


MUSIC FOR THE MASSES 


The Leipzig correspondent for 
American Machinist, McGraw-Hill 
publication, reports that the Soviet 
Union's display of machine tools at 
the Leipzig Fair was impressive, “set 
against a lush backdrop of draped 
silks and gilded friezes plus ao back 
ground of balalaika music alternating 
with, believe it or not, the hot trumpet 


of Harry James.” 
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a 
4 MANAGEMENT ATTENT STF 


: > DISTRIBUTOR PROB 
LEMS is a prime requisite sre R ett Jr. (dark suit 
Vice President in charge of Sale liscuss with members of 
the sales staff ways and mear f 


} Pans ser ng distributors 
nal Electr ; ’ f 


mportant it is to 


c | SALES LITERATURE describing products such as National's 


XDUCT and XDUCT JR 
Th 


conduits is given to all distributors 
s includes inserts for a bound genera 
t 


catalog technical 


ma nas and 


ooklets for sales promotion leave-behind 
use; and envelope 


fears with d 


tridut mprint provided 
gratis by Nationa 


FAC TORY... 


MANAGEMENT AND MAINTENANCE 








XDUCT CONDUITS 


pOoR EASY...EASY FISHING 


Tt! 
PROVEC ey ACTUAL res 


—" nas ome 
PROVED BEST BY TES 


= 
= } . owe 
National Electric “Wy . vom OU 


“3h puct” 


Fe] PRODUCT SAMPLE KITS AND COUNTER DISPLAYS are 4 BUSINESS PAPER ADVERTISING like the above 
powerful sales aids supplied to distributors by National Elec- which says “Here's what these new conduits mean to 


tric. The former is for salesmen's use; it enables them to let you!"’ is addressed to the men in industry who buy from 


prospects actually handle the product and see its advantages distributors. This pre-sells distributor prospects makes 


Display boards do the same thing at the point-of-sale the salesman's job easier 


s NATIONAL ELECTRIC'S SALES BOSS 
Bob Bennett, comments on his company s 
belief in advertising as a basic part of its 
distributor sales program: “‘Our distributors 
are on the sales firing line and they need 


all the ammunition we can give them. This 


4 FACTORY is read by more Plant Operating Men in the manufacturing 


nclud nd ; -r advertising 
cludes sound business paper advertis ndustries than ts any other business poper by a wide margin. Its editorial 
s represe r use of FACTORY 

os is represented by our use re ON content is designed to help these readers do their jobs better. You are 
through the yeors helped, too, when the products you handle ore advertised in FACTORY 


sales volume for you—on every product line you handle. Ask for the sales support that includes regular advertising in FACTORY 


A McGRAW-HILL PUBLICATION, 330 WEST 42nd STREET, NEW YORK 36, NEW YORK 





W you can stock 


ONE CHECK VALVE 
any and all requirements 


| 
: 
| 


w \\ 
\ - > 


No matter what the check valve requirements 
are... of amy customer... in any industry ... 
handling any liquid, gas or air . . . you can sup- 
ply exactly the valve needed when you handle 
DURABLA. 

What's more, you don’t need to carry a 
large and varied line of check valves to mect 
this demand. You just stock the one basic unit 
in line sizes from ¥%" to 2”, This unit, added 
to any standard fitting (such as the reducing 
coupling shown above), gives you a complete 
check valve, ready to install in any position, 
for all temperatures and pressures. 

Send for complete information about these 
unique check valves. 


DURABLA MANUFACTURING COMPANY 
114 LIBERTY STREET = @ 


NEW YORK 6, N. Y. 
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Welding Society 
To Meet in June 


The American Welding Society 
will hold its first conference on a na- 
tional level at its annual Spring Meet- 
ing and Welding Show to be held 
June 7-10 in Kansas City 

Eight major events are planned for 
the four-day meeting. The conference 
will feature case histories and informal 
panel discussions. Formal papers will 
be read at the regular technical 
sions of the Spring Meeting. 

Conference subjects include Main 
tenance and Repair Welding in the 
Plant; Job Shop Welding Problems; 
Maintenance and Repair Welding of 
Farm Implements; Methods and 
equipment for Welding Plastics; Ap- 
plications of Welded Polyethylene; 
Applications of Welded Polyvinyl 
Chlorides; How Automatic Controls 
Can Be Applied to Welding; Auto 
matic Controls for Small Run Produc 

Automatic Controls for 
Production 

Also on the 
cietv’s annual meeting, in 
the Spring Meeting, a luncheon, a 
banquet, a reception and i barbecue 

More than 100 companies will have 
exhibits 

The Hotel Muehlebach will be the 
scene of most program events, with 
exhibits and conference in the Kansas 
Citv Anditorium 


scCS 


tion; Large 


ire the 
iddition to 


1 
neauic so 


Adds to Sales Staff 


Olympic Screw & Rivet Corp. has 
ippointed two new representatives to 
its sales staff, Frank O’Brien and Gale 
Middlestetter, both formerly with 
Cherry Rivet Co 





RENOVATED COUNTER at 
Chase & Cooledge Company, Holvoke, 
Mass., is manned by Bill Lavey, fore 
man, and Tommie Hash, receiving and 
ounter ' 


The 





Manning Maexwell & Moore 











Robert Miller 


Cullman Wheel 
Names Division Heads 
Robert M. Miller and R 

vill ser ‘ is divisi nal 
ting Norman B. W 
ted p ident and d 
( Iman Wheel ¢ 
l] r thana 
t territory, 
st and Southw 


WE COULD REDUCE 
W/ INVENTORY COSTS 
AND HERBS FRUSTRATION 

moe<\ BY STANDARDIZING ON 
WOODS "SURE-GRIP“ 

LINE WITH THE 
INTERCHANGEABLE 
BUSHINGS 


Roy Heinz "Sure-Grip" bushings are re-usable with Wood's “Sure- 
Grip” pulleys, 'Sure-Grip" sheaves, ‘Sure-Grip" couplings 
and Timing Belt Pulleys. As a result, you can now meet 
Diamond Calk nearly all your customers’ requirements and yet carry 


Assigns Territories 





Diamond Calk Ho 


han in three r it 


} costs for your customers too, because “Sure-Grip” bush- 
Seorge | Clark f it ings allow easier and quicker mounting and removal 
ey-How Thoms nm Co., Dulut for speed changes or routine maintenance of equipment. 


has n added 


a Son gill tat Gated te , "Sure-Grip” will not work loose; maintains a positive 
isas, Nebraska and Iowa n “Sure-Grip” on the shoft. There are bushings for every 
trial supply houses and hardwa bore. Be sure, standardize on “Sure-Grip™! 
1 sporting goods wholesaler 
liana has been added t 


f Richard Reimanr 


$ Plaines, Me T. B. WOOD’S SONS CO. 





Cambridge, Mass . © ork * Delles, Texas + Cleveland, Ohio 
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The Collis 
SLEEVES and SOCKETS 


NOW! 
HEAT TREATED 


* So popular with users ® 


COLLIS Heat Treated Sleeves and Sockets 
are manufactured by skilled workmen to give 
long durable service and extra long life This 


type of sleeve has less chance of nicks and 
STANDARD 
TYPE 
HEAT TREATED 


assures same accuracy with longer runs 

Call at once for our representative to explain 
about the Complete Collis Line of Lathe Cen 
ters, Arbors, Drill Drifts, and Magic Type 
Chucks as well as Sleeves and Sockets and 


"Call Collis for Service” 
THE COLLIS COMPANY 


DEPT. A, CLINTON, IOWA 


There are 


“Spring-Wing’’ 


TOGGLE BOLTS 
the PAINE line . ‘ | © SS & & (> 


of Hanging 5 different head styles to suit the job 


and Fastening 
Devices: 


heads assembled 
to bolts —- ready 


to use 


Saves you time, 
inventory and 
freight costs. 


and job-right 
design make 
satisfied users. 


EASY TO USE 
DO THE JOB RIGHT 
SAVE TIME AND LABOR 


Oo work w yw wa Q 


THE BEST CRAFTSMEN ALWAYS TAKE pAINE’s 


THE PAINE COMPANY, 17 Westgate Road, Addison, Illinois 
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Manning. Maxwell & Moore 
Names Executives 


Manning, Maxwell & Moore, Inc 
has appointed Chester H. Butterfield 


ice-president of operations and 


Charles A. Moor 
nd treasurer 
Arland R. Walklev succeeds J Rob 


rt Kelley, newh lected executive 


vice-president 


Ice presid nt th 
vace 124). as general manager of the 


t Division in 


ompany see 


Sh iw-Box Crane & Hoi 
Muskegon NI { h 
Other appointmen I lan K 


MacGregor of the 
lid ck Divi 


] ' 
Tal tan 


l presi 
ippoint 
in line 


Cxpati 


Columbian Salesman 

Retires after 34 Years 

la | tired after 
( Co 

first job in 
g ype since 
ned th olumbian or 
mn Aug | 2] ind since 


then ha vorked 


umbian dis 
tributors and dealer | 
nen thr ughor t th 

His home and 

n in Kansas (¢ 


retirement 




















e For use on Wells, Kalamazoo 
Johnson, Famco and all other 
make Band Saw machines 
Try our Wavy Set for cutting 
angle ron, tubing and thin 


maferials 


SAFETY BOX 100 COIL STOCK 


. For vse on Do All Grob Tanne ALE ae LAL? 
mac hines 
- Stock ready tc draw re) 


> Dangerous loo ee 


PET THE TOOLS IN THE PLAID BOX CPPS 
AMERICAN SAW & | sy 


SPRINGFIELD, 


or HACK SAWS + BAND SAWS * GROUND FLAT STOCK -+ 
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— 








ake a Closep Look 


at any of the products carrying the 
Arro Trademark and you will find that 


the quality of the 


manship is “tops” 


ARROFIUTE CARBIDE MASONRY 


LA wh 


EXPAN 


N SHIELD 





O-E EXPANSION SHIELD 


oa *) 


MACHINE 





SCREW ANCH 


i“ 


AD SCREW ANCHOR 


(Sei 


MAL.LEAD BOLT ANCHOR 


material and work- 
. 80 solve your 


drilling and anchoring problems by 
specifying Arro 


DRILL 





Tw WIN 
\ SPRING-TYPE 
TOGGLE BOLT 





sGLE BOLT 


_— HEAD 
TOGGLE BOLT 


CO—=<) 


LITTLE MAJOR TURNBUCKLE 


FOUR-POINT HAND STAR DRILL 





THREE-POINT ORILL 


POINT 


[SS 


FOUR-POINT DRILL POINT 


SE > 


TWIST DRILL 


POINT 





RUBBERGRIP 
DRILL POINT HOLDER 


Mar Ohio 
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TT ften f*aaalk to, Wieoe 


See your industrial, hardware or electrical supplier 


ARRO EXPANSION BOLT COMPANY 


1230 Boone Ave., 


MAY 


Our 


arm Y 


1955 











J. W. Robinson 


Jones & Laughlin 
Makes Staff Changes 


Jones & Laughlin Steel Corp. has 
made a number of issignments in 
sales offices and product divisions 

J. W. Robinson, formerly managei 


of Hot Rolled Products, has been pro 
moted to assistant general manager 
of sales at the company’s Gateway 
Center offices in Pittsburgh. 

L. C. Berkey, former district sales 


come to Pitts 
rporation-wide 
customer rela 


manager at Detroit, will 


burgh to direct a new c 
, 


program of purcnasing 


Changes affecting the company’s 


product divisions are: J. E. Pierce, 
forme! issistant manager of Hot 
Rolled Products, now manager of the 
department succeeding Mr. Robinson; 
Robert B. Algie, salesman in the 
Cleveland distnct office, promoted to 


issistant manager of Hot Roller Prod 
icts; and D. 'T. Rogers, formerly di 
tor-technical services, now man 
ger of Cold Finis hed Produc 
The follo 
ompany’s 
Breeze, formerly di 


ving changes fect the 
district ofhces: W. K 
strict sales 


named manager 


manager 
it De 
Walter 


it Cincinnati, 
troit succeeding Mr. Berkey; 


Jackson D. Allen 








Norbert E. Willkomm 


F. Donaldson, Jr., 
district sales manager in New York 
City, now manager at New York City 
succeeding Mr. Breeze; Howard M 
Knobloch, former of Cold 
Finished Products, now assistant dis 
trict sales manager in New York City, 
ind Robert L. Pierce, former assistant 
district sales manager in Pittsburgh, 
promoted to district sales manager in 
Buffalo 


formerly assistant 


manager 


Hamilton Managers Named 


I'wo management appointments at 
Hamilton Steel Warehouse, Cleveland, 
have been announced by officials of 
Jones & Laughlin Steel Corp 

Jackson D. Allen has been named 
manager of the which 
Jones & Laughlin purchased recently 
Norbert E. Willkomm has been ap 
pointed sales for the ware 
house 


Mr. Allen had been general sales 


wale house. 


manage! 


manager for Hamilton Steel Co. which 
had yperated the warehou nce 
1949. He joined Hamilton in 

1 salesman. From 1931 to 1936 hi 
had been cost accountant for a cand 

mpany. A native of Pittsburgh, h 
s; a graduate of the University of 
P ittsburgh in Business Administration 

Mr. Willkomm, former assis tas it 
general sales manager for Hamilton 
Steel, joined the company in | i 
1 clerk and served as a sales specialist 


m tool steel and tubular product 
He had previously been with Edgar 
.. Ward Sons Co. and Hygrade Food 
Products Corp. He was graduated 
from Fenn Colleg« 


Picked by Electrical Group 
I} National Ass sociation f | t 

1] Distributor s has a ppointed 1] 

F. Preston, former with Electrical 

Wholesaling, Mc Gt aw-Hil 


tion, as public relations manager 








... not by the inch! 





This handy storage rack holds four cartons 
of 6 x 100” brass or steel shim stock 

..in gauges of your customers’ choice. 
Sell the stock — sell the rack ... then enjoy 
the pleasure of your repeat sales. Na- 
tionally advertised top quality products. 
Your name printed FREE on rack with order 
for 25 or more racks. 















SIMPLE TO USE 
Customer simply snips stock 
off roll. Handy, seves time, 
prevents waste and protects 
shim stock too! 





© LAMINATED o| 








4105 Union Street. Glenbrook. Conn. 


© COMPANY, INC. O 








——\ 
+ 


“THE METHUSELAH yy; | . OF CIRCULAR SAWS 


gaat 


Not just a long life but 
hundreds of times longer 
life in a Chicago carbide 


TIPPED 


tipped circular saw. Your 
customer will be con- 
vinced of the perfomance 
dividends these 
pay them. Write for cata- 
log and price list showing 
complete line of plain and 


saws will 


carbide tipped saws. 
A full line of carbide 
tipped blades in- 
cluding: Rip, Cateff, 
Combination, 8-teoth 
Power Sew, and Planer 
in standard geuges 
and sizes 


THE QUALITY LINE FOR 
OVER THIRTY YEARS 








CHICAGO SAW WORKS, INC. 
6136 Oak Park Ave. oe Chicago 38, Ill. 


Chicago Saws 


INC. 
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ASK US HOW 
YOU CAN MAKE 
36% PROFIT 


AND HOW WE HELP 
SELL FOR YOU 


Learn why more and more distributors ore 


stocking 


BRAMMER 


“V" LINK BELTING 


Write for your copy of the 
BRAMMER Distributor Sales 
Policy, outlining our aggressive 
program of cooperative selling 
—and how you can make 36% 
profit. 


Rack 
n FREE 


The new BRAMMER Storage-Dispiay 
this attractive, colorful display is give 
to all BRAMMER distributors 


GUARANTEE 


BRAMMER Bed” elim motes stretch problems We 
,UARANTEE modern 


We greoter 


you will find our new 
stretch resstonce thon 
& V-belting you hove ever used 
elueded « tull # thu wetement 


te 





Only BRAMMER offers this written GUARAN 


TEE 


Write today for full distributor details 


BRAMMER CORP. 


684 BROADWAY NEW YORK 12, N.Y 





Twin Coach to Buy 


Davey Compressor 


Davey Founded in 1929 


D 





Edward W. Ristau 


Rock-Ola Mfg. 
Names Sales Head 


Rock) \if ( 


\ \ 
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a WTOP DOP acownavoess 
wl 
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help you profit from the big 
swing to aluminum indus- 
triel ladders and staging! 


Easier t 
" ’ 


sell because they're 

ilt of tough, tempered 

aircraft quality aluminum, 

Werner Alumiladders are 
half the weight of wood 

t they can be handled 

ly by only one man! Yet 

rong they'll stand up 

ars in even toughest 

! Werner Alumi- 

n't crack or rust 

yarking. Can be steri- 

use in food plants 

prices value 

ily recommend 

istomers! And 

gives you three 

profit! Complete 

ngle ladders, ex- 

platform ladders 

adders. Write to- 


catalog and full 





a : 
Be ee, ee ee ee rf 


WERNER ALUMINUM SWING STAGE 


R. D. Werner Compony, inc., Dept. 140 
Soles Office: 295 Fifth Avenue, New York 16, N.Y. 


“WERITER_ 


Ce oe” ee eee oe ” eee ® 








costs no more 


lasts longer-cuts faster 


Heller NUCUT files combine coarse, fine and extra fine teeth in a 


planned irregularity, creating the ‘‘wavy-teeth'’ design. The coarse teeth 

cut deep, clean; the fine teeth leave a smooth, scratch-free finish 

gt This ‘‘Wavy-Teeth’’ design makes the file clear itself, adds longer 
Rs life. NUCUT “‘wavy-teeth"’ files cut faster without scraping or 
b chattering. Ask your distributor for Heller NUCUT files 
os, “3 with patented ‘‘wavy-teeth.’ 


em! VIXEN Gerican-Siis NUCUT 
Ae vi FAMOUS BRANDS MADE ONLY BY 
Te HELLER BROTHERS COMPANY - 


AMERICA'S OLDEST FILE MANUFACTURER 
Newcomerstown, Ohio 


.* 
- 


BRANCH OFFICES: New York Chicege Detroit ANEW JERSEY CORP. 
HELLER DISTRIBUTOR FRANCHISE 
INVESTIGATE FOR ALL YOUR FILE WEEDS 
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Zurn Continental 
Opens Clifton Warehouse 


Zurn Continental Services, Inc., dis 
tributing organization for the Plumb- 
ing Division of J. A. Zurn Mfg. Co., 
has opened a new warehouse at Clif- 
ton, N. J., to serve New York City 
ind outlying East Coast cities. 

Manager of the new facility is 
Edward P. Berringer, formerly engaged 
in Zurn sales work in Erie and Pitts 
burgh 

Officials said the central location 
near the junction of the Garden State 
Parkway and New Jersev Highway 3 
will help expedite shipments to Bos 
ton, Hartford, Philadelphia, Baltimore 
ind Washington as well as the New 
York area 


Peak Glazebrook Appointed 


meee sack Zurn Services has appointed Frank 


P. Glazebrook distric anager at 
MITT MODEL 1220 METAL {7 Ome 
He will i ¢ ounts fro head 
CUTTING BAND SAW Piety ty iftor a the pence 
. a 


Frank rook Co. Recently 

° . ° ° ° with John Simmons Co., he is also 
big, fast, built to give you high production former sales manager for William S$ 
Rose, Inc., Newark, and during World 

KALAMAZOO METAL CUTTING CUTS 12-INCH ROUND, War II was assistant chief of priority 
n the First Army’s Building Construc- 


— Oe ee = 20-INCH FLAT, 12-INCH PIPE tion Division. He is a Princeton Uni 


model to meet your needs t luat 
versity graduate 


Accurate to a few thousandths, with Robert A. Knott, former sales rep 
resentative with Eastern Steam Spe 


minimum burr and kerf. . . 
ialty Co., will assist Mr. Glazebrook 


Four cutting speeds and variable frame 
weight adjustments provide a selection Five New Divisions 
for various jobs — better sawing re- Formed by Sheffield 
sults, longer blade life. - 
5 Shefheld Corp. has organized five 
' OT HN ] y 
, DI iction divisions under managers 
Available with coolant equipment for 1 “ia 
responsi for | 1 manufacturing 


MODEL 8C cuts 8” round, 16" flat 

8” pipe. Coolant equipment and 

casters available 
uninterrupted production sawing — 


without coolant for intermittent cut- ppointe veneral managers of the 
| Jack Welch, Ma 


ind Cavitron; 
ndard Production 


ting and for non-ferrous metals. 


Designed throughout for maximum 
safety. All moving parts fully enclosed 
a - only cutting section of saw blade is 


KALAMATIC BAR FEED ATTACH- exposed. 
MENT converts Kelamerce sews to 
fully evtemetic cut-off mechines . 
: Heavy duty | HP motor provides ample 


i= | power for all cuts. 
ASK YOUR KALAMAZOO DEALER 
FOR DETAILS AND DEMONSTRA- 
é Po6) TION of the rugged Model 1220. 


MODEL 610 cuts 6” round, 10” 
flat Coolant equipment and casters 
evailable 


MACHINE TOOL DIVISION 


Kalamazoo TANK and SILO COMPANY 
518 HARRISON STREET.“. KALAMAZOO, MICHIGAN Jack Welch 
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William I. Wilt 


Instruments; Benton D. Witemeyer, 
Fixed Gages and Inspection Room 
Instruments; Victor Boll, Contract 
Services, and W. Fay Aller, Resear 

The managers will lirect] 
John P. Bernard, executive 
ident 


report dir 


“a 


*s 


Benton D. Witemeyer 





Lunkenheimer Co. 
Elects Officers 


Newly elected officers of Lunken 
heimer Co. include Chester C. Isekeit, 
vice-president and treasurer; Eibe W 
Deck, vice-president in charge of 
manufacturing, and Earl F Riopell 
vice-president in charge of engineeri1 
ind res irch 

Harry A. Burdorf, who is com 

g 50 vears with the company 
June, continues as vice preside nt 
vin W 


h 


Pauly is now vice presi 
see page 124 

Iwo new members were ad 

mpany’s board: Paul W. ¢ 

nsen, president of Cincinnati 
Co., and Richard E. LeBlond, presi 
dent of the R. K. LeBlond Machin 
Tool Co 

Louis T. Huser was nan 
troller and assistant treasurer 


of sales 


HIGH SPEED 
aud 
CARBIDE REAMERS 


VERSATILITY af APPLICATION 


Modern manufacturing operations are constantly demanding faster reaming, better 
finish of holes, longer reamer life and more holes per grind on an ever increasing variety 
of materials. Whitman & Barnes reamers are designed to provide the answers to these 
multi-purpose demands. For, regardless of application, there is either a high speed or 


carbide W & B reamer of the exact type required to better meet your reaming problem. 


Also, W & B reamers ore equally effective in reducing production costs and producing 
better results when used with either automatic or hand operated equipment. For instance, 
the above illustration shows a worker in a large aircraft plant efficiently reaming aluminum 
forgings by hand operating a press equipped with W & B reamers. On other parts in 
this same plant automatic multi-spindle machines also use W & B reamers to obtain best 
possible results. Are you reaming tough abrasive materials? Do you want increased 


production and better finishes? There is o W & B reamer for your every need 


by 


“Makers 


Call your Wa. B distributor 
for best service and highest quality 


He can save you money by supplying from 


his stock what you need when you need it! 


Gine Tools Since 1848" 


Please send me additional information 
NAME 

COMPANY 

ADDRESS 


CITY —————— STATE 


WHITMAN & BARNES 
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Dan H. Stearns 


Allis-Chalmers Division 


Names Representative 


DRY CHEMICAL 
EXTINGUISHERS 


SAFETY PIN 
POSITIVE PIERCE PIN I ' throughout the 
SAFEGUARD CARTRIDGE SEAL . on ceaiiiiomn ‘een 

C ExT imcurane® - CONVENIENT CARRYING HANDLE t f t 1. aloo heen 
Seis TAMPER-PROOF FILLER CAP 

= 4 F “LARGE RADIUS DISCHARGE TUBE CURVE 

; -NON-KINK FLEXIBLE HOSE 
= 3 “CARBON DIOXIDE CARTRIDGE 
STAINLESS STEEL CONSTRUCTION, stronger, 


ahter weig ¢ rable 





MOISTURE-PROOF SQUEEZE-GRIP 
DISCHARGE NOZZLE 


STAINLESS STEEL PIN AND SLEEVE Packaged 


CO, PRESSURE INLET 
POWDER OUTLET 


eee PIPE NIPPLES 


Available in 5, 10, 20 and 30 Pound Models 











in standard 


cartons 


UNDERWRITERS’ LABORATORIES APPROVED! No Extra Cost 
’ otection built-ir WELDED and SEAMLESS STEEL 
irds, exacting manufacture . WROUGHT IRON © ALUMINUM 


produce the finest — | BRASS, COPPER, STAINLESS 


+ lhaaterealh a neéusiria CHROME PLATED BRASS 
mnt e ur y 


f portabie 


Standard « Extra Strong ¢ Double Extra Strong 


GAUGE STPHONS © LONG SCREWS 
BUTT NIPPLES © TANK NIPPLES 
RIGHT end LEFT NIPPLES 
VICTAULIC TYPE NIPPLES 


WRITE TODAY FOR THIS COMPLETE RADIANT HEAT BENDS 


POCKET GUIDE TO FIRE PROTECTION! — PIPE SenDINS 


BUFFALO FIRE APPLIANCE 


c Fiblsburgh NIPPLE WORKS, Inc. 
D A Y T oO N 1 ’ Oo H i °o 1488 SPRING GARDEN AVE riTTssvaece 2 PA 
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Permite Expands 
Sales Division 


Permite Paint Division of Alum 
num Industries, Inc., has made a 
number of appointments in linc with 
expanded functions of its sales 
zation 

Bob Filippine has been appointe 
field sales manager, Gerald ]. Bove: 
sales operations manager and J. W 
Hulsbeck, district manager 

Mr. Filippine has been assigned t 
vork with agents and field representa 
tives servicing industrial and_ retail 
wccounts. Formerly with Cincinnat 
Chemical Works, he has had a nun 
ber of vears’ experience in sal uy 
hemical engineering in the 
pigment field 

Mr Bover Wi ud 

les and promotion and 
| program to expedite ord 
nd deliver \ graduat 
ngineer from the Univer 
vivania, he has worked 
development and sak 
clated products for the 
Recently he has been with Am 
Cyanamid Co. and Glidden Paint ¢ 

Mr. Hulsbeck will contact distnil 


Fin Ohnig, West Vigna and wt [pRODYGT DESIGN 
e terntor\ “8 DEVELOPMENT 


Industry and 
A Power 





bh micatl 
f 


(ig 4 
mqyonee we ee 3 


bs 


Every sales and profit making factor i for you when 


you sell Atlantic flexible meta! hose. You lov your break-even 
point by one-source buying. Your customers can depend on the 
uniformly high product quality — and delivery when requested. 
And over 40 years of product advertising have made Atlantic 
Thomas F. Daly flexible hose a buy-word in industry. 
; P There is an Atlantic flexible metal hose for every movement 
Detroit Ball Bearing ; en 
and conveying application. Look to Atlantic engineers to solve 
7 . > £ re P , ‘ oa 
Names Sales Manage . your flexible metal hose problems. Write for Catalog 500. 
Flexible metal hose in all workable metals — \%” 
= 36” I.D. with standard or special couplings. 


ATLANTIC METAL HOSE CO., INC. 
304 DYCKMAN ST., NEW YORK 34 
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MILLERS FALLS 
No. 50C 
ELECTRIC SCREW 
DRIVER 


12x14" — machine 

screws to 4" 

MUCH LONGER BRUSH BUTTERFLY 
LIFE Switch 


BUILT-IN REVERSING 
SWITCH 


INTERCHANGEABLE 
SWITCH LEVERS 
(Paddle or Butterfly) 


Plus 


the famous, super-sensitive 
ADJUSTOMATIC” CLUTCH PADDLE 


SWITCH 





For years, the Millers Falls No. 50 has been the 
most successful of all electric screw drivers. Now 
— in this remarkable new Model 50C — it’s even 
better — more powerful, more versatile than ever 
before 

In fact, its range of uses is so wide that it 
entirely supersedes and replaces all four of the 
previous No. 50 and No. 52 Series screw drivers, 

Whether the job calls for assembling delicate 
eyeglass frames with tiny optical screws or driv- 
ing | +: 12 screws in hardwood, you can count 
on the new 50C for outstanding performance. It’s 
fast, powerful and dependable —and the patented 
“Adjustomatic’ Clutch assures velvet smooth 
operation and precision torque control month 


after month. 


CUTS INVENTORY 


Now, with the No. 50C you can take care 
of the entire market formerly requiring 
four separate models. Let us send you full 


details on this tremendously versatile new 


driver and all the other high-performance 
Millers Falls electric tools that are waiting 
to make more money and better satished 
. Since 
customers for you. 1868 ° 


MILLERS FALLS COMPANY The. Mark of Syporicril 


Dept. ID-8, Greenfield, Mass. 
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Alvin H. Segerlin 


Hartfield-Healy Names 
Field Supervisor 


fa N. Y h ppointed Alvin H 


] ! 
S rlin to tak ver supervision of all 


Hartheld-Healy Su ly Co., Buf 


the mpanys he Sales 

A Navy veteran of World War II, 
he worked in sal ifter the war for 
The Maloy Supply Co., The Farm 
Equipment Co. and Blackstone Corp 
betore joining Hartfield-Healy in 19 
Le iS 1 graduat f Diesel School of 
Engineering 

The c mpan I idded Ja k Mul 
len, former general manager of 
Yost Vise Co., t iles force 

He has also been territory manager 
for Motorola Co. and the B. F. Good 
rich Co 


>) 


H. M. Harper Opens 
New Metals Division 


The H. M. Harper Co. has com 

1 new Metals Division at a 

t of more than 000,000 making 

it possible for the company to pro 

duce fastenings in all! corrosion-resist 

int metals from the raw material to 
the finished product 

Melting furnaces, extrusion presses 

ind wire-drawing equipment built 

especially to specifications make the 

new process possible, officials said 

The { illed | ) r move in the 

ympany’s plat » be ompletely 





Approximately 50% of all federal em- 
ployees and 60% of all male em- 
ployees receive veterans’ preference 
under the Veterans’ Act of 1944 

















North & Judd Buys 
Wileox, Crittenden Line 


North & Judd Mfg. Ci 


ritain, Conn., has purchased the n 


including the name and « 
tire plant and equipment of Wilcox 
Crittenden & Co., Middletown 
Conn., manufacturers of heavy and 
shelf hardware and marine eq) 
The Wilcox, Crittenden plant 
ntirue to operate under tl 
f Wilcox, Crittenden Divi 
North & Judd Phelps Inger 
x, Crittenden president 
vill continue in charge of th 
10n 
Frederick L. Morrow, Nor 
president, said th aCQUISI 
line with his company’s 
Its hardware 
irmess ind saddlery 
hardw ire, apparel 
ZS ind i variet 


iness will continue t 


the individual plants 


lations will be unaffected, Mr. M 





Sheller L. Steinwender 


Permutit Co. 
Names Vice-President 


Ihe Permutit ¢ 
| L. Steinwender 


The Reamer Specialists 


LAVALLEE & IDE, INC. 
CHICOPEE, MASS. 
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WHAT IS 


Karnak 


ALUMINUM-ASPHALT COATING? 


Your customers will 
be calling for it. 


An exclusive blending of specially pre- 
pared asphalt and minute aluminum 
flakes forms a coating that provides 
unique cooling and protective qualities 
being used more and more by industry. 
The asphalt 
penetrates, 
grips and 
waterproofs... 
the flat alumi- 
num flakes 
form an 
opaque metal- 
lic shield that 
reflects heat, 
ultra-violet 
and infra-red rays. The combination 
preserves the roofing and provides a 
considerably cooler under-roof area. It 
applies by spray or brush as supplied 
in the container. 


Karnak is produced by one of the most 
reliable manufacturers of asphalt water- 
proofing products. It is made of special 
materials to an exact formula that 
supplics the maximum protection at 
reasonable cost...a@ warranty on each 
container certifies that at least two 
pounds of fine aluminum flakes go into 
every gallon. 


FREE UNIT 

with100 gal order, 

Get it to show 

your customers. 

Heat Lamp Tester 

Dramatically 

shows 50° lower 

temperature under 

half shingle cov- 

ered with Karnak 

Coating. 

Ads all year in “Industrial Equipment 
News” and “Maintenance” are selling your 
customers on Karnak. 


Be sure your customers will be satisfied. 
Sell Karnak, there is no better. Manu- 
factured by Lewis Asphalt Engineering 
Corp., 30 Church St., New York 7, N, Y. 


eee ASPHALT 
kK WATERPROOFING 
arnd. mam 


© LAE Corp 


W. P. Perkinson 
American Chain & Cable 
Names District Manager 


Amer im ( 
\\ 


Plant Manager Named 


W cllhofer 
nt managcr 


otf Ameri 


Graton & Knight 
Names Representative 


» with 


vith Heald Machine ¢ 
is a Boston Uni 
ed with the Nav 


Nicholson Names Officers 
Ni h 


vingston Ir . 


' 
’ nel r 
ident and secreta 


ruce R ZCiscl vice 


r foreign sales; Hugo Merk, 


ind B. J. O'Neill, as 
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: 
operations; Charles 


vice-president for 





from STEEL 
to STEERS! 


Regardless of your need, there is a special 
Old Faithful marker just for YOU ...A 
century of crayon experience and “kncw 
how” goes into the making of every OLD 
FAITHFUL marker. This is your assurance 
that “When Identification Counts You 
can Count on OLD FAITHFUL!” 

There's a special AMERICAN MARKER 


to fit your nee 
Get this Book! 

Write for FREE Industrial Crayon Guide 
Dept. ML-77 


American Crayon 

















Trwve ee rere **” 





Fairbanks, Morse 
Names Executive 


John C. Elmburg, former manage 
f the Portland, Ore., branch of Fair 
banks, Morse & Co., has been named 
, ; 


istant general sales manager he 


mpany effective July ] He su 


L.. Hilieary who is retirn - TRIPLE-THREAT 


Wiliam F. Wahlenmax 
Elmburg as Portland man 

\i i-Imburg na peen 
pany 26 vears, during 


: 
ved as technical assis 





d partment manag 


end of th firm Bostor t = y ~y ~y ~y 
1d Portland branches SAK2a Tu A Ws 
I Hillears oimed bairban 
1 192 mind during 25 - 
Sn tae bie aes ti Proven Profit Makers 
rl i] manager of th Lai lroad 
id f  Ragemrectc: ens 5 whe mal i 
: ‘Here is a HACK SAW BLADE 
wer with he idquarters in ¢ hicag a . 
Mr. Wahlenmaier joined users are buying again and AGAIN’ 
p in />¥ aS a technical tant 
in the Pump & Electrical Department 


Since 1945 he has been Electrical A welded edge High Speed Power Hack 
Department manager 
Saw Blade— 


Columbian Vise Three strips of steel welded together for 


Expands Plant more durability and straightness. 


Ihe Columbian Vise & Mfg. ¢ 
larged its Cleveland plant by th This blade is Shatter-Proof, will stand 


ldition of a new 10,000 q ft. build r : 
house xpanded warchous extra tension and strains. SPARTAN- 

nd ile office 
new wins incseeses the ples IZED heat treatment. 
pace to 50,000 sq tt 
firm produces vises and other 
in Cleveland and levels in a Another Profit Product 
I N vton | ill “ Oh 


Spar-Stock FLAT GROUND STEEL 





— oe 


PRECISION GROUND STANDARD SIZES 


for . . . Jigs, Fixtures, Broaches, Cams, 
Templates, Gauges, Punches, Forming, 
Blanking and Stamping Dies, Molds 

for Bakelites, etc. 


THE COMPLETE SPARTAN LINE 
Hack Saws—Band Saws—Hack Saw Frames 
Compass Saws—Tool Bits—Flat Ground Steel 
Sold Through Distributors 
SPARTAN SAW WORKS SPRINGFIELD, MASS. 
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This job is safe... 
with genuine 


LOOK FOR THE 
RED-U-BOLT 


When you see genuine Crosby Clips on the 


job, 


you know that safety is foremost. 


Safety-conscious contractors insist 
on drop-forged, hot-dip galvanized 


Crosby Clips 


Available in all sizes at 


distributors everywhere. 


CROSBY PRODUCTS DIVISION 
AMERICAN HOIST & DERRICK CO. 


OPPORTUNITY 
FOR NEW 
CROSBY 


DISTRIBUTORS 


GENUINE 


St. Paul 1, Minnesota 


CROSBY CLIPS 


THE NAME THAT 
GUARANTEES SALES 


CROSBY CLIPS, the leading seller among drop- 
forged wire fasteners, are backed by the hardest 
hitting merchandising program in the industry! 


What better proof of its sales potential! 
What better reason to ask for your CROSBY CLIP 


order on every call! 


St. Poul |, Minnesota 


m my Gree 
NAME 

CLIP 
FIRM 


ADDRESS 


INDUSTRIAL DISTRIBUTION 


CROSBY PRODUCTS DIVISION, Dept. 1D-5 
American Hoist & Derrick Co 


Pleose send me full informetion on the Crosby franchise 


ciTYy ZONE 
Sse euaeaaeneaeunaanaeonnan 


STATE 


© MAY, 1955 





Streamline Methods 
With Present Machines 





offic Cc 
toward 


Ingenious us ymmon 
machines can g¢ ong wa' 
streamlining offic e procedures without 
And hand opera- 


expedited by simple 
n many 


heavy expenditures 
tions n be 
refinements and attachments 1 
instances 
h pointed ou bulletin 
ued | th I 1] mess Admin- 
istration, “Streamlining hice Svstems 
in Small Bu 
Onlv 15 
hanized., th 
The remaining 
nual procedu 
manually oper 
mp1 wed at littl 


pec ndin 


Make Typewriters Do More 
Although tvpewriter 1 ne of 
the most I 
ther I val l itor refine 
I ittach 


erlooked 


nachines, 


in make 

use mu nvenient and 
ductive 

Flectric Operations—Being 

lh D d_ typewriters 

the fact that 

That great 

I dent in con- 

tinuous tvping job uch a; billing 

Further, the red tigue of the 

( | t and 

out 


isier to 


epara 

tomatic 

stencil 

rm re 

productior / il] i r The 

ime point applies vping of 
multiple copy sets, where legibility 

always a problem 

Tab Stops—A ver mnvenient 

idded feature to the typewriter is the 

decimal tabulator. These decimal tab 

stops permit the typist to select the 

exact, first-typestroke position in a 

columnar distribution of figures. 

There are tabulator stops for 100,000, 

10,000, 1,000, 100, 10 and 1. No 

adjusting, and no 


backspacing, no 
required to align 


visual judgment is 
the figures correctly beneath each 
other. This can be highly important 
in typing long statistical reports 
Automatic Line-Finder—In_ billing 
ind similar operations it is often de- 
sirable to use an automatic line-finder. 
‘his is an attachment to a typewriter 
which can be had for any 
or bookkeeping ma- 


Carriage 


type of writing 





iny line previous form 
to the first typing stroke position of 


the next form. It is most \dvanta wrth the 


geous for continuous forms, but it 


I 


can also be used to position snap-out EXDAN DED 
sets or individual forms to the first 
typing position : 


Dual Feed Attachments When 


placed on typewriters, these device ( 5 MODELS TO CHOOSE FROM ) 


hine. A simple ratchet with a handk 

permits the typist, in a single motion, y ° 

to roll the sheet up in the machine } DH \/ (shi a 
from of the 


make it possible to type identical ¢ 
m two forms of different height 
width. For example, checks 


34” dimensions may be 


pied it the same time onto a hed ii CU MODEL M 


+ 


CLISTCI Si Zc Dg x 14”, Ca 


taking only one line | : = ’ pay ; a Mf os 
Front Feeding—Comparitivel . 0 fl 4 
ple know that envelope I \ 


that the finished 


hemselves in the ba 
} 


beng apn y dma gr St .. wheel it 


pla ed jst betwe 


1 the old form nd n 77 any here / 

turned backwards instead : WwW : 
the front. One m I . . : — : 

frm amd shacke old: born Large Capacity 5” x 10”. A Band Saw with PORTABILITY-PLUS ... 

using the alienment ba: ' It’s a natural for contractors of all kinds, or manufacturers, where it is 
sennek talien aus ame em an advantageous to wheel the saw to the cutting job. Mounted on large 
= seguler tynewriber into a front size 12” rubber-tired wheels, it rolls easily over floors or even rough 
feed posting typewriter i Seana ground, Eliminates slow, laborious hand cutting of structural steel, 
heet is held in place by the alignme: pipes, conduits, angle iron, reinforcing rods, etc. Equipped with head 
bar, and the ledger card—with o1 and motor lock for safe transporting. Carries its own extra blade sup 
statement—is held bv the fec ply. Modernize your facilities. Order one or more of these revolu 

Deveall accounts 1 tionary machines now. 


veral ledger 





mm prepared l r | 
reduc ing | ing fil MODEL J 
or error ypewriter Heavy Duty 
urse, does offer tl (Wet or Dry) 
of automatic bal es and 
umulated totals ol nal 1, A big, rugged machine, low-priced 
: ee ‘ Cuts 10” rounds, 18” flats. The most 
advanced machine offered today. Han 
dies anything in your stock pile. A tool 
ial purpose tvpewrit that is stepping up production in thou 
ler type for the preparation o sands of plants 


tencil ind copies, a well a 


ment with giant-sizc tvpe u ed [ f— 
typing labels l'eletypers which tran MODEL B 
mit messages by leased wir n be 

used to prepare forms at b he (Wet or Dry) 


ending and receiving station 


bookkeeping machin 
Special Machines—Th 








, ; . A full 5° x 10” capacity, low cost Saw 
technique reduces the workload { 


the ty pist, w ho would otherw for both large and small plants. A pre 
to transcribe telegrams or gen n cision utility tool offering all the feo 
truction Still other spe 
hin¢ have interchangeablk 
ices, which are often used f 
purposes as a substitute f 
lettered details on drawings. Sucl Boost your Saies with the Johnson complete line. 
machine lends itself best for the pre Get details. Write for Catalog. 

iration of photo-offset opy an | 

making stencils for almost all 


f duplicating machine 


tures of a big machine. Fine for quick 





cut-off jobs. A great labor sover. 





Watch For Envelope Waste 
Johnson & Taylor Sts. ALBION, MICHIGAN 
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FIRST TIME OFFERED! 


New Portable Air Turbine Grinder 


‘ ' 
: R.P.M. 


% 1/5 H.P. 


hashes. hask ar Grinder 


most powerful in its class! 


Get in on the profit-making possibilities of the Haskins 
Am Grinder! Be the first to offer this all-new, all- 
powerful, highly profitable tool by one of the best-known 
names in the industry . . . maintains its high-speed efficiency 
under load! Built with a light weight, contoured-to-fit-the- 
hand aluminum housing, the haskam Grinder handles 
easily, balances perfectly. What's more, “sealed-for-life” 
bearings minimize maintenance .. . air lines never require 
lubricator! Learn the full facts on the many outstanding 
features of the Haskins heskam Grinder. Inquire today! 


Fasten Coupon to your letterhead 
for Complete Information 


Gentlemen: Please send me complete informa- 
tion on the Haskins heskam Grinder. 


2643 W. Harrison St. Y 


Chicago 12, Illinois ae Tr, 
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in the office, but there is a great deal 
of waste in the manner in which they 
are used. 

The Window Envelope—This is a 
time and money saver, and is gener- 
ally satisfactory for mailing bills and 
checks, and for business correspond- 
ence. Here’s the point: The cost of 
ty ping a correspondence envy elope may 
run as much as five cents. To this 
typing cost must be added (1) the 
labor of attaching the envelope to 
the letter, (2) detaching the envelope 
in the mailing operation, and (3 
making another check of the correct 
match of addresses. Fven then, ever 
so often, mismated letters and enve 
lopes ire sent. In some instances it 
happens, inopportunely, to the most 
important letters. Open-face enve- 
lopes cost slightly more than regular 
envelopes, but this cost is only a 
small percentage of the savings that 
the window envelopes offer 

The Return Envelope—This can 
save money for the small business by 
insuring the correct return address 
ind speeding up replies or payments 
Additional savings are gained in 
speedier sorting of the incoming 
mail. Return envelopes enclosing pay- 
ments, identified by either a code or a 
color, can be sorted out much faster— 
an important factor when consider- 
ible volume is involved. At times 
it is even advisable to use a separate 
post office box number to segregate 
one type of mail from others, and to 
simplify the general distribution of 
mail 

The Combination Mailing-and-Re- 
turn Envelope—This can do an ex 
cellent job for the small firm in its 
billing and collecting operations. 
The returned section of the collection 
envelope identifies the name of the 
sender and details of payment and 
also provides a pocket for the payment 
check. Inquiries on the status of 
credit accounts and payments, too, 
are handled more quickly with this 
style of dual purpose envelope. In 
the same way, many banks use deposit 
envelopes for mail deposits, part of 
the deposit envelope being returned 
in a window envelope to the depositor 
as his receipt. In all these uses a 
saving in the clerical operation is the 
important factor, and the slightly 
higher cost of the envelope is rela- 
tively unimportant 

Duplex Envelopes—These save not 
only one but two addressing jobs. A 
letter fits into a pocket with a window 
on top of a catalogue envelope. Sepa 
rate postage does have to be attached 
to the letter and to the catalogue, but 
since both travel together simulta- 
neous arrival is assured. This feature 
1S important in sales proposals and 
answers to inquiries. Duplex enve- 








NEW EQUIPMENT: RE SS er eee 


New °’4-to-1” s ' _ i 
Geared-Head Unit i id od) 14: 


generotes high torque in 
limited space with less effort 


Bonney Forge & Tool Works, Allen- 
town, Pa., has just announced a new 
**4.-to-1"" geared-head wrench for 
heavy assembly and disassembly work 
requiring rotary effort over 200 ft 
Ibs. An intermediate umt, the “‘X-4"’ is 
designed for use with ratchets, torque 
wrenches, sockets, and attachments 
Torque is produced through plane- 


tary gears 





2" squore drive ratchet 
Bonney 750X-4 geared-head un 


asses" Revolutionary! 

e 

A small, rugged, compact unit, th 

Jonney X-4 is lightweight and port- 7 / 

able mes WOrk it quart- q OF- avings 

s. It makes tightening o t ! 

va “ = . Pe oe ‘ re It's the new BONNEY "X-4""—the amazing, muscle-saving 4-to-1 Geared- 

: Head Wrench! Now, 1 man can do the job of 4 in all heavy assembly and 


disassembly work! In tightening or loosening threaded parts, there is no 
’ 


tstos 


dangerous snap or jarring action. The Bonney X-4 makes tough jobs easy 
The new Bonney “X-4”" is designed as an intermediate unit for use with 


jarring acuon. Easil om ratchets, torque wrenches, sockets, and attachments. Rugged, lightweight, 


field applications, 1) —s “ov portable—the unit is easily used in shop or field. A mechanic can do his own 


climinates need for extra manpower work with less effort, greater safety, with no chance of damaging equipment. 


} 


A mechanic can do his owr 
Ky ter ony ek hana Get the complete story! 


The new K-4 } } , ee aaa ee ee ee ee 


las i 
heat-treated chrome-moly steel head BONNEY FORGE & TOOL WORKS 
All highly stressed pa InNCcHUaINE :s : Allentown 4, Pennsylvania 
detachable anchor ba ar v 1 TY Please send me detailed information on the new 
BONNEY “X.4" 4-to-1 Geored-Head Wrench. 


specially heat-tre 
selected for mi: 
strength. Head and st 


and lubricated for life 


Nome 





Compeony 





Address 





ormau 


Complete inf 1 1S i il 
from Bonney F rege i rh City lone... Siete... a 


Allentown, Pa 
ee ee ee ee 
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INVESTIGATE THE 


SALES OPPORTUNITIES AND 


PROFIT POSSIBILITIES 


WITH THE myb LINE OF 


FANS and BLOWERS 


The nyb line offers everything you have been looking for 


@ Complete selection of types and sizes in both direct and 
belted drives 
Rugged welded steel construction featured 
All fans skillfully engineered and laboratory tested. 
All wheels dynamically balanced for smooth operation. 


Certified ratings in strict accordance with NAFM Test 
Codes. (myb is a member of NAFM.) 


Guaranteed, dependable merchandise that will bring re- 
peat orders and satisfied customers 


@ Generous discounts. (Ask about our distributor policy.) 


GENERAL PURPOSE FANS JUNIOR FANS PROPELLER FANS 


Two types, ten basic sizes 

Totally enclosed motors 

Square stee pancisS sim 

SLOW SPEED plify insta@lation Wheel 

: le } 1S hameters 0 in. to 45 in 

Capacities from 675 to 
>3.500 cim 


f es. Capa 
w ‘ tn 


Why not identify your sales with this old-line dependable company 
with 65 years of manufacturing skill and experience back of it? Write 
today for bulletins and full details 


THE NEW YORK BLOWER COMPANY 


SALES OFFICES © 3173 SOUTH SHIELDS AVENUE © CHICAGO 16 
FACTORY, LAPORTE, Im OlamA 


ADDRESS 
iilerature 


fi i 


ans cry 
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lopes actually yield a cash saving be- 
cause the catalogue part requires only 
third-class postage. Again, there is a 
saving in clerical time through the 
elimination of the two addressing jobs. 

Reply Envelopes and Post Cards— 
[hese are included with letters or 
bills and are mailed in window enve 
lopes. They are used very often in di 
rect mail advertising, their main ad 
vantages being the ease and speed of 
replying, and the fact that the letter 
does not require a separate address- 
ing on an outside envelope. ‘The reply 
nvelope (or post card), when re- 
turned, identifx the original ad- 
dressec \ further advantage derives 
from the greater ability to trace and 
valuate a mailing list 

Mailing Bags With Tags—These 
ire usually used for mailing small 
ten togeth vith the bill 


} 


Printing Calculators Needed? 
Printing cal rs are actually add 
ing machine vi 1 recording 
tape which } | rough repe 
titions, addit ubtractions 
the final multiplica ind division 
re ult Th \ I i fast as <« ilcu- 
lating machu hout tape, but 
thes 1 offer dy intage of a 
printed O1 both of component 
clement na final result 
They ar | all uited for per 
ons who have to do additions, multi 
ications, and d ns, but 
particularly well-trained the 
f i] ul in They 
prefer to 
uipment for 
in payroll 
u can use 
the em 
nt—as a visual 
f the indi 
iccumulated 
final payroll 
ites dupli ate 
iudits 


Check the Sorting Operation 


iin methods of 

manual sorting 

itic ~machine 

ions of mate 

1 problem 

» find enough sp for all of them 

ven become necessary to make 

sorting i lasses first, and 
divisions 

ms exist, it 1s 

1 fine sorting 

of the many 

on the market 

1 with as few 

as 500—cor 


of paper, 


much time is 
This is partly 





to the facts that clerks are not 


always adequatels trained, that thes 
do not use suitable tools, and pet 
haps dislike the task. The United 
States Post Office employees, how 
ever, sort millions of pieces of mail 
with the help of simple sort for 
ple, 40 pigeon holes for primary 

54 pigeon holes for ndan 

is a case where a simple 


-—---—---------- 


the right dresser for 


EVERY WHEEL 


M4 


Only Desmond can furnish you with the correct dresser for each 


trained people enables 


ibre ast of 


lation 
chine urs¢ 
t Office today 
or weighing 
it the actual 
1 piece of mail will 
inual handling 
telephone compan 
ization which uses pig 
sfull 


Four Digits, Two Handlings 
ell-known 

type grinding wheel. Some are shown above, left to right 
For large coarse wheels—the Desmond Heavy Duty, in two sizes 
For abrasive belts and drums—the Desmond Beltbrasive, in three 

SIZES 
For general utility—the Desmond Huntington, in three sizes 
For precision work—Desmond diamond hand tools 
For fine work—Desmond Ball Bearing Precision, which does the 


work of diamonds in many applications 


Desmond Diamo-Carbo, Desmond diamond nibs for all makes 


of grinders, Desmond Crackerjack—and special dressers and 
cutters for unusual applications 
Write for new Desmond Dresser Catalog, and name of your 


nearest Industrial Distributor 


THE ONLY COMPLETE LINE OF GRINDING WHEEL DRESSERS AND CUTTERS 


Desmond 


THE DESMOND-STEPHAN MFG. CO., URBANA, OHIO 


Inefficiency Can Be Amazing 
Su orting 


mall bu 


Also—Desmond Hex, Desmond Rearwin, Desmond Sherman 


Another sales-building advertisement from 
esmond, addressed to your prospects 
through Mill & Factory, American Machinist, 
Modern Machine Shop, Foundry, and other 
publications. Total circulation more than 
135,000. For steady repeat business 


promote Desmond 


ot cere Se 
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For controlled air volume .... 


depend on Sherman 
AIR NOZZLES 


Designed by engineers who un- 
derstand air problems, Sherman 
Air Nozzles furnish the exact 
air you need... just where 
you need it . . . without air 
leakage or waste. Check the 
Sherman Air Nozzle features 


an ai oro : : : 
Tapered air control permits graduation of listed at left. 


air volume to exact amount required. 


Reduced air aperture back of tip prevents 
sir waste if tip is lost or removed 


High quality phosphor bronze spring. Air 


s | 
joint automatica and holds disc to 


seat with both tring and air pressure, 
thus insuring 


Removable tip for 


quick replacement. 


x prevents air leakage around 
lve is open. 


inded disc gives long 
wily renewed. Enclosed to 


© Write for industrial brass goods catalog teday. 


BATTLE CREEK, MICHIGAN 
Industrial Brass Fittings 








VIsEs 


Machinist 
Toolmakers 

with ratchet handle 
Combination Pipe 
Hinged Pipe 
Steamfitters 
Sheetmetal Workers 
Milling Machine 
Drill Press 
Utility 
Home Shop 


ATHOL PROTECTS ITS DISTRIBUTORS 


"ZIT" , 
DRILLS * e a 


A handy new drill for cutting : 
holes in floors and par-itions 
Cuts through plaster, wood i le 


nails without damage to tool. 
a 





ATHOL MACHINE & FOUNDRY CO. — Athol, Mass. 
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is are used he total expense for 
this kind of equipment is small, but 
the savings potential is considerable 
because, with it } special sort can 
often be accompli hed in half the 
time that would be needed without 


one 


Small Devices Help 


Line-Finding Devices—How many 
times typists and clerks use rulers to 
indicate the correct line in copying! 
While a ruler is preferable to the un- 
uided eve, a line-finding device with 
in automatic feed is much better 
At least half a dozen such reading 
guides are on the market, ranging in 
price from 10 up. All of them 
offer advantages which are worthwhile 


investigating For nstance, a good 


reading guide will automatically ad 


vance to the next line so as to elimi 
nate the possible rors of skipping a 
r copving a line more than once 


ine oO 
Another advantage ev normally 
vield is an increase in the speed of 
opying, and her 1 reduction in 
unit costs 

Electric and Heavy—Duty Staplers 
Comparatively few electric staplers 
ire in use. Here is another indication 
that many businessmen do not evalu 
ite their clerical tim m the same 
sound standard as thev do production 
time in the plant. Simple production 
tools like screw drivers and wrenches 
ire very often cither pneumaticalls 
or electrically driven. Actually, a stap 
ler falls into a similar category and 
should be power-operated if used at 
frequent interval Heavy duty sta 
plers, with their extended hand levers, 
in also facilitate the work when a 
large number of sheets have to be 
tapled together 

Collators—There are several device 
wailable which can facilitate the gath 
ering of sheets of paper into sets 
Bookbinders use s to great 
idvantage, but mo hese require 
considerable space or rotating tables 
However, inexpensive gathering racks 
made of metal can shorten the collat- 
ing time and result in less fatigue 
While more expensive, an automatic 
ollator will offer fingertip control in 
zathering up to 12 sh of paper at 
one time. Power n | upplied 
either by a toot pedal or by an electric 
motor. Such machines provide a high 
degree of flexibility, since they can 
ibsorb collating peak loads at a mo 
ment’s notice. Without effort. on 
clerk can handle work that might 
otherwise disrupt a whole department 
Duplicating Machines—This equip 
ment is pretty well known and most 
businesses have one or more duplicat 
ors. There are, however, times when 
idditional labels are required. A small 


stencil-type stamp can produce these 





or stamp the 
onto boxes, clot! 

ide books and file 

themselves can be 
nter. A rehnen 
nanufacturer in 

et-up so that the sten 
‘ . 


} ly 
iced aS a DV-produ 


I 


‘er 
ng operation 

Glue Applicators—\! 
rations are mess ind 
kipped over for tha 
ent] 1 self-feedin 
itor Can 

\blems; glue remain 
k’s hands clean 
Self-Adhesive Tape—A 
n where clean hands 
the erasing and cor 
iting master 


+ + 


Ape irom 
over the 
new clean 
n without req 
raping, and with 
master from the tvp« 
n vf the small dev 
pt the automati 
t deal of time 


better 


Simplify Accounting 


+ 


yunts 
Man 
1, lovey 
y svstem ror 
illed “SUIAP 
wccounting 
unit of SULAI 
bill itself. ‘T7 
f a day 1] 
ted, in on 
eivabl 
umber of acc 
ntrol accounts 
depending on 
housing of th 


ivable bill 


ind 











MADE BY THE OLDEST MANUFACTURERS 
OF CHAINS IN AMERICA: 


© Proof and BBB Chain © Boomer Chains 
© High-Test Steel Chain © Conveyor Chains 
® Sling Chains Liberty Coil Chain 


® Grab Hooks, Sli Machine Chain 
Hooks and Col 


Shuts Weldless Chain 


Elephant Brand Chains are pre-tested for uniformity, always 
standard, full size. They meet Government and railroad specifi- 
cations. 

FASTEST SERVICE FROM OUR CENTRAL LOCATION 


Write for Catalog and prices today 


NIXDORFF-KREIN MFG. CO. 


for Hurry-Up Shipments Teletype Si 892 
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' open items are on the ledger. Provi 
sion must be made, however, to record 


iny part payments and credits 


When you want a “‘soft’’ hammer 


that's 


Depends On Operation 


be B E TT E R Ss A F ia R The system lends itself best to ac- 
, 


ounts receivable operations with the 
following characteristics ] 1 large 
number of accounts, (2) no account 
= Cc '@) gS T Sg LE Ss S AND very heavy, (3) number of returns and 
payments not a major problem (as 

they are in budget accounts and 
LA Ss 7? Ss LO N G E rR memorandum billing)- Where acttiv 
ities are very heavy and the number 

of accounts very few, it is better to 
maintain a posted ledger card than to 
eliminate the posting, because in most 


nstance to pay 


That's when you want 


' ; 
] 


Cj with SUIAP than witl y 
R Jawhead ry 

definit ontributior tl number of 
postings and number of uunts are 
the deciding | I ilso, that 
if is jus ' in account 
receivable ledger a | ontrol ac 


count for her method is 
mination of 


How To Do A Small Payroll 
An eas\ vy to pr i small pay 


roll is based ¢ 1 weekly earnings 

stat Cl I rp ! riginals 
to the 

Oj together 

The how 

ind net earning 

ire put in file f 

; plovees’ name 

The best‘ soft” hammer you can buy! ing machine tay 

‘ 7 ings, deductions 

posted into a ger 


pavroll 
preparatior unting in place 
of the weekly « tatement if the 
voucher checks ar iprinted with the 


eaming 


Beryllium Corp. 
Names Representative 
] im ] 


ech appor 


the Pacifi 
' Fa 
cwicaco {amide MFG. CO. mm Com 


1301 Elston Ave. Chicago 22, Illinois 


node ee eo! Mig d.. Hemilten, Onte 


} 





INDUSTRIAL DISTRIBUTION © MAY, 1955 





Most Business Failures 


Due to Human Errors 
Most business failures are actually ONL y ru ieee & 
human failures, according to results 


of a survey by Dun & Bradstreet on 
the underlying reasons why 8,862 C by U ¢ KS 
firms went out of business in 1953 
‘Underlying causes,” according to 
survey results, were Incompetence in 
50.3% of the companies that failed; 
Unbalanced Experience ( 
Lack of Managerial Experiet 
11.3%, and Lack of Experi¢ 
the Line in 11%. Neglect wa 
as the underlying reason in 4.9 
the cases; Fraud in 3.5 and 
ister in only 1.3% 
For thos failure 
Unbalanced Experienc: 
found that experier 
rounded in sal 
nd production 
ividual proprietor 


artners or officers constituting can guarantee accuracy 


iwement unit.’ 


or Causes Hard to Find to .0002 = I. R. 


I he “apparent causes rf 
iccording to the 


to spot 


seca Neghict, Rel Suid au have rugged Meehanite bodies 
pparent use in | all 
panies surveyed; Poor Heat GUARANTEED FOR LIFE 
irital imcuities if 
led te ich ipparent 
Nam Fals 


Premeditated 


have 3 operating pinions for 
INSTANT PERIPHERAL LOCATION 


are available in both 3 & 6 
jaw styles in diameters to 12” 


are packed in 
reuseable airtight 
metal containers 


Nine Times Out of Ten 


rough the A complete line — TRU-SET, WIND hn 
n that has never SOR and HORTON — is sold only ae Noma 
out of ten, a tai through authorized Horton Distributors 

1 direct! » lack o who have the advantage of selling the Vier ae "4 JAS/& 


widest range of chucks of highest lie ‘ 


quality with tailored economy. New \y 
booklet “Our Sales Policy” tells why UC 
it’s practical and profitable to sell 


HORTON WINDSOR LOCKS, CONN. 
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| Chelsea Fan & Blower 
| Names Executive 
Chelsea Fan & Blower Co. has ap 
. pointed Albert E. Ott as merchandis 
ing manager. 
He will act as assistant to the execu 
tive vice-president, supervising acti 


ities in the fields of advertising, sales 
HE promotion, service and marketing 
ps wow SELL \ graduate engineer from Newark 
College of Engineering, he was for 
merly with the Electric Motor Divi 


| 7 ion of The Hoover Co. He held vari 
ous supervisory and staff posts with 
Hoover in both production and sales 
PROSPECTS? °°"! 
- 


Firth Sterling 

Names Engineer 
Regardless of the customer's cooling or ventilating problems, Firth Sterling Inc. 1 :ppointed 
you can solve them quickly with the complete line of CHE LSEA Carlisle R. Henrv as carbide service 
industrial fans. There is a variety of sizes and capacities for engineer in the firm’s Chicago dis 
trict. His he idquarters will be in 


every industrial use . . . so you can always recommend a standard a 
indian ipolis 


size and capacity—and close the sale. For unusual applications, 
CHELSEA’ ; i k ; Mr. Henry joined the company 
SSEA’S engineering department will make specific recom ifter 19 vears with International Har 
mendations, based on more than 25 years experience in the cool- vester Co. where he had been a tool 


ing and ventilating field research engineer in that company’s 
Indianapolis plant 


CHELSEA helps you serve ALL of your customers- with indus- 





trial fans that are manufactured to the highest quality standards 
for troublefree performance—and are sold only through author- 
ized industrial distributors ie 








CAR MOVERS 
SPURS & HANDLES 
SPRING WINDERS 


The poo LINE 


® CAR MOVERS in three 
ty pes Power King for 
heavy duty No. 5 New 
Bodger & No. 249 Badger 
for standard duty 

© SPURS ground ond 
hordened to fit ail mokes 
® HANDLES — Hickory & 
Maple to fit any type or 
moke of Cor Mover 








@ SAFETY HANDGUARD 
fits on the handle of any 
cor mover mokes cor 


TYPE PLOX , | moving safe 
Duct beoster fan Non overloading 
for high stotic pressures. 


* PORTER SPRING 
WINDER will make « 


springs 

replacement or small 
For general ventilation. lots 

. * We suggest thet users buy thru 
Every Chelsea fan has “Certified Ratings”. You can depend wpon nei local distributors 


Po eet TVPS PR wide variety of springs 
ae Complete root penthouse unit TYPE IND nae emp cate te 


a 


an 


eccurote, carefully calculated air deliveries exactly as advertised. 


CHELSEA FAN & BLOWER CO., INC. ADVANCE CAR MOVER CO., INC. 


APPLETON, WISCONSIN 


—_ 








PLAINFIELD, NEW JERSEY 
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Tool Engineers 
Give Scholarships 


Winners of the 1955 ASTI 
national Education Awards h 
mnounced by Dr. H. B. Os 
of Cleveland, Ohio, presid 
American Society of To 

These scholarship awards 
innually to outstanding 
students throughout th 
Judging is based on 

fa ulty 


i] Di ; 
on, Ohio Crankshaft 
man of the ASTE N 

Committee—the g 
lections—is Robert | 
pri r of production en 
the University of Mi hig 
he 
Karl O. Anderson of Detr 
ran graduat tudent at \W 
Detroit; Herbert | 
olumbus, Ohio, 
University, Colum! 
of Brooklyn, N 
f New Y 


lowing are the award 


ouri, semor at Uni 
Lawrence; Donald C. Gra 
Arbor, Michigan nior 
tv of Michigan, Ann Ari 
Kralles, of Re iding P n 
it Pennsvivania 
State Colleg 
junior at Univer 
onto, Canada 
4 Reed, of lonia 
mor at University 
Madison; Allan |! 
ler Court, Indiana, 
niversitv. West Laf 
Sexton, of | 
junior at Uni 


Kn x\ ille 


se 


Works Manager Named 


Rubber Corp 
Porter ( 
vd 


} 
ik WOT 


Rubbe if 


nd 1951. he ha ntl 


n t 
nager at The Delta-Star | 


mother Porter di 


Sarco Names Representative 


Hoffman & Hoffman ( 
ter H Joh 
c 1s tS 

Car 


‘Feature these new 


STEEL-GRIP PRODUCTS 


They open up new prospects 
They bring more sales 


Sales features galore. 
Quick action. Good profits. 


To resist chemicals, 
molten metal splash, 
heat and wear 


JAXCOLITE’— 


coated safety apparel. 


Asbestos, duck and burlap 
cooted with new, yet proved 
JAXCOUTE compound, re- 
sist strong acids and cavus- 
tics, molten metal splash, 
heat, oil and woter. Weor 
long. Yet cost is low. Your 
customers will go for these 


coots, pants, sleeves, aprons, leggings, 
spots, curtains, etc. Be sure to let your 
customers see this new line that hos no 


equal 
*A product of Jaxind, Inc 


Heat and flame 
repellent? Talk 
ALUMINIZED 
ASBESTOS OR DUCK 


The uniform aluminized sur- 
face on asbestos or flame- 
proof duck reflects up to 
95% radiant heat. Result is 
cool, safe protection. Avail 
able in oll types of body- 
protection garments. 


Maximum chemical 
resistance in very 
dressy garments ? 


TELL "EM ABOUT 


DYNEL 


Dynel fabric is known to 
be resistant to the majority 
of chemicals. Ask for chort 
of tests. Moth-proof, mil- 
dew-proof. Withstands 
repeated launderings 
Outlosts other fibers many 
times. Yet mokes up into 
very oftractive gorments. 
Coveralls, shirt and trouser 
combinations, laboratory 
coats, etc. Switable for in- 
door and ovtdoor wear 
Get the focts on this. 


Steel-Grip is glad to offer some excep- 
tional new products for sale through in- 
dustry's distributors. The Jaxcolite and 
Certified Asbestos safety garments are 
Steel-Grip “Firsts” and users are praising 
them highly. They give you impressive 
new sales features, and buyers are quickly 
sold. The Dynel and Aluminized Asbestos 
apparel are an introduction to new needs 
and new markets as well. These 4 new 
lines will give you an enviable entree, 
especially into the broadening chemical 
and hot job markets. 

We believe it is important to you and 
your customers that Steel-Grip has been 
making a broad line of safety apparel 
since 1910. This has given us an equally 
enviable entree into hundreds of the larg- 
est plants of every type... an experience 
of untold value to ae people who buy 
from you. Quality manufacture has al- 
ways been standard practice with us and 
you can sell with complete confidence in 
the Steel-Grip line. Write for further de- 
tails and our complete catalog. 


INDUSTRIAL GLOVES COMPANY 


A Corporation 


1645 Garfield Street, Danville, Illinois 
(in Canada: Sefety Supply Co., Toronto) 


Steel Grip 


INDUSTRIAL | 


Satet \ Apparel 


5 


Teaet-mane 


O Bf SURE OF THE GENUINE 
DEMAND THIS TRADE MARK 


Another Steel-Grip 
“First” Certified 
Asbestos Safeguards 


We hove our own labora 
tory. We destruction-test 
oll our raw moterials. We 
hove learned the follow 


imOUSTR\ A, 

ing combination gives max 7 

’ Pay heh 
imum asbestos strength, 3 re ee ds 
wear, life and protection 
Minimum 83% asbestos, maximum 100% otton 
binder, 17%. 20 warp ends per inch, 10 woof ends 
per inch. Min. wt. 2.47 ibs. per sq. yord. Warp 
tensile strength min 145 ibs. Woof tensile strength 


rc 


min. 65 Ibs. Every Steel-Grip Sefeguord certified 
to meet or exceed these specifications. Tell your 
customers. They'll be convinced. Mitts gloves, coots, 


ponts, oprons, etc 


Steel-Grip makes a complete line of safety apparel in the 
materials named above, also in flame-proof duck, wool, leather, 
Perma-Proof materials, Plastic-coated duck, etc. Get our 


catalog now. 
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The Best Known Brand of 


Belting Throughout the World. 


Serving Industry Since 1868. 
Sold Through Stocking and 


Non-Stocking Dealers. 


CAMDEN 3, NEW JERSEY 


NEW IRWIN 2-WAY 
“Hex” Shank Wood Bit 


fits both bit braces 
and electric drills 


a4 
VJ 


Use with hand brace as it comes 
Order without taper square shank, 
or use hacksaw to convert to 
2-Way “Hex” Shank for use in 
both hand braces and electric 
drills. It chucks perfectly no 
wobble. Fast boring action speeds- 
up work. 2-Way “Hex” Shank cuts 
inventory Longer life cuts 
replacement costs. Hardened 
full length. Sizes 4/16 to 
17/16". Steady seller to elec- 
tricians, utilities, railroad 
shops contractors ship 
builders, carpenters. Write 
for details. 


costs 


HEX SHANK 
WOOD BITS 
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CGahe- MONOFLO 
~~ ONE WAY 
Rotating Cable Conveyors 


THESE 
“MADE TO ORDER 
MARKETS 
are profit makers 


FOR YOU 


In-use by electronics © motor parts 
@ furniture © garment mfr's for 
carrying loads up to 30 Ibs. Mono- 
flo meets needs of volume operators 
who require modernization. A 
packaged, low-installed cost con- 
veyor. Tested; permanent. 

Means more satisfied customers, 
more sales for you and more stead- 
ily continuing growth business. Live 
leads through trade sales messages 


A DEMAND MARKET— 
YOU SELL WITH GOOD PROFIT! 
Write for 
Distributor Information 


M-H STANDARD CO. 
MONOFLO DIVISION 
513 Communipow Av. 
Jersey City, N. J. 


The BIG WHEEL 


is the KING 
HOISTING WHEEL 


Product Data 


STANDARO 








© BIG in service 


© BIG in value 


© BIG in 
performance 


running. Forged 
Anti-friction 


Free 
steel hook. Steel Frame 
bearings. Well balanced. 
12” dio aluminum alloy 
wheel. Easy to hon 
dle—weighs only 9 
Ibs. Used by wore 
houses, factories, 
shops, contractors. 
Cast iron wheels also 
available. Send for 
literature 


Ask a A _ Electric ond Gas Cagine | Hoists, 
, Cer Pullers, Satety 


KING MANUFACTURING CORP. 


3137 W. Chicago Ave Chicege 22, Iii. 
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A new line...A new program... 
and new Sales Possibilities for you! 








| hese two brand new Graco Catalogs, especially 
arranged for use by distributors’ salesmen, can be your 


‘55 door-openers to new sales 

Che Graco 402 Catalog shows “easy sell” standard 

ms that nearly all industrial buyers are interested 
in 1 complete line of grease guns, valves, bearing 
packers, etc., for plant lubrication a full line of 
hoses, couplings, adapters, nozzles, etc., arranged for 
simplified stocking and control a broad array of 
grease fittings, pac kaged several ways to assure mini 
mum handling, easy display and quick ordering. This 
402 line is a natural for volume and repeat business 

The Graco 452 Catalog shows in picture data style 
the sensational line of Graco ‘‘direct-from-drum 
pumps for handling light and heavy fluids right out 
of the original containers. As you know, a terrific 
number of new adhesives, glues, mastics, paints, coat 
ings, etc., have hit the market one after another. Graco's 


ew methods for handling these products in transfer 
spray or extrusion operations are hot really hot 
[he sky's the limit for Graco pumps the demand is 
there. And almost every plant you visit handles fluids 
in one way or another 

Graco maintains a free testing service to give you 
help in analyzing pumpability of your customers’ ma 
terials 

lake all of this complete line or take any part of 
it you want. It’s in clearly defined sections, easy to 
take on, and directly profitable 

Review the Graco “BIG 10” Program, and be sure 
to write for your personal copies of the new Graco 


402 and 452 Catalogs! 


WRITE TODAY! 


For your study, the Graco 
402 and 452 Cotologs will 


be sen! you without cost 





or obligation. Don't miss this 

















GRACO’S “1c 10” 


DISTRIBUTOR PROGRAM 





FAST-MOVING LEADER PRODUCTS AND IMMEDI- 
ATE MARKETS. Literally every industry can use 
several Grace products. No “luxury” items. Strong 
time and labor saving features 


BROAD, COMPLETE LINE. Study Graco 402 and 452 
catalogs. Where lubrication is needed, or where 
poils or drums of fivid are used, you have logical 
prospects! 


DEPENDABLE MANUFACTURING ORGANIZATION 
Graco is young (25 years), experienced, growing, 
alert. Continuous product research program. Quality 
control throughout 


CLEARLY STATED COMPANY POLICY. No chance 
of verbo! misunderstandings. All points covered in 
black and white in Graco policy manual. 


ATTRACTIVE, UNIFORM DISCOUNT POLICY. No 
confusing special deals. Every Graco product carries 
same liberal, profitable discount 


" NATIONAL ADVERTISING. Intensive trade paper 
advertising program, topped by 13-time BUSINESS 
WEEK compaign 


DISTRIBUTOR PROMOTION. Graco makes a special 
ty of advertising assistance straight from the distribu 
tor’s own point-of-view. Ask about it! 


FACTORY CO-ORDINATED DISTRIBUTOR SALES 
TRAINING PROGRAM. intelligently planned, new, 
streamlined, how to recognize applications, etc. No 
waste of time! 


INTEGRATED PARTS AND SERVICE PROGRAM 
Graco’s 4-way service set-up is available to all 
Graco distributors. Authorized service agencies and 
depots all over the country. 


HANDY REGIONAL OFFICE STOCKS AND SERV- 
ICES. At Graco Regional Offices, all equipment is 
displayed operating. For use in training, demon 
strating and selling 


BIG 10 


BIG 10 


lz] 


BIG 10 














BRANCH OFFICES, DISPLAY ROOMS 
WAREHOUSES AND FACTORY SERV 
ICE DEPARTMENTS: New York (Long 
Island City), Philadelphia, Detrcit, 
Chicego, Atlanta, San Francisco 





chonce for new volume! GRAY COMPANY, INC. 


Engineers and Manufacturers 


55 GRACO SQUARE e 


MINNEAPOLIS 13, MINNESOTA 
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NO.310F A SERIES 


NEWS, IDEAS AND INFORMATION 
OF INTEREST TO STARRETT DiS- 
TRIBUTORS AND THEIR SALESMEN 









THE L. S. STARRETT COMPANY 













+s oneatest 


mers. St annett co 


— 


——— 


Presenting the world’s most complete line of me- 


chanics’ hand measuring tools and precision instru- 





ments, dial indicators, steel tapes, hacksaws, band 


saws, band knives and precision ground die and flat 


stock .. . completely revised for quick, easy refer- 








SALES LEADS 


SINCE 188O WORLD'S GREATEST TOOLMAKERS 


a as 
sinct +O OLman L yNDICATO 






























MECHANICS HAND MEASURING 
PRECISION INSTRUMENTS 


*e ATHOL, MASS 












1A 
Peano GAGES 


: the complete 
Juding a — Low 
WAND - High Precision Lo 


Dial Indicotor* 


new \ine 
Friction 







aws 
BAND 5 
KSAWS, 
ws mand BAND KNIVES 
* MACKS 4 for maximum 


. e 
Production Prov and economy 


cutting performance 





A—— 


3 1°) 
woo precision agen 
oie AND PLAT $1 
t es, 
GROUND AAT stock omplete selection of o _ 
ey ses — OF oll, of! © 
: poate nardening 


ond woter 


ence ... with big, new real-as-life illustrations 


packed with new selling features ... plus 85 new 


and improved Starrett tools added since the pre- 


vious edition. Put this powerful sales stimulator to 
work for you. 


MAKE SURE YOUR CUSTOMERS HAVE COPIES 


* DIAL INDICATORS 
STEEL TAPES - PRECISION GROUND FLAT STOCK 


MACKSAWS, BAND SAWS end BAND KNIVES 





- ze - << nee ee 


re WRIGHT Distributors Have a 
kore RIGHT Hoist for Every Need ! 


; 








e No matter what the hoist requirement, the 
Waricnt Distributor is ready with a COMPLETE 
LINE. From the list below equipment may be 
selected to meet every plant lifting requirement. 


WRIGHT Hand-operated Equipment 


CRANES 
(1) Top running, hand traveling (1 to 25 tons) 
C) Underhung, hand traveling (1 to 20 tons) 
C) Jib type, wall mounted ( 4 to 5 tons) 
END TRUCKS for Cranes 
Top running, hand traveling (1 to 10 tons) 
Underhung, harid traveling (1 to 10 tons) 


HOISTS 


J 





r 
u 


0 













C) Safeway, light, portable ('% to 25 tons) 
C) Safeway, clevis-connected (% to 4 tons) 
C} High Speed, improved (36 to 50 tons) 
[] Handwheel, extended (% to 3 tons) 
[) Twin hook (% to 10 tons) 
C) Differential (%4 to 1% tons) net yt Pullaway 
RATCHET LEVER HOISTS rerchet hoist 
CJ Pullaway © 
TROLLEY HOISTS Y 
© Safeway, Army type (% to 3 tons) End trucks for top running 
0 hand traveling crane 
‘= 


Improved, Army type (4 to 10 tons) 
Hi-way, 600 type (1% to 24 tons) 
TROLLEYS ONLY * = oe 
Timken ( % to 40 tons) , ma 
i fa a ia) y 
Hyatt (+4 to 5 tons) Z 
SARB (‘% to 12 tons) 2 & —s re 

-- Laat 


Wrightway ( to 3 tons) a 
Doublebeam (2 to 20 tons) o 


WRIGHT Motor-driven Equipment 


CRANES 
= Top running (1 to 25 tons) 
C) Underhung (1 to 10 tons) 
DRIVE UNITS for Cranes 
t } Size 1 (% to 2 hp. motor) 
CJ) Size 2 (3 to 5 hp. motor) 


END TRUCKS for Cranes 


OO0000 


End trucks for underhung 
hand traveling crane 

























C) Top running, motor drive (1 to 10 tons) 
CJ Underhung, motor drive, (1 to 10 tons) 
HOISTS 
C) Wright Electric Roller Chain ( %4, 1 and 2 ton) a [ 
LJ Speedway, Frame 1, all suspensions (‘% to 1 ton) 
C1) Speedway, Frame 1% (1% to 2 ton) Single beam, top running 
C) Speedway, Frame 2, all suspensions (% to 6 tons) hand treveling crane 


CJ Speedway, Frame 3, all suspensions (1% to 10 tons) 


Wright Hoist Division Hoists 
AMERICAN CHAIN & CABLE Trolleys 


lee eede ieee a Cranes 


York, Pa., Atlanta, Chicago, Denver, De l geles, New 


for complete information 
on the profit-making possibilities 
of the WRIGHT line 


call the office nearest you 





dein Hitehurs Can Fr « Rridoenc 
Philadelphia, Pittsburgh, San Fra Cridgeport 








